


















ICK out any representative line of business listed in Dun’s or Brad- | 
street’s, and we will show you a concern in that line which is using | 
Burroughs Adding and Listing Machine to increase its profits. Also, 

a Burroughs especially adapted to the requirements of that particular 

line of business. 

q, That is what we mean when we say that there are 58 styles of Burroughs, 

with hundreds of combinations and variations—a machine for every business. 


@, To illustrate—among recent purchasers of Burroughs machines the fol- 
lowing enterprises are noted: 
























Broom Manufacturers l Toy Manufacturers Livery Stables 













Butter and Egg Dealers |! Public Libraries l Retail Cigar Stores 63 
Peanut Dealers | Second-hand Stores l Fish Dealers °6 
Stock Farms 11 Poorhouses | Hospitals 8 
Restaurants 35 Salvation Army | Laundries G7 
Ice Dealers 15 U ndertakers l Labor Umons 





Pin Manufacturers 


@, During January and February of this year, 628 Burroughs were sold to 
banking institutions alone, although banks comprise less than 30 per cent of 
the total Burroughs sales. 69 Burroughs were sold in the same period to 
grocery stores, 43 to dry goods stores, 31 to railroads, 45 to insurance com- 


panies, 36 to lumber dealers, etc. 
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we will demonstrate it in your 







office, without charge or obliga 






tion, if you drop us a card sa\ 





ing you are interested. 


















Over 90 per cent of all the 








machines in 





adding and listing 






use are Burroughs. Why? Ask 






the Burroughs user 





Burroughs Adding Machine Company 


Block 39, Detroit, Michigan, U. S. A. 
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STRATHMORE 


Typewriter Papers and Manuscript Covers’ 


@ Paper, as in everything else, is worth more when it is one to be depended upon, and when it costs no more or less 
than other stocks it is worth considerably more. That is STRATHMORE every day in the year. It helps the best 
store to sell STRATHMORE, and it is none too good for any other. It is a good business solicitor. 


I STRATHMORE is carried in many items; enough to suit everyone. There are three standard des, STRATH- 
MORE PARCHMENT, . -EXIS BOND and SAXON BOND. The MANUSCRIPT CO OVERS are in one 
grade, all rag quality and in four beautiful and permanent colors. Ask your wholesaler for sample book with discounts 


or write us. We know it is worth many times the effort. 


MITTINEAGUE PAPER COMPANY 


MITTINEAGUE, MASSACHUSETTS, U.S.A. 
Makers of “‘STRATHMORE QUALITY ” Papers. 
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-O- =|- R- L-A- p.|- FF vay Mean a $5.00 Gold Piece For You 


Oval shape steel tubes and rubber ends. 
One piece lock—a solid steel plate. 
One turn of key locks or unlocks. 
Locks on both posts alike. 

Takes up or adjusts its own wear. 
Light — Compact —- Strong — Durable. 


Chicago Binder and File Co. 


ARE EASILY THE LEADING MANUFACTUR- 
ERS OF THE BEST. SECTIONAL POST BIND- 
ERS ON THE MARKET. Also the best Prong 
Binders for filing Railroad tariffs and other oon 
sheets; and as to ledgers, 


Current Loose Lead Ledgers 


CURRENT LEDGERS DID YOU SAY? Where 

can you find a Loose Leaf Ledger that surpasses our 

three piece casting back MONARCH LEDGER in 

strength, durability, design or in any other important 
CUT OF SECTIONAL POST END LOCKING TRANSFER BINDER point necessary to make a first class, high grade 

Loose Leaf Current Ledger? 
WE ARE NOT GIVEN TO BLOWING OUR OWN HORN. EVERY BINDER WE SEND OUT DOES THE BLOWING. 
S d your orders to the C. B. & F. Co. and secure the highest and best grade of goods at the right prices. 


H Prompt and courte ttention to all inquiries. 
See Page 51 of this Megazine rompt and courteous attention to all ing 


CHICAGO B.NDER AND FILE CoO., {35 So. Clinton St., CHICAGO, ILL. 
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For Real Convenience 


- wf Paper (tape) here easy 


to reach and tear off. 


The paper roll here ‘= 


in plain view. 


<  W The item counter here 


easy to see. 


The carriage here = 


easy to reach. 
-— The smooth, easy 
pulling handle here. 


The register with large, 
plain dials here, easy 
to see, and easy to read. 


, The low, easy, accessible 
- i keyboard here. 


The repeat key here 


“a restores automatically 


when total key is depressed. 


Total key here for totals, 
sub-totals, and clearing = 


the 


The Univers al Adding and Listing Machine 


is built on honor; prints red totals; sells on its merits; and is fully guaranteed. 
There are many other reasons why we claim that for real convenience on 
any kind of work in any office anywhere the Universal will handle figures 
faster, easier, more accurately, neater and keep on doing it longer and more 
economically than old style machines and devices that do not have all these 
and other up-to-date advantages possessed by “Universal,” the modern 
adding and listing machine. 

We solicit the opportunity of demonstrating to you on your work in 
your office at our expense, the proof of our claims. 

You want the BEST. You ought to hear the evidence when it costs 
you nothing and will save you time and money. Write today. 


Universal Adding Machine Company, 3823 Laclede Ave., St. Louis 
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The Sweeping Cut in Cost 


Rebuilt typewriters—Grady Rebuilt, mind 
you—can now be sold at astonishingly low prices. ; ware 


By increasing our factory facilities and space we 
have increased the volume of business. 


This has cut off a huge corner of cost. Down has gone the A Huge Corner 
price to the dealer. Sliced Off. 
You can get Grady Rebuilt typewriters at a price that will not 
make you a larger profit, but that will increase your business 


because of the bargains you can offer. 


When you get quality and low price into a solid combination. they will work 
wonders for your business——any business. 


We now have the extra floor space in our factory 
[It is a well known manufacturing fact that volume is required to reduce cost. 


It costs just as much for superintendence for 10 men as for 1000, yet the 1000 men will do 
100 times as much work. That reduces the cost 100 times there 


[It costs just as much to maintain a sales department to sell 10 machines a day as to sell 100, yet 
the latter means ten times the profit, and one-tenth the cost. 


An office force required to handle $5,000 worth of business a month can handle $50,000 worth, 
yet it means ten times the business and one-tenth the cost. 


So we have cut our cost way down, and a big corner has been sliced off the selling price. 


They are better machines than you can buy elsewhere. Don’t take our word for it. Ask the 
disinterested user. He has no motive for lying about it 


On top of this big cost reduction we are inaugurating the biggest and most thorough campaign for 
business for the dealer that has ever been inaugurated in the typewriter field. 


You want to do business with us—We want to do business with you. 
We've got the goods—We’ve got the price. 
You have the opportunity. Write today for particulars. 


Get our Red, White and Blue price lists—Just out. 


FBUIL Ys “AS GOOD AS EVER** 
FEWRITER. CHICAGO, ILL. 


COMPANY” 











37-39 Dearborn St. 
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More good dealers handle the Fox than any 
other Typewriter 
HERE ARE SOME OF THEM 























Every month witnesses dealers who have previously handled 
other machines, making application for Fox Agencies. 


THE REASON? 
Fox Typewriters Stay Sold 


Fox Typewriters are made better, have more improve- 
ments, greater durability, and bring a better price than 
any other typewriter on the market. 

A satisfied customer is the result of every sale. 

Repairs are reduced to a minimum 

There are six models of the visible Fox ranging in capacity from the regu- 
lar correspondence machine to the long carriage insurance policy writing 
machine, all with interchangeable carriages, equipped with tabulator, two color 
ribbon, annular scale and every device to make a typewriter complete for cor- 
respondence, invoicing, billing, tabulating, stencil cutting, 
manifolding, everything any other typewriter will do, 
and more, 















We place the Fox on free trial and examina- 





tion at our expense 





Give us this privilege in your office. 


Descriptive Catalog FREE. 


FOX TYPEWRITER CO. 


Executive Office and Factory 


215 N. Front St. Grand Rapids, Mich. 
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THE BASEMENT 
OF THIS HOUSE 








OUR PRESENT QUARTERS 1907 








WAS OUR FIRST 
FACTORY ~- 1892 





one nu Ut 


} 
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N the year 1892 the aM ol dl on on Mer 





| i, business of the F.S. 

AS Wepster CoMPANY 
was started in the base- 
ment of a little house 
in the town of Malden, 
Massachusetts. This 
was over fifteen years ago, and during that 
time it has never been possible to keep 
abreast of our orders, although we have 
increased our plant several times in order 
to secure the necessary space. 

Realizing the increasing demand made 
upon us to supply the requirements of the 
dealers in the United States, in September, 
1906, we made another addition to our then 
already very extensive floor space. Since 
that time we have been busy installing 
new machinery and getting ready to take 
care of the dealers. The result is, we have 
more than doubled our manufacturing 
capacity of one year ago, and are now pre- 
pared to handle any volume of business 
we may receive. 
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Present Floor Space, 94,052 sq. ft. 





he rowth o7 our 


usiness_ proves 

















WRITE FOR OUR NEW PROPOSITION TO DEALERS. 





F. S. WEBSTER COMPANY 


332-342 CONGRESS ST., BOSTON, MASS. 


NEW YORK CHICAGO PHILADELPHIA PITTSBURG 
396 Broadway. 211 Madison St. 908 Walnut St. 432 Diamond Street. 


LONDON PARIS BERLIN 
67 King William St. Rue Saulnier 10. Friedrichstr. 60. 
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Less than twenty years ago the 


Typewriter 
was only an idea in the brain of Alexander T. Brown, 
now President of The Smith Premier Typewriter 
Company. To-day, as the perfected result of that idea, 
it is the typewriter of over 300,000 operators; an 
important factor in every known profession or line of 


trade in all parts of the civilized world. 


THE SMITH PREMIER TYPEWRITER COMPANY 
Syracuse, N.Y. Branches everywhere 

















| 












! 
| 
| 
‘h 
| 




















OFFICE APPLIANCES 





Something 
Entirely 
New 


The ‘‘ Edition 
de Luxe”’ 
In Desks 


A Flat Top Desk = With Pigeon Holes 


Here is a desk that is the very newest thing out in office desks s the “edition de luxe” of desks in oak and 
mahogany, combining every one of the latest features with the very Sattingd Mone of workmanship and finish. 

This massive flat top desk with the sanitary feature, up off the floor, is the thing in desks today and this combines all 
the conveniences and pigeon hole room and arrangement of the roll top desk with the stylish and practical superior features 
of the flat top 
You can have any arrangement you want, for instance 
One of the pedestals can have a vertical file and a top drawer with a card index. 

The left-hand side is a box on ball-bearings, which pulls out 13 inches and opens on hinges. This opens up two com- 
nts of pigeon hole boxes, legal blank drawers, letter file drawer, etc., just the same as in the roll top desk. 





partm«s 

All pedestal drawers run on ball-bearing supporters so they can be drawn 
out the entire length 

To an office man who wants the very best thing in office desks—something 
serviceable and with an air of prosperity about it—the Wagemaker flat top desk is 
the best money can buy. 

Send to us for full information and photographs. 








Your Filing System Made Perfect—The Services of an Expert Free 


To secure the services of an expert and have him completely systematize the records of your office—bring you the 
UP-TO-THE-MINUTE methods used by the most successful houses in this country, would cost you probably not less than 


$500.00 

WE propose to doit FREE. You are to be the judge of our methods. Wage »maker’s Book on Office Filing Systems 
is the FINAL WORD on this important subject. This book by Isaac Wagemaker, an acknowledged expert on Business 
Systematizing, covers completely and in detail every possible phase of the subject. Its text tells how, and its colored 
illustrations show the way every detail is taken care of. It is the TEXT BOOK OF THE EXPERT IN SIMPLE 


LANGUAGE which will enable ‘you to improve your systems to their greatest efficiency or add such systems as may be 


necessary to take care of your office work at the smallest cost. 


Wagemaker Filing Systems 


correspond in quality construction and finish to our “edition de luxe ’’ desks—160 sizes and stvles—handrubbed and hand- 
' polished Golden Oak, our new satin dull rubbed finishes—ball-bearing drawers, 
reducing sections—a complete line all described in our catalogue. 

Sold by merchants in the large cities. 


“Stands for Quality”’ 





Company, Limited. Dept. C 


7—— Grand Rapids, Michigan, U. S. A. 
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On to Pittsburgh 





DUQUESNE GARDEN 


IS THE PLACE OF RENDEZVOUS 


The Advance Guard Has Started 


BURROUGHS ADDING MACHINE Co. ADDRESSOGRAPH CO. 


OFFICE APPLIANCE CO. A. W. McCLOY & CO. 
AMBERG FILE AND INDEX CO. AMERICAN MULTIGRAPH CoO. 
UNIVERSAL ADDING MACHINE Co. And others have already secured space. 


April 25 to May 2, Inc. 


ARE THE DATES 


Have you Arranged to have Your Goods 
Shown to the Enterprising Pittsburghers? 


> IF NOT—WHY NOT? 


We Have Spaces From $40 Up 
Write To-day For Diagrams and Other Particulars 


NATIONAL BUSINESS SHOW CO. “*e'ri 
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Do You Want To Show Your Devices 
To a Crowd of People Like This? 


EXHIBIT 


Your Goods at 


The Pittsburgh Business and Stationers Show 


Where you can talk to them and show your lines. 








Below is a picture of the interior of Duquesne Garden, showing the crowds of people that can be brought there 
in ONE NIGHT. This is the place where our Business Show will be held. 


FOR DIAGRAMS, CONTRACTS, LISTS OF EXHIBITS, ETC., WRITE 


NATIONAL BUSINESS SHOW CO., Park Row Bldg. NEW YORK 
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MAKE THIS TEST YOURSELF 


Move your desk a little—look under it. Does it look clean, sanitary, tidy or even wholesome’ 





What becomes of that gray skum of dust when the door Then send for a catalogue of the Gunn Sanitary Desks 
and window in the office are open and the strong draught blows . 
adie Cle Gente? — , The kind that stands up off the floor 
It is agitated, stirred up and blown little by little into your so the carpet underneath can be kept clean easily by a broom 
lungs. You breath it unconsciously, but deeply a carpet sweeper 
No wonder you feel stuffed up, drowsy and have an irritat- There is plenty of drawer room in these desks. They are 
ing cough made in oak and mahogany, all sizes and styles 
Is it fair to yourself? Gunn Sanitary Desks are of the high grade Grand Rapids 
Don’t take our word for it that there is dust, dirt and filth standard in workmanship, finish and construction 
under your desk—look and see for yourself. Send for the catalogue today 
Sole Manufacturers of Gunn Sectional . : 
Bookcases and Filing Devices. Grand Rapids, Mich. 


WRITE FOR OUR SPECIAL 
AGENCY PROPOSITION 














SANITARY DESK SANITARY DESK SANITARY DESK 
No. 501 S No. 1925S No. 5045S 
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The typewriter user always expects more and 
better service from the 


REMINGTON TYPEWRITER 


than from any other writing machine. He has 
reason to, a right to, and we want him to. 





Remington Typewriter Company 


New York and Everywhere 
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A Great Step Forward. 


The Secor Writing and Billing Machine is a great step forward in typewriter construc- 
tion, convenience and capability. 

A writing and billing machine that is ready for every kind of work is the machine 
that appeals to the modern business man. 

That is why the Secor arouses his enthusiasm. 

A machine—any machine—is valuable because of the work it willdo. It isn’t bought 
to serve as an ornament, but to facilitate the work of the office. The more work it will do 
the more valuable it is. 

The Secor will not only do more kinds of work, but it will do more of it, than any 
other machine, because it possesses facilities which enable the operator to save time, increase 
his speed, and work with less fatigue. 

He ean pass from one class of work to another without any change in the machine, 
without any waste of time to remove or replace attachments. There are no attachmients. 

It is a writing machine. 
It is a billing machine. 
[It is a card writing machine. 
It is a label writing machine. 

Every facility which makes it a billing machine, adds to its value as a writing machine. 

lf facilities for the operator were not valuable the business world would still be 
using the old models of twenty years ago. 

You can get more for your money in the Secor, do more kinds of work with it, do 
more work on it, do it with greater speed, and with less fatigue, than has ever heretofore 
been possible on a writing and billing machine. 


Additional agency contracts now being made. 


Writer Co. 


Derby, Conn., U. S. A. 


Secor Type 


171 Housatonic Avenue 
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J. E. THOMAS, Presiden A. K. GOODRICH, Secretary 


THE PIONEERS 


IN THE BUSINESS or REBUILDING 
TYPEWRITERS 


Mechanics’ Tools and Typewriter 
Parts Supplied to the Trade 





CYLINDERS RECOVERED 
All Makes oi. 


A ST 


TYPEWRITER INSPECTION CO. 
317 BROADWAY, NEW YORK. 











ESTABLISHED: - --1892. j 












































ARE YOU A SUBSCRIBER? 


@ You may read ‘‘Office Appliances”’ occasionally, but you probably will not regu- 
larly unless you are a subscriber. The issue you did not see may have contained 
something of great, and perhaps VITAL interest to you 

@ EVERY ISSUE OF “OFFICE APPLIANCES” contains information that is of 


direct and vital interest to many. Every individual should protect his own interests 


by keeping posted on events at home and abroad which may create larger oppor- 
tunities for him 
@ The columns of the magazine teem with news items, new inventions, and special] 


articles of interest to everyone connected in any way with the “OFFICE APPLI- 
ANCE WORLD.” 


@ Subscribe and read it regularly, THEN YOU WILL BE SURE YOU WILL 
NOT MISS SOMETHING OF DIRECT AND PERSONAL INTEREST TO YOU. 


OFFICE APPLIANCE CO. 


303 DEARBORN STREET CHICAGO, ILL., U. S. A. 
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VISIBLE TYPEWRITER 


A Business Builder for You 


Sixty-five dollars for a standard visible ty pewriter looks 
too good to be true—doesn't it ? 

The Royal Standard Visible Ty ypewriter is in every re- 
spect the equal and i im many respects the superior of any 
$100 machine on the market. In material, workmanship 
and mechanical correctness it has no superior. 





Simple of mechanism—simple of operation, durable and com- 
pact. For «teady hich grade work. at low cost of mainte- 
nance, compare it with any machine, no matter what the price. 


If you rea dealer, you won t sidestep this opportunity. 
You know that if you can geta standard typewriter that 
you can sell for $65 you can doa bigger typewriter busi- 
ness than you ve ever done before. 


WRITE TODAY. 


ROYAL TYPEWRITER CO. 


253 Broadway, New York City 
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WHAT YOU WANT 


ANUFACTURERS: Are you seeking a wider market for your wares. Are you looking for new agents, or better ones to sell your 
goods? Are you looking for some live dealer to cover a territory for you, or are you desirous of finding first class “timber” for your 
selling organization ? 

“ Office Appliances” can help you in all these ways, and its publishers are always glad to co-operate in this direction. 

SALES MANAGERS: Are you desirous of building up a record for yourself? Do you want to call to your our fold a 
grade salesmen who are able to get out and deliver the goods? Are you anxious to secure just a few more agencies for your 

“ Office Appliances” can help you in all these ways, and its publishers are always glad to co-operate in this 
4 OFFICE APPLIANCE DEALERS: Are you dissatisfied with any of your present lines? Do you want to secure others that will 
produce for you “dollars” where you now make “cents?” Isn't there some good office appliance that you could handle in addition to your 
present line, without any more selling cost, that would increase your dividends ? 

“Office Appliances” can help you in all these ways, and its publishers are always glad to co-operate in this direction. 

SALESMEN: Are you “working a territory” that does not pay you properly for your efforts in behalf of your house? Is there not 
some means by which you can double your earning capacity and thereby secure a larger “ commission account?” Is there any other line of 
selling that appeals to you more strongly? If so, 

“Office Appliances” can help you in all these ways, and its publishers are always glad to co-operate in this direction. 

SUBSCRIBERS: Is there any special department of this publication that particularly appeals to you? Is there any other that would 
interest you more, were we to devote more effort towards it? What is the most important attraction you find in our columns ? 

‘Office Appliances” is aiming to benefit the greatest number of readers, and we want their criticisms, that we may help them and others. 


This is the subscriber's paper—published for his help and benefit. 


WHAT WE WANT 


ay 


We desire that all those engaged in the Office Appliance business, be they Manufacturers, Sales , Office Dealers 
Commercial Stationers, Salesmen or General Subscribers, to WRITE US AS OFTEN AS THEY DESIRE ‘ON SU ECTS CON. 
CERNING THEIR BUSINESS, whether it be the improvement of conditions, the securing of new agencies or the acquiring of new 


We KNOW that we have HELPED OTHERS just because they WROTE US of their needs and we can help 


for the sale of goods. 


you if you will co-operate with us. 
Do You Want Information Regarding Any of the Following Items ? 


Account Files 
Accounting Systems 
Adding Machines 
Advertising Booklets 
Adding Typewriters 
Addressing Machines 
Autographic Registers 
Bank Fittings 

Banks’ Supplies 
Barometers 

Baskets 

Bill-Lading Books 
Billing Machines 
Bill Files 

Binders 

Blackboards 

Blank Books 

Blotter Baths 

Blotter Holders 
Blotting Paper 

Book Cases 

Book Indexes 
Book-keeper's Supplies 


Book-rests 
Book Typewriters 
Cabinets 


Calculating Machines 
Calculating Tables 
Carbon Papers 


Cards 

Card Indexes 
Card Ledgers 
Card Systems 
Cash Boxes 

Cash Carriers 
Cash Registers 
Catalogue Binders 
Catalogue Files 
Catalogue Cabinets 
Chairs 


Check Books 
Check Files 
Check Protectors 
Codes 


Coin Counters 
Coin Wrappers 
Collection Systems 
Computing Devices 
Copying Books 
Copying Presses 
Copying Paper 
Copy Holders 
Coupon Books 
Crayons 

Desks 

Desk Attachments 
Desk Specialties 
Diaries 


ADDRESS ALL 


Directories 


Duplicating Machines 


Duplicating Supplies 


Embossing Machinery 


Envelope Sealers 
Erasers 

Eye Shades 
Fac-Simile Letters 
Filing Cabinets 
Filing Systems 
Fountain Pens 
Furniture (Office) 
Hectograph Supplies 
Index Cards 

Inks 

Ink Stands 

Invoice Books 
Ledgers 

Letter Files 

Letter Trays 
Library Supplies 
Lithographing 
Loose Leaf Binders 


Loose Leaf Specialties 


Machinery Parts 
Manifold Books 
Manifold Systems 
Marking Devices 
Memorandum Books 
Metal Furniture 


Mucilage 

Mucilage Bottles 
Novelties 
Numbering Machines 
Office Furniture 
Office Cutlery 


Oil 

Oilers 

Order Blanks 
Paper 

Paper Clips 


Paper Fasteners 
Paper Folding Machines 
Paper Weights 
Partitions 

Pens 

Pencils 

Pencil Sharpeners 
Postal Scales 

Price Books 
Punching Machines 
Repairing Parts 
Rubber Bands 
Rubber Stamps 
Rules 

Safes 

Safe Deposit Boxes 
Scales 

Sealing Wax 
Sectional Bookcases 





INOQU 


IRIES TO 


Second Hand Typewriters 
Second Hand Commodities 
Show Cases 

Signs 

Specialties 

Sponge Cups 

Stapling Machines 
Stationery Specialties 
Stationery Staples 

Stencil Cutters 
Stenographers’ Note Books 
Stenographers’ Supplies 
Talking Machines 
Telephones (Interior) 
Telephone Brackets 
Telephone Indexes 
Thermometers 

Time Locks 

Time Recorders 

Time Stamps 

Transfer Cases 

Transfer Signs 

Travelers’ Expense Books 
Typewriters 

Typewriter Cabinets 
Typewriter Parts 
Typewriter Supplies 
Tabulating Devices 
Writing Utensils 


INFORMATION BUREAU, Care “OFFICE APPLIANCES” 


303 Dearborn Street, Chicago, II1., 


U.S. A. 
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A Great Investment Opportunity 


You Can Lay the Foundation 
For a Fortune To-Day 


Do you know that in the whole field of inven- 
tion, during the past quarter of a century, perhaps 
not more than twelve basic patents have been issued 
in the United States, and that the McCall Automatic 
Typewriter patent is one of them? 

The moving picture patent was a basic patent. 

The Telephone was covered by a basic patent. 

Do you know that the basic patent prevents the 
use of the application of the principle—not the mere 
mechanical device itself, but the application of the 
principle involved in the operation of the device 
by anyone save the owners of the patent, for a 
period of seventeen years? 

Suppose you had a basic patent giving you the 
sole right to manufacture typewriters for the next 
seventeen years, 

Or to manufacture adding machines, 

Or telephones, 

Or time recorders, 

Wouldn’t you consider it about the most valu- 
able thing possible to possess? 

You would like to own such a patent. 

You would even like to own an interest in such 
a patent. 

You may not be able to own such a patent, but 
you can own an interest in one. 

The McCall Automatic Typewriter Company 
owns the basic patent granting the sole right to 
manufacture automatic typewriters operated by 
pneumatics during the life of the patent. 

It is one of the most remarkable inventions 
ever conceived. 

Do you realize what the ownership of this pat- 
ent means to the company? 

If the Oliver Typewriter Company can pay 47% 


annual dividend, 

If the American Multigraph Company could 
make profits equal to 39.6% of its capital the first 
year, and could cause within three years an original 
investment of $750 to grow to $10,050, 


If the Burroughs Adding Machine Company’s 
profits have made its stock grow to 18.7 times its 
original money value—making $100 grow to $1,870, 
and enabled it to pay a 10% dividend on its present 
value, 

If these companies could make these profits 
meeting the stiff competition of their rivals, 

What would have been the result—what 
be the result of a company having an absolute mon- 
opoly, with a field all to itself? 

That is the position occupied by the McCall 
It has no com- 


must 


Automatic Typewriter Company. 

petition. 
When it 

Madison Square Garden, it excited so much interest 

that the Associated Press flashed around the world 

the story of its astounding feats. 

have painstakingly, persistently, 


was exhibited a few months ago at 


Busy men 
traced from magazine 
count back to the original source, the name of the 
Nearly every country in the world where 


article and newspaper ac- 


inventor. 

typewriters are known has contributed to Mr. Mc- 

Call’s mail. 
The mere announcement of the perfection of 


the invention has stirred the whole business world 


and created a wonderful demand for the McCall 
Automatic Typewriter. 
Hard-headed business men have offered ridicu- 


lous sums for the model machines after witnessing 
And one of the curious things has been 


have de 


their work. 
the unanimity with which men everywhere 
clared that ‘“‘it will be one of the greatest sellers of 
the century.” 

Think of the uniqueness and speed of a type- 
writer that will write both ways; that never returns 
the carriage in order to start a new line, but that 


writes the first line forward and when the end is 


reached immediately begins to write the next line 
backward, spelling the words backward just as 


easily and with as much speed as forward; that 
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MS a a 


finishes a letter immediately begins to 
next letter backward, beginning with 
and ending with the name and ad- 


when it 

write the 
“Yours truly”’ 
dress and date. 

It never makes a mistake. It will omit a para- 
graph from one letter and substitute another in its 
It changes the color of the ribbon for a word, 
a letter, a line or a paragraph; will tabulate a state- 
ment or a table in the body of a letter and write 
the total in red; it will write a dunning letter, filling 
in each letter a different amount of arrearages. 

It writes a different name and-address at the 
beginning of each letter, or supplies the date of the 
letter received just the same as a human operator 
would. 

It never gets tired. Set it at a speed of 10,000 
words per hour and it will maintain the speed with- 
out variation for days at astretch. When it runs 
out of supplies it will ring a bell to attract attention, 


place. 


and when the last sheet is used, if not given sup- 
plies, will stop. 
It will handle an entire follow-up system of 


letters, and every letter will be an original type- 
written letter just the same in every respect as if 
written by a stenographer. 

It will write 1,000 or 100,000 letters to a 
given list and count and deposit the letters ready 
ature—and every letter will be an original 
typewritten letter—one that will command and 
demand an answer 

Concerns now paying $100 a thousand for type- 
written can have them written by the Mc 
Call Automatic Typewriter for 50 cents. Where 
10,000 original typewritten letters would cost $1,000, 
the McCall Autom atic Typewriter will do the work 
for $5 and do it quicker and better. 

One business man who timed its work 
amined the result with great care, declared 
would save him $10,000 a year. 

The McCall Automatic Typewriter Company is 
organized under the laws of the State of Ohio. Its 
capital stock is 500,000, divided into 150,000 


for sign 


1 + =. 
letters, 


and ex- 
that it 
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stock. There are no bonds. . There is no indebted- 
ness. Every share is fully paid and non-assessable, 
and carries full power to the stockholder to vote 
and participate in the stockholders’ meetings. 
Twenty per cent of the stock has been used to pur- 
chase the patents, both domestic and foreign. os 
foreign rights are of very great value. Alread 

number of thoroughly responsible parties have led 
applications for the purchase of the foreign rights. 

The company offers a limited portion of the is- 
sue, 70,000 shares at par value of $10 per share, and 
in order to prevent control by a limited few, and to 
assure as wide a distribution of the ownership as 
possible, the issue is being offered in this manner— 
to the people generally. The company reserves the 
right to accept or reject any subscription. 

This is the first time an opportunity has been 
afforded office appliance men—Salesmen, dealers, m1n- 
agers—to obtain a interest in a business with which 
they are perfectly familiar, and concerning which 
they are fully aw ad to the tremendous possibilities 
it contains. 

To the salesman who wants to get ahead, 

To the dealer, 

To the manager, 
an excellent opportunity is offered. One hundred 
dollars or two hundred dollars invested today may 
grow to $1,000 or $2,000 within a couple of years. 

It is less than three years ago that a salesman 
took advantage of an opportunity to invest $750 in 
an Office appliance company stock. For every $75 he 
invested he has been able to realize $1,050. His 
$750 has grown to $10,500! We will give you the 
name of the man and the name of the company 
if you ask for it, and you can ask him. 

Make your ap yplice ition today. Remember seven 
hundred subscriptions at $1,000 each, or fourteen 
hundred at $500 each will exhaust the issue and close 
the door of opportunity. Allotments will be made 
in the order of their receipt. Repeated offers to 
take the whole issue have been refused, and they 
serve as an indication of how quickly the issue will 





shares of $10 par value each. There is no preferred be over-subscribed. Use either coupon today. 
I 
Please reserve shares of the Capital Stock of the McCall Please write me a letter on the McCall Automatic Typewriter 
<n, ne ; : i in the rticulars of the stock subscription. 
Automatic Typewriter Co., for me, for which I agree to pay $10 
F : NEE. . cccccccccccecccus sbobhecendeekaeneaanne |) onan 

per share (par valu or before the....... day of er ee ere ; 
1908 pay 20 h and 20% per month for four 1 tl Street NO......sccccccccseccoscvdcespeses caeeeeu pe eee cee en ms 
EMU os xciccdvedesdsusundsee Eee TOW, cade isd cdc cedcc de cbs sen te tee States xs be bh cb8el 
Dtvest NO... .cicicdewrdiccessdivde Rael ceeussscastnene Nek dn + enesarom Ux ATION. 2. wcrc ccvceccescc dbp bbe des sees 08 Ob eae Gee Tae ate 
TOWER ss a oc nedes sce 0 6)4 pk ead State I nin t PP Pee 

















Ample Bank References Will Be Furnished. 


The McCall Automatic Typewriter Co., 


Commercial National 
Bank Building 


Chicago, Ill. 
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“Trying to fix up the Weekend Bills” 


s 
































Sulbexr hi 
neonveniencs$ UNDERWOOD 
RETAIL BILL AND 
CHARGE MACHINE 


Has solved the above problem for thousands 
of retail merchants. 























The time and money saved, satisfactory results 
secured, and typewritten statements 
obtained, are matters for serious 
consideration. 


It’s a good business proposition to investigate. 
Ask your Underwood man for par- 
ticulars, or address the 


Underwood Typewriter Co., Inc. 


241 Broadway, 
New York 
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Typesetting For 


“tkeWriterpress 


No Need of a Printer 
Here! 


This young lady (16 years 











old) whose everyday work 
is stenography, never knew 
what typesetting was, but 
with only a few minutes 1n- 


struction and a few hours e 

practice she was able to set wat unior= 

up a 20 line letter in 20 ; 

7 Boe : The Smallest Complete 
minutes. In the Writer- | Standard Keyboard Portabl 
press Method we 


cinienteal : a aon —( | Typewriter 


‘rv feature of 


typesetting requiring 


ral] - 1 aw rIeNnce arryi case 
KI L and experience. | ~ The “Junior” (the carrying is 2x5x10), 
We have hundreds of letters commending the Writerpress Method is the smallest complete typewriter, with 
;' , > Universal Keyboard. 
of setting and distributing type as ‘‘exceedingly simple and 
rapid lhe Writerpress will produce genuine form ; ‘ 
; Perfect. It simply can’t go wrong. 
Speed 


The ‘‘Junior’’ can write 80 words a minute. 
While the big machines may write more— 
| the average speed of an expert on one of 


them is less than fifty. 


L E ij T E RS Standard satnah tase cl as any other 


high grade machine. 


Durability 


: Fy ha ; ‘ Built of pressed chilled steel and gun metal. 
duce any kind of office or printed forms using e ‘rr typewriter No machine will wear longer. 


or printers’ type. One user says:—‘‘/ will save $700 this year on | Simplicity 
» printing hill hy >uce af The Writerbrece ”’ With fewer parts— more direct stroke — 
rinting bill by the use of The Writer pre. removable type wheel (most easily cleaned), 
the ‘Junior’ keeps in condition bows 
there 1s nothing to go wrong. 


Manifolding 

- , : / The “Junior” will write an original and 
A Few Writerpress Strong Points | jer Br Some machines will'do more. 
But this is more than enough for most 
business needs. 


speed equal to 100 typew riters. T » will also pro 


Price 


$15.00. And at $100.00 it couldn’t be 
better built. 


AGENTS:—if you want a real live 
typewriter to sell, write to-day for 
agency terms. To save time better 
order a sample machine. 


Typewriter Printing Machine Co. | ° : 
518 White}Building, Buffalo, N. Y. | Junior Typewriter Co. 
Dealers Everywhere 95 Worth Street 
NEW YORK, U. S. A. 
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STEN! TICK-TICK-TICK-TICK 
Every Tick of the Clock Means a Different Address 
® LOOK! Thisis One : 











This Address 


is neat and business-like 
Printed with the Addressograph 


3,000 per hour 


Advertising to receive attention, must be ad- 

dressed like business correspondence—type 

written. 
That’s why 30,000 brightest and shrewdest advertisers use the 
Addressograph. Their advertising is sure to reach the ‘‘right man,” 





be opened and read. 


GETS BUSINESS 


The Card Index Addressograph combines all the features of a complete C 
and a perfect addressing machine. 

The only practicable method of handling a mailing list. 

You can not do business nowadays without a mailing list. Eventually you 
have an Addressograph. Why not now? 


Card Index 


must 





The Addressograph prints 3,000 different addresses per hour in fac-simile of the best typewriting—on any- 


thing—everything; envelopes, statements, checks, time cards, pay sheets. It saves time and money and can be 


used to advantage in any business. 
Shall we tell you why and how other firms in your line are using tl 


and sample indestructible printing plates. 


Addressograph Company 


230 West Van Buren Street CHICAGO, ILLINOIS 


1e Addressograph? Write for catalogue 











TYPEWRITER 
RIBBONS 


CARBON PAPERS 


I. M. C. 








@ New management, new 
policy, new machinery, 
new processes. 


@ Everything new and 
up-to-date. 


@ Second to none in hard 
finish varieties of carbon 
paper. 

@ Prices commensurate 
with quality. 

@ Pencil and Pen Carbon 
Papers, all kinds. 


@ Ribbons of all kinds for 
all typewriters. 


@ Two colored and three 
colored ribbons a _ spe- 
cialty. 


@ Agents wanted every- 
where. 


@ Special attention to 
large consumers. 


q Price lists, and sample 
carbon paper, to responsi- 
ble parties. 


@ Write today—you may 
forget it tomorrow. 


Indeliba 
Manufacturing 


Company 


Rochester, N. Y. 
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Adding Typewriter 


@ Your accounts entered, posted and footed 
with unerring accuracy, on bound books or 


loose leaves—one operation. 


@ From one to eighteen copies of Order 


made, with Bill, Charge and Shipping Ticket 
—one operation; the figures being added and 


transferred with precision. 


@ Will add American and English Currency 
—Linear Measures —Weights—or any Com- 


mercial Measures. 


—SEND FOR CATALOG AND COMPOUND ORDER FORM NUMBER FIVE——— 


Elliott - Fisher Company 


329 Broadway, New York 


OFFICES IN ALL PRINCIPAL AMERICAN AND EUROPEAN CITIES ———— 
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SO EASY! 


When you have the right machine and a liberal co-operative 


DEALERS’ CONTRACT. 


Are you trving to sell the ‘“OTHER KIND,” handicapped by the old-fashioned 


dealership arrangement, if so 


WHY? 
Remington Sholes Company 


The Visible that sacrifices nothing in mechanica ynstruction to the t Visibility.” 


127 Rees Street Chicago, Ill. 
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UR experiences are largely 

the reflections of our own 
ma) actions. What a man gives, 
i that he may expect to re- 
ceive—oftimes with interest. 
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root Safes 








Full satisfaction guaranteed. 
Increase your sales. 
Run no risk. 


Entire finish is first-class. 


Prompt shipment—ordinary 7 to 10 days; c:irload 3 weeks. 
Reliable dealers handle our goods 

Our line is complete with 19 different sizes. 

Orders given very prompt and careful attention. 

For all requirements of office or home 


Single and double-door safes. 

All our safes have high grade combination lock. 

Finish as desired—stock finish black with gold striping. 
Estimates furnished for special cabinet work or finish. 
Sample order will convince you that our safes and prices are right 


Descriptive Catalog Mailed on Request 


Dealers will find it to their advantage to 
write us today for discount, terms, etc. 





The Wehrle Company 


Newark, Ohio 

















ADAMS 
CARBON PAPER 
PRESERVER 


Preserves carbon paper, keeping it 
fresh and serviceable. Carbon can 
not dry out or deteriorate if kept in 
an Adams Carbon Paper Preserver 

Handsome, 
Convenient, 

Made of mineral fibre, 
Brass bound, 


Has six drawers, 
Moistening pad in base. 

While primarily a Carbon Paper Preserv 
er, it is also used for keeping letter-head 
bill-heads, statements, etc. All papers sey 
arate and immediately accessible 


Heavy Antiseptic Copier Cloth 
Silk stitched edge ; Will not ravel or 
fray out; Makes legible copies. 







Brass 
Blotter 





Brass Case—non-rusting; Mineral Fi- 
bre Moistening Pad; Sanitary; Durable. 





Dealers! These are ready sellers 
SEND FOR BOOKLET 





The Adams Manufacturing Co. 
2232 Market Street 
PHILADELPHIA, PENN., U.S. A. 


NEW YORK CITY SALES OFFIC! 
1900-02, 150 Nassau Stres 












































GEORGE H. PATTERSON—Born October 27, 1872; Died March 28, 1908 
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George H. Patterson 


An Appreciation 


@ The passing of George H. Patterson removes from the 
realm of business one of those choice spirits which the 
business world can ill afford to lose. Through his high 
business ideals, sterling honesty and unswerving loyalty, he 
contributed to the elevation of the business standards in his 


chosen field of industry. 


@ Genial, kindly and sympathetic, he radiated that personal 
sunshine which increases the sum of human happiness. 


@ His faith in his fellows made him a true friend and delightful 
associate. The humblest acquaintance and the man in highest 
station received alike his cordial hospitality at all times. 

@ By indomitable industry he evolved a concrete form from an 
abstract idea, and in the achieving, carved for himself a 
lasting monument. 


@ But greater than this he established that more enduring 
memorial—a priceless heritage for his young son—a good name. 


@ He was a noble man; rich in that charity which is kind, 
broad in that sympathy which is affection. 


@ His example is an inspiration. 
EVAN JOHNSON 











PENING April 25 and continuing 
O until May 2, the city of Pittsburg 

will experience its first business 
show. The mighty city, lying at a point 
where three rivers meet and draining an 
industrial district the like of which is not 
on earth, will open its portals and say 
welcome, men! You sons of mighty 
business achievements! 

This is the third business exhibition in 
the triangular circuit under the control of 
the National Business Show Company, 
of which Harry A. Cochrane is president. 
As is well known the annual affairs at 
Chicago and New York constitute the 
other two members of the circuit. Mr. 
Cochrane in adding Pittsburg to the list 
did so after the most thorough investiga- 
tion as to the aptitude of the people of 
the smoke zone. He found the same re- 
sponse to his effort that he found at New 
York and Chicago. Having labored with 
a zeal and a tenacity that brooked no 
defeat and presaged a triumph without a 
parallel in modern business, it was fitting 
that Pittsburg should say yes, we will 
join and aid you in furthering the cause 
of legitimate business shows by placing 
our exhibits on the floor of the show and 
in personally giving it an impetus as well. 
With Cochrane as well as with the Na- 
tional Business Show Company, it was 
a case of where “the weak young thing if 
it is good and true will become strong.” 
The Pittsburg Business Show, at the Du- 
quesne Garden, is the latest testimonial 
to the grit, the power, the ability to make 
these shows great and to give to the ex- 
hibitors something worth while. 

Official Inducement. 

The underlying motive in giving Pitts- 
burg a business exhibition was to fur- 
ther the educational work that has proven 
the chief characteristic of all past shows. 
It had become imperative that the show 
idea needed expansion, broadening, deep- 
ening; because the people said so—the 
people, you know, are law unto them- 
selves—so President Cochrane  acqui- 
esced and the work started. Pittsburg 
has with considerable aptness been called 
“the city with gold in its smoke.” If 
outward manifestations are any indica- 
tion, this statement is true. In all prob- 
ability the Pittsburg show will prove that 
the business men have a little gold dust 
somewhere. The business men of Pitts- 
burg have responded nobly to the call of 
Mr. Cochrane. Office appliance men, sta- 
tionery and device men have béen unani- 
mous in their cooperation, with the result 
that the “First National to be held in 
Pittsburg” has exceeded the expectations 
of the management. 

At a meeting of the Committee on 
Trade and Commerce, of the Chamber of 
Commerce, Secretary Logan McKee, at 
the request of the chamber, indorsed the 
Pittsburg Business Show and _ officially 
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The City with Gold in its Smoke 


The Pittsburg Business Show an As- 
sured Success. 


announced the sanction of the chamber 
through the public press. The _ official 
indorsement has been made a part of 
the records and now stands as the pub- 
lic testimonial of Pittsburg‘s business 
men. 
The Exhibitors. 

Below is given a partial list of the ex- 
hibitors. There will be several added to 
this list by the 20th of the month, thus 


making it the largest outside of New 
York and Chicago: 

Burroughs Adding Machine Co., Detroit, 
Mich 

Amberg File & Index Co., Chicago 

Universal Adding Machine Co., St. Louis, 


Mo 
Columbia Phonograph Co. 

graphophone), New York City 
Office Appliances, Chicago, II 
Secor Typewriter Co., Derby, Conn 
Commercial Multigraph Co., Cleveland, O 
Addressograph Company, Chicago 
\uto-Igniter Co., New York City 
Beck Duplicator Co., New York City 
Napp Hurriphone Co., Trenton, N. J 
Schapirograph Co., New York City 
Sawdon-Mears Company, Galesburg, III 
Lynch Ventilator Co., Chicago. 
Printograph Co., Minneapolis, Minn 
Miniature Press Co., Chicago. 


(Commercial 


Follette Time Recording Company, New 
York City. 
1. W McCloy Co., Pittsburg (six large 


spaces), representing the following companies 
Jones Loose Leaf Ledger Co., Chicago; Irving 
Pitt Co., Kansas City; Chicago Shipping Tag 
Co., Chicago 


General Fire Proofing Co., Youngstown, O 


\. B. Dick Co., Chicago 
Wage Makers’ Furniture Co., Grand Rapids, 
Mich 


Desk Co., Chicago. 
New York City 


Commercial 
Beck Duplicator Co., 
C. Howard Pen Co., Camden, N. J 

Red Dwarf Ink Pencil Co., New York City 

Moon Desk Co., Muskegon, Mich 

Underwood Typewriter Co 

F. S. Webster Co 

National Phonograph Co 

Pike Adding Machine Co 

Eckel & Co., New York. 

Among the stationers A. W. McCloy 
& Company has secured the largest 
space, situated near the main entrance of 
Duquesne Garden. The McCloy com- 
pany will represent in its exhibit The 
Moon Desk Company, The General Fire- 
proofing Company, The Chicago Shipping 
and Receipt Book Company, The Jones 
Specialty Com 
Company, The 

The Com 
and several 

Typewriter 


Improved Loose Leaf 
pany, The Irving Pitt 
Beck Duplocator Company, 
mercial Desk Company 

others. The Underwood 
Company will occupy a big space at the 
north end of the building and the Bur 


roughs Adding Machine Company will 
have a large space in the center. 
Duquesne Garden is situated in the 





residential district in the 
lower East End. It is one of Pittsburg’s 
most successful show places. A hundred 
thousand business men have their homes 
within a radius of one mile, and street 
car service is adequate. From the center 
of the city either the “Center and Neg- 
ley,” “Fifth and Penn” or “Bloomfield” 
lines run directly to the Garden, and in 
the evening, under a three-minute head- 
way. Pittsburgers are in the habit of 
visiting Duquesne Garden because of its 
pleasant location, finely arranged interior 
and the courteous treatment extended to 
all patrons by the management. Herr 
Director Conried of the Metropolitan 
Grand Opera Company, three years ago 
enjoyed his most successful season out 
side of New York at Duquesne Garden. 
Pittsburgers, being lovers of music, it is 
our intention to secure the best and most 
popular musical organization in this city, 
together with two soloists, for the entire 
engagement of the Business Show. ‘The 
decorations will be uniform, and in charge 
of one man, thereby avoiding confusion 
and the customary irregularity resulting 
from the conflicting ideas of too many de 
partment heads. A local firm of promi- 
nence has the contract and as they de 
sire to secure it for all future shows, they 
have signified their intention of being 
very elaborate and giving their best at 
tention to all details. 

High schools and business schools and 
colleges are keenly interested in the show 
and it is their intention to have bodies of 
students visit Duquesne Garden every 
night to glean new facts about the easy 
handling of office business. On the 
opening night besides the prominent off 
cials of the city, the entire office staff of 
the Carnegie Steel Works at Homestead 
will attend in a body. 


heart of the 





Possibilities of Pittsburg. 

President H. A. Cochrane, who is in 
Pittsburg personally superintendeing the 
arrangements and plans for the approach 
ing shows, speaks’ enthusiastically of 
Pittsburg as a center for this educational 
exhibition. 

“IT believe that we will have one of the 
most successful of all the business shows 
in Pittsburg, and that it will be an annual 
event hereafter,’ says Mr. Cochrane 
“Pittsburg is a commercial city, rich in 
broadminded and 


energy and money, 

open to all ideas of advancement, and 

just at present heartily interested in th 

First National Business Show.’ 
Considering the industrial situation of 

Pittsburg and the enviable position it occu 


pies in the larger affairs of the nation, it is 
no wonder that the Pittsburg show has at 
tracted such wide and favorable comment 
\nd the management is bending every 
fort to meet the wishes of Pittsburgers 
well as of the exhibitors. 


ef 
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The Sales Manager of Today 


salesman is 
retailer as a 
The man- 
the 
store on his trips, his greeting to the cus- 
the forces employed in effect- 


traveling 


HE average 
looked upon by the 
self-created personality. 


ner in which the salesman enters 


tomer and 
ing the sale are, in the main, thought to 


salesman’s own resources. 
But the or- 


come from the 
In a small way this is true. 
ganizing, originating, result-getting sales- 
man is a product, for the most part, of 
the sales manager. 

the 


in going after 


Indeed, the very mannerism of 


traveler, his persistency 
business, his method of creating a desire 
in the customer's mind for certain articles 
or for certain purposes these are the di- 


rect outcome of what are known as “sales 


talks.” ‘There 


in the salesman which 


are potent forces residing 
are, of course, con- 
tributory to the larger, far-reaching re- 
sult, but they are employed in aiding 
rather than in directing the work of sales- 
manship. Against the salesman the sales 
manager seems always to be silhouetted. 


How He Directs the Salesman. 


And how 
direct his 
Obviously, 


does this sales manager dail\ 

lieutenants in order-getting? 
if the salesman follows the di- 
his manager, the latter must 
live up to those himself—the 
reflection must be genuine. He cannot 
expect his salesmen to be punctual in his 
calls when he himself is late in reaching 
his desk. They must act similarly, think 
sympathetically and plan jointly. 

The manager is thoroughly a 
salesman. Laying aside many minor de- 
tails, the director of salesmen wants to 
know how well his men have covered 
their territory. This knowledge will tell 
him if they have “soldiered” or wasted 
time, which is the very first thing con- 
sidered. Covering the territory closely 
predicates interest in the work, while re- 
sults establish enthusiasm. With perse 
verance and enthusiasm, the sales mana- 
ager does not fear the outcome; without 
them, failure is almost sure to result. 

This point in the program may prove 
to be as disastrous to the house as to the 


rections of 
directions 


a! 
Saies 


salesman, if things have not been going 


right. Here again the sales manager 
must mirror himself to the man out on 
the road. If the day previous has not 
brought in the ‘requisite number of or- 
ders, which the territory is capable of 


producing, and if the salesman has been 


derelict in his duties, the sales manager 
never shows a nasty temper. He is level 
headed and cool. He, of course, informs 
his traveler tl such and such is the case 
and should be done, but he keeps strictly 
within the limits of “a warm heart and a 
cool head,” as Emerson would say. A 


is answered with a deal 


phone call even 


How He Works, How He Directs, How 
He Gets Results. 


of courtesy and calmness; while within 
his wrath may rage. 
The Appealing Letter. 

Instead of the spiteful or acrimonious 
letter, there is the direct, appealing and 
encouraging letter. It is safe to say that 
scarce one sales manager out of ten ever 
vents his spleen on the salesman; if he 
instance of 
he sales 
man of a large house had written that 
the territory was beyond redemption; 
there was no business, and assiduous ef 
fort refused to yield results. The 
trary of this, the manager knew, 
should be the case, from the results that 
had previously been obtained in that ter 
ritory. But the sales manager did 
lose his head. He had another effort to 
arouse the dormant energy of his travel- 
er. He endeavored to get him to think 
and feel and act as he himself would. The 
reply to the salesman’s letter contained 
as much matter on these points as pos 
sible. It was full of encouraging ideas 
Its chief purpose was to make the sales 
man feel rather ashamed of himself; 
ashamed because other men not 
as he had obtained more business in that 
same territory. The following week 
showed a radical change for the better 
The letter had aroused him; he went to 
work and the business came with a rush. 
Who did it? No one but the sales man- 
ager. 

But the effort to stimulate does not be- 
gin nor does it end with such instances. 
Usually the scheme is to assume that the 
salesman needs “boosting,” and letters 
are arranged with this point in mind 
They cover every phase of the business 
()ne special point brought out is the con 
dition of other territories. Comparison 
is the best means, at least one of the best. 
of bringing a man to see his own capa 
bilities, and if there is a spark within him, 
sure to awaken it. These are 
commonly called “follow-ups.” They 
are, as a matter of fact, the thing which 
the successful sales manager would do 
to get business; rather, perhaps, the 
things which have been done to get busi 
Thus, is the salesman a reflection 
of his sales manager—the latter's thought 
and action intuitively become his own. 
The Sales Manager and the Customer. 
done en 
He always 
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The routing of salesmen is 
irely by the sales manager. 

keeps in touch with the accounts becauss 
he is in touch with the customer as much 
as with his salesman. It is his duty to 
keep the customer enthusiastic by a series 
of letters called by many sales managers 
‘promotion letters.” If the account has 
been allowed to lag by the customer, he 


is reminded by the sales manager, largely 
because of the intimacy that exists be- 
tween the two. Acquaintanceship is cul- 
tivated today on a much larger scale than 
ever before. Many sales managers visit 
their customers for this reason only, So 
when an adjustment of the account is 
necessary, the sales manager takes a part 
wholly independent of the collection de- 
partment. 

In this connection the interest of the 
customer is stimulated by the sales man- 
ager by keeping in touch with building 
operations in his town, or similar things 
which might mean business for the cus- 
tomer, and informing him that an effort 
is being made to interest the parties in 
his behalf. This is to show that co-oper- 
ation is desired. The customer then gets 
the impression that the house is trying to 
do something for him, and an increased 
sale is the result. The sales manager 
very carefully directs this feature. 

Reports of different phases of the busi- 
ness are given the customer from time to 
time. The salesman is expected to re- 
port to his manager everything that pos- 
sibly will “help business.” 

The sales manager throughout each 
day is urging every possible scheme and 
device to spur the salesman to larger ef- 
fort. He is the originating source of the 
firm’s business. He expects the salesman 
to absorb this until he thinks it, lives it, 
acts it; and in doing so to get the cus- 
tomer to feel and to think the same thing. 
lf this is established there is little doubt 
of getting the orders. 

This is a part of the general scheme 
of the sales manager in handling and di- 
recting his salesmen. It is one of the 
ways business is got. 





New Zealand Sales Requirements. 

\ New Zealand importing firm located at 
Wellington writes to the Bureau of Manufac- 
tures that one serious mistake made by ex- 
porters of the United States is in quoting 
prices f. o. b. factory. While quotations c. i. f. 
at Wellington are preferred, it is at least abso- 
lutely necessary to make rates for goods f. o. 
b. New York, or other port of shipment. The 
firm states that another mistake made is the 
failure of American firms to make quotations 
at the time of bringing goods to the notice of 
the prospective customer. This delay fre- 
quently results in competitors securing the 
business. The letter adds that prosperity is 
being maintained in New Zealand, and the 
business outlook is bright. The class of goods 
handled by the concern in question is labor- 
saving office devices, and they are contractors 
to the New Zealand government. 





\merican typewriting machines have only 
German competitors in Europe. At a reeent 
display at Grenoble, France, they carried off 
all the honors. Their use is increasing every 
day abroad. 





N the great mass of consular reports that 

are weekly submitted by American Con- 

suls there has been gathered certain data 
bearing on the typewriter situation abroad for 
the benefit of the American manufacturer. 
The surprising part of these reports is that 
the American typewriter has not been pushed 
more energetically in the less important 
places. Just where there seemed little chance 
for sales there appears in this mass of facts 
the greatest opportunity. The countries that 
were especially noticed are: Nicaragua, Par- 
aguay, Turkey, Germany, Madagascar, British 
India and France. 

In Nicaragua the demand for typewriting 
machines is limited to the larger business 
houses and Government offices. This is not 
from lack of interest in its use, but rather on 
account of the inability of clerks and inex- 
perienced stenographers to purchase machines 
at present prices, especially in view of the 
comparatively short time which some of the 
best machines in the market will continue to 
do satisfactory work in that climate. The life 
of the average typewriter on the coast—that 
is to say, the time during which the work will 
be acceptable to operator and client—will not 
exceed two years, even where a machine re- 
ceives the best of care. There is so much 
dampness and humidity in the atmosphere that 
it is impossible to keep the machine free from 
rust, and it generally becomes completely 
clogged and is useless. 

If it were possible to place upon the market 
a well-built typewriting machine with all parts 
made of gun metal or other metal which 
would be practically rust proof and which 
could be sold with reasonable profit for $50 
gold or less, a considerable number could be 
disposed of, with the result that typewriting 
would become more general. At present 
prices, however, there will be no further de- 
mand worth mentioning, as the cost limits 
the sale to those who can afford the luxury, 
and these are few. 

The market for rebuilt machines would de- 
pend altogether upon the machine and the 
price. A number could be sold on the in- 
stallment plan, and in this manner it would 
be possible to induce clerks and ambitious 
stenographers to learn typewriting. This 
would open a field for future sales which 
would be valuable, providing these second- 
hand machines could be sold at a price within 
the reach of prospective purchasers. 

How to Secure Trade. 

As the field has not been worked, it would 
be necessary to send one of the best Ameri- 
can salesmen into the country and establish a 
permanent agency; one familiar with the 
Spanish language will prove the most accept- 
able in the end; one who is capable of demon- 
strating the superiority of his machine, as 
well as a good salesman. It is useless to ap- 
point a local agent, who generally is in other 
business, and expect him to actively push the 
sales; he accepts the agency as a side issue, 
or for the purpose of securing a typewriter 
for his personal use at as nearly cost price as 
possible, and may dispose of an occasional 
one to a customer making direct request for 
the same. 

The active salesman who has had experi- 
ence in this line in the United States is the 
only person to organize and carry on a suc- 
cessful campaign for the sale of typewriting 
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The American Typewriter Abroad 


Statistics Show that Opportunities in Foreign 
Markets for the American Type- 
writer Are Greater Now Than 
for Several Years Past 


machines;,a man may have made a success in 
other lines of business in this country, and be 
a complete failure in selling typewriters, and 
it is poor judgment to waste time in the ex- 
periment. 

In this consular district there are only 20 
typewriters in use, and these are in the Gov- 
ernment offices and general stores. They are 
all standard machines of American manufac- 
ture purchased in the United States, as there 
are no dealers in machines or supplies in this 
locality. The typewriter in use in this con- 
sulate has all parts made of gun metal, and, 
although it has been in constant use for over 
eight years, and the rubber cylinders and 
bearing rollers are somewhat worn, it does 
better work than any other machine which 
has been used in this climate for two years, 
showing very little trace of rust, much of the 
metal retaining its original brightness. This 
instance is cited for the purpose of demon- 
strating the durability and adaptability of this 
particular metal and finish to these climates. 

Typewriting machines are on the free list 
everywhere in this Republic, excepting San 
Juan del Norte, where they are subject to an 
ad valorem duty of 20 per cent. 

As regards Paraguay the opportunities for 
marketing typewriters in Asuncion, a prov- 
ince, and elsewhere, very little active work i- 
being done to encourage the use of writing 
machines or to increase sales. The plan of 
personal solicitation with its accompanying 
presentation of well-defined argument, show- 
ing the need and utility of typewriting ma- 
chines, is not generally followed, so that a 
business man who reaches the conclusion that 
he requires a machine must go to one of the 
several agencies and investigate them for him- 
self. 

The salesmen for the different firms who 
carry typewriters are seldom able to handle 
the machines expertly or even in a manner 
which would tend to further arouse the pros- 
pective customer’s interest and increase his 
desire to possess one. Also the fact that most 
salesmen are deficient in knowledge of the 
mechanical features of the machine carried 
and therefore unable to point out their ad- 
yantages or give a clear explanation as to the 
manner of operation is another drawback. 
When a typewriter is purchased the sale is ef- 
fected with little effort, for the simple reason 
that the purchaser absolutely requires the ma- 
chine and he takes it to his office and usually 
learns its operation by experience or experi- 
ment. 

A good opportunity exists for increasing the 
sales of typewriters. Some of the methods 
practiced in the United States, if intelligently 
adapted to conditions there, might produce 
excellent results. A sale would undoubtedly 
result to a business man were an offer made 
to the effect that his clerk would be taught 
how to operate the machine. Free instruction 
and free practice during a selling campaign 
would be a strong point to encourage the use 
of writing machines. 

In this country Asuncion would be the only 
city where agencies could be established or 
where a canvass would be profitable, it being 
the commercial center of the Republic. How- 





ever, in planning a selling campaign in this 
part of South America, to cover the ground 
thoroughly there is suggested the establish- 
ment of a branch depot in Buenos Aires with 
a stock of the machines and supplies. Prices 
could be quoted for immediate delivery in Ar- 
gentine currency, relieving the prospective 
buyer of being obliged to calculate freights, 
duty, etc., and also of the possibility of having 
to wait three or four months for his machine, 
which would be the case if orders were cabled 
to the United States. 
Type of Machine Mostly Used. 


Shipments to Asuncion, when marked “in 
transit for Asuncion,” come through the cus- 
toms both at Montevideo and Buenos Aires 
in bond. This applies to direct shipments 
only, but one may be able to import consign- 
ments in bond also. Information on the lat- 
ter point might be obtained from the Argen- 
tine and Uruguayan consuls in New York. 
Merchandise may be stored in Montevideo in 
bonded warehouses for a period of twelve 
months free of cost, and if this information is 
correct it would appear to favor Montevideo 
as a location for the establishment of a direct- 
ing headquarters, as goods are handled with 
quicker dispatch in Montevideo than in 
Buenos Aires. 

The type of machine most commonly used 
here is American. There are several Ameri- 
can makes, as well as an English typewriter 
and a few others of German manufacture. 
The visible-writing style of machine is pre- 
ferred. 

The situation in Turkey is complicated and 
not so encouraging. In the first place, unlike 
the mother tongues in many other countries, 
Turkish does not prevail throughout the Em- 
pire as the dominant mercantile language 

On the contrary, the majority of the im- 
porters and other business men have long 
since adopted French as the most useful in 
correspondence with the foreign firms with 
whom they transact business—English, Itali- 
an, German, Greek, Arabic, Turkish, and Ar- 
menian—following in the order named. This 


is particularly true of the coast cities and 
towns. 

Thus a firm doing business of any magni- 
tude must carry on its correspondence in sev 


eral languages with its numerous clients and 
patrons of the various parts of this country 
and Europe. Therefore, if a firm wishes to 
supply itself with typewriting machines to 
cover most of the required languages, it is 
necessary either to purchase one machine of 
the removing shuttle or wheel variety, sup- 
plied with a separate attachment for each 
language, or to go to the extra expense of 
buying several machines of some other mode 
of construction. According to general ob- 
servation, one method has been adopted about 
as frequently as the other, but the high-grade 
type-bar machines seem to be slightly more 
in use. 

In Turkey the printing of anything from a 
circular letter to a book can only be done 
under a permit from the Government. There- 
fore, typewriters writing Turkish or Arabic 
are prohibited from passing through the cus- 
tom-house, and only within recent years have 
machines writing other languages been ad- 
mitted. Consequently those firms wishing to 
push the typewriter business in Turkey should 
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for the present confine their efforts to those 
languages other than Turkish and Arabic. 

The machines most commonly in use in this 
locality are well-known types of American 
manufacture and a less number of various ma- 
chines of European make. It is clear that 
America has the lead in this line; and it is 
evident that this lead can easily be retained if 
the least attention is paid to the market by 
the American manufacturers. 

The prices that prevail here appear to be 
about 25 per cent higher than in the United 
States, being the home price with transporta- 
tion and customs duty added, the latter item 
being 11 per cent ad valorem in all cases. 


The German Situation. 

Germany, which has long been regarded as 
a most fruitful field for the American ma- 
chines, is more thoroughly worked than any 
of the other countries. However, in the Ger- 
man district of Mannheim, there are some 
good opportunities. In this district there are 
about 2,500 typewriters, of which 1,800 are 
American made. They sell from $83.50 to 
$148.75. The wholesale price is about 25 per 
cent less than the retail price. The duty is 
$14.28 per 220 pounds which makes the duty 
from $1.80 to $3.10 for each machine. 

It would seem that there is a good field here 
for an energetic agent, especially if a cheaper 
machine could be sold The two cities of 
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Mannheim and Ludwigshafen, with a popula- 
tion of 250,000, are growing rapidly and are 
important centers of commerce. It is impos- 
sible to get representatives here, but it will 
pay to send an energetic American who can 
speak German and who is familiar with the 
business and allow him to remain long enough 
to get the business well established in each 
place where it is desirable to locate an 
agency. 

The makes of typewriters most commonly 
used in Madagascar are American. A French 
machine is used in most of the government 
offices, either sent out by the French Govern- 
ment at Paris or purchased from a local 
agent. An English firm here with branches 
throughout the colony has about 9 American 
machines. American machines are also used 
by a German firm at all of its branches, and 
by the bank, Comptoir National d’Escompte 
de Paris. 

In all there are about 50 machines in the 
colony. The average business house in Mada- 
gascar does not use a typewriter, and a per- 
sistent intelligent effort in the matter of in- 
troducing American machines to the trade 
should bring out most satisfactory results. 

The duties imposed upon typewriters of 
American make are the same as those im- 
posed upon American typewriters imported 
into France, varying according to the material 
used in the building of the machines 
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In Bombay, British India, all makes of 
American machines are used. The local 
agents generally get full trade discounts. The 
standard $100 machine sells for 350 ruppes, 
equal to $114. One English machine retails 
for $73. The custom duty is 5 per cent on all 
machines. 

The typewriter trade in Bombay might be 
said to be still in its infancy; although some 
agencies have been established for a number 
of years, there has not been much progress 
made. This is due entirely to a lack of proper 
methods of pushing goods. There have been 
several energetic American canvassers 
Bombay recently who got out and hustled for 
business on the American plan, and their ef- 
forts were most successful. 

In France the American machine is growing 
in favor very fast. In Grenoble, France, the 
typewriter is not very extensively used, 
though employed in some houses. If prop- 
erly undertaken there are many fine chances. 
The one thing to consider is that the Ameri- 
can way of going after the business must be 
adopted. 

Throughout all these countries, notwith- 
standing the fact that the American manufac- 
turer has agents on the ground, the American 
system of selling if rigorously followed will 
bring a greatly increased business. The time 
is at hand for a vigorous campaign. The op- 
portunities are still manifold. 


Aiding The Unemployed 


7. HE typewriter company of today is in 
one department a sociological agency 
of great good. The place where ste- 

nographers register and the worthy ones get 
good positions is not a philanthropic institu- 
tion; it is a business proposition, simply and 
wholly. Never lose sight of that fact. But 
do not fail to remember, either, the benefit to 
the community 

The Smith Premier Company, for illustra- 
tion, has the record of having secured during 
the past three years over 16,000 stenographic 
and typist positions. These are “desirable” 
positions and not “twenty-four hour jobs.” For 
the year 1905 the company placed 4.571; for 
1906, 6,093, and for 1907, 5,900, a total of 16,- 
564. This company is taken as an illustration 
because the figures were at first hand and at- 
tention was called to its employment depart- 
ment in the first instance. The same facts are 
also true of other typewriter companies. 

But consider for one minute just what the 
Smith Premier Company has done in the city 
of Chicago in the past three years. There are 
scattered over the United States, goodness 
knows how many, many self-styled “brain 
brokers,” “men’s clearing house,” and what not 
whose sole aim “five spot” and you 
the position—if you can. It is not intended to 
discredit all such institutions; some conscien- 
tiously do try to aid the unemployed; some 
that have honest motives and really go and 
But there are many, a great 


is to wet a 


dig up openings 


many, that rarely attempt to “land” a position 
for the applicant 

There happened in the office of one of these 
institutions recently in Chicago a young man 
not long out of college—a good, well balanced 
and conscientious fellow; a little guileless per- 
haps, but possessing worlds of that rugged 


honesty that is so characteristic of the early 


The Value of the Employment Department of 
the Typewriter Concern. 


New England son, the section from which 
this young man came. 

“Well,” said he, “have you heard anything 
from my application, which you presented to 

- the other day?” 

“No, there is nothing new, Mr. ——,” re- 
plied the “assistant manager. 

“IT had expected some word from the com- 
pany before this. But I dare say they are 
not ready.” 

The young man made five trips to this 
agency and the above answer he got each 
time. The five dollars he had given to “regis 
ter” had gone where others had gone. 

Right here is where the distinction lies: the 
employment department of the typewriter 
company does not, never did, exact a cent 
from a single applicant for any position, no 
matter what the circumstances. And in point 
of fact, a number of.companies have paid the 
street car fare of those registered in order 
that they could get to where the positions 
were. Here is one company, in one city, that 
secured in three years over 16,000 positions. 
Remember there are about a dozen such con 
cerns that did as well; this for one town. Sup- 
posing these companies did only half as well 
as the Smith Premier, and this statement is 
made simply for argument’s sake, we would 
have twelve times 8,000, or pretty nearly 100, 
000 positions in three years, and in one town, 
too; many times more than the number se- 
cured by all the so-called “legitimate employ 
ment agencies” put together. 

Take twelve large cities in the country as a 
basis and figure how this extends itself. Only 
one of the twelve cities is as large as Chica- 
go. It would be necessary, therefore, to re- 
duce the average from 100,000 to, say, 60,000. 
This yields 720,000 positions and in only 


twelve cities. But contemplate the small towns 
where the same companies have employment 
departments, covering every state in the 
Union. It only requires one glance to figure 
an army of several millions—actual positions 
—without one cent being paid for registering 
or “contingent expenses”—equalling an army 
greater than that of Germany by three times; 
having five times the sustaining power of the 
German army, and yielding ten times the usu- 
fruct to the United States that the German 
army yields to the German empire. 

Think of it! It is enough to cause one to 
think. What a boon to the community! And 
yet not one, not a single one, of the type- 
writer companies looks upon the employment 
department as a philanthropic enterprise; but 
the contrary—a business proposition entirely. 
But what of it? Is it not revolutionizing the 
sociological conditions in the cities? Is it not 
reforming the weaker sex—giving it oppor- 
tunities that it never has possessed; obtaining 
positions, standing at the back of the em- 
ployed as its sponsors—a sincere, earnest, 
practical effort to strengthen the foundations 
of the working girl, without the payment of a 
cent and all done to build up the reputation 
of the particular machine manufactured. 

It may be thought that when the type- 
writer company recommends an applicant for 
a position that that is the end of it. Far from 
it. The company as persistently follows up 


‘the next position, if the applicant failed to get 


the first one, as though the application were 
quite new. It often happens that the stenog- 
rapher or typist is a trifle “green” or inexperi- 
enced: She may not be able to take dictation 
or “turn copy” quick enough to suit the em- 
ployer; if so, the employment bureau tries an- 
other and another until one has, been found 
that does suit. This is one of the striking 
characteristics of these departments. 





30 


HE SECOND Philadelphia Business 
Show was held March 14 to 21, inclu 
sive, and proved twice as important in 

the number of exhibits, attendance and in- 

terest as the 1907 show. The show was under 
the management of the Business Show Com 
pany, of which William H. Bartleman is presi- 
dent, Harry D. Snyder secretary, and Edward 

A. Bateman treasurer. It took place in Horti 

cultural Hall, which was none too large, to 

say the least 

The official program was in booklet form 
and reflected credit on the show management, 
Messrs. William H. Bartleman, Harry D. Sny- 
der and Edwin A. Mateman, whose portraits 
were shown on the frontispiece. A _ half-tone 
cut of Horticultural Hall appeared on the front 
cover of the program. 

A feature of the show which proved a great 
drawing card was the attendance of H. Otis 
Blaisdell, winner of the contest for the Amer 
ican typewriter speed championship at the last 
Chicago show. Mr. Blaisdell gave demonstra 
tions afternoons and evenings and won the 
admiration of the crowds by his wonderful 
skill on the typewriter. 

The musical part of the program was pro 
vided by the International Orchestra of Phila 
delphia. 

Some excitement was provided early in the 
week when representatives of the Burroughs 
Adding Machine Company caused a banner to 
be strung across an arch in front of the hall, 
bearing the words “The Burroughs Adding 
Machine Company Sells a Machine Every Ten 
Minutes in Each Working Day. Fifty-eight 
Styles.” The arch where the banner was 
strung was at the opposite end of the hall 
from the Burroughs exhibit and directly in 
front of the exhibits of the Universal Adding 
Machine Company and Felt & Tarrant Manu- 
facturing Company. Mr. Henrich of the Uni- 
versal Company entered a protest with the 
show managers as soon as he saw the banner, 
and, backed up by a number of other exhibit- 
ors, demanded that it be removed. The banner 
was removed, but not before there had been 
considerable commotion around the hall. To- 
ward the end of the week the Burroughs Com 
pany’s men had the banner strung across an 
arch directly in front of their own exhibit. 

A Little About the Exhibitors. 

The Moore Push Pin Co., showing their quar 
tette of steel pointed devices for “hanging up 
the little things.” “The Moore Push Family” 
was looked after by Mr. Edwin Moore, assisted 
by Mr. Hyson and Miss McGwinn 

** * 

The National Curtain Co., showing an eco 
nomical and serviceable storm shield for wagons 
Mr. Edwin Moore in charge and H. W. Schlos 
ser assisting 


o(e 2 
, Underwood Revolving Duplicator Co., show 
ing their well known duplicator. William R 
Mack, the Philadelphia manager, J. P. Davis of 


the New York office and J. E. Shaver, Jr.. saw 
to it that no one who looked at all interested 
got away without having the Underwood dupli 
cator demonstrated for them 
see 
Altemus & Co., Inc., Philadelphia, an exhibit 
of inks, pens, pencils and loose leaf devices 
handled by this local firm. Booth in charge of 
Mr. Roland Altemus, assisted by Thomas Crow 
ell, Harry McClain, Charles Mackrell, Joseph 
Robinson, Arthur Von Hagen, Andrew Logan. 
Gustav Schaefer and William S. Boyd 
* . * 
showing their line of non 


Kee-Lox Mfg. C 
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The Second Annual Philadelphia Show 


An Exhibition of Great Credit, the Exhibitors 
Well Pleased and the Attendance 
Large. 


typewriter ribbons 
manager.r, was in 
Pe A Atkinson, 


Pinder and ( M 


grease carbon papers and 
L. K. Miller, Philadelphia 
charge and was assisted by 
Thomas Lightfoot, H. C 
Clayton. 

. « * 
showing specimens of 
four 

( 


Thomson Printing Co., 
the firm’s printing in one, two, three and 
colors, also high grade catalog work. Mr. J 
Thomson looked after visitors to this booth 

*.* — 


showing various kinds 


Philadelphia Sign Co., 

of display signs 
* * * 

American Multigraph Sales Co., 
well known gammeter muKigraph. It is doubt 
ful if any visitors to the show got away without 
a sample of the work of the multigraph and it 
was not hard for anyone interested to find a 
capable and willing representative to demon 
strate the machine. The booth was in charge of 
J. H. Howison, assisted by E. L. Knott, John B 
Summers, R. E. Baum, Joseph Henderson, A 


B. Schmucker and A. L. Robinson. 
* * * 


the 


showing tl 


Philip Hano & Co. exhibited carbon copy sys 
tems, loose leaf ledgers, counter sales books and 
similar appliances. W. J. Davis, Philadelphia 
manager, was in charge and had as assistant T. 
\. Warne, one of their Philadelphia representa 


tives 
7 * « 


Napp-Hurriphone Co., showing their “hurri 
phone” consisting of a permanent pad holder fot 
recording orders, messages, etc., a yearly calen 
dar, and a thumb index with space for 600 names, 
addresses and telephone numbers. Mr. G. A 
Mishler was in charge assisted by A. G. Howell. 
They saw to it that no one passed the “hurri- 
phone” booth without hearing or seeing some- 
thing about this handy device. 
e a6 

Oliver Mfg. Co., showing equipoise telephone 
arm, “Flexilite” electric desk light, interior tele- 
phone, burglar alarms and various other electri- 
cal devices, including the “Electrophone™, an 
electrical aid for the deaf. The exhibit was 
looked after by W. B. Oliver, head of the firm. 
B. E. De Laney, H. S. Evans, C. H. Gogel ana 
\. E. Smith 

* * * 

William H. Hoskins Co. A large exhibit of 
some of the lines for which they are exclusive 
agents, including the Ohnstrand Metal Furni 
ture Co., Globe-Wernicke Co., and the A. B 
Dick Co. Booths in charge of J. A. Finnegan, 
assisted by E J. Bartley, who decorated the 
booths and a number of other salesmen. 

* * * 

showing gummed stickers 
E. M. Fenton in charge 

* 


Fenton Label Co., 
and labels of all kinds 
. . 
Technical Supply Co., showing an electric con 
tinuous blue print copying machine, latest im 
proved drawing instruments, drawing paper, de 
tail paper, tracing paper, tracing cloths and simi 
lar lines. R. V. B. Potter, the Philadelphia man 
ager, had charge of the exhibit 
* . * 
’ showing loose leaf d 
vices of the Irving-Pitt Mfg. Co., and the Twin 
lock Co., also filing devices of the Rockwell 
Wabash Co. and a number of their own lines 
of stationery supplies. In charge of O. A. Fish 
er, assisted by J. Kennedy, Charles R. Harrison 
and Thomas Stagg 


1. Pomerants & Co., 


* « + 


E. J. Spangler & Co., showing envelopes of 


all kinds W. D. Bonsall, Alex Colvi al 
Samuel D. Craig looked after the visitors here 
* * * 


Stephen Green C showing the Kalamazoo 





oose leat ledger and other office i inces 
which they handle. John G. Gilfil 5 in 
charge 


x * 


showing 


Address graph Lo 


their well known machines in operat Vis! 
tors to this booth were well looked after by 
E D Dorsey, Philadelphia manag vho 
had a number of young lady assis 1! 
cluding the Misses B. Bryan, B. Thi » Re 
rer and L. Fisher 

* bat 7. 

Deeme Jaisohn, showing t f 
of office appliances including “Indeli : 
Sieber & Trussell loose leaf ledgers ar W ec 
Wee” ink pencils. Philip Jats in 
charge, assisted by George B. Fis! \ 
Hill. 

* = . 

F. S. Webster Co., showing s 
“Star” brand typewriter ribbons a1 kop) 
carbon papers, the Webster pencil rpenet 
duplicating ink and typewriter parts ... Sue 
dell of the Boston office and W illiat \\ . 
Philadelphia manager, were in charg: ted 
by H. D. Watterson and J. A. O'R 

« + 7 

Typewriter Printing Machine ( sh g the 
far farmed “Writerpress”, the machine that typ 
writes circular letters almost as fast as they 
can be counted Visitors to this booth wer 
well taken care of by H. I Bear vice 
president and general manage: of th pany 
and J. H. Miller, their Baltimor V1 ntat 

* . . 

Burroughs Adding Machine ( D st 
tions were given on some of their t 1 
chines including the new railroad, insurance, 
electric and retail store machines Enough 
representatives of the firm wer 
look after a dozen visitors at a ti 
Spiekerman, manager of the Philadelphi fice 
was in charge. Others there were C. N. Smith, 


the company’s expert systematizer, F. J. Willard, 
their railroad specialist, H. J. Morley, their com 
petition man, and G. P. Williams, Albert Leder 
man, F. J. Williams, A. K. Trout a1 W. E 
Williams Souvenirs were distributed in the 
form of pocket books, memorandum books and 


balloons. 
* = * 


Acme Staple Co., showing their 


hand and foot power machines for rting 
wire staples J H Bernheiset in 
charge and took pleasure in showing interested 
visitors how easily and quickly different thick 
nesses of paper and cloth can be securé fast 


ened together by use of the Acme St 


ders. Mr. Bernheiser reported having turne 
over to de ile Ts al very satisfact ry nu! T oT 
orders which he obtained at the sh 

* * * 

The Standard Typewriter Exchang ving 
the Secor Standard Visible typewriting a bill 
ing machine with all its numerous spe feat 
ures Messrs. C. H. & W. A. Turner, th 

~ 


Philadelphia representatives, of 
in charge, assisted by Jerome P. S« 
the inventor, and C. E. Kirklat 
© * x 

Universal g Machine ( : g 
various styles of “universally” w 
chines operated by both hand 
Geo. A. Henrich, the district manage f 34” 
charge, assisted | 


{ddin 


fame, was in 


Brown, Ge M. Palmer, F. G. Ma nd 
a number of operators who demonstr the 
machines Mr. Henrich took advantag 

fact that St Patrick’s Davy can 

show and on the 17th distribut 200 
green carnations which were 

preciated | visitors Mr. Henr 

way, reported exceptionally good 

stated that “24” was destined to | 

popular number than its antithetical “22 

sands of rds with the ubiquit 





r€ 
ey 
re 


1y 


Glad to see you,” wet listributed from 


Mann | used a large and prominent 
d eir loose leaf devices includ 
Mann ledger with the Yale lock and 


their s bound blank | Neostyles, car 
bon paper, typewriter ribbons, fountain pens, 
Shaw-Walker devices and various other office 
appliances Albert N. Machemer was in charge 
assisted by Jan Ball, William Powell, Charles 
Meyers R. J. Southwell 

The Standard Adding Machine Co., showing 
heir visible adding machine, with the simplified 
keyboard, in rge of their Philadelphia man 


* * * 
displayed their 
operated adding 


The Pike Adding Machine ( 

r ni electrically 

machines. John C. Calef, state sales agent, was 

in charge, assisted by J. T. Filman, M. H. 

Sheck and B. Alexander... Mr. E. G. Langhorne, 

president of the Pike Co., and Craven Bros., the 
| 


Pittsbur 9 spent a day or two at the 
show 
* * 

Brunsviga Calculating Machine Co., exhibited 
their latest calculating machines. Carl F. Reuter 
vas ] x 

* * * 

Felt & Tarrant Mfg. Co., exhibiting the Comp 
tometer. The wonders performed by this ma 
hine were ably x ploited by oe ? Metzgar, the 
Philadelphia representative \. J. De Berard, 


York office, R. P. H. Rile, 
Dwight F. Morrill, F N 
Price, Willard Kerr, and 


manager of the New 
Harold S. Custer 
Brumbaugh, W. ¢ 
Miss Bessie Lilley 

* * * 

Waring’s Index ( showing their index for 
blank books that can easily be adjusted to a po 
sition outside the book, yet is still attached to it, 
thus being very visible: and easily accessible 
while the leaves f the book are being turned 
A filing cabinet with new vertical file was also 
shown, | ( Meslin was in charge 
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chine. J. G. Mount, Philadelphia representa- 
tive, was in charge, assisted by Wm. Hudson. 
- . * 
W. P. Laing, exhibited machines for which he 


agent, including the Tag Addressing Machin: 


made by the Tag Addressing Machine Co., Buf 
falo, N. Y National Counting Machines mad 
by the National Scale Co. of Beaver Falls, Pa 


ind computing machines, made by the 
Computing Machine Co., Jamestown, N. Y. 
~ x * 

Coin Counting Machine Co., exhibiting John 
son’s coin counter and wrapper, machine of 
simple construction which does the work of five 
men without making any errors. C. H. -Birdsall 
the company, was in charge, as 


Moreau 
* * 


president of 
sisted by C. I] 
* 
VacLean Publishing ( exhibited their Cana 
lian trade papers devoted to the interests of va 
rious lines of business. In charge of J. Me 
Goey and R. B. Huestis 
* > = 
Votstener Co., showing the 
moistener for enyelopes, sealing and 
and for use when counting paper currency ( 
N. Cheever was in charge, and also exhibited 
called “Penup” for use on one’s desk t 
fountain pen l 


Peerless peerless 


device 


hold th 


right end up 


Results Achieved. 


On the first day of the show 4,000 persons 
attended This increased to pretty near! 
5,000 the second day ana by the end of the 


attendance had mounted to mors 


week the 
than 10,000, an evidence of great interest upon 
the part of Philadelphians. The 
been told time and again of “old slow Phila 
delphia,” but the second annual business ex 
hibition demonstrated that the opposite is true 

With fifty exhibitors, representing 
every line of office supply, the 
Philadelphia 
permanent institution 
this number of exhibits last year; many said 
that the enterprise 
weight But not so.. It has climbed right up 


country has 


about 
device and 
show stands out distinctly as 


There were scarce half 
would fall of its own 


and with so hearty an appreciation upon the 


Smith 


; 


stamping. 
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part of the people of Philadelphia, the third 
annual exhibition next year will be a big one, 
sure. Last year very few outside business men 
attended. This year there were many. 

Prospects for business as the result of the 
show may be said to have been most gratify- 
ing. Similar to the New York and Chicago 
shows, the exhibitor at the Philadelphia show 
looked more to the publicity features than to 
the actual business the exhibition brought. He 
was satisfied to have his business represented, 
even though there were no direct results. But 
there were results, and, of course, this added 
all the more to the general success. 

The typist exhibition of H. Otis Blaisdell 
was wonderful. Mr. Blaisdell had just fin- 
ished his tour of the western branches of the 
Underwood Typewriter Company, where he 
demonstrated that he could write on an aver- 
ige of more than 90 words per minute, not 
considering, particularly, the number of er- 
His exhibitions at the Philadelphia show 
were equally as good. The young man is 
coming fast as an expert typist, and many at 
the show predicted that he would make it a 
hard race for some at the International con- 
test at the next New York show. Mr. Blais- 
dell is soon to go abroad in the interest of 
the Underwood Company and will give speed 
exhibitions throughout the continent. 

Mr. Snyder, in discussing the show, had this 
to say: 

“We are thoroughly satisfied with the Sec- 
ond Annual Philadelphia Show, in every re- 
spect. It was a hummer—twice as good as 
our first one last year, both as regards the 
number of exhibitors and the attendance. The 
attendance from nearby cities was much great- 
er than we had thought it would be. The 
exhibitors report that they lined up a number 
of strong prospects, which is saying a good 
deal for a business show only two years old. 
The one to be held next year will eclipse this 
one in every way.” 


rors. 


Mr. Blaisdell Speaks for Himself 


* 7 * 
2. Dv ( showing the Edison mimeo 
graphs and automatic circular and letter folding 
Otis Blaisdell, the champion American 
typist, s made some really remarkable rec 
ords in view of is age and experience with 
the typewriter le has recently completed 
speed exhibition tour for the Underwood Type 
writer Company through the West and at the 
Philadelphia Business Show \nent this rec 
< Mr. | Si says 
[ knew the keyboard of the typewritet 
thoroughly when I left school, but did not 
have much sp¢ was determined to follow 
strictly ( method typewriting, 
wil en g speed, and developed most 
of it while in tl mploy of the American Ex- 
press Company n addition to writing let- 
ters, 1 luties nsisted cutting stencils, 
pe ting tl mimeograph, é pying letters, 
ng : e, sending out circulars, 
opening and s ng out the mail in the morn 
ng and ening Thus it will be seen that the 
( ewritet nsumed only a 
portion f my time and it was necessary 
t speed ccuracy 
I re I 1 se great im 
p men 1 ar vas encouraged 
by te typewriting con 
sts to be held the Six Annual Business 
Show, Chi nd decided to do so merely 








H. OTIS BLAISDELL 


experiment proved very successful, and I have 
followed up the work with the following re- 
sults: 


Chicago, IL, March, 1906; Memorized Sentence 
Contest; 30 minutes; third place; 143 words per 
minute. 

Chicago, TIL, March, 1906; Blindfolded Contest; 

hour; second place; 44 words per minute. 

Chicago, Il, March, 1906; Winners’ Contest; 10 
minutes memorized matter; 10 minutes biindfold- 
ed; 10 minutes copying from manuscript; first 
place; 88 per cent. (This contest was figured on a 
percentage basis.) 

New York City, October, 1906; American Cham- 
pionship; 1 hour copying from manuscript; second 
place; 64 words per minute. 

New York City, October, 1907; International 
Championship; 1 hour copying from manuscript; 
second place; 83 words per minute. 

Chicago, IL, Mareh, 1908; American Champion- 
ship; 30 minutes copying from manuscript; first 
place; 88 words per minute. 

{In typewriter contests for an error of any kind 
the operator is penalized five words, and the above 
records are the net number of words written after 
ill deductions had been made.] 


My latest effort at Kansas City, Mo., Feb- 
ruary 15, 1908, before the Commercial Teach- 
ers’ Association, when I wrote for one hour, 
copying from manuscript, under contest rules 
nd regulations, with the following result: 


ee 


Words written 


ErrOlG: (iso's cbs os due sed oa Ueda ee ae 81 
Penge s 3556 .'s v.0, 45.0010 a ee 405 
Net number of words written............ 5,614 

et speed per minute........2..0++-e00 94 
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HE Telautoprint is a small instrument, 
occupying about the same space as an 
ordinary typewriter. This new and sen- 
sational little instrument or contrivance is the 
most wonderful instrument for sending and 
receiving messages yet introduced. It has a 
keyboard similar to the typewriter keyboard 
To send a message the operator after getting 
the connection simply touches the letters or 
characters desired. The letter or character is 
simultaneously printed on a similar instru- 
ment. Each telautoprint sends and receives 
messages. No operator is required at the re- 
ceiving end. The instruments work automat 
ically and messages are printed out and are 
always waiting for the party addressed. All 
present systems of wire or wireless telegraph 
use the Morse or continental alphabets (dots 
and dashes) and require the services of an ex- 
pert operator. This new instrument can be 
attached to and will work on any wire, tele- 
graph, telephone or cable, or can be used in 
connection with any wireless system. 
Value of Invention. 
The commercial importance of the telauto- 





VIEW OF TELAUTOPRINT 


print lies in the fact that it does not require a 
skilled operator to send a message; it prints 
letters and figures, and any one who can spell 
and can see the characters on the keyboard, 
which is arranged the same as the keyboard 
of a typewriter, can Send a message or re- 
ceive the same. As it has been worked out in 
connection with the wireless telegraph it will 
be possible to use the machine almost any- 
where. 

Each telautoprint is a combined sending and 
and receiving instrument. Each has a type- 
writer on which are displayed all the letters 
of the alphabets, the numerals, punctuation 
marks and such other characters as may be 
desired. A message transmitted either by wire 
or wireless is simultaneously recorded in print 
on a tape or page by the sending instrument, 
and on 4 tape or page by the receiving instru- 
ment. Every stroke on a type key communi- 
cates an electric impulse to the printing mech- 
anism of the sending instrument, and simul- 
taneously transmits the like impulse over the 
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The Telautoprint 


The Sending of Telegraphs by the Typewriter. 


wire or through the ether to the printing 
mechanism of the receiving instrument. 

A few of the revolutionary results promised 
by the inventor and his associates are: The 
establishment of telegraph stations in isolated 
communities, where, under present conditions, 
it would be impossible; every cross-road store 
can have a telegraph office, and the clerk can 
be operator, general manager and the whole 
works; the doing away with the telegraph op- 
erator; the operating of a linotype machine in 
a newspaper office direct from any point from 
where news is sent. 

Inaugurates a New Era. 

For years inventors have been struggling to 
produce a mechanical means of sending and 
receiving telegraphic messages. The old 
Morse system of dots and dashes had hardly 
been improved upon since the time it was in- 
vented. The sending of telegraphic messages 
is a costly procedure. The present system re- 
quires the services of an expert telegrapher, 
who shall send out the message under the 
telegraphic code, and also of an equally ex- 





A great feature of the Telautoprint is that 
no franchise is required to put a system into 
operation; no over-head or underground wires 
are needed, since the Telautoprint will operate 


efficiently with the wireless systems. In fact, 
Telautoprint is the only system where a mes- 
Sage cannot be intercepted. 

Imagine a typewriting machine where the 


message tapped upon the keyboard is almost 
instantly reproduced in type in a distant city- 
it may be three thousand miles away 

Imagine a telegraphic apparatus ad 
either wireless or wire, that can be 


taken any 


where, placed anywhere, operated by ama- 
teur, and which, when with wire or wireless, 
receives and sends messages that cannot be 


intercepted. 


PRINCE PRAISES MISS FRITZ. 


American Champion Typist Gives a Souvenir 
to Prince of Wales. 
Miss Rose L. Fritz of New York, the chan 
pion typist, was sitting at her machin: 
Business Exhibition at the Olympia t afte 








OPERATOR SENDING MESSAGE 


pert operator at the receiving end of the line, 
who shall transcribe into good, plain English 
the message unintelligible to laymen. Not 
only is the method so costly that a wire is 
only resorted to in matters of especial import- 
ance, but it takes time for the message to be 
sent and transcribed. That extraordinary in- 
vention, the wonderful Telautoprint, requires 
neither operator for the sending of a message, 
or the receiving of one. The receiving station 
will automatically turn the message off the 
ticker the moment it is sent. Suppose, for 
instance, a business man in San Francisco or 
New York should wish to write at length on a 
matter of great importance to a Chicago firm. 
Hesimply dictates the letter to his stenog- 
rapher, who writes it down on the keyboard of 
the Telautoprint, and it would be possible for 
the man to whom the letter is written to start 
the reading of it before the writer in the dis- 
tant city had concluded his message. Doubt- 
less every large house in the country will 
make use of the Telautoprint. 








TELAUTOPRINT 


TOP VIEW OF 


noon of March 6, when the Prince and | 
cess of Wales came by. 
“They tell me that 
wonderful things, Miss Fritz,” 
“We should like to see your work.” 
Forthwith the American girl’s fingers moved 
rapidly over the keyboard of her machine, and 


you have dons some 
said the Princes 


in sixty seconds she handed to the Prince a 
sheet containing 113 words, properly punctu 
ated and without a single error. “It is yn 
derful,” said the Prince. “Do you mind sign 
ing it?” He carried the souvenir away over 
the signature “Rose L. Fritz.” 

At another stand the Prince said, “I don't 


think I could ever learn to work that.” 
“Oh,” replied the pretty attendant, ‘ 
boys only fourteen years old who can do 


The Prince walked away from the booth and 
out among the throng with wonder and amaz¢ 
ment written across his countenanc Meeting 
an old friend—one of the _ nobility—! said 
“Dear William, I have just been to s the 


pretty typist. She is indeed a wonder. I never 


before saw her equal. I was most charn 
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ROYAL OFFICIALS GO TO EUROPE ved by the use of the variou 


I varie Ss app i < eT S some ing c 
| th *¢h lies +h } ¢ 1 LJ , ; 
P ued W I (nis reeciing I \ lave pia rT rew I I : 
The growing importance of the European typ , 
; ders for typewriters and : ving 1 A N r, res d 


writer business and the wide field for tl 
’ u v1 orders ive g vith a speed and 
ploitation of American typewriters in the foreigt 











| 
poured j © such an extent at n y have it é ed magi \ 
markets has of late years attracted many manu ree - : me . a 
> doubled and trebled their original s ipment L he dit rf imp W 
facturers of writing machines. The United States a ; 
|d in tact was virgin soil, waiting o1 the ad this | in trip of thes« ‘ 
vent of the American machine ‘ g pewriter men vw 
\t first the agencies were placed in the hands _ ter: ign typewriter ag 
tf gentlemen in many cases who knew little or terest the trade w 
hing about typewriters It was difficult for th. to ¢ vith them. { 
Americal ype writer Co. to pick ind Se not things but d 
i lhe machines were sold in the ma t cases \ Ryai ! 
| tor cash, and business was too brisk t make a le N York on Apr I >. a 
: very critical examination as to th pp it's tar wi e gone ti t 
itability to the position of typewriter agent. In ind ¥ sit England, | e, 5 
course of time the foreign business developed to It ll probabilitv R 
su l in extent tl it t drew the ittentior I ¢ dot idquarters wil 
igher powers in the typewriter industt ind WW ' them bot! bon ¢ 
; they sent representatives to sp it the and,” tut realizatior 
lhe results of these visits were in man ses to 
change the agencies, and to choose firms which A STRONG MAN 
3 1 ] 1] | +} ‘ j Te. 1¢ - ’ \\ 
were more closely allied with ie ele tr en lv PAITIMOrs ives V\ I 
deavor In other cases it was found advisable to pres f William H. Tay x 
establish their own branch offices with repair 
shops and the usual equipment his latter phase 
of the question has developed to su n extent 
that almost every city of importance in t I 
pean countries has its branch offices whe na 
chines can be obtained practically under t same 
f nditions as in this country 
When a new machine, possessing all 1 lvan 
tages that the Royal typewriter does and with a 
price cons derab] under the other standar 
chines sets out to d mursiness vert i lite I 
} é sale 1s open to it It has unlimuit elds 1 
. < nro . ret vl ¢t} snot ‘ t ker Zz ¢ 
} MR. ALLEN A, RYAN, PRESIDENT ROYAI nd there 1s no part of the known y 
U TYPEWRITER CO nnot be brought to its fold as pur S | he 
; , i . 1 , toreign markets have alwavs shown a partiality 
throughout tis length and breadth has been t : , , , 
, : tor the heaper machines vewriters though 
location of active competition § unti ther I setheiiiebir — re , viata e 
: , : mmon enough are still such at elty that with 
scarce i small town that has not its typewriter “et “i 
; many firms even today the ire still matters of 
agency kvery year, as a consequence t is 
xperiment [he foreigner is not wavs willing 
t invest $1oo. plus dut 1 typewr! 1 i 
tter all, may not fu meet is j 5 H 
theretore looks around for something eaper 
ind in the past s usuall ought eithe ne of 
eaper grades of machines tha is ' 
sale in this country of gent as 
I rewrite! | e price f the Rova t SO me 
to hin Its appearance, t] work it does, th 
rante i the manut turers 
1- t last is his idea f : , , 
class visible typewriter at a saving of $2 
ne of the better known standard | ~ 
t to be wondered at that | eag ls 
the Roya Wi rselves know f o7 e it 
int where the introductio1 ca4 gt I 
the Royal by a representative of “Off Appl , ee £ tes 
neces resulted in the completior f ract : 
ne t p the pres 
for hundreds of machines. Henc : 
se f ge one « o 
rathered that a - ld awaits 1 ' f 
S > | pany | 1 S 
the R " n rope [the nan Rk ; in 3 
’ carp - . 
tselft a happy augur tf its success throug t , s machines 
I rope T 
spe t does tyne 
. . h 
So great s been the dema for the ; 7 
, ing ‘ fu , 
trom the various European « nt s s , 
. repa \ makes I ! 
promising are its prospects that J. E. N * o I 
: ° st k g bot "\ es ‘ 
eT ; s manager, has persuaded the president 
ness 


t “WY =f 2 tan ' te 





MR } ke NEAHR GENERAI MANAGER 


ROYAL TYPEWRITE! 


respondingly more difficult to make the domest Chis in itself ws th tal f future li 


ts s the importan t t stock p 
Saies department exce its previous years reco eal race ror merican ypew ( i ane ealize 
Foreigners of every country have awakened | these tw gentlemen should take this t | purchases w ‘ 
the need of making their office equipment on a zvether proves that the Roval typewriter w i ous you wish to de 
4 {ul} 
par with the demands of the times Chey hav ry little while have agencies and rept t ad\ 
visited this country and have been fired with et throug! t the lengt! ind readt i | lf not wis S 
thusiasm ever the amount of time and mo \\ n Mr. Rvan makes move 1t y se ji yout 
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The Typewriter as Applied to System and Billing Work | 


“HE production and sale of typewri 
ters as applied to the handling of 
special forms of billing and system 
become a distinct problem in 
the typewriter world. 

The advent of special considerations in 
typewriter utility in this respect may be 
said to have first been emphasized by the 
application of book-typewriters to bill 
ing, and the organized efforts of the man 
ufacturers of these machines to place in 
the hands of those concerns having large 
quantities of detail work, a system which 
would prove more comprehensive, eco 
nomical or accurate. This was, of course, 
always planned with reference to the ca 
pacity and qualifications of the machin« 
sold by those introducing the idea. 


work has 


The demonstration of many improved 
forms of bill, order and accounting sys 
tems, etc., accomplished by the successful 
sale of machines to accomplish the work, 


led many cylinder typewriter manufac 
turers to consider more in detail the prob 
machines especially 
system work, and 


lem of providing 
adapted to billing and 
the introduction and sale of same. 
Several companies have brought out 
machines of particularly unique construc 
tion and adaptability, such as “carbon 
roll” machines for retail and department 
those with special carriage 
arrangements for making a 
sheet at one yperati ym; 
with a tally roll, 


store billing 
and platen 
bill and journal 
and machines provided 
ete. 
These 


| P - 
loose-leat 


combination with 
clever arrange 
accomplish great im 
standpoint of eft 
system. 


machines in 

devices. and 
ments of forms, 
from. the 
and economical 

The Problem of Its Sale. 
The next 


mechanical 


provements 


cient 


important problem, after the 
a typewriter 
work, 1s its 


production of 
adapted to special classes of 
introduction and sale. 


successful 


This is the last—not the least—but the 
most important problem. If a machin 
cannot be marketed at a reasonable sell 
ing expense, and a cohesive selling or 


possible, there is not 
accomplishing anything 

To the manufacturer the 
sale of billing machines has introduced 
of whether they shall be sold 
r staff of salesmen, engaged 
correspondence machines, 
adaptability 
work. Both 
ployed with vary 
has its 


ganization mad 
much chance of 
ty pe writer 


in the sale of 
or whether men of special 


gaged for this 


shall be enga: 
methods have been et 


ing degrees of and each 
diffi 

To engag to handle the bill 
nes alone, entails practically the 
True 


SUuUCCeSS, 
ultie S an | obi ctrons 
salesmen 
ing machi 


of a new sales organization 


forming 
it may be integral part of the whole 
sales organization of the company (a 


but it entails, nev 


that is dis 


aw hee l } 


erthel« SS, Some orgal ization 


wheel within 


A Discussion of Its Sale and Utility. 


By H. C. Tuttle. 

tinct from the and limitations of 
the organization heretofore devoted to the 

sale of correspondence machines. 
he factors in favor of 
organization for 
those of 
y special knowledge on tl 
and accounting 
igh degree of intelligence 


and the 


Sci ype 


having 
billing ma 
adaptability 
ie subject of 


sep 
arate sales 
chines are largely 
} 


methods, and a 


system 
on the 


part Ol 
consti 
Che 


man” 


the salesmen executives 
tuting such a 
fact that the 


loes not possess this special knowledge, 


sales 


organization, 


average typewrite! 


seems to argue in favor of a special corps 


of men adapted to this work The ob 
jection, however, lies in the much in 
creased selling cost that attaches itself 


to this method of marketing. Two corps 
of men covering the same territory must 
necessarily cost a company more money, 


and this added to the 


and heavy fixed expenses carried by the 


competitive factors, 


company, produces an unwelcome bu 
den. 
Che initiating of the average 


into the work of 


ty pew ritet 
1] 


salesman selling billing 


machines viewed theoretically does not 
seem to be a difficult task; practically, 
however, it invites a number of considet 


ations 


‘he man accustomed to sell typewriters 


for general utility becomes immersed in 


the “tricks of the trade.” evolved from 
strenuous competitive conditions and the 
peculiarities of the trad In short, he 
becomes a type \s a type he has a dis 
inclination to master the details of office 


sysiem to the point of being able to dis 
cuss the comparative merits of different 
methods of handling billing, etc., as ap 
plied to different conditions, such as is 
necessary to the selling oO! billing ma 


chines 


Qualifications of the Salesman. 


There being, however, the strong ob 
jection to increasing the _ selling cost 
which attaches to the plan of separate 
selling organization, it reflects a corre 
sponding advantage in tavor of having 
the regular selling organization hand 
his work The vital question here is 
whether the regular typewriter salesman 


] 


can be trained to do this work effectively. 


[he qualifications possessed by those 


specializing on the sale of billing ma 
chines are these: knowledge of simple a: 
ounting; a knowledge of a variety of 
billing svstems and bill and order sys 
tems; and some general system detail 


+1 


here is no reason why the averags 


pewriter salesman of average intell 
gence, who is already in daily contact t 
a degree with office detail, should rt 
readily acquire what additional knowl 
dge is necessary. The typewriter sales 
man who cannot would be the exception, 
and perhaps there might be other voca 


tions to which such an one would be bet- 
ter adapted. 

In addition to the advantage from the 
standpoint of selling cost, in- having the 
same corps of salesmen covering the bill- 
ing machine field, it seems there would be 
other results secured, which would go far 
to strengthen the selling organization, 
and promote the prestige of the compa- 
ny’s product. 

One result would be that the salesman 
possessing the ability to develop every 
utility of his product will not only make 
those sales of special machines and de- 
velop every possible opening therefor, 
but will find his capacity for selling and 
his knowledge of his product largely in- 
creased. 

The general effect on the sales organi- 
zation would tend to the raising of the 
level of its morale and efficiency. This 
would mean a largely increased value in 
the most valuable asset a typewriter com- 
pany possesses—its selling organization. 

This is only as it should be. As the 
utility of the typewriter enlarges the ca- 
pacity of the salesman to handle it should 
keep pace with a knowledge adequate to 
its successful introduction and sale. 

From the standpoint of the company’s 
product it will very materially increase 
the prestige of the machine when the buy- 
ing public becomes impressed with its 
adaptability, as continually being present- 
ed by salesmen who are masters of its 
every application. 

Campaign Should Be Educational. 

To inculcate into each and every mem- 
ber of the sales organization the right de- 
gree of knowledge along these lines, will 
call for more than a casual effort. It de- 
mands a concerted, continuous effort in 
an educational way, engineered from the 
home office, and co-operated in by every 
executive and salesman in the organiza- 
tion. 

This campaign of education and train- 
ing should be mapped out in the begin- 
ning to cover the rudiments of accounting 
and the various systems to which the 
different types of machines can be ap- 
plied. The acquirement of this knowl- 
edge thus presented to each salesman in 
the organization should be compulsory, 
and made as distinct a part of his duties 
as that of reporting calls. 

Subsequent or co-incident with the es- 
tablishment of such a system of training, 
a Central Bureau, or Department at the 
Home Office, should concern itself with 
the preparation and distribution of forms 
or systems, as illustrated by the station- 
ery used, in order that every branch of- 
fice might profit by the new ideas origi- 
nated by the experts specializing on new 
methods. It will operate toward making 
this vocation attractive to a class of men 
not now engaged in this line of work. 
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Recent Patents in Office Appliances 
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Recent Patents in Office Appliances 
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How Positive and Negative Suggestion 
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If People Didn't Advertise 


One of the Chief Results of All Adver- 


SOLATION has proven the one big aa “get ‘lv O of fact, brought into contact with some- 
| harrier ta the nrocress of civilizatiot tising Is Bringing Intimately _ thing he did not know anything about. 


isolation is meant the separatio1 Class in Contact with Another. There are to-day many representatives 

nen secthen: te tack of of European houses in the, United States 

aisaus silk tine olen th another. At studying American methods and _ ideas, 

wea ws ce an ¢ ple There wet mpire ste practica ilot nt hey are not content with what they hear 

page 2 a number of small states. due 1 facture of European typewriting a and read; they must see for themselves. 

— vas mountait hines, as it practica s to-da en Consequently they spend many months 

OT aT ey people easily at then the product was ct ind ineft nt traveling about the country investigating 

yore SF , ead: 2 as Because of here ha een some inti t f them. The point of contact between the 

\ ye a ae ‘ked upon eacl merican 1 hines, but t nowledge of thing not known and the one known is 
. phenseaninn = aca ter wie. on thee m as possessed by t i.verage Euro- the cause. Advertising was the agency. 


If the Opposite Were True. 


st Genettfenl acon to the progress of nt models. The citizen sa Oh, it 1s Everything has its opposite in part or 
aT SR ae a elie has disarmed nz nly those conceited Americans trying to. in whole. No matter how prejudiced a 
Po aR ments ter-racial relatiot show us something that ot t sO. man may be against something, he can 
ne Mat onal a t come by peop! sood as our own But t \merican be made to look at it in an entirely dif- 
mths a ntaine to meet Of manufacturer began a ] iivertising ferent light if he is given the proper in- 
ae re +t had an agency Centuries mpaigt ery soon t ea ang formation. To obtain this result adver- 
. aires wet was none other than som nd their eves were opet to the trut tising campaigns are planned that involve 
body of ter—the s the lake, the ri f the matter. (One German agent tor hundreds of thousands of dollars. The 
; t] tat \n tv] rite! condition existing at the time the cam- 
legraph, the tel s in the last seven years establish paign is begun is so well fixed that. it 
as bodies of water. Wit! oO agencies over Gert tle has in. takes persistent and continually persist- 
oo hat emateinntirus ttieinon wae Oe rlin alone the ager r sever ffer ent publicity to change it. But the oppo- 
Ome ntimacv between nations. be t ices—a typewrite! adding 1 site can be had and has been had in pretty 
ee EEE A nd between + ne vriter-press, al t nearly every advertising campaign start- 
Ss eee { \ rtising ! ed. But some require lots of publicity 
Ky a De on s the compass « lt is not 1 essary t road t and others do not. 
' thi test But if the opposite were true always, 
wether: or tl nly a fe ars ag prominent r how different it would all be! Away off 
ng long sought tou n Hrancis nom 1 in Germany the people would not know 
still it ming. After tl bit of making two trips rt anything of American typewriters; in 
me the known, throug! York t the marl er 1 new Egypt they would be plodding along in 
ve} s refert ), intimacy is at eas cd s. He to the the same old way they did centuries ago; 
fort \) ntimacy begets 1 magazines sely al and in the United States there would be 
nts the way for n attracted to t ery thit little known of the progress and develop- 
reer ai reater things: because know been going to Nev rK 1 _ ment in mechanics and in science, at least 
ge is f it ly is knowledg VI he, “her st ‘ | to the extent that they are known now. 
mi f commer nt to know | see 1 In all matters the point of contact 
would be lacking. There would always 
ng be that separation that comes about be- 
sing t is understor e kept cause of no knowledge. That is to say, 
vel nowledge—it 1s gaz said ai pier there would still be divisions among peo- 
t possesses the sat nformation from 1 fact © ple; there would be little inter-communi- 
m the 1 s enabled to get t cation. That one agency that conveys 
n int e1 ‘ full knowledge of a thing or a person 
ing informatior the and if it sti would be dormant, still undiscovered. Be- 
ut things ra le gave Uj t tween countries, nations and peoples there 
is the 1 VI would be no intimacy; and with such a 
! nect state who would say there might not be 
ng” is 1 the ki th 1 ' war, pestilence and famine still stalking 
yublicits . sought; 1 S| ' about ’ 
uf oe, Knowledge changes the entire face of 
things. The barrier is pushed aside and 
inter-communication is established. There 
is known among all men just what is 
stot een 1 rt used to tur ory seear , for their good. The intimacy between 
first to t rt pages of the Amet , ~ “each is the hand that stays the conflict. 
ut ww vat t | hrs Be. It is well that people do advertise. If 
vo oe they did not there would ever be that lack 
contact between the known and the un- 
known—that deficiency that caused the con- 
ts of the past and prevented people from 
unicating with one another. This 
has proven the one obstacle to all civiliza- 
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The Electrical Marwel---The Dictograph 


A Device that Annihilates Time and Space— 


r “s ¢ ; A Description of Its Features. 
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British Business Opportunities 


How American Card Indexes and Filing 
Cabinets Can Find Big Openings. 


*ONSUL J. PERRY WORDEN, of 
( Bristol. England, makes the follow 
it haustive report to the Bureau 


~ aust Report to Bureau ot Commerce 
Ke] 


if ( nd Lab Washington, « ie SEAR: 
hicl for th : : Sy a exec 
+} tt rt111iit 1 whi CTT “< oO ¢e " 
. ' , P on ‘ - vn need S¢ Very ( 
Keng f improved ap ; he : 
1 } fi] ( ' LDOT ~ mys cGiecVICes atid ms ¢ 
paratus for index u iling onsu : . 
para a x s 4 stead patronag‘ vil he re va 
\\ 7 : ‘ _ ng 
Q : ilmost unknow1 - ain 
7 « 7 1 { ; sf ~ 
S t 1d much of what | 
l ( at ‘ >» ( 
Ss S g it remains 
< ( ly l I ; ‘ er ‘ ~ ( 
( Vy not 1 GO . , 
: . ) cataiog S ( 
< ~~ = CS - ( Caf&fre indeN ‘ r ' 
~ | \ ( ep ~ ‘ l 
ician or a lawy ris 
ie 7 1 1e< . ae 2 p \ t! 
‘ . I s enience no or ry lec ‘ 
S Ss ( ough to ¢g , a a at 
e metho : : 
- ‘ s i - Vv ) 
: e such cards 3 a oe 
S ssmen reporting : 
s ote Ss ( ela L¢ ~ 
S » their ledgers , 
~ 11 ~ { 
s for card-in¢ 
~ ) ~ r ~ 
c ; x . 
{ Ss to he ( ( S 
“a ore el | 
st : British me oe 
ri i ‘ coo Cl but the Ta S ; 
* ~ ~ cs ; 
Olis S are 1ireaday ¢ , a 
$ y 
‘ 4 edgers proy ~ ‘' ‘ ; 
I ( only to ¢ 11 
: 1 = ii 
S g ig in orde : 
4 iT! a 
| rr in this ‘ 
sh S \merican ca 5 ' 
| ~ f 
i istol Public | Cy 
cs { i¢ ~ ~ 
ral stituti equipped, in 
' o torestall imit ations 
erical pparatus. \nothe ti 
1. 4 Prices and Quality. 
properly kep 
~ - sinmerorit or \1 erical 
. nviction of many Britis 
S¢ systems . . S 
cy iTt rot ( f 
ea labor, a 
- modern bus 
tt) +14 = . 
i itl a c c ~ 
; ; \ can b : 
- é 
S S S | »S S 
) Vpo 


How Card Indexes Should Be Introduced. 


cheapest. Probably printing is cheaper 
here, owing to the difference in the wage 
scale, and to give full satisfaction to the 
customer it will be necessary to secure in 
each locality at least one fitst-class print- 
er, capable of putting on index cards all 
the tabulations or forms they will carry. 
Finely Finished Cabinets. 

Finely finished boxes and cabinets, har- 
monizing with an English gentleman's 
household furniture, especially cabinets 
that may be closed and locked, are most 
likely to appeal to him, and since dies 
are widely used on private stationery in 
England—nearly every family in good 
circumstances having a die at a station- 
ers, or using one for stamping paper and 
cards, without ink, at home—it is con- 
ceivable that index cards, stamped with 
monogram or crest, and cabineted in ma- 
hogany or Chippendale or Louis finish, or 
natural black walnut, may be considered 
the most attractive in the library. As 
to the matter of expense, freight rates 
are moderate between America and Eng- 
lish ports; there is no duty on such in- 
dexing outfits, and the apparatus ought 
to be sold in England almost as cheap as 
in the United States, and could be of- 
fered here, perhaps, at even the same rate. 
lhe new docks of Bristol, promised for 
next summer, by which this city hopes to 
regain its former trade at sea, and to 
which consignments may then be sent di- 


rect, should favor the introduction in 
west England of just such American 


goods. 

The American office or library file of 
several drawers, all of wood, is seldom 
here, and cabinets with  roll-top 
fronts are less known even than the card 
index. Closing and locking cabinets, 
therefore, at prices not prohibitive, should 
attract the Englishman, who favors or- 
der and privacy in business, and who has 
ye to neat office equipment. Most 
English people are sensitive about the 
finish of furniture for the home, and all 
want articles that are proof against the 
trying climatic changes of the country. 
No cabinet or other wooden furniture, 
therefore, should be sent here unless well 
dovetailed, fortified, and thoroughly sea- 
soned, and not likely to require the serv- 
carpenter and joiner, as many 
\merican desks do, which swell and crack 
vhen here a month. A satisfied patron 
s the best advertisement in the upbuild- 
r of any trade, particularly among for- 


i 


seen 


an eve 


ces of 


nations. 


Four Pencils Per Capita. 
of pencils manufactured in the 
ach year, according to the For 
Service is at least 315,000,000, for the 
tion f which seventy-five million feet, 
wood are required, the 
rt of which is red cedar. Four pen- 


inhabitant 


The number 


States ¢ 


seems a very conser- 


‘ stimate. 
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The Trials of a Salesman 


Tips by a Type Tapper. 


rw HE typewrit ( fice specialty 
men lave something t they s It t Ans 4 ‘ P I tt 
} 1 1 ‘ s I 
be thankful fo They are n un hing t man’s office t strate p ) 
the necessity ot having to carry a samptk without rst btaining his ! nt We rating r espe business 
lug around bag! The typewriter sales ve known men who tried it. but it + Another Point for Salesmen 
] +} n on 1< ' j ' ' , \ . r. ¢} 2 
man, like e man who sells engines . rom successful, and they dropped it Pans m il 
don’ ot is protession Day atter day ( tle whil In nine cases out of t ‘ ‘ \ salesman 1s 
can call her ind there, covering his wi tempt to show machine it city a al I It it 1s be 
i macl na 1 
territory and carry nothing on his perso rst obtaining the consent a prospect son g size tl 
re ! pe ; 
in his hand, in connection with the machin: vould spoil the chance of eale the lanimity f the sales 
he is selling except a tew circulars In thi Again. after carrying a he : ' , get g g 
respect | particularly refer to the typewrit some distance the salesman’s . e i gements 
ind specialty salesmen im our larger cities condition to properly demonst ‘ = n days v he 
nt 
The reason for this 1s plan In the first ration of its tine points \s a matter f fact Jovi t on the shoulde 
place a standard typewriter is pretty heavy for a salesman in the city to carrv his - ager wv put new life 
and though one might proceed through tl machine to demonstrations. would be not only sales Right here. I thir 
streets fairly well with a typewriter under his detrimental to his dignity, but injurious to his where t sales manager miss 
arm, me would rea h il rmidable obstat ol chances or making a sale WOTK | ré iré \ rious sty 
arriving at the rst large office building He What applies to typewriters ppeals with igers me good, and others 
would be able to enter the building quite eas Imost equal force in the city especially t itter tentimes forget the, 
ily, or at least get as far as the elevators. man who carries a sample bag, or anything roat r if they remember: 
Here either the starter or one of the elevator else in the shape of a parcel that wi rive vet ‘ more important 
men would doubtless ask him his destinatior m away” as a salesman Che rst o t t bles of the 
and probably the number of the office whi itch the eve of the office boy. or the « rally rel bet ne sales n g 
ot , vr , ‘ 
he intended to visit He would have. to be ntelligent damsel who interviews visitors is ( ew verv man in tu 
fortified in this respect, otherwise he might b +] grip, parcel or bag It immediately . on al dificult deal Or 


stopped right there with the intimation “W* ers the standing of the salesman in th: ves hereal ts, we had a me 


illow no canvassing in this building.’ f that precious outer guard at st 50 per dinner \fter dinner tl g c 
Assuming he successfully passed the guard ant Your appearance may bi ll that uld us t but it seldom s 
ians of the building, on entering the elevator be desired You may look eminently respor the k f talk that assist s 
the salesman would most assuredly steer wy ible nd immaculately respectab but di dist rs n a peevish, comy 
against trouble if he attempted to carry thi rectly the office bov catches sight of that bag stvl P e! vord of pr 
machine from office to othce and floor to flo testi flashes throug! S ( \ 
in his canvass The elevator men are always mind “What has he got in that bag Tent tor t truggling 
on the lookout for this kind t thing, ind iy ne he immediately classites \ 1 1 t ' tory t k genet \ a 
warning to the starter at nice Che tenants vervthing s one ot that innut rab ss bli 
themselves often advise the starter or the oft f men that vends lead pencils or sho es vhipy irs He 
fice of the superintendent of the building he boy's replies to your juestions t sult d trom indigesti 
such canvassing. and in iIgnominious turt manager wi be short. concise { bably tell I | ked enthusiast! 
out” would be the rapid result n the negatiy He knows ot dt met power t mpart esprit 
Again while it is easy enough to enter carry bags. He has beet Hed eee o , r tasted o a 
office building at anv time with a machin t , nv times already for taking int the 1 , the gers 
is altogether a different matter to get out ot ger's fhee highly respectabl« ng met! tast mout 
building with one \ typewriter cannot bi ith bags wl sold cheap jewelry » abestl \ P | 
taken from a reputable office building without f that kind It is not to be wondered at t t \ t I ri 
1 written order to permit its exit, signed by comes back after an astonishingly short lot | boy 
one of the tenants of the building. Conse interval with the stereotyped reply Phe mar vords t them g 
quently if you take a machine in to show tt ger 1s too busy to see you to-day t bulls 1s i 
to a prospect, and fail to get permission t precious grip did it’ \ ur chat s tor sa busit : t | got 
leave it on trial, you cannot take it from that that day to this particular fir beer ness or get ut 
building without having a letter from you knocked higher than a kite by the fat mis The 1 nes were ‘ 
prospect that the machine can be taken out tak if carrving a bag plaint rding te is st 
again Drop tl bag it vou nd . : illeg ‘ st t I 
As a result of the foregoing troubles it is found in many instances, that it interferes the b s or get 
practically out of the question to do any can vith vour interviews lf vou cant t ‘ k1 Q 
vassing in the city with a machine \s a con the article vou have to sell or demonstrat \not : S 9 
sequence the city typewriter salesman cannot bout vour person, leave it t vour hot t tip st kely é 
carry a sample machine even if he would your office First get to see vour mat , lf t uld ¢ 
In the country where conditions are diffe terview hin invhow When vou get ther tor I before the s 
ent, it is doubtless often both possibl une talk up what you have to sell. and trv t get mad is | d 1 
advantageous to carry a sample machine im so interested that he asks to see what vou tl territ \ vhet 
In those cases there are few elevators, s re talking about. Then is the t . ry 
dom many stairs to climb ind though the your deadly work, and request permission t vas sale nd \y 
salesman may arrive with perspiring brow fetch the machine and demonstrat t f you miss that No matt 
and wilted collar, such trifle s as thes ire tor ve ft ld your t le we iI, permisst! be 
tunately not noticed by the country prospect gladly given vou, and you will wi it \ | 
who is more interested in the novelty an tle delay in showmg your art ‘ pr 
operation of the machine than m the appear timulate his interest, and excite his curiosity the mmiss 
ance of the salesman Of course 1f you can conc . 
In the city, New York especially, the carry- . bout your person, do s Be sur ' r} : g 
ing of a machine would be tatal to the hopes er. that vou do not have bulging ; ts his ging 
of a sale. not only in the eves of the ofhe: nvything that will et you vay t the thar t t] . 
force but in that of the prospective customer sharp, inquisitive eyes of the office boy M tl 
Your firm would be immediately classed as salesman has lost what might hay Dt ‘ t] gs 9 
“one horse” concern, and not worth dealing valuable interviews and sales through lack f t ging y 
with, if it could not afford to employ a m« little foresight in this respect Dy S e met 
senger boy. or a young man to deliver tl bag lrop the grip, leave behind y 
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ng “a square dt OT] R perated with the inventor, Mr. Luce, in per- 
.osed to act as t “ee —? ' , ‘ ' fecting the invention. He was also the maker 


the first attachment 


ustly ELECTRIC CARRIAGE RETURN J. C. Norman Richards of Des Moines, co- 


\ ( ess 


+ tn tine aii ee ee ee Se a REMINGTON SALESROOM—REY K- 
xhout perso Pcl ecoinligae ie JAVIK. 

circular typewriter t is 1 t The invasion of Iceland by the Rem- 

ington is the latest item in the history of 

"1 or ae Oe eee “the progressive conquest of the whole 

ae ta — 2 a oe ' world by the writing machine. The four 

sail Wl snails ae - ; hundred and sixty-odd Remington Type- 

- ‘ld be backed up by ae RE gale. DAEs a writer Salesrooms already include cities 

rt If he exceeds his = a commens ' r in practically every commercial country 

t on the globe. Hitherto, however, there 

ar ' mself a man of means g were one or two lone exceptions, of which 

sis cgsehes sh matte lon nd get tt nt Iceland was one. Iceland is an excep- 

nergy "Poe pon the market 11 rane S oy rf ‘ tion no longer. The establishment of an 

dal “aia a gy 5g rind active Remington representation in Reyk- 

. aiaciiin a shag site waters Wa ae Fa javik, which has already met with some 

jual salesmat . aml Eneaon och meee ek le success in the introduction of the Rem- 

ington Typewriter into Iceland, has just 








vou 1 
to come in. TI 
ent but it pr 
—TY) in's calls 
shown wh 


ing but tips 








highest CE-RICH . i RETURN AND PLATEN ROTATOR. 


bene announced by the Remington Type- 

writer Company. 
Segal . The sale of machines to Icelanders, by 
aeanaaaa the way, is no new thing to the Reming- 
ie kes ' +] apy , ton people. Quite a large number of 
nediut t t of Remingtons equipped with the “Icelan- 
! t cic” keyboard have already been sold to 
rag sman has t t ng vill | +5 lcelandic emigrants in America, of whom 
t th t is med t that it there are quite a large number in several 
oe Se te wet 4 Pe ee ee "parts of the United States, and also in the 
hs Seah ah pr / Canadian Northwest. The opening of di- 
Aegon : + dif . rect representation in Reykjavik, how- 
| ; ever, is like carrying the war into Africa: 
or rather into Iceland—which is a little 
different. 

Iceland, by the way, although a very 
small country and a rather poor country, 
is well worthy of more commercial con- 
~The ss it sideration than it usually gets. The Ice- 
landers are notable for their intelligence, 
and, for a people who, during the greater 
part of the year are practically cut off 
from the rest of the world, they are sur- 
prisingly progressive in their ideas. 
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Underwood Unit Order System Chart 



























































HIS unit order system is very versatile “Circle B” represents the order clerk to Unit or eopy No. 2 is the order book copy 
in adjusting itself to different business whom the customer's order is handed The which is given to the price clerk (( le | 
requirements The illustration below order clerk then proceeds to enter this ordet who verifies the prices upon san nd ent 
shows six records, exact carbon copies of the by detaching a set of four forms from (Circle any prices that may not have b red by 
original, as follows: (1) The original order, tor C) representing a pad of unit forms, numbered the order clerk He then places py 
office records; (2) Acknowledgement of order, consecutively in sets, so that each set will the unfilled order book binder (Cir G), 
saves writing an acknowledgment of the order register, and then placing between the four phabeti y arranged, where it ret ns unt 
received; (3) Salesman’s notice, saves making forms carbon sheets, represented by Circle D, the return of Unit No. 3. or as it is « ed, tl 
a record for the salesman; (4) Shipping label, ind placing them in the UNDERWOOD Unit assembling requisition, when it is removes 
to be pasted on box or package; (5) Packer's Billing Typewriter, entering the order upon compared with this unit, quantities entered and 
blind, insures packer counting the goods he the first form of the set, which entry is dupli checked xtensions made of the sar totale 
sends out; (6) Shipping memorandum, to go ated upon the other three units by the use of and passed to the bill clerk (Cir H), wl 
with goods shipped. The value of the Unit irbon paper makes out the bill (Circle 1), which is checked 
System is based on the automatic check which Through this operation is obtained units or and forwarded to the customer Circle A 
these four units furnish upon one another copies, as represented by Circles Nos. 1, 2, 3 and enters charges upon sales sheet (Circl 
These four units make the unit system The and 4 in one peration from this copy by using 
unit or copies may be increased to meet the Unit o1 copy No. 1 is the record office re y.s UNDERWOC™( 1D) Condensed Bil ing | ypewr! 
requirements of any business, but there must ter copy, which ts filed numerically and left er These charges are posted to t ledg 
be at least four copies or units to every Unit undisturbed in the record office register bind (Circle K When shipment has been 1 
System. The following description will mak« er, which is represented by (Circle FE), and all complete, this copy is filed in tl rde1 
clear these four basic principles office register copies must be accounted for book tender, alphabetically rrans (( 
“Circle A” represents a customer from consecutively, the same as the pages of a_ cle | 
whom the order is received bound book If shipment has not been complet the bi 
8 
4 » 
OBIT SILLES «TYPEWRITER 
wurbered consecttive- 
custom Order hanted to _— poe Order upon Set of 2% in Sete so thet each 
_— x Set will Register. 
Oeit Porm, aaking four ({4) Order Clerk detacb- 
es @ Set for each 
copiee at one writing. Order to de enter 
€ « 
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8. S. TAYLOR, 5.7.6.3.8.D. 
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A Little Talk on Carbon Paper 


An Interview with A. 
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P. Little on the Gen- 


Standard of Permanency in 


Values. 


and carbon. To do otherwise constitutes a 
m‘sdemeanor under the law .of both states. 
There are records in the courts of these states 
that are ten years old and they are as legible 
as though they had been written only a few 
hours. 

“Now, this condition is an instance of what 
establishes or brings about the standard in 
carbon paper or in ribbons. The paper itself 
has been tried and found. to meet the most 
exacting demand. ‘Therefore, the states per- 
make the standard in carbon paper— 
not the tests that are commonly spoken of as 
‘tests.’ 

“I furnished carbon ten years ago 
that was used in a trip of an American bat- 
tleship to South American waters. The ship 
crossed the equator and one kind of carbon 
did not last at all, while another did. The 
record made by the latter on that trip is as 
good to-day as it was then. That fact gave 
the carbon its own standard of value. 

“So is it true in everything. The scale is, 
say, from 1 to 100. There are some things 
that do good work up to 10—that is its value. 
Some go higher, to 30—that is its value. Oth- 
ers go on up to 75 or a 100—those are points 
of standard values. Thus, the standard is 
fixed by its ability to do certain things. Good 
values are not had at cheap prices. 

The above remarks were made by .Mr. Lit- 
tle on a trip through the West last month. 
He saw many indications of a return to nor- 
mal business conditions. There was not much 
to warrant, he thought, any foreboding for 
the future. His business was more than hold- 
ing its own and gave promise of doing as 
years of the country’s greatest 


lorce 


some 


well as in 
prosperity 


THE REMINGTON ROLL OF HONOR. 

Nothing better illustrates the world-wide 
extent of the Remington Typewriter organiza- 
tion than that remarkable institution, the nur- 
sery of “Remington Spirit,” known as the 
Remington Roll of Honor. 

\n excellent example of what we mean is 
ifforded in the promotions in this Roll of 
Honor during the single month of March. 

Here is the record: 

Messrs. John Birney of Berlin, F. 
tres of Sydney, Australia, and 
Merchant of New York, have 
year group. 

A. C. Hobbs of London, L. Kristen- 
sen of Copenhagen, and F. E. Olney of Oma- 
ha, have entered the fifteen year group. 

Messrs. J. S. Bayes of Chicago, P. Drane of 
Louisville, A. S. Huxtable of Victoria, B. C., 
W. G. Page of Boston, and A. M. Schapiro of 
Saratoff, entered the ten year 
group. 

Messrs. L. Umgrove of Batavia, Java, and 
H. L. S. Aleock of London, have entered the 
five year group. 





A. Cha- 
George W. 
entered the 
twenty 

Messrs. 


Russia, have 


Britain, Germany, Denmark, Russia, 
\merica, Canada, Australia and the Dutch 
East Indies are all represented in the Reming- 
ton Roll of Honor promotions for a single 
month As a flash light on the world-wide 
extent of the Remington organization this is 
one of the most impressive statements which 
recently come to our notice. 


Great 
























After having been 1 
business in New York 





for a time, beyond the 
memory of the “oldest 
stationer,” Snyder & 
Black, lithographers, 
whose business forms 
are sold by the dealers 
everywhere, have 
moved their big tac 
tory to Philadelphia 











The announcement of the removal, as well as 
the tirm’s new stationery, carries a picture ot 
William Penn at the saw buck, a reprint ol 
which is shown here. Now, Walter Furlong, 
the manager of the business, is, as everybody 
knows who has the pleasure of his acquaint 
ance, a very wide-awake young man (Walter's 
age is something not to be reduced to mer 
figures—it is simply a period of time that has 
no bearing whatever on his activities) and it 
is suspected that the picture is designed to an 
ticipate any humorous allusions to the change 
from New York to Philadelphia 

When searching among the archives at Phil 
adelphia, Walter found an ancient drawing of 
the great first citizen of the Quaker city at a 
sawbuck. The illustration herewith was taken 
from this drawing. Walter also found that it 
was the custom of Penn to rise early in the 
morning and get an hour's exercise in this 
most excellent and productive mannet It 
certainly shows, says Walter, that the Phila 
delphians have from the very beginning been 
active citizens Father Knickerbocker, who 
has been deserted, is saying nothing but 
sawing wood 

King of England Hands One. 

Mr. K. M. Turner of the Dictograph ( 
had occasion several months ago to be in Eng 
land making a demonstration of the Dictograph 
when the King of England heard of the instru 
ment The King invited Mr. Turner to the Pal 
ace to make a demonstration. Mr. Turner went 
carefully over the fine points, showing in detail 
how a man could sit in his home and listen to 
the proceedings of Parliament, several miles off 
King Edward was delighted. Turning quickly to 
Mr. Turner he said 

“My dear Mr. Turner, that is a wonderful 
instrument. Why, bless me, we can have that 
installed in Scotland Yard and learn all th 
secrets of the prisoners 

A Defi to All Bowlers. 

It happened in Chicago last month when 
W. H. Hopkins, purchasing agent of the 
Globe-Wernicke Company, also manager of 
its stationery department, and Samuel Mayer. 
Chicago manager of the Dixon Crucible Com 
pany, met. Mr. Hopkins had been calling on 
his friends. In the evening the two went out 
to dinner and later Mr. Hopkins proposed 
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that they bowl. Forthwith they went to the 
{ hicago Athletic Club and proceeded to enjoy 
themselves. But on the way over an argu 
ment was started as to the bowling record of 
each. Hopkins affirmed that his average was 
180, while Mayer said his was 175. Each de 
nied the record of the other, but concluded 
the argument with, “Well, we will see.” The 
game was on After much maneuvering and 
exchange of comment over the poor floor and 
bad balls, the following result for the ft 
Mayer 73, and Hopkins 


rst 
game was hung up 
66, tor ten trames 


“T can beat that,” exclaimed Hopkins Phat 
was just an opener and besides the balls are 
rotten. I'll bet you, Sam, two dollars a side 


that | can beat you in the second gam« 
“You're on,” responded Sam 


Che two dollars was put up and the second 
game started under more’ enthusiast and 
perspiring auspices. Down the alleys the balls 
rolled but into the trough. “What's the mat 
ter with that ball?” yelled Hopkins 


“Nothing at all,” replied Mayer 

The result showed this: Mayer, 119; Hop 
kins, 77 

‘l don't care,” said Hopkins, “I am off to 


night. I want to say this 

“I now issue a defi to any bowler at any 
purse that I can beat him; and my challengs 
has reterence particularly to “Bill” Christo 
pher 


Got Into the Wrong Vault. 
It was during the same week as the above 


happening that Sam Mayer got in bad him 
self. Sam would not say whether it was just 


before the above occurrence or just after 
ward. But the spirit was upon Sam just the 
same. Mayer and John H Amberg, that 
broad, genial soul of Cameron, Amberg & 


Company, were lunching together. After sev 
eral dips at a good “Key West,” Amberg r« 
marked that he had some business down on 
La Salle street and that if Mayer would ac 
company him he would be pleased. On the way 
down Amberg asked if it was not in the new 
Commercial National Bank building that those 
fine safety deposit vaults were located, of 
which there had been so much talk Mayer 
informed him that it was and that he would 
take him over 

Now. by some meandering of the human 
brain for which Mayer at least is unable to 
account, they got switched a bit; whether they 
stopped any place it is not said But they 
entered what they supposed was the safety 
deposit vaults of the Commercial Nationa 


tank They managed to do what very few 
men are able to do—get beyond the inner 
vault. One can make the outer vault all right 


but when it comes to the inner vault 


is another matter 3ut the two look like bank 





LMA G UN OD iI 





othcials anyway, and that was the 1 nm. Yes, 
they got beyond the inner vault—the negro 
attendant lifting his hat with mu show 
Around and around they went, but there was 
something wrong. Even Mayer, wl d beer 
down thers otten, seemed daze | *’resen 


after looking in every nook and rner of tl 
vaults, Mayor turned and said 
“Why John, we are in the \ 


Merchants’ Loan and Trust Company 
The Stogie and the Typewriter. 

If one should go to Pittsburg and tell th 
natives that their tamous “stogies re mis 
chievous they will forthwith te you that you 
are “dippy But ask D. W. Filstead, of Ames 
& I tlstead, expert typewriter me! Chicag 
and he will tell you that they are because | 
talks from the “depths of his heart Filstead 
is a mu traveled man—he has the distin 
tion of seeing more country, domestic as w 
as foreign, on the smallest capit than any 
living typewriter man Filsteas was—he 
“ain't now—a “globe-trotter 

One time, years ago, he had occasion (tha 
is, took a notion) to take a run to Little Rock 
He landed there under rather dis« raging cil 
cumstances, but proceeded in that imitabl 
way or his to make the best of 1 tters It 
other words, he needed a rb ! mighty 
quick at that. So he made way for the ne 
est and rgest typewriter office tl ttle Rock 
which | ippened to be the Smit Prem 
Walking in with a determined 
countenance he said to the managet 

‘Il need a job bad What have y re 


“Who are you?” 


asked the n I L 
“D. W Filstead.”’ 


“Indeed,” returned the manager 

“Yes, I can give you work Het 
chine and you can proceed to get busy 1 iking 
such repairs as you desir« 

“But what will you charge M Filst 

“Ten dollars,” replied Filste 

“Very good. Get busy 

But, by the way I have g 
will leave eight-fifty of the amount and y 
can repair the machine during my absence 
I will not be gone long.” 

Filste d repaired away In s 
held one f those Pittsburg stogies But | 
stead kept on repairing, paying 
to the stogl But the stogie was ! 1€\ us 
From it there dropped a buncl shes 
the keyboard of the machine 
no attention to this until he dis that 
the keyboard was on fre as wel ther ig 
nitabl I iterial When he ( mné t 1m1S¢e 
the damage was apparent. But | 
ed that eight-fifty He grabb« t n 
that had been placed on the desk 
claimed to himself 

“Bye. bye, old chap,” and he was 
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The McCall Continues its Triumph 





: Executive Offices Opened and Model Ma- 
Au Typewriter Con 
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Simple in Construction. 

It is perfectly natural to expect a machine ca- 
pable of doing the work performed by the Mc- 
Call automatic typewriter to be quite complicated 
and full of delicate adjustments, but such is not 
the case. The mechanism actually contains few 
parts, is extremely simple, and wholly free from 
delicate adjustments. There is absolutely nothing 
about it to get out of order. No knowledge is 
required to start the machine. Simply turn on 
the current as you would turn on an electric light 
and it begins work immediately, performing all 
its functions with precision and speed. If there 
are no sheets on the feeding table it rings a bell 
and stops, and absolutely refuses to work until it 
has a sheet to write on, or an envelope to address. 
Give it a sheet to write on or an envelope to ad- 
dress and it goes right to work. But you cannot 
fool it. When the letter or envelope is thrown 
out, it goes to the feeding table for another, and 
if it is not there it makes a noise with its bell— 
vells for “‘copy,” as it were. It is not less per- 
sistent in demanding “ copy ” than the printer who 
crowds the weary editor, for it will continue to 
ring the bell until the paper is provided or the 
current turned off. 

The company is chartered under the laws of 
Ohio and has a capital stock of $1,590,000. The 
sale of 70,000 shares at a par value of $10 a 
share has been authorized, and the policy of the 
company is to make as wide a distribution of the 
vent control by a limited number. 

The machine undoubtedly marks the beginning 
of a great industry, which will revolutionize the 
methods of direct advertising by letter, the hand- 
ling of follow up letters, and all other correspond- 
ence where the same letter goes to a number of 
different individuals or concerns. There is hardly 
a large business today that does not have an 
urgent demand for just such a machine as the 
McCall automatic typewriter. This is proven by 
the fact that there are a number of devices on the 
market for duplicating or imitating typewritten 
letters which have made phenomenal successes 


Times Have Indeed Changed. 


Complaint is made that polished ease and 
high-bred courtesy have about disappeared. 
The Cincinnati Enquirer says that no one 
writes graceful, clever, entertaining letters 
any more. A few lines, with the necessary 
information, in briefest form, are dashed off 
a typewriter or scribbled on a postal card. 
Such a thing as an old-fashioned gossipy let- 
ter, with discussions of news, views, opinions 
on the topics of the time, anecdotes and de- 
scriptive passages, is unknown. Conversation 
as a fine art has disappeared. Satins and vel- 
vets, ruffles and silk hose and plumed hats 
for men have gone. Business suits, dressing 
gowns and slippers bring their manners with 
them. In 1808 the son addressed his father 
in a letter as “Honorable Sir.” In 1908 he be- 
gins “Dear Dad.” The oratory of 1808 has be- 
come the loud conversation of 1900, 

But it must be confessed that stately man- 
ners in their passing have taken with them 
much that was merely flapdoodle. The pen- 
dulum was swung, perhaps, too far the other 
way, and we are on a counting-room basis. 
But it will equalize itself in the next backward 
swing and we may get, in the general aver- 
age, somewhat nearer the real basis of good 
manners—genuine sincerity and regard for 
the feelings of others.—Minneapolis Journal. 
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New English Patents and Designs Act 


and Designs 


HE 


which 


English Patent 
went into effect January 1, 

very greatly altered the position of any 
foreigner applying for a patent in the United 
Kingdom In the March of OFFICI 
APPLIANCES there appeared an article en 


issue 


titled “The American Manufacturer Abroad,’ 
in which the economic features of the patent 
law were dwelt upon. Below are given som: 
of the most important provisions of the law 


which, at this particular time, will most prob 
ably concern the American manufacturer 
The fees under the new Act 


are as follows 


On application for provisional protection, 
£1 or $5 

On filing complete specification, £3 or $15 

On sealing or granting of the patent, £1 
or $5 

Further, before the end of four years from 
date of patent, £50 or $250. Further, before 
the end of eight years from date of patent 
£100 or $500 

If preferred the amounts may be paid by 


installments of $10 or $50 every year trom thi 
fourth to the seventh then $75 per 
year for the next two years, and $100 per year 
for the next four This makes the total 
fees payable about $754.30, after allowing for 
the of 


inclusive, 
years 


usual rate exchange 


Provisions of the New Law. 


> 


Paragraph 2 of the law provides as follows 


l. A provisional specification must describes 
the nature of the invention 


2. A complete specification must particularly 


describe and ascertain the nature of the inven 
tion and the which the 
be performed 


manner in same is to 


3. In the case of any provisional or complet: 
specification where the comptroller deems it 
desirable he may that 
ings shall be supplied with the 
or at any time before the acceptance of 
same, and such shall be 
form part of the said specification 


require suitable draw 
specihication, 
the 


drawings deemed t: 


Paragraph 9 reads 
On the acceptance of the complete 
tion the comptroller shall advertise the accept 


spe cin 


ance, and the application and specifications 
with the drawings (if any) shall be open t 
public inspection 

Paragraph 11 reads 

Any person may at any time within tw 


months from the date of the advertisement ot 
the acceptance of a complete specification, giv: 


notice at the patent office -of opposition to the 


grant of the patent on any of the following 
grounds 

(a) That the applicant obtained the inven 
tion from him, or from a person of whom h 
is the legal representative; or 

(b) That the invention has been claim: 
any complete specification for a British patent 
which is or will be of prior date to the patent 
the grant of which is opposed, other than 
specification deposited pursuant to an appli 


tion made more than fifty years before th 


date of the application for such | 


ist-mentior 


patent; or 


(c) That the nature of the vention or the 
manner in which it is to be performed ts not 
sufficiently or fairly described and ascertain 
in the complete specification; or 

(d) That the complete specification di 
scribes or claims an invention other than that 


has 


anna 
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The Provisions That Are of Interest to Manu- 
facturers of Office Appliances. 


described in the provisional specification, and 
that such other invention forms the subject 
an application made by the opponent in the in 
terval between the leaving of the provisi 
specification and the leaving of the complet: 
specification, but on no other ground 

(2) Where such notice is given the mp 
troller shall give notice of the oppositi to 
the applicant, and shall, on the expiration of 
those two months, after hearing the applicant 


, 
| 
being heard, de 


and opponent, if desirous of 
cide on the case 

Paragraph 17 reads 

(1) The term limited in every patent for the 
duration thereof shall, save as otherwise ex 
pressly provided by this act, be fourteen years 
from its date 

(2) A patent shall, notwithstanding ything 
therein or in this act, ceas¢ if the patentee 


fails to pay the prescribed fees within the pre 


scribed times; provided that the comptroller 
ipon the application of the patentee, shall, on 
receipt of such additional fee, not exceeding 
£10, as may be prescribed, enlarge the time 
to such an extent as may be applied for, but 
not exceeding three months 


A Provision Very Objectionable to Foreigners 


Paragraph 27 is the one most objectionable 
to the American and one that virtually pr 
vents the patenting of small improvements on 
any foreign made machines now being sold in 
the United Kingdom 

27. (1) At any time not less than four years 
after the date of a patent and not less than 
one year after the passing of this act, any 
person may apply to the comptroller for thi 
revocation of the patent on the ground that 


the patented article or process is manufactured 
r carried on exclusively or mainly outside the 
United Kingdom 


(2) The comptroller shall consider the ap 
plication, and if after inquiry he is satisfied 
that the allegations contained therein ar: 
rect, then, subject to the provisions of this 
section, and unless the patentee proves that 
the patented article or process 18 manutac 
tured or carried on to an adequate extent in 


the United Kingdom, or gives satisfactory rea 
sons why the article or process is not so mat 
ufactured or carried on, the comptroller may 
make an order revoking the patent eithe: = 

(a) Forthwith;: or 

(b) After such reasonable interval as may 
be specified in the order, unless in the mean 
me it is shown to his satisfaction that the 
patented article or process is manufactured or 
irried on within the United Kingdom t 
idequate extent 

Provided, That no such order shall b ‘ 
vhich is at variance with any treaty en 
t n arrangement of engageme t Vit y 
reign country or British possessi 

(3) If within the time limited i: 
the patented article or process ts t 
tured or carried on within the United Kine 
don to an dequate extent, but thi patentee 
Wives Satistactory reasons why t : so 

ufactured or carried on, t ! 

may extend tl period ment 

1s ‘ for su period x ng 
twelve months as may be spe t] sul 
sequent order 


(4 
rs 
be é t 
How the 
Phe 


s brought the business 


rkmen wi 
4 | 


rie 


Pe 


sharp understandi 
g a keen commerci 
Board of Trade 
mth’s time has 


aqani 


t] 


irly 


Newspapers Regard the Law. 
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MISS C. M. JARVIS NOW FOR SELF. 





Miss ( M. Jarvis, for veral years with th 
Derby Desk Ce 145 Fulton street, New York 
R mnection with that firm and 
gone ness tor herself under the firn 
, M. Jarvis & ( She has opened al 
office in 1 sennett building at 97 Nassau street 
New York nd will handle some of the lines of 
R \\ Wabash | Miss Jarvis occupies 

g probably the onl) 

ex engaged in her line of bus 
etropolis Her many friends 


















2000—and Over— 
Original Copies per Hour 


That's an easily maintained speed on the Multi- 
, graph when operated by the average office boy or 
> gi It is equal to the work of a hundred typev 

— n doing typewritten work, and double the 

' production of a printing press 
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Mr Patterson was born in Ottawa, Canada 


and early manhood in New York Cit 


Finishing his courses in the publi school 
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ANIFOLD 
BOOKS 


ARE ACKNOWLEDGED BY 
THE LEADING STATION- 
ERS AND JOBEERS TO BE 
THE “SUPERIOR” OF ALL. 
BEST PAPER, BEST PRINT- 
ING AND REGISTER AND 
“SUPERIOR” CARBON 
MAKES THEM SO. 





A COMPLETE LINE AND A 
COMPLETE STOCK ALWAYS 
READY FOR YOU. SPECIAL 
FORMS MADE TO ORDER. 


OUR CATALOGUE TELLS 
YOU ALL ABOUT THEM, AS 
WELL¥VAS! ABOUT “SUPE- 
RIOR” BLANK BOOKS. 


YOU CAN HAVE A CATA- 
LOGUE FOR THE ASKING. 
BETTER WRITE NOW. 


GRESHAM 
BLANK BOOK C0. 


Factory: 2d Ave. and 46th St. Brooklyn, WN. Y. 
New York Salesroom, 127 Duane Street 
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The Stimulus of Discontent 


The Difference Between the Ordinarily 
and the Really Discontented Man. 


By William J. Mullin. 


E all know the discontented chap 

—the fellow who is never content 

with any condition which may b« 
on his horizon—and, if we analyze him, 
we will find that he has about as much 
energy to help him swim up life’s cur 
rent as a jelly fiish caught in a swirling 
eddy can muster. 

He has a job, or he hasn't one—he goes 
through life, on and off, until the mature 
period arrives, when he has got to “show” 
himself what he has done—finds he has 
no assets, either of grain or money which 
he can put up to continue the pool. He 
reflects (or he doesn’t) and mayhap gets 
it rubbed into his brain that his habit of 
discontent has been his ruin. But sel 
dom does he start for a new place in the 
line. More likely he commences taking 
the higher degrees in the United Society 
of Knockers, and wears the emblematic 
hammer on his lapel for every function 
When he passes away the undertaker re 
fuses to give trading stamps, and the 
friends wear nothing but black stockings 
in the way of mourning. 

The Other Kind. 

But, there’s another kind of discontent, 
or uncontent, if you please. It’s the kind 
that makes its possessor dissatisfied with 
existing conditions, brings to play the int 
tiative which will change what was dross 
into burnished gold. It’s the kind of dis 
content that gave to the world all that 
has been good in its material advance 
ment. The discontented Columbus gave 
us our country, and its first settlers were 
the discontented Pilgrims, who, on reach 
ing this country, remained dissatisfied 
until they built up wonderful New Eng 
land—and the waves of discontent keep 
ever getting higher as people reach the 
advanced thought of the Twentieth cen 
tury. 

Had people been content with stag: 
coaches we would not be in the automo 
ble era today. 

Discontent has brought light, liberty 
and all the good things we enjoy. Dis 
content, of the right sort, advances prog 
ress by leaps and bounds. 

Content, which never possessed initia 
tive, rusts and retards everything. 

Give me the discontented man every 
time. He'll do something. He is not a 
wobbler. He’s a plus man. Plus means 
to add. To bring the illustration nearer 
to the viewpoint of the office device man 
The past ten years has marked more ad 
vance in office tools than did the priot 
ten hundred—and discontent brought 
it about—the start being made in our 
own United States, and spreading now 
to the countries beyond the seas. (ne 
man became dissatisfied with threading 


letters on to a string, or pasting them in 
looks, and forthwith invented the letter 
file. Another and another, uncontent 
with what their predecessor had done, 
improved upon former ideas until we 
have today’s filing systems. 

\nother citizen tires of the slow and 
laborious process of writing by hand, and 
lo, the typewriter is born. 

The poor brain-tired mathematician 
conceived rest for his brain and accuracy 
for his work, and we have the adding 
machine. 

A fellow tires of having his thoughts 
garbled by an incompetent stenographer, 
and the business phonograph comes to 
his aid. 

Human timekeepers are superseded by 
machines, and now the very birds of the 
air have to share their ambient blue with 
the ubiquitous air-ship 


Inoculate Yourself with Discontent. 


The right sort of discontent is the 
one thing to become ioculated with, but 
to get the quality into action we need 
three aids: Study, Application, Work 
hese applied, bring advancement to the 
race and financial and other rewards to 
the promoter, 

When the time comes that man ceases 
to be discontented the millennium will 
have arrived, as there will be nothing fur 
ther on this earth to be improved upon. 
When diploma time comes in the great 
Hereafter I guess the principal question 
to be asked will be “What did you de 
liver to promote the cause of humanity 
while you were down below ?” 

The discontented fellows will not have 
much trouble with their defense, as they 
will be backed by the evidence of their 
former co-workers, now present, in court. 

The peculiar quality about this cohort 
of former discontented men will be the 
fact that nearly every last one of them 
had started their earthly life with every 
thing to make them really discontented 
and miserable—and they had risen to 
their present estate because their initial 
grief ever spurred them on in life to im 
prove and improve. 


The Pall. 


; 


\utomobiles and educational founts 
where the Turkish cigarette holds sway 
may pall on the youth who has never 
known anything worse, but to him who 
has never had anything so good the pall 
is not only lacking but there is the strong 
incentive to acquire the “pall,” so that 


his discontent can lead him up to still 
better things to “pall” on. And thus life 
rolls on—made better by the discontented 


men. 





ADDER MACHINE COMPANY ELECTS 


OFFICERS. 
HI \dder Machine Company, manut 
turers of the famous Wales,’ 
Wilkesbarre, Pa., held its annual me 
ing March 3, and elected the fo ving office 
ind directors 
Officers. 


President \. G. Nesbitt 
Vice-President A. L. Wilh 


secretary and Treasurer—H. B. Se] e\ 


Board of Directors. 


Wilkesbarre representation—A. G. Nesbitt 
capitalist, director Second Natior Bank: A 
L.. Williams, attorney, director Kingston Ds 
posit & Savings Bank; H. B. Schooley. 
rector Second National Bank; J. ( Wiegar 
general manager Stegmaier Brewing Co.: VW 
J. Richards, vice-president and general supet 
intendent of Philadelphia & Reading Coal & 
Iron Co 

Detroit representation—Joseph Boyer, pres 
ident Burroughs Adding Machine Co.: Alvan 
Macauley, general manager Burroughs Adding 
Machin eS. \ ] Lauver, assistant gener 


manager Burroughs Adding Machine (¢ 
Emil Wenger, general auditor Burroughs Add 
ing Machine Co 


Chere is but one change i: 


ot the Detroit representation 1 Weng 
the general auditor of the Burt ighs Adding 
Machine Co., takes the place of Ee n Re 
the general counsel of that omy ny : 
served on the board last year 
Two changes occurred In the Wilkesb 
members of the board, Mr. Sch y and Mr . 
Richards taking the places {) \l | 
and W. P. Billings In the 
the otices ot secretary and 
combined, Mr. Schooley filling 
formerly occupied by S. W. Grover and \W 
Billings 
H. B Schooley, the new 
and treasurer, 1s one of the 
business men in this community ¢ 
associated with the local banki 
number of years He handl 
bonds ind 1s regarded s t 
astute buyers in this class | 
Wy mine Valley 
W. J. Richards, the ot 
rector Ss aman of recogni tanding 
has wavs been associated 
terests, being for many years i rg 
loca interests of the Le gt W 
Coal Company, while at the 
tor some time past he has 
sponsible position of vice-p1 
er n ger f the Philadel, \ 
Coal & Iron Company, the 
nthracite coal T the ‘ 
H eadquarters are tr 
retains Ss residence t Wi 
Che standing of the \ 
bers of the board is too we 
mu mment Individually 
they t strong financially 
best business interests V1 g 
\ d the Wales 
Xx direct ite 
| g ral managem«e 
ie irect ! J 
k \ i progressive a 
bus man 
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TWO MOST USEFUL DESKS. 























n typewriter furniture “The i dwve INSPIRATION is embodied in 
eben ‘eae ad a 7 the manufacture of our Typewriter 
for so "ime, but, nothing === Ribbons and Carbon Papers. The 
_two styles thewn tae: we reason why they constitute the 


having in mind conven! 
nd durability The first cut 
typewriter desk, while the second 


INCOMPARABLE LINE OF QUALITY 








To keep step with 
progress sell this 


Real Up-to-Date 


line. Your profits 
will be real and 
your trade satisfied 











e “Queen Typewriter Desk, 
ny by 24 inches deep and 32 
It is equipped with two larg 
stationery cabinet with draw 
hi sed with door, fitted with lock, A ‘ 
ot, sebeiag: && mee eee ee Fine goods of actual quality can never be sold 
Rigg Ray zi is not 100 pound at cheap prices. The trashiest “stuff” on the 
th s the Roll Top Salesman’s 
i ist Wy inches deen, te on ea market to-day are the cheap Typewriter 
ll desk is desired 7) P 
stp sdlerntan SA gorar gedit eons Ribbons and Carbons. 
wv action urtain, extension slide and arm 7 








It is equipped with smooth surface, dust 
] im, bal b ring castors, pane 
nd finished in golden oak. Net 


Buy and sell “our line” backed by our guarantee 
and remember the source and your customers 
will derive positive satisfaction. 








MITTAG & VOLGER 


(INCORPORATED) 


SOLE MANUFACTURERS FOR THE TRADE 


AND Factory... PARK RIDGE, N. J., U. S. A. 

















a R BRANCHES 
Marg i NEW YORK CITY, Stewart g., 280 Broadway PARIS, 3 and 5 IM Passe Reilie 
: ' rT CHICAGO, 200 Monroe Street ZURICH, J. G. Muggli 
ing in time and I LONDON, 4 St. Paul's Chu: : AMSTERDAM, Benier & Co. 
handled hes 
' 
i gene il — = 
big nyt 
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PLANETARY PENCIL POINTER 
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Adapted for use in Banks, Offices, 
Schools, Stores, Draughting Rooms 
and Private Residences. 


THE DOUBLE-PLANETARY SYSTEM OF PENCIL POINTING 





The only system by which a perfect point can be made on all kinds, 
grades and sizes of lead pencils, slate pencils, various colored pen 
cils, wax crayons, watchmakers’ peg-wood, etc., et The onl 
system using no sand paper, files or knives. The double PLANETARY 
motion of the cutters absolutely prevents the breaking of the points 
In construction the machine is simple, substantial, durable and neat 
It requires no adjustment whatever, and is cleanly and rapid in its 


operation 


All one has to do is to insert the pencil, as shown in the illustration, 
turn the crank around a few times and there's your point as pertect 
as mechanical brains can make it—-more so than the sharpest knife 
can ever make it—-vou have not broken your finger nail opening a 
knife-blade, have not used a dull pocket-knife that breaks points 
you have not soiled your hands or some linen, made no dirt on desk 
or floor, but the pointing has been a pleasure and it 1sa_ pleasure 


to use it 


FOR FURTHER DESCRIPTION AND PRICES WRITE US 


MADE ONLY BY 


A. B. DICK COMPANY 


161-163 W. Jackson Bivd., CHICAGO, U. S. A. 


47 Nassau St., NEW YORK CITY, U.S. A. 




















L. S. BURRIDGE ON HIS TRIP TO 
EUROPE. 


L. S. Burridge, president of t Sun Typ 
writer Co, has just returned fror n ext 
trip through Europe in the interest f 
pan nd as been kind enoug { Make Tew 
remarks on the subject to a _ representati t 


In the irse of his travels Mr surridge was 
successful in making some fink 1 tions wit 
responsible firms on behalf of t Sur typ 
writer and in other cases he inter: veopl 
sucl ( that they have f w con 
panies t indle the machin In Germany, Au 
tria and Switzerland a new comp was tormed 
to h the “Sun” called the Visi S ik 
maschi Gessellschaft, with head irters im 
Berlin, Germany Another new mpany was 
formed for Holland and Belgium wit eadquar 
ters in Rotterdam 

Mr. Burridge found that a good di of prog 
ress had been made in the manufactur f G 


man typewriters, but he also learned that even 
Germans do not think a great deal of machines 
of their own manufacture As is well known, 
typewriter 1s a matter of evolution, and the G 


mans in the manufacture of ma nes 
reached such a high standard as the Ameri 
Che German manufacturers have had pretty bad 
luck with their machines. Outside the continent 
of Europe the German machines have no standing 
g 

at all. even with the most patriotic of German 

Che typewriter business in Fran 
Mr Burridge thinks that France is tl hardest 
country in Europe to do business with in type 
writers t it is beginning to mov nd pron 
ises to be the best country for typewriters within 
the next three years 

The duty on typewriters is a vet mportant 
factor in the sale of machines i the liffer 
countries, and while the rates are s win G 
many that it does not become an important it 
it becomes a matter of considerable importance tn 
France, while in Spain it is close to prohibit 
In that ntrv the $100 ma 
tor 9 s which is equiv ent S1So 

| ~ n < ntries a re g t 
look tor typewriters, and the prospect re hop 
ful in Gree e. Purkey and the Balkar states f 
quite a large demand in the very n 

The competition is probably 
England than in any European 
eral siness men happened to menti 
could not imagine what the typewriter business 
was going to reach, as they were am | by men 
coming in with frock coats, and hig l 
fine introductions, which we 1 g 
ent! to their private offices, 
ject was to sell them a typewriter for £20. | 
matter was becoming so object 
wert nsidering some_ means t rring 
thes would-be lords,” who were working on a 
commission for typewriter compan 

Some of the concerns tried the Ar 
ods wit American salesmen 
proved particularly profitable, 
reconstruct the entire methods of nt “ 


ire altogether different fr 


st : cit instance i ( 

tine g is the I time W 

ness ‘ see im tT g t 
t I2 to 12:30 l 

bac wK Ps 4 ri CK H . 

matte mulated S 

ng ing tha ie is I ‘ 

inte Chen again he is g 

in sed gre é 

fact ] S partaken if VC 

Amer \ ld ll hea ‘ re reg if 

dinn 

| re 1 deal s 9 Q 
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THE “ADDRESSOGRAPH” ADVERTISE- 
MENT. 
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The Handy 


Hammerless Tack 


White and colored Celluloid Heads for 
Pictures, Decorations, Curtains, Signs, Dens, 
etc. Also numbered, lettered and special 
imprints for advertising. 

Brass Heads for Artist's Schools, Dress- 
makers, etc. Brass Embossed Numbers for 
Window Screens, etc. Steel Heads for ordi- 


nary use as a handy tack. 


Hawkes-Jackson Co. 
82 Duane oun New York 


On Sale at Stationery, Hardware and Art Stores 











Cleanliness and 
Durability 


Together with Sharp Clear Printing 
are Prominent Features of 


EEREESS 


Carbon Paper and 
Typewriter Ribbons 


While QUALITY is the 
MAIN POINT, PRICES 
ARE ALSO VERY 
ATTRACTIVE 


ewe VeVetseveve? 


The Carbon Paper & Ribbon 
Mig. Co., Ltd. 


176-178 Richmond Street West 
TORONTO, CANADA 


oe a a a oo ee a a ae en 
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WE WANT TO 
BUY AT ONCE 


3 Addressogragh Outfits 
(Rubber Type) 


1 Elliott Addressing Machine 


(With a large quantity of supplies 





3 Time Recorders 
Syracuse Preferred 


3 Multigraphs 
1 Adding and Listing Machine 


A large number of Sectional and 
Vertical Files 


Our demand for second-hand 
office appliances far exceeds 
the supply We can get good 
prices for anything you wish 
to dispose ot 


WE HAVE 
FOR SALE 


2 Addressograph Outfits 


Metal Card Index 
6 Commercial Phonographs 


5 “Library Bureau’ 16-Drawer 
ertical Files 


1 Lamson Carrier Outfit 


And Numerous Other Office 
Devices 


“OFFICE BARGAINS,” con- 
taining a complete list, sent free 


We act as a clearing house 
for everything in the office 


WE WILL TAKE 
WHAT YOU DO 
NOT NEED OR 
SUPPLY WHAT 
YOU REQUIRE 


By consulting us before buy 


ing, you can save from 334% 
to 60% 


“Every Day is Bargain 
Day With Us.” 





SECOND HAND OFFICE 
EQUIPMENT CO. 


TOTTENVILLE 


Boro of Richmond 


NEW YORK CITY 
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SMITH PREMIER SELLING CONTEST. 


The 1908 International Selling Contest of 
the branch offices of the Smith Premier Type 
writer Company will be held during the 
months of April, May and June The follow 
ings prizes are offered 

Che International Cup, to be given to that 
office disregarding class which exceeds its quo 
ta by the greatest per cent 

Class A—Grand prize, $500 

Class B 

Class ¢ 


Grand prize, $300 
‘"—Grand prize, $200 

To be given to that office in its class which 
exceeds its quota in total sales by the greatest 
per cent 

Class A—Monthly prize, $100 

Class B—Monthly prize, $75 

Class C—Monthly prize, $50 

For each month of the contest to those of 
fices, each in its class showing the greatest 
per cent of gain in dollars and cents in t 
sales over its quota during the mont! 

Fight gold watches as follows 

One to the manager of the office winning 
the cup 

One to that salesman in the United States 
(whether having city or country territory) 
who shows the greatest per cent in gain tn 
total sales over the quota allotted to hin 

One to the city salesman in the United 
States showing the greatest number of new 
machine sales 
he United 


States showing the greatest number of new 


One to the country salesman in t 


machine sales 

One each to the salesman in Great Britain 
and in continental Europe showing the great 
est per cent in his total sales over the quota 
illotted to him 

One each to the salesman in Great Britain 
and continental Europe showing the greatest 
number of new machine sales 

The conditions of the contest ar 
\t the opening of the contest, managers 
will report to the home office each salesman’s 
name, whether he is in city or country terri 
tory and the quota allotted to him 

No salesman shall be eligible to a prize who 
is not connected with the company at the ex 
piration of the contest. 

No monthly prize will be given to that office 
which wins the grand prize, but will be pre- 
sented to the office in the same class which is 
next best 

If a watch be won this year by a man who 
has won a watch in one of the former cup 
contests, he will receive in place of it $50 in 
gold and a handsome fob 


MISSING OLIVER MACHINES. 


The Oliver Typewriter Company rep 
following machines as missing 


No. 61,125 missing from Chicago 


65,058 missing from New York 
82,920 missing from Chica: 


89,524 missing from New York 


97,048 missing from Kansas ( 
137,847 missing from New York 
162,274 missing from La Porte, Ind 


164,350 missing from Montreal, ¢ 


174.293 missing from Kansas Cit 
204,561 missing from Temple, Tex 


51,834 missing from Clevel 


58,104 missing from Chicag 
93.802 missing from Kansas 
201,555 missing from New York 


ZALZAZLAZALZZZAZLZZLZ 


130,452 missing from New York 


165,293 missing from Kansas Cit 


ELLIOTT-FISHER COMPANY TO MOVE 
GENERAL OFFICES. 


On M i} 1 the general offices f the | 
Fisher Typewriter Company will be ren 
from New York to Harrisburg, Pa lwo large 
houses at the corner of Cedar Cameron | 
Streets ve been leased by th p 
throw! nto one tor othces r] : wi b 
modeled for the use of the company 
first floor will be given up to g 
the : nd to private omeces 
floors to the cost department | flices w 
be 1 rge ot General Manager G ree 
Watts Eventually he will ha nder i! 
thirty or forty clerks, stenographers 
bookkeepers 

Phe mpany intends to giv ren | 
Harrisburg applicants for these | n ¢ . 
firmatior f this the company : lvertise 
for rrespondent with some edge 
advertising. a general bookkeep Sssist 
bookkeepers, file clerks, off rks, stenog 
raphers and machine operators t billing, et 

( 


reneral Manager Watts sat hese pos 


trons re open for both sexes I 


prefer young men who want 

botton ind work their way wy VV 
good places for good m« 

themselves to their work and s 

The big plant of the typ 
has b , Imost constant 
tl g e dull season ar bi 
nour s good rders nd 
pects to be running full time in t irse of 
in sO 

A CHANGE IN FIRM. 

I Kilday-Gurney Sales Co. su eds the 
Screwless Typewriter Baseboard ( with of- 
fices in the Park Row Building, New York 
City This new concern 1s incorporated, with 
John ( Kilday as pre sident and tre suretf ind 
Charles Gurney, general manager 

They have taken over the United States 
selling gency for the “Screwless Satety 
[Typewriter Fastener,’ which they w handle 
on a mati rder and agency basis 

This very salable device s designed t il 
ford a tastening tor typewriters vhu pel 
mits of the instant removing or replacing of 
the machi €. tO deaden the sound by bviating 
vibration, and thus increase the life f the 
machine, as well as reducing t noise in an 
omec 

It is claimed by the promoters that this 
device is insignificant in cost compared to 


the advantages derived from increased eft 


ciency of machine and operat 


SHAW-WALKER TO MOVE. 
lr] Shaw-Walker Company wil Vay 


l. m ts Chicago othce tron the second 
floor t 151 Wabash avenue t t ground 
floor at 170 Wabash avenu 
This nee 18 made necessary DV the he VV ty 
mcre s( I business and the need t meet the 
demat ~ 2 their customer©rs Ty] Tt me 
filing binets has been one f the 1 st ex 
tensi in the country and the pl for an 
incr se in floor Spact wil $ 
will bring, contemplate als i lav that 
will be st attractive and 
— \\ LiK ( nl pa 
ve S to a ymmanding 
aey D it | 1€é1 \ 
\] . a ; de 
11 ers | é st t 
1908 hown a steady incr lanes ~ 
‘ 4 t t p< —S! 
nae ‘ 
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MR. FRANK E. TUPPER. 

The Eastern manager of “Office Appliances’ 
is the subject of this sketch—Frank E. Tup 
per He is in 
having under his immed 


the editorial and advertising departments. Mr 


lupper succeeded H. E. Robbins February 1, 


who is now the foreign representative for 
‘Office Appliances,” with headquarters in Lon 
don 

Mr. Tupper is a native of Truro, Nova Sco- 
tila, im which pl ce he received his early edu 
cation and where he studied pharmacy with 
local druggist He took up his residence in 
the United States nine years ago, managing 


for a few months only, drug store in New 


Haven, Conn Later he went to New York 


City and there commenced his newspaper ca 


reer as a reporter on the New York Commer 


I 


cial He remained with the “Commercial” for 
over a year, when he became associated wit] 
the “Pharmaceutical Era.’ This was his first 


experience and from this pa 
esponsibility on the 
“Oil, Paint and 


class publication 
per he stepped to higher 


Circular” and the 


Druggists 


MR. FRANK E. TUPPER 


Drug Reporte: Karly 1906 he was called 
to Montre; i to take position as Eastern 
manager for H. Gagnier, Ltd., publisher of a 


circle of tive trade papers and a weekly called 


Toronto Saturday Night In this capacity 
he served the Gagnier syndicate in both the 
editorial ane dvertising departments, and 
leverly met the wishes of an exacting con 
Stituency in the United States and Canada 
On February 1 he succeeded Mr. Robbins for 
Othce Appliances” and in the short while has 
ne much ¢ d work r its varied interests 
nd earned the responsibility with which 
\ Cx 

| 1s } () 
\p ke st Phe 

re plies 

ee lt te 

| 

i 5 


charge of the Eastern office, 
diate jurisdiction both 
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SUCCESSFUL? 


Well—We Should Say YES! 

















Z Z € Orders being received from all parts of the country 
A s . ' . . a hl . > 
A for Screwless Safety Typewriter Fasteners. 

LZ tts € The only device ever placed upon the market that 


will positively eliminate noise and vibration. 


€ Makes it possible to remove, instantly, the typewriting 
hine from its baseboard. 


’ 


mac 
@ The best selling typewriter device ever invented. 

€@ Once placed under a typewriting machine, the oper- 
ator will not allow its removal. 

¢ Practicall' 


@ Will save four times its price in wear and tear of the 


machine, the first year. 


indestructible. 


@ Perfect stencils obtained by its use. 

€ Complete outfit, with directions for attaching, mailed 
to any address in the United States upon receipt of 
price, $2.50. 
@ Be sure to 


when ordering 


KILDAY-GURNEY SALES COMPANY 


DISTRIBUTORS 
Park Row Building. New York City 








mention number of machine 





style and 





The “RELIANCE” 


Automatic Numbering Machine 








1 2 24 56 Price, $3.50 

















(Six Wueecs) NUMBERS FROM 1 TO 1,000,000. 


machine is automatic throughout It can be set to 
isecutively—print a series in duplicate—or repeat 
number indefinitely 

Simplicity is the key-note of this machine. Others are so com- 


plicated that tne repair charges are appalling 


Made arenyinand of metal. It is built to last for years and 


$ the best val a numbering machine offered 


Guarantee: We guarantee this machine for one year against 


rect in manultacture 





Insurance: We will clean this machine and keep it in perfect 
the rate of $1.00 per year 











CUSHMAN & DENISON MFG. CO., (Dept. No. 6) 249-242 Wes! 23rd St., New York 
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( AVE V4 00 ona REBUILT ADDING MACHINE 
of machines St OT ee aa ee 
JOHN A. DOUGHERTY, 310 ae 
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Chicago. 

George J. Schkurovich of 229 Laflin street, is 

contemplating returning to Russia, and is desirous 

of handling some specialties there. He is in the 

market for a varied line of office devices 
Cincinnati, Ohio. 

R. A. Griffin Company has removed from the 
Union Trust building to 204 Carlisle building and 
will do a general office supply business. The com 
pany would like to receive catalogues from mam 
facturers and dealers 

Havana, Cuba. 

Charles F. Wyman is engaging in the stationery 
and paper trade and wishes to represent Ameri 
can manufacturers 

Turin, Italy. 
Mario Rolla desires to correspond with Ameri 


can manufacturers and exporters of office sup 


plies and novelties, with a view of introducing the 
same into this market 
Milan, Italy. 

Consul James E. Dunning of Milan forwards 
the following report, made by Clerk Siersdorfet 
of the consulate on the opportunity for American 
Stationery in Italy 

The greater part of all the stationery used in Ital 
is imported from Germany Very little native 
stock is seen on the market he Italian manu 
facturer is not yet equipped to compete with his 
German neighbor, although he has made strong 
efforts to do so in this, as in nearly every other, 


line Ihe German article is made attractive to 
the eve Case after case is artistically arraneed 
in show windows throughout Italy Besides the 


finished appearance of the Germany article, it is 
very cheap in price 

American novelties are copied by foreign manu 
facturers and sold successfully on the Italian mat 
ket Che quality of such stationery is poor \t 
present a superior quality is sought, even at a 
higher price, and it ts claimed that the German 
manufacturers fail to furnish it Che American 
manufacturer has a good chance to supply this 
demand, which is large enough to bring him sat 
isfactory profit and make it worth his while to 
export to Italy The main advantage the Ameri 
can manufacturer has over the German ts that he 
has a better quality and more abundant supply of 
wood, lead, and metal at his command Che 
German stationery sold in Italy does not com 
pete with the American stock in quality and fintsh 

Chere is a large demand for pens. The most 
popular style is long and pointed, pierced thre: 
times above the crack An Italian educational 
rule says that this form must be used in all 
schools, which thus creates a large demand 

Finer grades of American business paper would 
find an excellent opening, nothing as good in 
quality being on the market at present, although 
there is a growing demand for it Che consulate 
has recently reported on the opportunity for 
American blotting paper in Italy 

he best method for the American manufactur 
er is to send a traveling salesman to Italy with a 
full line of samples to “drum up” the trade, but 
if this is impossible Milan importers of stationery 
could be addressed in Italian or French and sup 
plied with samples and price lists. This system 
would undoubtedly bring results, as the consulate 
has had requests from local stationery importers 
to be put in touch with American manufacturers 
This report is made in compliance with the re 
quest of these importers, whose names and ad 
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Mr. Office Appliance Dealer 


EVERYWHERE 


Here’s a proposition that will interest you: 


Typewriter Ribbons $24.00 the Gross 


any color, for all machines, including Rapid Roller as well as Oliver, Ham- 
mond and other narrow edge ribbons. That’s 1623 cents each for just as 
good (more often better) ribbons than you’ve been buying for about twice 
that amount. 


Bi-Chrome Ribbons- $2.50 Per Dozen 
Tri-Chrome Ribbons, $2.75:'Per Dozen 


Considerably less than what you have been paying and they are better 
ribbons too. Fill out coupon below and test them yourself. 


How Can I Make These Prices? 


Well, you see, I own a big factory and sell to dealers solely by mail. 
Il employ no expensive traveling men and pay no costly rents. Uncle Sam 
is my only salesman and he charges but 2c for each call he makes. I havea 
better equipment than most mbbon makers, every appliance is the latest and 
most modern. 


I use the best material that money can ,buy, better than used by most 
manufacturers. 


My ribbons are fully guaranteed. They won’t smut, they won't fill the 
type, they are not affected by atmospheric changes, and because I use such 
good material as a base they are extra durable. If not satisfactory in every 
single respect return the goods and your money back, instantly. 


Do these propositions “look good” to you? 


Why not put me to the test NOW? 
M. M. ROTHSGHIL ' WASHINGTON ST., CHICAGO, U.S. A. 
a a GI I IG ay 


TRIAL ORDER 


M. M. ROTHSCHILD, N.W. Cor. Washington St. and Fifth Ave. 
Chicago, U.S.A 
Dear Str: 

Having never used your TYPEWRITER RIBBONS we should like to give same a 
trial. You may send us ‘‘on approval” the following Ribbons for which we will pay $2.00 
per dozen, if after a trial we find them equal tn every res pect to the best we have ever bought. If 
not satisfactory same will be returned at your expense 





MELA Sp ear ee RECORD OR 
QUANTITY MAKE MACHINE COLOR COPYING 
poz me = 
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po 
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Name. ae , Address 
Ship by ; City and State 
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dresses are furnished herewith [and may be s« 

















cured Bureau Manufactures. ] | 
SECOND HAND OFFICE DEVICES. 








The vas crease in the manufacture of office 
devices and the constant improvements mad 
upon then is forced upon the market a larg: 
number of machines of various kinds It has 
been in the past a source of considerable troubl 
to dispose of these second hand appliances at 
anything lk reasonable figure and what is of 
still greater importance, it has been a matter ¢ 
impossibility to secure these appliances that hav 
had a little use, properly repaired and offered at 
a price within the scope of the average business 
man Many concerns that do not have enough 
use for a machine to warrant their expending thx 
amount necessary to get a brand new one ar 
willing to pay the price of a second hand ma 


chine that will cover their requirements 

















[he repairing and placing in order equal to 











new of these various appliances has never been 





taken in hand and hence in many cases the buyer 


of a second hand device might find the machine 
Tr hs arat sons oheh al Where Weston’s Linen Record Paper 


less The ere success which has attended th 


repairing, rebuilding and selling of second hand 


fepewriters has been phenomenal.” Ht Bes Sug | is made—at Dalton, Mass. 


gested itself to an enterprising firm in New York 


city that a considerable business might be don 


along the lines indicated in the purchasing, re 


building and selling of second hand multigraphs, 





addressographs, adding machines, copying ma 
chines, phonographs, duplicating machines, time 
| 


recorders, filing cabinets, et It is hardly an exaggeration to say that more financial rec- 
pue. Second Hans Olce Rqugument Ce. a ords and accounts —both in bound book and loose leaf 


Tottenville, borough of Richmond, New York 
| t 1 a finely fitted up fac form—are recorded on Weston’s Linen Ledger Paper than 


city, Nave t e1r disposal 
tory fi r inet the class ot work required in the ; 
ilies wh these vatioes’ sama) ane a on any other high grade paper. For more than forty years 


prepared to purchase any of the machines abov: this paper has been the choice both of the user and the 

stated and their intention is to take them, practi k f bo k f . 

cally rebuild them, replacing all weak or defe maker 0 OS OF account. 

tive parts with new ones and making to all in 

tents and purposes new machines out of old ones ‘ ® f 
| | buil to Look at the picture above—“The Home of Weston’s Linen 


These machines when rebuilt they will sell 


parties desiring them at prices that will invite and ” ‘ : . 
Tiled actos Eu Gare, tae Sacaeel ee Record. Situated in the heart of the paper making world, 
| surrounded by ideal conditions of beauty and health, and 


Equipment Co. purpose to make their business a 
clearing house for everything used in offices, That . e . . 
there is a great future before them is undoubted resting on a foundation of over 40 years of experience, 


The large number of ofhce appliances that are is it any wonder that this line should rank—as it does— | 
a padliggealnagr te Per wallcagg isang eas sty The Best Linen Ledger Paper Made? 


of reasons ré most from day to day offers 1 
for disp l, opens up for them a wide field of 
endeavor. When the business man realizes, as he 


soon will, that he can obtain from this firm sec- | Our papers are guaranteed to give satisfaction. They are 
end band rebuilt machines in condition almost | } made in White—Blue and Buff—with a body that is 


equal to new, he will not be slow in availing him 


r | | superbly strong and perfect as to surface and finish. 


self of the portunities offered le compan 
will also gi lvice on systematizing business 
and eco! mizing time and i ! We believe tl ey 


wal meet with great success and pee con The only thing to which you can compare a sheet 
gratulate thet n the ppy thought that in . A = 
, | of Weston’s Linen Ledger Paper is to another 


spired such an innovat 


sheet of the same make — Any other comparison is 


SAMPLE TYPEWRITER COVERS. nage ae 
. quite illogical. 


The [Typewriter Specialty Company, 72 
West Broadway, New York City, makers 
RRub-beRR_ typewriter ers for all makes 
ol typewriters, adding machines, cash regis 
ters, et ré ffering t send to stationers 
who handl typewriters I supplies a sampl Byron Weston Com 
of their we known covers \s is generally pany | 
known, these covers are dust. moisture and 
climate pre t and take the place of the old Dalton -_ ss « Mass. 
Style metal ers. The Typewriter Specialty 
Company offers very attractive prices and dis 
counts to the trade and are desirous of getting 
their goods in the hands of wide-awake deal 








| 


ers everywhere = 




















British India. 


It is announced that a tremendous expansion in 
the organization of the Remington Typewriter 
Company in British India and the adjacent prov 
inces is being made 

New branches have just been opened at: Bom 
bay, Madras, Dacca, and Nagpur—these in addi 
tion to the branch already existing at Allahabad 
and all are under the general management of the 





Remington office at Calcutta. In addition to these 


branches, sales rooms of the Remington T yp« 
writer Company are now located in a number of 


other cities of India, Burmah, and Cevlon, all un 
der the general management of the office at Cal 
cutta 


A. P. Stockwell, manager of the Remington of 
fice in Calcutta, deserves much of the credit for 
having built up the splendid Remington business 
in British India 

Mr. Stockwell is an American, a native of 
Ohio, who went to India a good many years ago, 
and took up the sale of the Remington in Ca 
cutta. When the Calcutta branch of the company 
was opened about five years ago Mr. Stockwell 


| was appointed manager, and the spelndid increas 
| of the Remington business under his management 


; has lead to this great expansion of the organiza 
; tion under his control There are few American 
concerns today in any line of business which hav: 


1 
( 


an organization in India in any way comparab 
to the Remington Typewriter Company 


Cologne. 

Recently the Smith Premier Cologne represent 
ative visited the manufacturers of the Rhinis! 
Westohalian table glass in Bonn, who about six 
months ago bought a Smith Premier machin 
His object was to sell a manifolding apparatus 
While talking over the matter he was asked if 
could furnish a young woman who was perfect a 
a stenographer and typewriter operator. He ri 
plied in the affirmative, and the next day tl 
firm telephoned to send a young woman at onc: 
He immediately ‘phoned a commercial school near 


at hand and several young women were sent down 
Pre 


mier Cologne manager received a telephone order 


on trial. On the following dav the Smith 


for a Smith Premier 


Toronto. 

Robert N. Ahearn, popularly known as “B 
and the general manager for Canada of the But 
roughs Adding Machine Company, was married 
March 11 to Miss Anne Lillian at the Metropoli 
tan church. Bob's many friends will be pleased to 
learn of this step of his and to wish him bountiful 
blessings 

Mexico. 

Following his yearly custom, Walter Stevens, 

manager of the National Business Company's ex 


port department, has gone on his annual insp« 
tion of the Edison Mexican branch house and 
jobbing business His plan was to go direct 
the city of Mexico by rail and he will be awa 
month Last vear Mr. Stevens undertook 
journey in April. The sale of Edison good 
the sister republic is growing very rapid 


certain teatures of this ¢ xpansl 


Stevens’ personal attentior 
Canada. 
The Business Phonograph Company's list 
French records has proven to be in great d 
admong the French-Canadians emp! | 


milis in Maine and other border states 
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1 LEADER FOR YEARS AND A LEADER TO-DAY AS WEI 


“COBWEB” PAPER—As well 
“SATIN FINISH” as mymany other 
“GOLD SEAL” good brands 


Si ) art 





are known the world over where typewriters are used. 


“SATIN FINISH” and “GOLD SEAL” RIBBONS 
UNEQUALED QUALITY 


alwavs the same in high standard to-day) vesterday—to-mor1 


has won for these gor mds their plac e. 


LITTLE’S CARBONS 


are sold by dealers in all parts of the business world, with 
Distributing Offices in 

CHICAGO NEW YOR K PHILADELPHIA 

PITTSBURG LONDON, England CLEVELAND 
WASHINGTON, D.C. 


The New York Office is a spacious ground floor store at 
287 Broadway, Corner of Reade Street 

the largest, finest and best equipped office in the worl 

to Typewriter Supplies Deale 


Purchasing Agents alwa 


A. P. LITTLE, s*Fractory. Rochester, N. Y., U. S. A. 








THE UNIVERSAL 
In the August 1 


IN SCANDINAVIA. 


Appliances ther: 
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arti out the Universal 7% lly equipped with evet thing be Sins 
vherein there was given rade and ee soe 
tf this far s machine and t ‘ = oo si 
rr S that date th 
ions that it | Univ ger 
It may not | - in June, 1906 
t ittle something 7 « aber we 
n S ia and Finland R ) Supecat 
tax ic Be of lf ifacturers 1 i 
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1 In discussing a cee 
4 ive m communi it 
working tl idding machiun¢ NI ora one eae * 
oe ~. t New York oO f Mr 
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Univers machines where it 
here the slightest 
| a eled over t 
now ing all kinds THE J. K. GILL CO. 
goods belonging to the office ap [he Publishers’ Weekly, ent 
aving been in different big is given more than a page wt Ip 
I. K. Gill Company, of this city Phe 
llustrated with a good By ig 
ns building This write-up w it 
by the members of the 
delightful surprise it i 
The J. K. Gill Company f Portland, O 
year! enters upon its I 1 { rea y 
ond—year in the book d stations 
business It was Originally establish 
1866 in Salem, Ore., by J. K. G 870 
business by that time ving gt 
oportions as to stand an t 
line in the state, Mr. Gill « 
ng t Portland, which promised 
me the commercial metropolis of Or 
g He formed a partnership with Gi 
\. Steel under the name of G & Stee 
boug!l uit the business of Harris & He 
ntinuing in t stor 
d Washingt Streets 
\t time Portland 10,00 
bitant ex Ive r ( 1 I 187 
ib its p 
bet 1 t 
b 
ed 
st | | Ww | I IK 
a t , busit 
1 J I (1 w { 
R83 tremend ré 
Al L. Z I upo! ‘ 
Pa Rail 
having en through the whol eT ilargement « | 
[ went home and x | nd their w 
arket for the dif ren t ne of tl 
ging fhee supply « I] M - § 
ing those he 


how in New 
reful examina 189 e business 
lding machines. | me of The J. K. G ( 
many attractive g J. K. Gill, John ¢ G 
y at St Mi 50 y \ 
t it 








(ABS) (ABS) 
NY) 


Celluloid 
Reinforced 
Guide 
Cards 


The biggest improve- 
ment ever made in 
card index equipment. 


@, They last forever— 
never become dog- 
eared—never become 
soiled. 


@, They are an econ- 
omy that appeals in- 
stantly to every user of 
card indexes. 


@, Don’t deal with im- 
itations— our process is 
the only successful one 
ever devised. Send for 
samples and prices. 


American 
Business 
Supplies 
Company 


Dept. A, 
212 Summer Street 
BOSTON, MASS. 
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(By Spccial Corresponde nce.) 


Atlanta, Ga. 


Barnwell has entered 


a? 
the 
man in the 


the 
[Typewriter Company as sales 


He 


Gex 


employ otf 
Remington 
\thens territory 
the 
already won his spurs as a salesman 
hard to 
and intensity of purpose 


Aurora, IIl. 


is the young 
but has 


He isa 


enthusiasm 


force i! 


est salesman of rgia, 


man discount in energy, 


The local branch of the Underwood Type 
writer Company has been given an order for 
a machine for the typewriter department of 
the high school, this being the eighth in uss 
in that department 

Altcona, Pa. 

C. M. Rubicam has opened a new supply 
house to be known as the Altoona Typewriter 
and Supply Company His office is with 
Raugh Brothers in Twelfth street 


Aurora, Ind. 


The Oliver Typewriter Company, through 
its local office, has placed a machine in the 
office of the County Superintendent rf 


Schools 


Atlantic City, N. J. 


The Fox Typewriter Company has installed 
a new Fox machine in the office of the city 
recorder The machine is one of the latest 
models. The office has had a Fox for many 
years and when the time for buying a new 
machine came, did not forget the quality of 
the Fox 

Albany, N. Y. 
(By Our Special Correspondent.) 


George W. McClellan, manager of the Al 


bany branch of the Underwood Typewritet 
Company, has just been made a district man 
ager. He will retain his duties as city man 
ager and in addition will have charge of the 


sales in Buffalo, Rochester, Columbus, 
land, Cincinnati, and adjacent territory 
to Mr. McClellan as a re 


excellent showing has mad 


Cleve 


honor 
ward for the 
in Albany, and he is 


new comes 
he 


now recognized as 


of their best men. of good business judgment 
and untiring zeal 
> > > 
J. W. Cross, manager of the Albany brancl 
of the Monarch Typewriter Company, made a 


trip to Pittsfield recently, taking with him a 
I 


bunch of “winners’—Monarchs, of course. H« 
stayed three days, demonstrating the various 
models of the Monarch at the book store of 


G. Blatchford, local representative of the Mon 
arch, and was kept busy every moment during 
the entire three days. Pittsfield people wer 
much interested in Mr 
stration of his machine and as a result severa 


clever demon 


Cross’ 


orders were booked and a number of pros 
pects recorded for future business 
: > > 
The Monarch Visible Typewriter was the 


“leading machine” at the “Minstrels” given by 


the boys of the West Albany Transfer Sta 
tion It was acknowledged by all that the 
Monarch played its part well 


> * > 

is the cry of 
They are sell 
machines can 


“More, more, more machines,” 
the boys in the Albany district 
ing Monarchs than the 
be furnished. 


faster 
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Arkansas City, Kan. 


Kk. E. Byerly of the Underwood Company 
has been making numerous trips t earby 
towns in the interests of his company 1 has 
made a number of very satisfactory sales of 
Underwood machines 

Birmingham, Ala. 

LD). A. Evans has been announced as the au 
thorized agent in Alabama for tl Smith Pre 
mier [Typewriter Co 

Battle Creek, Mich. 

L.. C. Smith Typewriter Co. has the record 

e for this city It recently made a sale of 
twenty machines to the Michigan Business and 
Normal College, the sum involved being about 
$2,000 This will go a long way toward ma 
king this a very prosperous month for that 
rit 

Boston, Mass. 
(By Our Special Correspondent 

Che Boston sales department of the Rem 
ington Typewriter Co. gave a testimonial din 
ner for Wendell P. Keene, retiring manager 
of the Portland, Me., office, last month. Harry 
V. Rowell of the advisory board of the com 


pany came from New York to attend 

Among those present connected with the 
Remington business were P. C. Kellogg. man 
ager for New England; C. S. Ryan, E. Ro 
land, Roswell Parish, Henry J. Clark, Jr., C 
( Dexter, A. F. Greene, P. N. Osborne, 
George M. Harris, J. L. Greely, D. H. Blaney 
ind W. F. Page 

\n example of steady expansion in the Rem 
ington Typewriter Company has been report 


ed from the state of Maine. The Bangor sub 
otice of the company, which formerly was 
under the jurisdiction of Portland, will here 
after deal directly with the Boston branch 


Coincident with this change the Bangor office 


has moved to more commodious quarters at 
Room 52, Sterns Building, this move being 
necessary on account of the steadily increas 


Remington business in the state of Maine. 
congratulations to F. H 
territory 


ing 


Our Evans of this 


* * * 


The Royal Typewriter Company have now 
removed to the new quarters at 186 Devon- 
shire street, where thev have arge and 
handsome new store, which compares most 
favorably with that of any other typewriter 


store in the city. The manager, F. L. Heime 
ris, is very proud of his new quarters and mors 
so because the move was justified by tl in 
reasing demands of the business 


Boise, Idaho. 


Winslow has accepted the igency tof 


D. J 


the Oliver typewriter and will open an ofhce 
supply store in connection. It is his inten 
tion to carry a full line of bank and office sup 
plies and do repair work for all makes of ma 
chines. Mr. Winslow has been successful 
business man in other lines and will no doubt 
do credit to himself and the company he rep 
resents in his latest undertaking 
Buffalo, N. Y. 
(By Our Special Correspondent 

W. G. Heimlich is the manager of the new 
branch of the Royal Typewriter Company, 
which that company is opening here Chey 
have fitted up a large handsome office at 47 
Niagara street, and Mr. Heimlich is very en- 
thusiastic over the prospect for a good busi 


ness 
of the territory in the immediate 


Buffalo 


Beside the city sales he will have charge 
vicinity of 


» ‘ Chey 


ett at 
ry one 


ness of 


Bronson, 


t innumerable. 
the 
unites to 


his 


life 


the Bre 


the pup! 


very po 


' 
had t 


tne us¢ 

nie Is a 

professor 
lar taste 


Mich. 


Billings, Mont. 


Richardson 


l 


Tt Spokane 


\\ \. Brown as local agent 
ton typewryiter Mr. Richard 
making rrangements to mak: 
Billings nd will soon be joined 
Bangor, Me. 

I es I i nes, the manag 
Premier Typewriter Company 
ing rous calls in neighl 
the 1 ests of his company 
ceedec making many 
type te users 

Brooklyn, N. Y. 

\ typ riting contest is bet 
the students of Miners’ Busin: 
take pl early in June, an 
the w s have already be: 
desig nsistS of a stenogt 
sur 1 by a wreath OV 
ir t e of the winne 
look vard to with n 
the | t s have favorit 
they w prove to be t 
ind equently t work 

Baltimore, Md. 
y Our Special C. es 

It Ve known tact t 
the Ret gton inmces ¢ 
This fact is remarkably true 
offices Remington Tyy 
In S fhees the 
hav ved long terms 
W | WW soon be plac eC \ 
the Ten Year Group s Hi 
who ming with the comp 
serve eptably as shipping 
apprentice in the repair d 
repairi resident represent 
pany t its branch itice it ( 
eling salesman, and for the p 
city esman in Baltimors 
positions he has held he has 1 
many friends Mr. Disney’s 
braces tl financial district 
the panic of the latter part of 


had no 


amount 


tic 


‘ular 


rapid 


difficulty 
t business 
are 


restoration 


in 


getting 
The prospe 


exceedingly 


norn 


) 


( 








TYPEWRITER NEWS.—Continued. 


Wm. L. Ziegler, who until recently was rep 
resenting the Disc Talking Machine Co. in 
Philadelphia, is now connected with the Bal 
timore office of the Remington Typewriter 
Company Before going with the Disc Com 
pany Mr. Ziegler was in the employ of the 
Columbia Phonograph Company, representing 
them in New York, Philadelphia, Pittsburg, 
faltimore and a number cities through the 
South. He finally made up his mind to give 
his attention to writing machines and returned 
to his native city to enter the employ of th 
Remington Company 


* * 


The Remington Typewriter Company is dis 


playing in its show window photographs of 
the identical Remington typewriter which was 
used at General Stoesse ls headquarters during 
the siege of Port Arthu: One of the views 
shows the machine in the Museum of Tro- 
phies resting on a half-inch steel plate four 


by six feet, which was pierced by more than 
500 shots 

The photographs were taken by George H 
Richards, special representative of the Rem 
ington company in the far East, who received 
permission to take the views through the cour 
tesy of M General Saisho, the Japanese 
commandant The pictur are attracting con 


tention, persons of all ages and 


siderable 
classes pausing to take i close look at th 
views and to read the inscriptions explaining 


them 


selling force of the 


H. A. Hess has joined t 


Remington mpany at its Baltimore office 
taking the territory formerly covered by ae 
Phillips, w resigned count of ill healt! 


Mr. Hess y cap: stenographer, and 
was connected with the Chesapeake Steamship 
Company for ten years, during which time 
served as secretary to the general freight agent 
ind also to t general manager of that con 
pany Che facility with which he operates tl 
Remington typewriter is of great advantag« 
to hin he presenting the machine to 
pros eT 

c KR. F1 |, the supply salesman for the 
Remingtor lypewriter { mpany, realizes the 
benefit of having friends at court. He recom 
mends some of his young lady friends to the 
em] | ns as operators ol! 
Reming es, and when he calls to sell 
supplies isually gets tl irder 


Charlestown, W. Va. 


( ) & | [ypewriter Con 
pany har t r Charlest n offices in tl 
Boyce buildi: now W. F. Carten, the sub 
husiastic over thx 

tuture prospects for business, and says th 
with their new impr: | machine they wi 
get their shar 1 the ¢ les Associated 
with hit r } VeeeFranil nd George Whit 
1g ry business has beer 
very good t rst thre months of the year 

J. M. Purser, the Remington salesman i 
this ed epted a position 
with the Underwood Typewriter Company in 
( () 

Cleveland, Ohio. 

Max Miller, who has been in charge of the 
book typewriter s les in the Toledo office, has 
come back to Cleveland is selling Reming 


OFFICE APPLIANCES 


65 





Is There 
A Business House In Your 
City That Doesn’t Use 
Typewriters ? 


HE Edison Business Phonograph will eventually 
have the same distribution. 

“Voice Writing’’—that is, dictating letters to 
Phonographs and having them written out from the records 
—interests nine business men out of ten. It isn’t merely 
the novelty of the system but the improvement over the 








old method 


The Edison Business Phonograph reduces the cost of 
letter writing, saves the time of high-priced men, keeps the 
typewriting department busy, leads to easy, forceful dic- 


tation and promotes speed and accuracy in getting the 


letters out 


We want dealers who handle office appliances to place: 


Edison Business Phonographs in their locality. Our own 
branches have placed thousands and all are making good. 
We have acorps of traveling men whose assistance you can 
have in getting under way. We have good advertising 
matter for your use 

This is a splendid opportunity for dealers in typewriters 
and other office appliances and we want one in every city. 


Write us or either branch for further information. 


Edison Business Phonograph Co. 


Main Office and Factory—205 Lakeside Avenue, Orange, N. J. 





TRADE MARK 


Q Ednon. 
BRANCH OFFICES: 


NEW YORK—1i0 Fifth Avenue CHICAGO—304 Wabash Ave. (next to Auditorium) 





















= 


TYPEWRITER NEWS.—Continued. 


Herrick Lyman, of the Underwood Type- 
writer Company, has been transferred from 
the New York office to Cleveland and is now 
selling machines to the company’s satisfac- 
tion. 

. * * 

Joseph R. McGoff, an expert stenographer 
and typewriter operator, has been sent out to 
Lima, O., by the Cleveland office of the Rem 
ington Typewriter Company, to take charge 
of its business in that city. He enters upon 
his duties with a great deal of enthusiasm and 
all information indicates that he will more than 
make good. 

« > a 

R. P. Gorman, representative of the Smith- 
Premier Typewriter Company, has resigned 
his position with that company and will be 
come contract manager of the Merchants’ Mer- 
cantile Agency, of Youngstown, O 

Cumberland, Md. 

S. K. Collier is the district manager of the 
Underwood Typewriter Company, with head 
quarters in Cumberland. His district is yield 
ing good results and he is consequently very 
much pleased. 

Corinna, Me. 

J. H. Winchester was visited this past month 
by special representative B. N. Cochrane, of 
the Oliver Typewriter Company Both are 
pleased with the outlook for business for theit 
firm in this neighborhood 

Cincinnati, O. 

The Smith-Premier Typewriter Company 
has leased the salesroom at 514-16 Main street, 
until recently occupied by the Sutherland 
Light Fixture Company. The offices are taken 
for a period of five years at a total rental of 
about $10,000. The new quarters were select 
ed because of their central location in the 
office building section of the city. 

Chicago, III. 

Thomas C. Smith, formerly a correspondent 

of the Inter-Ocean, has become a “Remington 


Spirit.” On March 9 he took charge of the 
employment office and is making a splendid 
record there 
> 
Fred Koerber, salesman for the Chicago of 


fice of the Remington Typewriter Company, 
is a two times winner. He not only won first 
prize in the Chicago salesmen’s contest, but 
also took first prize for selling the largest 
amount of supplies of any salesman in the 
domestic organization, which includes the 
United States, Canada and Mexico 


J. M. Keenan, who for the past year has 
represented the Baker-Vawter company i 
Michigan, has entered the employ of the Chi 
cago ofhce of the Remington Typewriter Con 
pany, with headquarters at Rockford, Ill. With 
his knowledge of business systems and ac 
counting he should make the Remington Bill 
ing Machine a prominent feature in his ter 
ritory. 


> 


Meyer Norden, who for the past two years 
has represented the Brandt Cashier, has re 
turned to his first love—selling the Reming 
ton. He has again associated himself with the 
Chicago office of the Remington Typewriter 
Company and has been assigned to the Stock 


Yards territory 
> = o 


The Hammond Typewriter Company has a 
new marginal stop and tabulator, which is in- 
creasing the efficiency of that machine. It al 
lows a right hand marginal stop, something 
which hitherto has been impossible 
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Are Bichromes Perishable 


Close observation leads us to believe that most 
bichrome typewriter ribbons, not of our manufac- 
ture, are perishable on a dealer’s shelves. We 
have seen many ribbons from the best known 
makers, in which the colors have run together so 
much, that it was difficult to find the original line— 
if there ever was One. 


Such ribbons, even though not bad enough to show 
on the impression, can not be considered as of good 
quality. To say the least, they will not compete 
with the beautiful product of our factory. 

Even if you sell them without complaint, your customers are 
likely to look elsewhere and you cannot afford to lose the good 
will of your trade. 

An inspection of your stock will tell you 
how well yours keep. 


We will positively guarantee our bichrome ribbons to keep per- 
fectly under any condition. 


This guarantee applies to all ribbons except those containing 
green copying color. 


Our argument that it pays a dealer to sell ribbons 
in his own tinware under his own brand name evi- 
dently merits the approval of the trade, judging 
from the numerous new accounts we have won on 
this proposition. 

We not only make no charge for getting up the 
special brand box, but will gladly give you one of 
our bichrome ribbons in your special box under 
any brand name you suggest, without incurring the 
slightest obligation to purchase. 


We believe the ribbon and the information gained 
pay you to inquire today. 


Neidich Process Company 


BURLINGTON $3 33 <3 NEW JERSEY 














OOO ~~ me a of 
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TYPEWRITER NEWS.—Continued. 


neitoncromn veneers ALL GOOD Points Are CENTERED 


able to get the machines from the factory fas 


enough to fill the orders that are coming in IN THE 


The factory is running full time with a full 

complement of men. That is good business for 

a supposedly bad business month. a =, 
- x + 


The Remington Typewriter Company is 


ot 





again back in its old quarters. The store has 
been entirely edecorated with a new color 
scheme and the office has been fitted up with 
new furniture, ofhce railing and other conveni 
ences All the scars of the fire have been re- 
moved and th company is to be congratulat- 
ed on getting back in such short time and in 


such spl ndid shaps 


* * 





J. R. Shepard, for the past six years with the 
Hammond Typewriter Company, in its Boston 
office, has just been made western manager for 
that company, with headquarters in Chicago. 
He has already taken charge and is rapidly 
getting hold of the details of the office and is 





anticipating a very brisk spring trade for his 
machine. 


The Hammond typewriter is exhibiting a 










new type of machine. It is called the Mathe- 
] y hit nd i j rt ; slur € 
matical ma¢ e and is designed primarily for 
“ae ; HIFT LOCK 
use in schools and offices where a great num- VARIED S oc 





ber of fractions of different values are in us¢ 
A simple key shift makes it possible to writ« 


the exponent of any number and also a sub- LINE 







script, thus enabling tl perator to write the 
numerator nd denominator of a fraction 
There ars so Greek and mathematical sym 
bols, and the ordinary keyboard, together with 
the new att ment, allow 130 characters to 
be used. Nor does the new attachment add to 
the mechar ymplication of the machine, 


as not one new spring or device enters into 
the construction of the machine proper 


es * 9 

W. H. M n has been added to the Chi 
cago sales force of the Hammond Typewriter 
Comp 

= = > 

Phe lar nd Typewriter Company wi 
move on May 1 from its present location t 
the tenth floor of the S rity building, wher 
it will 1f bout half the floor space. 


iMAC IES Beek etek’ | TERRITORY OPEN TO DEALERS. — CATALOGUE ON REQUEST. 
Hessnes vom gist now timed | WICTOR TYPEWRITER COMPANY 
meee 812-814 GREENWICH STREET 

ss : m “ : ers’ Pri “List, which is d NEW YORK, U.S.A. 


hottor mr Te ai . sragticiian dt 2 

increase the interest im thas already tavorably || (HECCK and DRAFT PROTECTION 
—— ALL MAKES, INK AND CUTTING MACHINES 

NEW AND REBUILT SUPPLIES AND REPAIRING 


to take a postion a8 £4 rman in the ottee of | THE CHECK PROTECTOR EXCHANGE, CHICAGO 
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The New Standard Desk Calcumeter 
> " : pea: With Automatic Resetting Device 
ue ‘ : 5 DESK he most convenient and only prac 
~ ‘2 Riet ~ - E . ai desk adder. The perfected result 
\ N :> f five years’ experience in making 
I Q t mak A [ DI NG { AC H I slcumeters for employes of biggest 
a Mar For All Business Accounting .ilroads, telegraph companies, U. 8. Government, busines. 
: . ses, architects, engineers etc. (4 models, 65 sizes. Sold 
J g t ve world over. Guaranteed 3 years. Free Trial. 


my Write to-day jor Ulustrated catalogue No. 17. 
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TYPEWRITER NEWS.—Continued. 

A. E. Stevens, for two years connected with 
the Underwood Typewriter Company as a city 
salesman, has resigned from that company and 
accepted a position with the L C. Smith & 
Bros. Typewriter Company as a city salesman 

> * 7 
Dayton, O. 

Alfred C. Jundt is interesting some local 
capital in a new visible typewriter which is 
said to be an improvement on anything on the 
market at the present time. The new machine 
will be very light in weight, and consequently 
very much more rapid than the machines with 
heavier carriages. It is proposed to have the 
factory built in Dayton, and the machine will 
be put on the market as soon as possibl 

Detroit, Mich. 
(By our Special Correspondent.) 

Royal Typewriter Company has one of the 
finest ground floor locations in Detroit, right 
in “typewriter row,” and reports that business 
is very good 

. * > 

F. A. Bates, formerly Remingtoy manager 
in Utica, N. Y., is now with the Royal Type 
writer Company in Detroit, as assistant to 
George E. Hewitt 

* * * 

C. W. Peru is now a salesman for the Royal 
Typewriter Company. He was formerly con 
nected with L. C. Smith & Bros 

* * * 

\. E. Dunn is the star salesman of the De- 
troit city sales force of the Royal Typewriter 
Company. 

> * * 

With the coming in of the new state law 
compelling branch offices to incorporate sep 
arately, the Oliver Typewriter Company has 
decided to close its office here and have made 
Richmond & Backus their local representa- 
tives. This company will transact all the Oli- 
ver business, including repair work 

> > 7 

Collin J. Deacon has entered the employ of 
the Remington Typewriter Company as sales 
man and district manager in its sub-office at 
Saginaw, Mich. Mr. Deacon was formerly a 
salesman for the hardware house of T. D 
Rayl & Co. Although he is new on the job 
he believes in a good start and is already mak 
ing his presence felt by his competitors, and 
we believe that he will prove a strong man in 
his new field 

* a + 

H. Hirata, a Japanese student, was arrested 
on the complaint of the Underwood Type 
writer Company for attempting to steal a ma 
chine from their office. He explained that he 
was looking for a place to sleep, and as he had 
been drinking, his story was true in part. The 
company failed to appear against him and he 
was given his liberty, after having his sleep 
out in the city jail 

> 7 . 

The Detroit Typewriter Company report 
business as very satisfactory and to substan 
tiate the statement it has a day and night 
force working at its factory It has sev- 
eral contracts for rebuilt machines which will 
tax the capacity of its rebuilding depart 
ment for some time to come. This company 
has shown a remarkable growth in the year, 
due. no doubt, to the hustling qualities of W 
I. Peters and C. C. Thomas 

> + o 

The L. C. Smith Typewriter Company has 
closed a contract for fifty of their machines to 
one company in Michigan. The local business 
is reported to be very good 
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N these busy days, 


so much depends 





upon the prompt 
execution of important 
correspondence, the man 
of business can ill afford 
to risk delay and finan 
cial loss by equipping his 


office with inferior writ 





ing machines. 


The Monarch Visible Typewriter 


performs its daily task 
without hitch or halt, 
making each day’s work 


a finished product 


Gg, Its first cost is as 
nothing to the saving of 


time and temper made 





possible by its use 


The Monarch Typewriter Company 


Executive Offices (after May 1, 1908) 
300 BROADWAY New YorK 
Branches and Dealers Throughout the W 











IT PRECLUDES DISPUTE. 


For keeping record of that most valuable eternal commodity, TIME 
nothing is so indispensable as the 


BAIRD cever TIME STAMP 


For stamping time on letters, orders, checks, etc. 
In piece-work and cost systems. 

Incoming and outgoing matter of all description. 
Invaluable in banks, offices, hotels, factories, billiard 


halls, etc. 


Descriptive Circulars matled on request. 


BAIRD MFG. CO. 


1396 North Halsted St. Chicago 
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TYPEWRITER NEWS.—Continued. 


The Fox Typewriter Company has made an 
other chang office management. Mr. Green, 


who was manager, has taken a position as city 


salesman for the company at Grand Rapids, 

and it is reported that Fred Morse, a sales 

man tor t \merican Multigraph Company 
1 Ray ll be the ney 


at Gra! R s, wil vy Detroit man 

















get 
age 


Denver, Col. 
The Det ifhce of the Remington Typ 


writer Company had winning salesmen in all 


the priz ntests offered by the company for 
increased business during the last half of 1907 
Denver reports stronger selling force than 
ever fof this ( I 


Escanaba, Mich. 


The Oliver Typewriter Company has ap- 
pointed Prof. Edward Gordon, of Gordon's 
Business ( oe as local representative of 

ompany Mr l 











their « Gordon, in addition to his 

duties at the school, will spend a portion of his 

time demonstrating the features of the Oliver 

t prospective ustomers nd attending to i 
sts of Oli \ 


eh) Cases ns Ea is to give a customer what he wants, 
manager of the local branch of the Unde the way he wants it, and when he 
wood ypewriter ompany Mr. Shere 1s ; 


vriter man and will, no doubt, wants it. 


du is new undertaking. 
eee ae eee ee That is our way of doing business. 
pany, agents for the Fox Typewriter Con 
pany, has secured an order for te 1achines ° 
Ee ies Jamentows, N. ¥. Sieliuk ae It all resolves itself down to proper 
ee seg tee 2 - this equipment and common sense. We 
+t. nd t $18 only another demonstration of! 


the popularity of that machine have both. 
Evanston, Il. 
i le » nston, has just been 


granted patent for a paper movement indi We are making everything in 
cator for typewriters. Mr. Poole is making Tr ~ Tro 
be ak ‘ble, ae Ge TYPEWRITER PENCIL and PEN 


the marke gd accra CARBONS and RIBBONS. Are 
Phe management ad men of tk eles Seewe | making HIGH GRADE GOODS; 


‘ Roy [Typewriter Company had a stag | ‘ , ° 
party recently in honor of the opening of the | and are alming to compete only with 
slp cently Fg ee 0 the few makers of such goods. 

ation of Confidence.” George B. Manning, the 


prenieect of the sew tullding, spent St (Eee Do not come to us if you are look- 
talked of nstallation of Equipment.” There ing for cheap stuff—we don’t make 


were ther biects by ther members of the 


, and vy musical numbers were given. | it, and don’t intend to make it—but 
very or t with a new interest in the wel . ‘ 
ape plana seta: if you are looking for good goods at 


ny 


Pg yng: A mid Be a fair price, goods that will test out 
! ree of the Fall Rive with the best, then yours is the ac- 
ing quite a record for himself, . 
number of good deals in con count we are looking for, and that 
mmetienerea tat begun t nis : 
we are doing our best to get and hold. 
| O 


, Re taes . vering ote terri 

= one UNION RIBBON & GARBON CO 
nd is very well known among x 

| 9th and Thompson Streets, Philadelphia, Penna., U. S. A. 

1 River is not Chicago Office, 324 Dearborn St. 
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TYPEWRITER NEWS.—Continued. 
Fargo, N. D. 


Max Friedlander, representing the Reming- 
ton Typewriter Company, has moved his head- 
quarters from “The Forks” to this city. 

Fort Smith, Ark. 

L. H. Mory, of the Royal Typewriter Com- 
pany, has been making a trip through the 
South in the interests of his company. He re- 
ports a very interesting and profitable trip. 

Grand Forks, N. D. 

Ray Jennings, who is charged with embez- 
zling funds of the Underwood Typewriter 
Company at this place and who fled before be- 
ing apprehended, is reported to be operating 
in Philadelphia. He has an accomplice in the 
person of Della M. Jennings, who signed a 
check on a Grand Forks bank and had it 
cashed in Philadelphia recently. The Under- 
wood people are using this information to 
have Jennings brought to justice. 

Grand Rapids, Mich. 

W. R. Fox has been granted a patent on a 
ribbon mechanism for a front strike type- 
writing machine. 

Havana, Cuba. 
(By our Special Correspondent.) 

Gilbert Scherer, expert traveling adjuster of 
the Royal Typewriter Company, is now on a 
trip through Cuba. He will have charge of the 
repairs of Hourcade, Crews & Co., the Royal 
dealers in Cuba. 

Ilion, N. Y. 
(By our Special Correspondent.) 

At the annual meeting of the American 
Typewriting Machine Company held on March 
10, 1908, the following officers were elected 
President, A. H. Kellogg; vice president, A 
D. Richardson; secretary and treasurer, George 
A. Garfield The same men were also elected 
as directors 

* * 7 

The Monarch Typewriter Company elected 
stockholders as follows at their annual meet 
ing held on March 10, 1908: S. W. Crandall, 
of Syracuse; Jacob Felbell, of New York, and 
George W. Dickerman, of Syracuse. On ac 
count of the absence of Mr. Dickerman in 
Europe the officers were not elected, but it is 
expected that Mr. Crandall will be re-elected 
as president 

* > > 

A. G. Snyder is the inventor of a new visible 
writing machine and he is now busy forming a 
company to manufacture it and put it on the 
market He has been successful in having 
$5,000,000 worth of stock subscribed \mong 
the points of superiority claimed for the new 
machine are a new escapement, new tabulato: 
new shift key and a new system for shifting 
the carriage. These improvements prevent the 
typebars from colliding in rapid writing, and 
also prevent the printing of characters below 


the line 
> * * 


George Brand has been made superintend 
ent of the Monarch factory to succeed George 
A. Seib, who resigned to become superintend 
ent of the Remington Typewriter Company 

= > = 

The annual election of officers of the Rem 
ington Typewriter Company took place on 
March 10, 1908. The following officers wer 
elected: President, H. H. Benedict; vice pres 
ident and general manager, J. F. McLain 
treasurer, I. C. Seamens; secretary,F. E. Van 
Buskirk. The following were elected as direct 
ors H. H. Benedict, H. E Wycoff, | C. Sea 
mens, T. F. Crean, J. F. McLain, W. I. Tick 
nor, G. M. Cassatt, W. K. Jenne, M. E. Orr, | 
E. Van Buskirk and D. B. Shoppe 
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Removable 
Card 
2x3 in. panel. 


Flat Paperoid 
Folder, 
for Vertical Filing. 


Paperoid Filing 
Pocket, Showing 
our Regular 
Expansion. 


Combination 
Paperoid t iling 
Pocket, Closed, 





\ ) TE MAKE Paperoid of several 
different thicknesses, but all thick- 

nesses are of the same quality of 

stock. The lighter quality is used for mail- 
ing purposes by Banks, Trust Companies, 
Lawyers and others sending valuable papers 
by mail; also for filing small quantities of 
papers. Medium weight is used for large 
flat wallets, and for all expanding sizes. 
Then we make an extra heavy grade for 


hardest usage. 


*Paperoid is a coined word and secured to 


us by Registered Trade Mark. 


There is no other line of filing envelopes 
and wallets in the market that can compare 
favorably with ours for variety of styles and 


durability in use. 





The accompanying cuts show a few of our 
leading styles, but we have many others, 
and can furnish anything your special busi- 
ness may require, no matter how small—no 


matter how large the goods or the quantity. 


We have recently more than doubled our 
capacity for manufacturing these goods, and 
will be glad to send samples and give 


prices to any who will write for them. 
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Paperoid Folder, 
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I xpansion, for 
Vertical Filing 
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Paperoid Filing 
Pocket, Showing 
Drop Front 
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oid Filing Pocket 
Ops n for Ref 


ALVAH BUSHNELL COMPANY 


942 MARKET STREET, PHILADELPHIA, PA. 
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TYPEWRITER NEWS.—Continued. \ well 
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ke his residence 
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vice president, 
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department, 
n salesman and he has 
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t, Charles B. Hobbs; 
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has made his debut as a 
i ready justi 
Starting off his first 


with a | 


rush rie has the 


, gton spirit and this spirit ways sp 
Smith; secretary and treasurer, 
Gilluly The same were made the Los Angeles, Cal. 
© yeat wing appeared i 
Jacksonville, Fla. PI (Ariz.) Republica G. ES 
Namara, R. ( Davis and S. J ng, though he has long been Short R 
l a partnership under the is made to Mr. S| | 
C. Davis & Company and have geles, a Remington typewriter road agent, who 
y for tl Fay Sholes type holds up ple and sells them typewriters 
Davis | rge of the sales wait He is making his first trip 
1 S. J. Davis will be in charge through Arizona and says he likes the ps 
lepartment, having had many Though Mr. Short is long enoug 
l that line. The firm ys been Short and tl 
line of office supplies and are is six feet six inches long. Stil 
di d substantial busi sn’t been long since he was shorter, for 
orably known in is yet a young man and will very lik: 
» long Asked why 
Jacksonville, Ill. Mr. Short id six feet six 
Sommerman special representa has also foun 1 tl i g g 
Smith-Premier Typewriter Com ll practical purposes, thor i 
n Jacks le recently selling about it vill be Shor g 
] He placed two S] s 
Burlington Rail Te 
ec S 
Knoxville, Tenn. | become long he found he was 
t and will cor SI got mad and left t 
supply and repai Loraine, Ohio. 
les agent for tl f Educatior 
\ l p ny 
Kenosha, Wis. " 
he Visible Typewriter Con 
beet if ft use for some . 
Earl Motor (¢ 
plant is « ‘ 
manu eturit Q I Ww 
Lincoln, Neb 
Little Rock, Ark. Combes Has Sees 1 
1 ++ { 
» the ay 
\ & T , Ame . , 
‘4 iw 7 Lebanon, Ohio 
( 
Pp 
ai Mitchell, S. D 
Louisville, Ky. 
{ .* 
( ) et 
, Memphis, Tenn 
mat \ 
ry 
Ts 


71 





HERE isn’t a user of 

typewriter ribbons in 

the world who knows just 

what degree of satisfaction 

comes with ribbon perfection 
until he has used 


66 99 
Du-Ra-Bul 
Typewriter 

s 
Ribbons 
Their clear-cut impressions 
without “‘fill’? or ‘“‘smear”’ 
enable the operator to pro- 
duce the standard of com- 
pleted work that was the 


ideal of the inventor of the 
machine. 


DEALERS 


Will find their own interests 
best conserved through these 
“something a little better’ 
ribbons which give the great- 
est satisfaction to the user. 
They can be recommended 
without stint for the most 
exacting work. 


AMERICAN AGENCIES: 


Hartford Harrisburg Buffalo Omaha 
Toledo Kansas City Chicago St. Joseph 
Cincinnati Detroit Pittsburg Springfield 
Baltimore Columbus Philadelphia Providence 
Boston Cleveland Minneapolis Grand Rapids 
St. Louis Washington LosAngeles Albany 


Chicago Representative 
S. FORD*& CO. 
508—225 Dearborn Street 


New York City Representative 


THE RANSOM-PARKER CO. 
57 Warren Street 


THE DODGE COMPANY 


Manufacturers 











SYRACUSE, N. Y...U.S. A. 
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TYPEWRITER NEWS.—Continued. 


The Remington Typewriter Company at 
Memphis has recently been reinforced by an- 
other “Remington Spirit,” tried and true. We 
mean J. G. Knabe, of the Remington office at 
San Francisco, who goes to Memphis to show 
Tennessee people how they sell Remingtons 
out on the Slope. The other salesmen at the 
Memphis office have good records of their own 
in the sale of Remingtons, and it remains to 
be seen who wins out. Meanwhile it is a safe 
prophecy that all records for the sale of Rem- 
ington typewriters in the state of Kentucky 
will be broken in the next few months. 

* > . 

Kennon Taylor has just returned from a trip 
through Mississippi territory, and as usual sold 
his one Monarch a day. 

Mexico City, Mexico. 
(By our Special Correspondent.) 

W. A. Parker has established an agency for 
his typewriter business in Tampico 

* * * 

Gonzales Banueles, of the mechanical de- 
partment of the Remington Typewriter Com- 
pany, died recently after an illness of eight 
days. Sr. Gonzales, although only about 21 
years of age, had advanced very rapidly in his 
position and had a bright future before him. 
He was well and favorably known to the large 
circle of Remington users in the City of Mex- 
ico, and his many friends will regret to hear 
of his untimely death. 

i 

C. H. Bartlett, of the Remington office, who 
has long been captain of the golf team of the 
Country Club, captured the trophy offered by 
the Mexican Herald for the handicap golf con 
test at medal play, 72 holes, 18 to be played at 
the Country Club each of four Sundays. Mr 
Bartlett's score was 326 for the 72 holes, or an 
average of 81% strokes for each day of play 
This is brilliant play, especially when it is con 
sidered that on account of an injured thumb 
Mr. Bartlett got a 90 for his first final round 
Mr. Bartlett is receiving congratulations from 
h.s many friends in Mexico 

= 7 . 

J. R. Stanford, manager of the Remington 
Typewriter Company, has just returned from 
a visit to Vera Cruz, where he went to meet 
Mrs. Stanford, who has been spending the 
Winter in Atlanta and New Orleans. Mr. 
Stanford reports good business in Vera Cruz, 
and says that the city has greatly improved in 
appearance since his visit of last year by lay- 
ing asphalt pavements; also that they are rap 
idly installing a system of electric street cars and 
that Vera Cruz now presents quite a modern 
appearance 

Alberto Patino, the popular manager of “El 
Escritorio,” representatives of the Remington 
typewriter in Puebla, accompanied by his chief 
mechanic, spent last Saturday in the shops of 
the Remington, this city, where the visitors 
were shown every attention by Mr. Bartlett, 
the chief in charge, and his efficient foreman, 
Don Ramon Pelayo. Mr. Patino has just made 
an extensive trip through the states of Vera 
Cruz, Puebla and Oaxaca, and expressed him- 
self as very well satisfied with the conditions 
and prospects. 

Francisco Armida has arrived from a recent 
trip he made to the United States, where he 
went to make final arrangemerts to handle the 
L. C. Smith Visible Typewriter in this city. 
Mr. Armida was formerly with Mosler, Bowen 


& Cook in the typewriter department. 
« = * 


Enrique del Moral is the dealer for the Rem- 
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ington typewriter in the State of Puebla and ts 
iucated On Esquina de Miradores y C. J. Bon 
nua. rie is doing a very good business in that 
ine due to the fact tnat the Remington is 
very well known in that part of the country. 
Since San Martin quit selling Remingtons to 
seil Smith-Premiers, the business men _ in 
ruebla have congratulated themselves on hav- 
ing a good business man to look after Rem 
ington interests 

Bustamante & Rivero Noriega, dealers for 
the Secor typewriter in this city, claim that 
they have a standing order with the factory 
for forty machines per month 

On last Wednesday, March 4, 1908, at the 
church of San Miguel in this city Fernando 
Ponton Y Ponton, of the selling department 
ot the Remington Typewriter Company, was 
united in marriage to Senorita Maria F. de 
Cordova. The wedding was largely attended 
and among the guests were many from the 
Remington force in this city 

Minneapclis, Minn. 
(By our Special Correspondent.) 

Fred L. Dewey, who has been in the rail 
road work for many years and who has the 
reputation of being a very “fast man on the 
key,” has taken up work with the Remington 
people. He has been assigned to work in 
Minneapolis, and he reports that he is very 
enthusiastic at the prospects before him 

* * 

F. R. Marrs, formerly local dealer for the 
Oliver at Wolford, N. D., has been promoted to 
salesman out of the Minneapolis office in Min- 
neapolis territory. He is making good 

~ ¥* « 

Employment department of the Oliver Type- 
writer Company, in charge of Miss Gertrude 
Thayer, is accomplishing wonders. The results 
are appreciated by both the employers and 
employes. 

x « * 

EK. A. Dexter, city salesman of the Oliver, 
who has been longing for an opportunity to 
get back into the country territory, has at last 
had his wish gratified, and he is doing some 
fine work in Wisconsin 

* < ~ 

The Oliver interests in Fargo, N. D., are 
now being looked after by the new firm of 
Root & Scott. They report that besides some 
brilliant prospects they are doing a nice busi 
ness 

« « 7 

\. L. Hegglund, Pierre, S. D., local dealer 
for the Oliver, has had a most phenomenal run 
of business ever since the first of the year. He 
states it is only a question of a few months 
before Pierre will be absolutely an Oliver 
town 

* * x 

B. F. Barber, Oliver traveler in South Dak: 
ta, says that he has made such a success in his 
neld that even the hotels are being named 
“Oliver.” 

“7 ok * 

On the first anniversary of the introduction 
of the No. 5 Oliver, Minneapolis office did jus- 
tice to the occasion. Everything was turned 
into orders on that day 

Middletown, Conn. 


At the annual convention of the = scho 
to 


teachers held here recently it was decided t 
hold a typewriter contest at the next annual 
meeting, as a part of their regular program 
The contest will decide the inter-collegiate 
championship of Connecticut, and will be open 
to graduates and students of all schools, pub- 


lic and private, in the state. Arrangements 





have been made to offer an approp! 
for the winners. 
Madison, Ind. 
Prof. A. M. Symmes, of the Indiana Busi 
ness College, has been appointed agent for th 


L. C. Smith Typewriter Company Professor 
Symmes uses the machine in the school, and 
has also made several very nice sales since his 


appointment as agent, and he will, doubt, 
prove a successful agent for this excellent 
machine 


Milwaukee, Wis. 


(By our Special Correspondent 

H. W. Harris has connected himself with 
the sales force of the Underwood Typewriter 
Company He was formerly with the same 
company at St. Paul 

* ¢ * 

rhe use of the typewriter in filling out the 
blanks in policies is an innovation policy 
writing that has been adopted by the Nortl 
western Mutual Insurance Company in Mil 
waukee. This work has always been done by 
pen and a large force of clerks has been neces 
sary. The policy department of the company 
has been experimenting for some time and now 


it has been definitely decided to adopt the ma 


chine. The force of clerks is t being 
creased, as they can all be utiliz the de 
partment 
New Orleans, La. 
(By our Special Correspo: 
The year 1907 ended with the best year's 


business for the Remington in New Orleans 


territory which has ever been obtained. Thus 
far, 1908 is keeping up the good work and the 
prospects for breaking all previous r¢ rds are 


very bright. 


The window display at the Remington [ype 
writer Company's office in New Orle 


of the prettiest we have seen in a long time 
It was arranged in honor of the carnival and 
does credit to the Remington official window 
trimmer Various colored bunting and rib 
bons, with a grand old Remington mounted on 
either side, make a gay but business like 


effect The word “Carnival” was 
in Paragon typewriter ribbons 


T. O. Curnick, who has been representing 


the R-mington Typewriter Company in North 
ern Louisiana, has been transferred to a city 
territory in New Orleans. Mr. Curnick’s re 
ord on the road has been exceptional and he 
well deserves the transfer 

* x = 

E. A. Duplantier, who has traveled ng the 
Southern Pacific for the Remington Typewrit 
er Company, will henceforth be “Rootin’ ‘e1 
up” in Northern Louisiana. He s1 is 7 
QO. Curnick in that territory 

\. Robertson, formerly city salesman in 
New Orleans for the Remington ypewriter 
Company, has been transferred to the Reming 
ton office at Norfolk, Va., to tak harge 
the work at that place. Mr. Robertson will be 
keenly missed in New Orleans, b ng 
his fellow employes and on his territory He 
is very popular with every one 

* * * 

W. L. Crump, of the city staff of t New 
Orleans branch of the Remington Typewriter 
Company, advises our correspondent that the 
late financial depression affected his business 
but very littl [Things are always 


boom with hin 
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TYPEWRITER NEWS.—Continued. proposition. His ability as a salesman was heart of typewriter row. This is not only a 
rover ecently when he won the dia nd better location, but will better accommodate 
\ new 1 ver of t Remington sales f | offered by the Monarch company for the their increasing business. 
Theodore Jacques Mr. Jacques largest incre ee in business mong the cal eo: 22 
loye of the M. L. & T. Ry., an ing force. His thorough knowledge of the Paul N. Welch, foreman of the repair de- 
ings m an op rs experience wi irbor d ribbon business, together with his partment for the Remington company, has 
e Remington machin With this in his bility as a salesman, are sure to secure him a been transferred to New York City. N. C 
ong 108 se personality mt good business for the future Platt takes his place. 
iluable addition to the Ret Newark, N. J. .* ee 
ngton | G. M. Judd, local representative of the Mon Malcolm B. Scott has entered the employ of 
Visible typewriter, has increased his of the Underwood Typewriter Company as spe- 
Cc. O. Hans for number of years wit e facilities by taking another room in the cial outside representative. 
he Mor mpany this city, has severe: Star building tor the repair department. [his eo Bie 
So mommaet vith this firm and has joined makes his business office more roomy and General Manager Ramsey of the Underwood 
toe Clashes selling force greatly improves the appearan f his sales Typewriter Company, spent the day ‘in New 
root Mr. Judd has recently completed a Haven recently in the interests of his com- 
Retin His ; cal dealer for the 1 ( us country territ ry I | returns home pany. es 
Typewriter Company, has moved his F nine eS narch Visible. H¢ Jie . 
mage rsinons’ froms 480 Cacendiiel. cwen, onrt that on his trip he visited a great man) rhe Butler Business College was chosen as 
ane Raccane street... He mow Mabon ver Monarch users and failed to find one dissatis the school where a contest for a medal for 
tion, with his repair depart with the machine speed and proficiency on the Remington type- 
oss seams Goer aad « anaemia writer” should be held. The medal was to be 
slaale at Reka Oscar Keene has been appointed receiver awarded to the pupil who, in the time allotted, 
ae ‘ tl Blake Typewriter Company on prt r ot should do the best all round work in. type- 
ne) Che liabilities e about $400,000 writing, using the touch method. The contest 
RO} rmerly manager of the N« 1 the assets about $100,000 was held under the supervision of a represent- 
t] Remington Typewrite: North Adams, Mass. ative of the Remington company and the 
working in the Scranton, P Employes at the Yetman Transmitting medal was won by Miss Adeline M. Johnson, 
[ypewriter Company have been working overt who scored a total of 94 points out of a pos- 
; cently \ large force is employed and _ sible 100. The medal was one of gold, with a 
— ‘ley. wv 1s been chief city in some of the departments they are over design of a Remington machine in the center. 
ilesmat the Monarcl [Typewriter Con rowded with work Chis indicates that bus . se Fo 
aon Saae ppointed general agent for tl ss is prosperous with the mpany William T. Manning, for the past two years 
Ri & Carbon Manufacturing Con New Haven, Conn. a salesman: for the L. C. Smith Typewriter 
. this city Mi By our Special Correspondent Company, has been transferred to London, 
ey e very successful in selling typ | L. C. Smith Typewriter Company S England. Mr. Manning made a good record 
weleers. at ; friends feel confident that | emoved from 67 Center street to 24 Center in Connecticut and his many friends wish him 
5 king up this new treet ving secured a larger office in the success in his new position, 





> The DITMARS-KENDIG COMPANY 


147 CENTRE STREET, NEW YORK 


MANUFACTURERS OF THE BEST AND MOST COMPLETE LINE OF 


Carbon Papers and Typewriter Ribbons 


ON THE MARKET. ‘WRITE FOR SAMPLES AND PRICES. 
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The Typewriter of the Age 


A light, Folding portable machine, that combines all the good fea- 
tures of the highest tdcguast ones, 1nc lun ling Visible Writing, and 
some gor <i new features ne before inc orporated in any typewriter. 


READY ‘FOR 1 St 


The Only Folding Typewriter in the World 


the most visible machine yet invented ‘arrying weight about six pounds. 
Made of Aluminum. To be fully appr ciated he ““LIT fLE WONDER” 
st be seen Theretore, we want dealers everywhere to represent us ae 
rtunitv for good, ive men. Nocompetition—s nat unknown with tvpewriter 

rs heretofore Write now and get our proposition hefor. our territorv is taken. 
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TYPEWRITER NEWS.—Continued. 


P. A. Stubblebein, formerly manager for the 
L. C. Smith Typewriter Company in this city, 
has been transferred to the New York office 
and from all reports Mr. Stubblebein is doing 
a fine business. E. L. Eyler has succeeded to 
Mr. Stubblebein’s place here. 

* * * 

S. B. Adler, Jr., is meeting with a very pro 
nounced success in the billing business in this 
territory. He is the special representative of 
the Underwood Typewriter Company in New 
Haven. During his first trip he sold seven 
billers and started a number of promising 
prospects 

New York. 
(By our Special Correspondent.) 

The typewriter situation in New York dur 
ing the past month has decidedly improved 
On every hand we hear of great demands for 
machines, and there is little doubt but that 
business is once again on the up-grade. The 
typewriter industry is looked upon by many as 
a sure prognosticator of the business of the 
country. The typewriter is assuredly the ad 


vance agent of prosperity. The machine busi 
ness is the first to suffer on a business decline 
and the first to recover on an advance The 


demand for new machines during the past few 
weeks shows that business throughout the 
country is progressing favorably and will soon 
resume its normal activity We are glad to 
chronicle this, as it proves that m spite of a 
presidential election year times will be good 
after all. 
™ * . 

W. D. Crawford, the genial and popular 
typewriter salesman, who was for some time 
assistant manager bf the Smith-Premier Type 
writer Company, and more recently with the 
L. C. Smith Bros. Typewriter Company, has 
been appointed manager of the Cincinnati of 
fice of the Royal Typewriter Company He 
will commence his duties about the 15th of 
the month, and will have a large territory un 
der his management. We have known Mr 
Crawford for some years, and believe there ts 
no better suited to advocate the advantage ot 
the Royal in Cincinnati. We are sorry to los: 
him in New York 


- > : 

J. P. Hogan, an old time Smith-Premier 
Typewriter Company's man, has joined th 
force of the L. C. Smith Bros. Typewriter 
Company with a city territory 

<) or 

The Elliott-Fisher Typewriter Company will 
move their executive offices to Harrisburg, Pa., 
early in April. The sales force will still re 
main in New York. A new building of thre: 
stories has been built for the executive ofhces 
by Senator J. D. Cameron, president of the 
company, and it is anticipated that this move 
will confer great benefits not only on the staff 
at the factory, but ensure more prompt deliv 
ery of special machines 

. x * 

H. I. Tailey, formerly salesman with th: 
Monarch Typewriter Company, is now wit! 
the Hammond Typewriter Company, with a 
New York territory. 

. 7 . 

George Crouch, the popular and_ ener- 
getic salesman of the Underwood Typewriter 
Company, has been appointed manager of the 
New York City office. The choice is a happy 
one, and has filled the hearts of the local 
salesmen with joy. In another portion of this 
issue we publish a few remarks about Mr 


Crouch. 





OFFICE APPLIANCES 


Referring to the Underwood reorganization 
alluded to in our last number, the management 
of the Southern territory has been placed in 
the hands of Eugene H. Clowes, who was for 
merly manager of the Barlock Typewriter 


Company in Richmond, Va. Mr. Clowes will 
be manager of the Richmond office of the 
Underwood Typewriter Company and district 
manager ot the Southern territory 

*“* * 

L. D. Camps, of the Royal Typewriter Com- 
pany, will return to New York early in April 
after an extensive trip to Vancouver, Seattle, 
San Francisco, Salt Lake, Denver, etc He has 


done splendid business during this trip and 


opened up many valuable agencies for the 


Royal 
. * * 
[The Royal Typewriter Company’s executive 
staff have now moved into their new quart 
on the fourth floor of the Postal lelegraph 


building, 253 Broadway. Mr. Neahr's new office 
m the third floor overlooks City Hall Park 
and ts a splendid room. 

* . * 


M. S. Eylar, the European manager of the 
L.. C. Smith Bros. Typewriter Company, sailed 
for Europe on the S. S. Celtic on March 5 


His many triends gave him a great send off 
« - * 


L.. S. Burridge, president of the Sun Typ 


writer Company, has just returned from 

his trip to Europe. In another column will be 

tound a few impressions of his trip abroad 
a “ * 

[The Standard Folding Typewriter Sales 
Company, Inc., has opened an office at 309 
Broadway for the sale of the Standard Fold- 
ing typewriter, the invention of Mr. Haven, 
full particulars of which have appeared in pre 
vious issues. Several improvements over the 
earlier model have been made and the machine 


from its lightness, capabilities and many un 


rivaled advantages, should have a large sale 
[The business is in charge of President L. §S 
Myler and Secretary and Treasurer T. M 
Pursel 
" 

J. K. Wightman, formerly manager of the 
L. C. Smith & Bros. Typewriter Company’s 
fice in Washington, D. C., has take ree 


one of the large metropolitan territories in 
New York Mr. Wightman its a 
ind will undoubtedly do good work in his 
ew sphere 

[The Royal Typewriter Company has inau- 
gurated a unique system of prizes for their 
branch managers to compete for. Fifty dol 
lars in gold ts offered for the three branches 
making the best showing each mont! 25 to 
the first, $15 to the second and $10 to the third, 
each ofhce being given a quota so that the 
small offices will have about the same chance 
of winning as the larger ones. In addition t 
the gold, a valuable diamond pin is given, and 
the manager making the best showing any one 
month wears the pin the following month, | 
passing it on to the next winner. At the end 
of the year, or the first of January, 1909, the 
pin becomes the property of the manager who 
has made the best showing for the full year 
This friendly rivalry has created consider- 
able interest in the selling force. In February 
the winners were L. M. Norton, of St. Louis; 
F. L. Heimer, of Boston, and F. C. Shoemaker, 
of Philadelphia, consequently Mr. Norton is 
wearing the pin through March and feels very 
proud of his success, as the management of the 
Royal office at St. Louis, Mo., is Mr. Norton’s 
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TYPEWRITER NEWS.—Continued. H. C. Hoover, formerly manager of the Pa- 
ducah, Ky., office of the Remington Typewrit 
J. W. Whitney, of Portland, who is a sales er Company, was checked out of the Paducah 
man for the Remington Typewriter Company, ce on the 10th and was succeeded by L. E 
has given good evidence of his ability. A Patton, of Louisville. Mr. Patton formerly 
short time ago he was taken off the road and sold Heinz 57 varieties and while he ts practi 
placed in charg of one he city districts in cally new in the field he promises to make a 
Portland ne 1s iking a splendid rec good man, we wish him all kinds of success 
d Mr. Hoover has not yet determined fully what 
Pittsburg, Kan. he will follow, but in all probabilities will be 
~ : ¢ } head of o yf t usiness colleges, 
The A ypewriter & Office Supply Co it the head of one of our busine 2" a 
, 5 “y t Fox typewriter W yntemplates branching out, and he will 
has tak genc} ox f) se ; » nf Gee ectten 
; y vicil The company will have the business management of the college 
carry a type rs, typewriter sup wits 
plies and 2 fice plies. Ray B. Allen F. B. Wolfe, of the Smith-Premier company, 
the 1 returned from trip through the territory and 
) : ft im liately on another trip Evidently 
Immediately I an i i] , 
Providence, R. I. 
; :, , business is good with him 
EB. W.S rmerly one of the city sales : 
r Smith-Pre er Company of Bos 
men i Pr 1} J sila 5 ‘ ; a 
t -rovidence john Cartwright, of the Gre (Goods i 
ton, has oe Mos rn vident . rs 7 = 1 recent visitor here Did not have 
with the (| VOOK writer Company wl, Wee 6 eee ; — : 
1 i } e to ascertain 1f he was pleased with 
Mr. Stor ld at xperienced salesmat , 
‘ : r 1] nditions here Presume he was, as he wort 
ind tl y any ubt but that he will t MA go 
smile that ked pleasing 
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Thomas J. Gallagher, an aligner employed 
by the Monarch Typewriter Company, died on 
March 13, 1908. Mr. Gallagher was but 27 
years of age and a man respected by all his 
associates. 

* oe * 


In our last issue we made a typographical 
error as to the number of machines made per 
day by the L. C. Smith Bros. Typewriter Com- 
pany. It should have read “75 to 80” machines 
per day. In due justice to the well known 
concern we make the correction. 


2 Ss 


“The Typewriter Mystery” is the title sug- 
gested to Adam E. Fox for a play founded up- 
on a series of events by which he finds himself 
the loser of a typewriter and $55 in cash. It 
is the old story of another typewriter found 
by the “Adjuster,” who reports the serial num- 
ber of the machine and upon investigation the 
machine is found to be stolen. Over a year 
ago Mr. Fox advertised for a typewriter, and 
shortly a well dressed man appeared, saying 
that he had a fine Smith-Premier which he 
would sell at $60, as he was going out of busi- 
The bargain was made at $55. After 
several months’ use Mr. Fox found he had no 
further need for the machine and stored it 
away. In talking to a friend Mr. Fox men- 
tioned that he had a machine to sell. His 
friend looked the machine over and as it ran 
hard it was sent to the Smith-Premier office 
to be oiled and adjusted. The adjuster re- 
ported the machine as suspicious. After look- 
ing up the number Fred Raymond, of the 
Smith-Premier company, called on Mr. Fox 
and told him that the machine had been stolen 
trom the factory and now Mr. Fox is wonder- 
ing where he gets off. 


ness. 


* * * 


E. R. Heyland, manager of the Toronto, Can- 
ada, Monarch office, was a visitor in Syracuse 
recently, coming in the interests of his office. 
Mr. Heyland reports that they have not had a 
business depression in Canada of any moment. 
His greatest troubles seem to be to get the 
machines fast enough to fill his orders. 

*~_ * * 


District Manager Wyckoff, of the Syracuse 
district, has been doing special work for his 
company in outside territory this month. L. 
VY. Amann, the manager, reports the business 
brisk and’has recorded some nice orders dur- 
ing March for the Monarch Visible. 

” ” * 


Much surprise was occasioned by the re- 
moval of G. A. Seib from Syracuse to Ilion. 
Mr. Seib has been superintendent of the Mon- 
arch factory for the past three years, where 
his experience and ability have enabled him to 
develop a splendid factory organization. Mr. 
Seib came to the Monarch factory at a time 
when the services of such a man as he were 
most needed, and to his skill and judgment are 
due many of the highly improved features of 
the Monarch Visible, and which have placed 
that machine high in the class of writing ma- 
Prior to Mr. Seib’s departure for Ilion 
where he goes to assume the position of su- 
perintendent of the Remington factory, a fare- 
well reception was held in the Monarch fac- 
tory building, at which time he was presented 
with a mission rocker and a mission bookcase, 
the gift of his assistants and foremen. Mr. 
Seib’s genial smile and hearty manner will be 
by the boys at the Monarch 


chines. 


sadly missed 


ictory. 
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BLICKENSDERFER Typewriters 


Inter- 
changeable 


Type 


Visible 
Writing 


Light 
Action 





NEW No. 8 MODEL 


Equipped with DECIMAL TABULATOR for which no charge is made 





SEND FOR CATAL THIRTY-TWO. 





The Blickensderfer Mfg. Co. 


STAMFORD, CONN. 
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Meilink’s Swinging Desk Stand 


Rigidity is its superior quality. No strain on your knegs. 

Can be | scked solidly in eny position. 

No knee-rest or braces needed. 

Any writing machine can be operated on it with the same speed as if it were on top 
of a dusk. 

Can be used on cither side cf a desk. 


It gives the needed desk-room for reference books, card boxes, typewriter, etc. 


THE ONLY STAND WITH A 
POSITIVE LOCKING DEVICE 


By a quarter turn of a large thumb-screw the stand 
is positively locked in any position. 

Tops enameled steel, golden oak or mahogany 
finish; your option. Size 14 by 18 inches. 

The rods and hinges are finished in nickel, oxidized 
copper cr black enamel. 

These stands are perfect in finish and construction. 








Oxidized Copper Finish - - - $4.00 
Nickel-plated Finish - . - - 4,00 
Enameled, three coats, polished ° 3.50 





Send for our Catalogue of other good sellers. 


THE MEILINK MANUFACTURING COMPANY 


TOLEDO, OHIO, U. S. A. 
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TYPEWRITER NEWS.—Continued. Tacoma, Wash. 


Victor M. Houston has tak the deal 
Ihe , promotions rf tne L. C. Smith Typewrit ta 
cently in tl selling for f the Remington . a very aitractive store at 916 Pa 
[ypewriter Company at San Francisco. J. G 
Knabe, for 1 y years on the Sacrament 
territory, has been transferred to Memphis he Underwood Typewrit Company ‘ 
1enn., and B. M. Leadley, formerly a city D : hewcsgd ce in 1 sith 1 
salesn su is Mr. Knabe at Sacramento rmerly of Los Ang s. as manag 
Mr. Leadley in turn its s1 eded in his city 
territory by A. R. Myers, formerly a supply ) y & Baker. dk 3 e Fox Ts 
salesma! vriter Company, report a number of sales ré 
Robert St s recently joined the selling Washingtcn, D. C. 
fore: f tl L. C. Smith & Bros. Typewriter The Washington Civil Service Schoo 
Company in this city psaced another rge ordet Monarch \ 
St. Louis, Mo. lypewriters Increased enrollment is 
By ir Special Correspondent.) manded increased facilities, and Manager 
The St. Louis force of the Royal Typewritet \ngell and his boys were there with the g 
Company captured the prize for first place in 
the number of sales for February and Manager ypewriters have been installed in -about 
Li me. N ve Q diamond pin, and three hundred of the four hundred roor 
the $50 in gold has brought smiles to the the House Office Building Chis new business 
faces of t ‘ force bonanz or the typewrit« use ‘ 
ind Visible landes g s 
Percy . nson, of the Royal Typewriter the patronage und M ger Ang s 
Company, s sixteen machines to one firm, nde@ some nice supply conti 
thus holding 1 eecord so far for one buncl | Wichita, Kar. 
being s ] St. ] Cassler has beet PI nN 
br | the Smit | mier 
= 2 Shanks has recently joined the sales ees eee Mr. Cassles 
. . ~ thes positions 
force of tl Remington Typewriter Company : 
lissot nd will travel through the nort!l pth ee — 
- : sh 17 , ; 5 ow known in Wichita and is msn 
ig state He will make eager ieameeibat 3 the Vi 
ot S S lart ‘ ‘ 
) Nol Ss resig! t 
Geo. S. Reid has resigned his position ot tl Smith Premier Typewriter Comp 
ssistant n t Smith Premier Typs Vichita, and has gone to St. P j 
writer | to s, and has gone t Waterloo, Ia. 
Dallas, Texas ere were twenty-two contestants en! 
Sicux City, Ia. in the typewriter contest held in the Wat 
5.3 Epps is a pted the position of susiness College [The contest was i1 
salesman for the Remington Typewriter Com by the alumni the institut 
pany at this pl He wv take up his duties offered a gold medal to t winner! 
immediately Winnipeg, Manitoba. 
Springfield, IIl. N. L. Eldert has been transferred 
J. H. Billington, formerly with the Smit fice of the Underwood Typewriter Com 
Premier Company at Jefferson City, Mo., has f this city to Nashville, Tens vhere he ts to 
taken charg f the office of that company in take up the duties of special representative ol 
this city. | vill be assisted by J. Stanley. mpany He is an enthusiast ovet 
’ al es . 1 7 | 
Toronto, Can. erwood Billing Machin 
(By Our Special Correspondent.) WHERE GENIUS RULES. 
The g Remington Typ ted at 334 Dearborn im 
writer Company in Toronto is expanding 1160.is the firm of Ames & Filstead. men 
steadily with the growtl f Remington busi F'n ionaal their energies to the recovering 
wee [wo new men the sales force of f typewriter platens. Now, this may appear 
this ( i J B. ( gan of Decatur, III ely trifling matter or business that does 
and H. S. Ellis of Birmingham, England, count for much But vou mistake 
merly with the Monar Company self if you think thus Phe s five 
wi er ! he \ 
| {) p n in | gentle r Ss tu nat \ R 
s g tes l proudly sl D. W. Filstead I ty years Mr. | 
ing i boys 1 has bee ictively « t with t 
ew industry s Ss s1 n 
Miss Shey s S} the emp! D man, 1 now as mas mec f 
ment ) i! t s to the bus ms M (mes x pe e does 
ness nee erat s Mi so tar but | has s some \ 
Shep} y to select t g connections wi lifferent tyt 
good : panies, particu \ 
writer Emporium and the Rebuilt 1 
Chas. J. Field continues to bring in big or ter Company. Five years they 
ders for Remingtons. He has developed cor partnership in business that has 
siderab business for billing machines, reasol exist t as 
can devis« billing system which makes the riter platens Pretty nm ‘ y ty] ’ 
others hust to keep up witl Mr. Field wor mat ind user knows how platens b m¢ 
the second prize check recently and is deter vorn through usage, when the rubber thes 
mined to increase his percentage during the Ss g t er “ teat 
th ’ ‘ 
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platen to its original condition, making it look 
just like new, and doing this in a few minutes, 
at that. 

In addition to this feature of their business 
they handle a large line of rubber feet, basket 
cushions, varnishes and a full line of typewrit- 
er repairmen’s tools at one-third less the usual 
prices. The rubber handled by this firm is of 
the highest grade. In fact, their business is 
to-day the strongest of its kind in the central 
West. The company has a Denver branch, lo- 
cated at 1649 Champa street, where it handles 
the western business. Mr. Ames is in charge 
of this office, while Mr. Filstead looks after 
the Chieago office. There will be other branch- 
s opened in the near future. 





TYPEWRITER NEWS. 
(Received Too Late to Classify.) 
Albany, N. Y. 

George McClellan, district manager of the 
Underwecod Typewriter Company, made a 
trip over his territory the latter part of March 
ind was very successful, particularly in Buf- 
falo, in helping the managers to get in some 

business. 
Boston, Mass. 

Fk. A. Ramsay, district manager of the Un- 
derwood Typewriter Company, has been work- 
ing very successfully during the month among 
his offices, especially the new billing machines, 
ot which he has sold such a large number in 
Boston. 

Chicago, Ill. 

D. M. Alkire, district manager of the Un- 
derwood Typewriter Company, has been do- 
ing a lot ot good hard work. He took a trip 
recently to Indianapolis and Detroit and en- 


thused his men. 
* * +. 


The Royal Typewriter Company reports for 
the month of March the greatest business for 
ny wtonth in its history. This will be good 
news to the many Royal friends who have 
watched the progress of the company. The 
machine, from all reports from the country, 
is making a big impression. 

* * + 

George Baldwin, formerly with the Elliott- 
Fisher Company, and more recently with the 
Smith Premier Company, is now in charge of. 
the Billing Machine Department of the Chi- 
cago office of the Underwood Typewriter 
Company, to the great satisfaction of himselt 
and the company. There is no better system 
man in the country than George Baldwin. 

Cincinnati, O. 

W. J. Blodgett, manager of the Underwood 
lypewriter Company’s office at Louisville, is 
continuing the good work in his new location, 
and promises to create a record at a very early 
date. 

+ = 


The Hammond Typewriter Company recent- 
ly sold one of its No. 12 Model Visible Ham- 
mond Typewriters to Miss Mary T. Taylor of 
Greencastle, Ind. Miss Taylor is an accom- 
plished linguist and is mistress of several 
languages. Miss Taylor uses her Hammond 
to write the different languages. 

” * * 

Mr. Frank A. Hoy, formerly salesman for 
Cincinnati branch, The Hammond Typewriter 
Company, has been promoted to the position 
of manager of that branch of the company. 
Several new salesmen have recently been add- 
ed to the force of that office. Good business 
is reported from Manager Hoy’s branch. 
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TYPEWRITER NEWS.—Continuea. 
Cleveland, O. 


H. B. McAlpine, who was so successful as 
a salesman in Chicago for the Underwood 
Typewriter Company, is getting hold of some 
large deals in his new management. 

Fort Worth, Tex. 

The “Fort Worth Typewriter Exchange’”’ is 
the name of a new typewriter concern which 
has opened an office on Ninth street. L. E. 
Kennedy, formerly with the Keystone Print- 
ing Co. of this city, has charge of the sales 
department, and Mr. Gype of Dallas is in the 
repair department. 

” > > 

Mr. Smith, president of the firm which for 
several years has distributed Olivers in this 
territory, has recently returned from Chicago, 
where he spent several months in the Oliver 
typewriter headquarters there. 

* « * 

H. K. Saunders, formerly of Guthrie, Okla., 
is a new salesman at the Griffith Typewriter 
Exchange on Main street, and is learning the 
talking points of the Royal typewriter under 
the manager, A. A. Griffith. 


* * * 
s H. Mory, trav eling representative of the 
Royal Typewriter Co., was in Fort Worth 


and Dallas a week ago. 

At the annual meeting of Wyckoff, Seamans 
& Benedict the same officers and directors 
were elected. John Calder and George Neale 
were elected inspectors 

* * * 
president of the 
been 


Clarence W. Seamans, 
Union Typewriter Company, 
spending some time in this village the past 
few months, sustained a bad fall the early 
part of the month while in New York City, 
resulting in a sprained ankle. He will spend 


who has 


the balance of the winter with Mrs. Seamans 
in Florida. 
. 7 > 
I. C. Seamans, treasurer of the Remington 


Typewriter Company, who has been spending 
the winter in California, has to Japan 


for an extended stay. 
> 7. 7 


gone 


Charles Crandall of Llion, well known as an 
expert on typewriters, has secured a patent 
on an adjustable hanger for type-bars. Mr 
Crandall’s invention has to do more particu- 
larly with visible typewriters, and the main 
feature of the construction is a ball and socket 
joint, by means of which the type hanger is 
mounted in the frame, so that it is wuniver- 
sally adjustable for aligning the type 

Kansas City, Mo. 

The Hammond Typewriter Company’s Kan 
sas City branch has taken up its residence in 
the new and commodious Scaritt Building Ar 
cade. This building is the very latest achieve 
ment in the construction of office buildings 
It is designed for the accommodation of strict 
ly commercial concerns H. Lyon White, 
nanager of the Kansas City branch, is to be 
complimented in securing one of the 
suites of offices in this fine building 

* * * 

Ben Gurley and J. J. Stitt, both 
salesmen of long standing with the 
City branch, have recently visited the office 
the company in Kansas City. They report de 
cided: improvement in business conditions in 
Kansas and Iowa. 

Los Angeles, Cal. 


Brown, Los Angeles manager of the 


best 


successful 
Kansas 


7) 


ee 
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Company, has been 
for the Pa- 


Underwood Typewriter 


appointed district sales manager 


cite coast. 

Mexico City. 
The Victor Typewriter Company has 
the American Book 


made 


arrangements with Com- 


for the sale 


pany of this city to act as agent 
of the Victor machines in the republic of 
Mexico. The firm is a large and influential 


one and it is anticipated that they will do a 


fine business 
Montreal, Can. 
of the 


placed 


Fr. W. Heater, Hammond 
Typewriter Company, recently thirty 
Hammonds with the Laval University. F. W. 
states that this is bona-fide and not “hot air.” 


manager 


* . * 


Mr. Paul Hudon, cashier and bookkeeper of 
the Montreal branch of the Hammond Type- 
writer Company, does some prowling around 
nights of late, but always shows up in good 
form the following morning. The aforesaid 
prowling resulted in his closing the sales of 
eight machines last month. Pretty good work 
that, for a novice. 

* * * 
Maguire have joined the 

Hammond Company at 


D. Queen and J 
selling force of the 


Montreal. 
* * * 


The Hammond Company has renewed its 
lease on the quarters occupied at present by 
the company in Montreal. 


Louisville, Ky 

W. S. Waller, 

Typewriter Company’s ofhce, has 

experience with typewriters, and 

visible Underwood he has _ achieved 
marked success from the start. 
Nashville, Tenn. 


manager of the Underwood 
had a long 
with the 


very 


Company re 
month of 


rhe Remington Typewriter 
port business rather dull for the 
March on machines, but state that they have 


had a fine month on supplies, etc. 
* . ” 
J. H. Herrick, manager of the typewriter 


McQuiddy Printing Com- 
here for the Monarch 
typewriter, reports business a little better for 
the month of March. He thoroughly believes 
in the merits of his machine and is certainly 
ible to make the prospective purchasers be- 


department of the 


pany, who is agent 


as he does 
> SS “e 


The Underwood Typewriter Company re- 
port fine for the month of March, 
ind from the number of new machines that 


around town they have certainly been 


business 


we see 
getting the business 
* 7 * 


The Smith Premier Typewriter Company is 


always after the business and we occasionally 


meet its salesman with a broad smile on his 


face, and we can guess that he has an order in 
his pocket. 
New York City. 
[The Hammond Typewriter 
a reputation of selling machines to 
celebrated people. Manager Gardner has sold 
he Duke of Marlborough a number of Ham- 
monds; the Maharaja Gaikwa of Boroda, In- 
lia. Just recently he has sold a Hammond to 


Company en- 


joys quite 


Commandant Benito Sylvian, Ancien Stagiare 
Maritime de France, Doctuer en 
Faculte de Paris, Aide-de-Camp 
Empeur Menelik. Also Marquis 
Rio on his travel around the 


iu Genie 
Droit de la 
ie S&S. MT 
Di Pinar del 





world. The writer is to be used by his daugh- 


ter, the Marchioness. 
. * * 


Ham- 


cover, that has 


Manager Gardner has in his office a 
mond typewriter with 
just completed a trip around the world, cov 
ering 42,801 miles [he instrument was used 
under the most trying circumstances, and, not 
distance and the dif- 
the different 


Canvas 


withstanding the great 


ferent climatic ‘conditions in 
countries through which the machine passed, 
it is in the finest condition to-day 
. « 
William S. Waller has been appointed man- 


ager of the Louisville branch, with a territory 


embracing the states of Kentucky and south- 
ern Indiana, vice J. H. Blodgett, transferred. 
The appointment became effective March 7 
> - * 
Boorum & Pease Company has moved its 


New York salesrooms from its old quarters 
at 101 Duane street to Nos. 109-111 Leonard 
street and Nos. 1-2-3 Benson plac« rhe new 
quarters give the company much more floor 
space and better facilities for handling its 
large volume of business. The main floor of 
the building facing on Leonard street is given 
over to showroom and offices J floor 
space used for the showroom is ample to dis- 
play to good advantage the many lines of 
blank books manufactured by the company. 
The basement of the Leonard street building 
and the basement and five floors of the build- 
ing on Benson place are all utilized by the 
Boorum & Pease Company. The main floor 
of the Benson place building is used ship- 
ping room and the second floor for lettering 
and indexing, the other floors being used for 
warehouse purposes 
* * * 

A. L. Claflin, general sales manager of the 
Underwood Typewriter Company, returned 
the latter part of March from his trip 
in his new managerial capacity He visited 
the New England and middle west states 
and says the conditions existing t terri 
tory were gratifying indeed. He said the 
“Underwood family” all along t t is 
nothing if not optimistic and tl g ral in- 
crease in business for March over April was 
very Satisfactory rhe prevailing nion at 
the tim f the panic last fa s that it 
would take a year or more tft ss to 
get back normal state agai it Mr, 
Claflin says as far as business is ncerned 
with tl Underwood Company litions 
right now re remarkably eg 
parison with last year’s business t 
things aré ipidly getting back into normal 
shap« Mr. Claflin has the happy ulty of 
keeping most friendly spirit y s met 
and, at the same time, manages t p then 
putting forth their best efforts for 1 taining 
and creating business. It 1s eas! rstood 
why he is given a hearty wel ry 
branc] the Underwood Comp he 
visits 

New York City. 

The Monarch Visible Typewriter Company 
will 1 from its present quarter rner 
of Tl s street and Broadway “Mon- 
rch Building.” 300 Broadway New 
York City sales office will scupy t grade 
floor and the upper floors of the | gy will 
be occupied by the executt tt t the 
company. This will afford then i 
better tion and prove ssible 





mie + 
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TYPEWRITER NEWS.—Continued. ; | Typewriter Company Rave 
New York, N. Y. <% Gr he - 0 2 e lecture 


(’nderwood Typ 


Back-Up? | 


Miss R 























writer Company, the champion typist of the pices mee A ' hs a ie 
world, has ist retur! from her trip to ' professiot 
England ~ had an enjoyable time, and Pittsburg, Pa 
while sl the typewriting R Hobs 
contests ‘ en monustrations oO! l mmond lypewriter Co1 ny, mak 
her al Bus ss Show she wrot¢ ‘ 9 - se i ritor 
it t Prince f Wales, who car | ‘ d’s report vel d } lanager VV 
ried rway with him, 
ite ‘ goned 1 : memento of tl s for the Ham t Pitts 
( tt 4 1isde tine American ch in 
. N \ rk 

pion 

Philadelphia, Pa. E. Gilchrist, city sales for the Pit 

re | s. tor 1! ! ears the cashier brancl he tHiam! nd yDeW —: 

Fred | years the cashis , The Ha Cyt Spool all unwound 
and hea KKeept ladeiphia Company, is wearing a bro $1 thes¢ r 
bra H Typewriter Com- Cause: Good business —Is it going to reverse—or 
pany, S I tor some tim S * i 
— Hprestoa mmond Typewriter Company has | Will it block the machine 
¢ i has bee ut h orap rt t rres! ® 
ord e.  "eeddie” hee Rate | : . and tear the ribbon? - 
miss¢ 5 US ’ - ” Vv 
will s k in | : : 
een k i ee ee Fer yer a —Without an ounce of 
_ | . ? ' - Ee ) . . 
(Ci \ Hammond Type mond Typewriter | y at Pittsbur; 
(Colo.) east ie ompany at Pi added ribbon strain the 
owing kness of his father, who 1 rine © INSTANT AUTOMATIC RIBBON 
sides ke 4 nas made 
rangements ith the P elphia branch t REVERSE of the 
join the city force, al s delighted to b 
East agair specially to be with the Phil ° . 
delphia off vhere | t put on the Han ypewriter 
mond s{ 
The Ha ry, Company always works—and works 
sold to A. A. Norris, cl f coiner of the Uni 2 4 
— | cop adectirve) in the tick of a watch. 
yf Hammond latest mathematical m 3 d 
shines having 120 characters on the shuttl Incidentally —it’s the first really satis- 
Mr. N R his new machin factory typewriter ribbon reversing 
for, he is f higher mat! device. 
matics s shuttle 
—Ask the user. 
M } 9 iss of P 
P G ae théle a Also Send for the Book, 
it W. W. Les L. C. Smith & Bros. Typewriter Co. 
' nag brancl SYRACUSE, N. Y., U. S. A. 
H ny There Branches in all Large Cities. 
S ty und the ma 
\ f ster Fi 
emarks () 
T K ) ir its ut 
l re nd gave 
hy) ( seas) I 
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b S tol ng t s 
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ing ss Say t 
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| ; ne t 
t | ed "¢ < he l 
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res c merits ? 
; minster 7 ADDING MACHINES 
5 v 1 especially 
, Reading daily I have a raft of these machines some of 
‘ ae aie Call which have outy pam used rw that I 
' "at in tea will sell at GREAT BARGA RICES. 
niger Though these machines have been used, 
~ Pres pens , they are in high grade condition. 

? Barly secmyy ¢ If you are going to buy an adding 
i eke i machine, or you have a friend who is, I can 
— ' Pica ea ragg sell you one of most any build, and save 

, for the first tu you money. 

his t newspaper writers were spare: 

much vork that would otherwise bs so W. H. McFARLAND 
‘cessary by the preset f Miss L. Wrigl alain . we Tel Old South Building, Boston, Mass, 
Mr. Bert Levis. representing The Har ( 
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TYPEWRITER NEWS.—Continuec. 


D. E. Candell, formerly manager of the 


Wheeling branch of the Underwood Typ: 
writer Company, has joined the sales force of 
the Hammond Typewriter Company at Pitts 
burg. Mr. Candell enjoys the reputation of 
producing the right kind of results in_ the 
West Virginia territory 

Rochester, N. Y. 

T. F. Baker, the new manager in this city 
for the Underwood Typewriter Company, is 
producing very satisfactory results 

St. Louis, Mo. 

W. J. Rigg, district manager of the Under 
wood Typewriter Company, has been doing a 
lot of pioneer work during the month, espe- 
cially in the line of teaching his men how to 
make friends. 

Syracuse, N. Y. 

L. C. Marsden, who was recently appointed 
manager under the Albany office of the Un 
derwood Typewriter Company, spent his early 
days in Omaha, is now in the heart of th 
typewriter industry, and is doing remarkably 
well. 


UNION TYPEWRITER CO. ° 

Directors of the Union Typewriter Compan 
have passed the semi-annual dividend on the com 
mon stock. The company has been paying semi 
annual dividends of 3 per cent on this stock for 
several years 

The directors declared the regular semi-annual 
dividends of 3'4 per cent on the first preferr: 
and 4 per cent on the second preferred stocks 

The dividends were payable April 1 Books 
closed March: 19 and reopened April 3 

At the annual taeeting the directors were r 
elected 

The following statement was issued 
Union Typewriter Company by President ( 
ence W. Seamans at the annual meeting 

“After careful consideration it has seemed wis« 


tm the 


? 


to the board of directors to pass the dividend 
April 1, 1908, on the common stock 
“The dividend has been earned, and something 


t 


more, and had business continued as good t 


» tie 


present time as it was in the first half of 1907 1 
would have warranted the payment of the com 
mon dividend, but with the general depression 
which set in in the autumn business fell off great 
ly and still continues much below normal 

“The present period of depression is likely to 
continue for some months. During that time a 
large amount of money will be required by the 
manufacturing companies for the production of 
machines in anticipation of the growing demand 
for them, and for the holding together of the 
manufacturing and selling organizations These 
reasons seem to justify the action of the board in 
passing the dividend on the common stock 

“The condition of the company is sound and 
satisfactory. We have paid in dividends since 
our organization over $12,500,000, and over 
$6,000,000 1as been added to tangible assets 
Since April 1, 1902, we have paid 6 per cent an 
nvally on the common stock, in addition to th 
regular dividends on the preferred stocks, an ag 
gregate in six years of $7,443,600 in dividends, 
and in addition thereto there has been earned and 
added to tangible assets during the same period 
over $3,000,000 

“These additions are in the nature of expan 
sion and permanent improvement, and are not 
available for dividends, but have been necessary 
for the development of the business and have add 


ed largely to the stability and strength of the 


company. 
“With such a showing we think we have no 
reason to feel discouraged, and when the present 
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business depression in the country is oyer we 
hope and expect for our company even greater 
prosperity than in the past.” 


THE SLOAN & CHACE NEW CATALOG. 

\ new catalog gotten out in loose leaf style 
is a decidedly attractive contribution just ts 
sued by the Sloan & Chace Manufacturing 
Company, of Newark, N. J 

The company handles one of the most com- 
plete lines of Precision Machinery and Special 
Tools on the market to-day In bench lathes, 
milling attachments, screw cutting attach 
ments, boring rests, automatic gear cutters, 
bench mulling machines, as well as_ kindred 
specialties, the typewriter and office appliance 
manufacturer will find patterns of a high or 
der. The catalog shows a class of precision 
machinery that is quite worth while in all that 
that word implies 

The company maintains a special machinery 
department for the building of model machines 
ind assisting in their development and perfec 
tion None but high-grade propositions are 
accepted and there is no cheap and rough 
work done at competitive prices, where accu 
rate and finished work is desired 


STENOGRAPHY OF ANCIENT ORIGIN. 


YPEWRITING is a distinctly modern 
accomplishment, dating from about 1880 
or a little before, but stenography ts a 
very ancient one, though it has assumed many 
forms and undergone many changes here 
is conclusive evidence that certain forms of 1t 
prevailed among the ancients, both Latin and 
Greek, but these systems were completely los 
The modern systen 


during the dark ages 
date from about the beginning of the seven 
teenth century. 

Che first treatise on the subject in the Eng- 
lish, or perhaps in any language, was pub 
lished in 1558 
Chere are only two copies of it in England, 
one in the British Museum library and the 
ther in the Bodleian library at Oxford, and 
there has never been a copy of it in the United 
States. It was written by Timothy Bright, 
noted literary character in his day, born in 
1531 and who died in 1615 His numerous 
works show that he was a man of genius and 
a versatile writer. Educated for the medical 
profession, he afterward took holy orders and 
wrote on theological as well as medical sub 
jects. One of his works, published in 1593, 
was entitled, “A Treatise of Melancholie, con 
taining the causes thereof and reasons of the 
strange effects it worketh in our minds and 
bodies; with the phisicke cure, and spiritual 
consolation for such as have thereto adjoined 
an afflicted conscience.” This work ts said to 
have suggested Burton’s well-known “Anatomy 
of Melancholy,” published in 1651 

Early Work on Shorthand. 

The work on shorthand was entitled “Char 
An arte of shorte, swifte and secrete 
writing by character. Invented by Timothy 
Bright, Doctor of Physicke. Imprinted at 
London by I. Windet, the assignes of Tim 
Bright. 1588.” 

The author dedicated his book to Queen 
Elizabeth, ard after referring to the complete 
loss of all traces of the ancient system of 
shorthand, he said: “Upon consideration of 
the great use of such a kind of writing, I have 
invented the like, of few characters, short and 
easy, every character answering a word; my 


It is an exceedingly rare book 


acterie 


invention is mere English, without preeept or 


imitation of any. The uses are divers; short, 





that a swift hand may thereby writ rations 
or public actions of speech, uttered as becom- 
eth the gravity of such actions, I Se 
cret, as no kind of writing like, and herein « 

celling the writing by letters and alphabet, in 
that nations of strange languages may hereby 
communicate their meaning together in writ 
ing, though of sundry tongues uraged 
by your majesty’s favorable disposit to the 
virtuous and learned endeavors your faith 
ful subjects, I have presumed t publis] my 
characterie under the protection of your ma 
jesty’s nam« My invention is tender 
plant, young and strange, and so it resteth. If 
it may be so happy as to enjoy t influence 
of your majesty’s favor and g king, | 
doubt not but it will grow up, be embraced 
and yield profitable fruit unto many, and | 
myself shall have attained for my particular 
respect that which in a lower degree many 
shall enjoy, the use of this, my invention In 
this extract from the author's dedication mod 
ern orthography is submitted for the quaint 
and obsolete spelling of the sixt entury 

Bright’s invention, though very ingenious, 
was clumsy and never came into general use, 
though practiced by some writers lt was, 
however, the beginning and foundation of 
modern shorthand. The present system is one 
of slow evolution. Nearly every vilized lan 
guage has its own system of shorthand, as the 
English, the German, the Fren t Spanish, 
the Italian, etc., but the English is by far the 
most extensively used, including all t Brit- 
ish possessions and the United States. In fact, 
some of the foreign systems ar rgely adapta 
tions from the English, whi generally 
known as the Pitman system fr the name 
of its inventor, Sir Isaac Pitmar lle was 
born in 1813 and died in 1897. In 1837, being 
then the teacher of a provincial s in Eng 
land i published a book ent Steno 
graphic Soundhand.” 

He had previously learned and | ticed an 
earlier system, but his was so superior that it 
soon supplanted all others. His book, by the 
way, was published by Samuel Bagster, widely 
known the publisher of the Bagster Bibles, 
celebrated for the great number and accuracy 
of their references. Pitman ha won the 
friendship of the Bible publisher by voluntarily 
verifying every one of the references discov- 
ering and correcting many mistakes, and Bag- 
ster returned the favor by publishing Pitman’s 
first book on shorthand, and every subsequent 
edition of it for several years 

Books Had Large Sale. 

Pitman worked hard to populari the sub- 
ject, and some of his books ri ed a very 
large circulation His “Phonographic Teach- 
er,” which sold for half a shilling, reached a 
circulation of considerably over 1,000,000, and 
his “Manual of Phonography 470,000 
With the co-operation of Bagstet vas in 
strumental in having published in shorthand 
the Bible, the new Testament and Prayer 
Book, “The Pilgrims’ Progress ‘The Vicar 
of Wakefield,” “Tom Brown’s School Days,” 
and many other standard works About the 
time he published his first work on shorthand 
Pitman won a prize of $1,000, offered by the 
British government, for the best suggestion as 
to the collection of amounts for prepaid let 
ters Pitman suggested a plan for stamps 
which was adopted by Sir Rowlar Hill, and 
thus gave birth to penny postas Pitman 
was also intensely interested in t subject of 
reform in English spelling I 1894, three 
years before his death, he was knighted by 
Queen Victoria for “his eminent ti 
stenography.” 
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THE “QUADRUPLEX” SPECIALTIES. 





ns 

m- For modern office equipment the “Rotattiv 

S : ‘ 

: Rapid Lett Copier,” the “Quadruplex Rap 

ex “ene ned et Quadruplex Typewrite: 

Lette! ( . 2. arupiex ypewrit 

he Postcards, ind the “Plex Duplicator” ar: 
ry among tl vell known specialties. They 

ri lg . 
4 | made by 1 Quadruplex Company, 14 and lf 

red ; 

4 Scru | 

ie ‘ ‘ > ; 

th- It is claimed for the Rapid Letter Copier 

ny that it w ntirely dispense with the old cop 
my letter-press, and will do an hour’s work of 

me latter it few minutes, thus making a ere 
if saving of ti f clerks, more than sufficient 
in the first year to pay for the moderate pric: 

Ice ; , 
| of the 1 It possesses ten times thx 

-ed efhcrency t less st than the old style 
letter-press, needs no brush, and no trouble 

led me il s ts and not blur the writing 
ny The QWuadrupiex Letter Copter is a strongly 
In made machi and appears to be very simpl 
. own You! Your Stock 
, ri , p , ou insure I our oc 

in he Wuadrupiex lL ypewriter ostcard 


ry ready w known, but for the uninitiated Why Not Insure 

us, few a summary | t its nt 0 a 7 be b Your Prospects? 

te ting I ssibly so ive experienced the 

as, awkwardness of typing upon an ordinary card 

of in a writing machine used by the difficulty You Lose More Than We Do 
ne and troul ttached etting perfect feed If You Are Not Handling 
in- and “grip When fe to the machine, t Our “Sold to The Trade 








‘he only one-l] f the sj could be used, as Only” Machines. — 
sh. tte abieg? a some room. Now 
he all that ishe fundreds of firms 
rit- over t rol \ccrington to Zanzi 
ict, bar.” ar iu ru] x Typewriter Post 
ta- cards ex ' Chis rd is fully patented 
lly nd mn —— tod sheet of foeur 
me cards: bet 1 rd is an intervenit 
yas strip, whi rms perfect grip for the typ: 
ng writer 1 rand gui d results in a card 
ig- which can be typed upon all over As many 
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Milwaukee's First Business Show 


HE first business exhibition for Mi 
waukee was held March 19 at the 
Eagle Club house, under the auspices 


of the Milwaukee Association of Accountants 
and Bookkeepers It was declared to have 
been a decided success. Over 2,000 people at 
tended the show, which opened in the after 
noon and closed at midnight of the 19th 
Because of the success of the first exhibi 
tion the association has decided to make it an 
annual affair and a permanent organization 


looking to this end is now under way among 
the accountants and bookkeepers of Milwau 
kee, 

The business men of Milwaukee were parti 
ularly interested in the line of office devices, 


adding machines and 
as stationery supplies 


similar 


including 
furniture, as 
arrangement of 


typewriters, 
well 


the 


othce 
The 
to the 
Considering 
day the 
pended, attested the 
moters 

The re 


follows 


exhibits was 


national business show arrangements 
that the show held for only 
incurred the effort ex 


deep interest of the pri 


one 


expense and 


were twenty-one exhibits in al : 


Addressograph Co 
H. Cc. Miller C 
Comptometer Co 
H. H. West Co., Milwaukee 
United Auto Register C 
B. Loewenbach & Son 
Adding Machine Co 
Multigreanh Co 
Universal Folder Co 
Northwestern Furniture Co 
Amberg File & Index Co 
Elliot-Fisher Co., Milwaukee 
Office Appliance Cu 
Brandt Cashier Co 
Burroughs Adding 
Milwaukee Association of 
keepers 
Sengbusch 


kee 


ilwaukee 


Universal 
American 


Milwaukee 


Machine Co 


Accountants and Book 


Self-Closing Ink Stand Co., Milwat 


Sieckert & Baum Stationery Co., Milwaukes 
Smith Premier Co 
Jenkins Loose Leaf Co 
Monarch Typewriter Co. 


One of the largest and most attractive dis 


Milwaukee 


plays made at the show was that of the Nort! 
western Furniture Company of Milwauke: 
The exhibit occupied a large space at the east 


end of. the exhibition room and attracted wid 
spread attention, to the 
which the company’s new sanitary desks, new 


owing manner 1 


steel filing devices and other articles handled 
by the company were exhibited. The North 
western Furniture Company is the exclusiv: 


agent of the Globe-Wernicke Company in Mil- 
waukee and the display of the many styles 


filing cases was probably the largest at th 
show. The new steel files exhibited for th: 
first time in Milwaukee were the object of 
much investigation by visitors. The North 


western Furniture Company is planning to 
hold a business show of their own some time 
during the coming May. The idea of any one 


firm holding a business show originated with 


the Northwestern company and was put in 
practice by them a little over a year ago at 
their commodious store on West Water street 
in that city. The attractive display was in 


charge of C. E. Netzhammer, sales manager of 
the company. 

The Elliott-Fisher exhibit, displaying the 
big ledger posting machines and the billing 
machines attracted attention 
well as did the folding machines in charge of 
representatives of the Universal Folding Ma- 
chine Company. The machine folded and took 
eare of circulars in a manner that must have 
appealed to any business concern that has a 


as 


considerable 


irge number of bills or circulars to send out 
monthly Ihe H. H. West Co., of Milwaukee, 
lisplayed a large line of the Shaw-Walker and 

Macey files and the H. C. Miller Co. the 
Loose Leaf House of Milwaukee,” made a 
successful exhibit, while files of all kinds were 


nd in the 


hile and 


& Baum St 


the Amberg 
Phe 


well 


appliances shown by 
Co. of 
itionery Company, the 


Siekert 


known 


Index Chicago 


Milwaukee firm, had one of the larger displays 
that covered broad field The Yawman & 
irbe line of their exhibit was one of the most 
popular Bb. Loewenbach & Son of Milwau 
kee, appealed to all business men with theit 
ine of manitolds, duplicate and _ triplicat: 
books and blanks 

The Felt & Tarrant Manufacturing Co. of 


Chicago, displayed the Comptometer under th: 


harge of J. M. Furnas, the Milwaukee saies 
agent. The machine was kept busy adding and 
balancing statements for the inspection of 

many business men who were interested in 
this display The Gammeter Multigraph, dis- 


the American 


Company, was kept busy turning out samy 


played by Multigraph Sales 


bills ot lading, shipping receipts and letters 
the many business men and clerks 
were interested One of the features shown 
by the Milwaukee Office Specialty Company 
was the Writerpress, manufactured by 1¢ 
[vpewriter Printing Machine Company of 
Buffalo The machine turned out some 2,000 
mechanically typewritten letters per hour. The 
\ddressograph, one of the most perfect ad- 
dressing machines on exhibition, printed fac 
similes of the best typewriting at the rate of 
3,000 names per hour without single error 
Che Brandt Automatic Cashier was one of the 
handsome labor devices on exhibition and was 
favorably commented on by all who inspected 
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SHORTHAND FOR THE BLIND. 


How Sightless Women Operate Typewriters 
and Take Dictation. 


By Grace E. Keator. 


In recent issue of the Century Magazine, 
Richard Watson Gilder, the editor, had an ar- 
ticle entitled “Light Thru Work,” that elicited 
wide comment Mr. Gilder is president of 
he New York Association for the Blind, and 
the article was based on its annual report. It 
showed beyond all proof to the contrary that 
the blir d had t last been able to operate the 
typewriter and to take dictation quite as satis 
factorily as those who see. It has taken years 
of hard work to bring about this result, but 
the facts clearly show that the end has been 
obtained 

The following is a description of the method 
now used by the blind and is by Miss Grace E 
Keator, blind stenographer herself. She is 


private secretary to Miss Winifred Holt, who 
is the executive officer of the New York Asso 


ciation for the Blind. Miss Keator is self-sup 
porting and happy illustration of the work 
f this organization and of the handicap that 
has been overcome and tl] progress made in 
e use of the typewriter by those unfortu 
The first man to introdu the teaching « 
shorthand for the blind in this country was O 


H. Burritt, then superintendent of the state 
school for the blind at Batavia, N. Y \ few 


pupils, who seemed especially adapted to this 
line of work, took it up, and I was fortunate 
nough to 1 mong that number After hav 
ing acquired stenography and typewriting, | 
returned to my home, and should not have 
been able to take it up as a profession had it 
t been for the New York Association for 
e Blind Miss Holt, the secretary of that 
ganizat 1dic tenography for the 
blind I nd, where it was earlier recog 
ed | i iem. In Bir 
mingham there is a public stenographic offic: 
with sever blind stenographers who do effi 
e graduates of the Norwood 
Blind, who are considered 
grap! \ I ve s cured excel 
lent positiotr Miss Holt, who was searching 
for blir ste raphers, | rd of men throug! 
Mr. Burritt I now |] the privileg 
being her pr te secret I am very glad 
th I was blind, 
but because she considered my work well 
done and o1 par with that of sighted stenog 
l St lerful ma 
, and S 
~ very ipl 
ix keys with 
vh I ions used 
‘ h g r usé 
Six ’ ] ru 
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ANY TYPE- 
WRITER 


IS A GOOD 


MACHINE 


FOR SOMEBODY'S WORK 











supplying their customers with machines suited to their 
requirements, will find our stock of machines suited in 
grade and price to the needs of ALL CLASSES of 
customers. You will find EVERY MAKE of machine 


including— 
Remington—Smith Premier—Mioonarch 
Underwood—New Century—Oliver 
Densmore—Hammond—Yost 


on hand 
‘‘Rebuilt,” ‘“‘Ready for Use”’ or “In the Rough” 


In price, and class of machines supplied, we can hold 
your business if you give us a trial. 


A Positive Saving of 25% to 75% 


on any standard typewriter. A GUARANTEE, liberal 
as to terms, accompanies the sale of every machine. 
They will give good service and bring you re-orders. 


WRITE FOR CATALOG BEFORE BUYING 


Wholesale and Retail 


The American Writing Machine Company 


345 Broadway, New York 
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of these rolls, which can be replenished very 


easily by simply slipping the spool out of the 
1 So 


bracket and placing it in the fresh roll 


you see my notebook is a large roll of narrow 
paper, and the notes which are taken on this 
as easily six months 


paper can be read just 
hence as they could the day they are taken 
have also put into Barille the instructions fo 
using the shorthand machine for the ben 
of my pupils and for my own reference 


The machine writes a raised print formed 
from the English Barille. I have been asked 
why I did not substitute New York Point, 


which is another raised type, for by steno 
graphic notes. This would be impossible, a 


1 


the shorthand must be written in a type which 
has limitless contractions, and the English 
Barille is the only type at the present time 


which fills the requirements, although the Im 


proved Barille, which is the simplest tactile 


print, will undoubtedly be substituted in time 


After the notes are taken on the shorthand 
machine they are read with the finger and 
transcribed to the typewriter, which differs in 


no way from the ordinary machine The use 


of this machine, which runs easily, keeps the 
fingers flexible and does not dull the sense of 


touch, makes stenography particularly desir 
able for the blind, as it is perfectly possibl 


for it to be carried on in conjunction with 


playing the organ or the piano 


My first pupil has mastered the system in a 
week, and is now taking letters. She has been 


an organist and ts also a pianist It is pos 
sible to attain a high rate of speed, the ma 


chine being guaranteed to write 140 words a 


minute. It is perfectly possible for blind sten 


ographers to do technical work for doctors or 


statisticians | have just completed som« 
work in this line for a physician of the Pres 


byterian hospital, for which the usual rates for 


stenographic work were paid. There are now 
three blind stenographers, who have done 
work in connection with the association 


There is no doubt of the great possibilities 
in this field for the sightless. It is my firm 


belief that a blind person of average intelli 
wence and plenty of patience and stick-to-itive 
ness must succeed in this work 
and interesting work. 





LOVING CUP PRESENTED TO MR. M Ss 


EYLAR, BY MEMBERS OF THE NEW 
YORK SALES FORCE, UNDERWOOD 
TYPEWRITER Co 
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‘Youth is a blunder 
Manhood a struggle 
Old age a regret.” 





You may blunder in vouth, but if during manhood’s st: 
gle you avail yourself of the opportunity to purchase ; _ Ham- 
mond, the regrets of old age will be considerably Mosnished 
because it’s 


The Perfect Typewriter 


" HAMMOND b 
VISIBLE 





Model No. 12 Hammond 


Perfect Visibility of Writing Perfect Mimeograph Stencil Cutting 
Perfect Alignment of Type Perfect Touch 

§ I 
Perfect Uniformity of Impression Perfect Mechanical Constru 


Perfect Paper Feed. Perfect Ribbon Feed 


[Perfectly Proper In Your Oftice 





The Hammond Typewriter Co. 


69th Street and East River 


New York City, U. S. A. 


REPRESENTATION EVERYWHERE. 
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MR. GEORGE CROUCH. 


Manager New York Ci:y Office, Underwood 
Typewriter Company. 
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Office Furniture in Paraguay. 
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HAVE 
YOU | 
EVER 

HEARD 


of a single Dealer who was not 
entirely satisfied with our Carbon 
Paper and Typewriter Ribbons? 

We admit that our prices 
are not the lowest—not by any 
means——but we give good solid 
value which is far more import- 


ant than a low price. 


Did it Ever Occur to You 


that our business has more than 
trebled within the short period 
of two years, and that we have 
at the present time the largest 
and most complete Ribbon and 
Carbon factory in Greater New 
York? We attribute our modest 
success solely to the fact that 
we have built on quality. All 
our products please the Dealer 
and satisfy the Consumer. 


We Manufacture 
every known variety and can 
furnish same either in the flat 
ream, special labeled boxes or in 
our regular branded packages. 

To large Dealers we will 
gladly send a complete line of 


samples and wholesale price list. 








COLUMBIA 
Ribbon & Carbon Mfg. Co. 


Originators of Perfect-Coated Carbon Paper) 
Cor. W. Broadway and Reade St., NEW YORK, N. Y. 
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The Monarch Telephone Desk 


stands for business foresight. Wherever you find one, 
there is a man at the helm who believes in preparation, 
who trusts nothing to chance, ready for every emer- 
Such men succeed; and the Monarch Tele- 
phone Desk, as a scientific business tool, is therefore 
welcomed by successful houses everywhere. 


Complete with 150 feet of paper, $2.00. 


THORP & MARTIN CO., Boston, Mass. 



































ATTENTION! 


OUR STOCK IS NOW LARGER THAN EVER BiFORE 


Greater Bargains 


Prompt Shipments for Dealers at Home 
and Abroad 


We Are Exclusively Wholesalers. 


Larger Selection 


Recent heavy purchases enable us to offer a splendid array of 
great bargains in 


Rebuilt—Ready to Use—and “in the Rough” 


Our Revised Price List for 1908 is almost 30% lower 


than other wholesalers. 
Machines of Every Make. Write for it Today. 


A Cazetteer of Bargains 





AMERICAN DESK & TYPEWRITER COMPANY 


WHOLESALERS OF TYPEWRITERS 


188 DEARBORN STREET, CHICAGO 














The Typewriter Gains in Exports. 


The popularity of the American typewriter 
in other countries as well as the United 
States, which is shown in recent consular ré 
ports published by the bureau of manufac 


tures, is further illustrated by the figures of 
the bureau of statistics showing the actual 
growth in exports and the wide distribution 
vf this class of American manufactures 
While the typewriter has been for more than 
25 years an important feature of manufactur 


ing industries in the United States and nsid 
ered indispensable in its business blis] 


ments, it was only a decade ago, i 
year 1897, that the number exported became 
sufficient to lead the bureau of 
make a separate record of thes exportations 
and the countries to which sent. Prior to that 
| date the machines had been included under 
the general head of “other machinery 
In 1897, however, there were sent t the 
United Kingdom $731,000 worth of typewrit- 
ers; to Germany, $229,000 worth; t france, 
$99,000 worth; to Russia, $88,000 worth; to 
British Australasia, $68,000 worth; to Belgium 
$40,000 worth; to Mexico, $25,000 worth; to 
Canada, $30,000 worth; and to British Africa, 
$20,000 wort! The total value of typewriters 


exported in that year was less than $1,250, 
000 

Contrasting the figures of 1907 with those 
of 1897, the records of the bureau 
show that the total value of typewriters ex 
ported was $6,250,000, against $1,500,000 in 


1897; that the value of those sent to the Unit 
ed Kingdom was more than $1,500,000, against 
$750,000 in 1897; that the value of those sent 
» Germany was more than $1,000,000, against 
less than $250,000 in 1897; to France $500,000 
worth, against less than $100,000 worth a de- 
cade earlier; to Mexico $373,000 worth. 
igainst $25,000 worth in 1907: t Canada, 
$259,000 worth, against $22,000 worth in 1897, 
and t British Australasia $283,00( 


$68,000 worth in 1897 


against 


The growth in the use n 
typewriter in those countries t tli vorld 
using language other than our 
more rapid than in those which u t n 
guage f the country in whi 
tvpewriter is constructed T t ‘ 

A meri untries the exportati s 4 1897 
mounted t only $70.000 ! 7 S720 
OOO, or 11 times as much in 1907 as 1897, 
while t Brazil, in which the Portus lan- 
cuage is used. the value of tv ae sent 

$4,000 in 1897 ¢ S69 (1 1907 
To Germanv the valu f ‘ 
ed grew rom $229.000 in 1897 ¢ S] 7.000 in 
1907: to France from $99,000 in 1897 to $514.- 
000 in 1907, and to Belgium from $40,000 in 
1897 to $138.000 in 1907 | Ind t . 1e 
of the machines sent in 1897 wv s than 
$8,000 and S&8.000 in 1907: ¢ ( n 1897 
less than $4,000 and in 1907 pr t ¢19 
ww) + Tar in it 1897 ] ce ¢] . es fy —_ in 
1907 $41,000 
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x tv] S 
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ing c ce EF 
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lish-speaking ing section of the world 
otk tha ‘3 imounted 
1897 $861,21¢ 1 / $2,317,450. To 
oth parts e world, in which languages 
than Englis re spoken and writter 
the value of typewriters exported in 1897 was 
$7 1.901 907 $3.95 R20 

tal vs the value of 
yp : 1 [ é Stat 
1 SY, 

Year endins ) 31 , r ending Dec. 31 
1897 $1,566,916 1903 $4,537,396 
1898 77.250 1904 4,138,651 
1899 2.776.363 1905 5.102.980 
1900 2,7 36,435 5,694,244 
1901 2.937.762 7 6,664,164 
1902 3575. 909 

Tl value typewrit nd typewriter 
supplies 1 d in the United States 
has grown, as wn by tl census reports, 
from $3,630,12¢ 1890 $6,932,029 in 1900 


nd $10,640,485 in 1905 


A Novel Advertising Method. 


A very uniqu dvertising plan was onc 
successfully tr ut by t manager of one 
of the typewriter mpat To a carefully 
selected list three hundred business men 
was address circular tter, very neatly 
printed Pinned to the 
top of each letter was a brand new dollar bill, 

id the i fi statement 
the eff t ! presented what 
the person to whom the letter was addressed 
would save every period oft definite length 
which was mentioned in tl letter, 1f he would 
use p ry ] 
yp lj where 
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PROFITS 


FOR YOU 





TWO BUT A SINGLE THOUGHT 


HANDLE 


LOOKS WITH 
IF YOU 


KEYSTONE 
RIBBONS AND CARBONS 


For Your Profits Depend Upon the Satisfaction 
You Give the User 





It is the repe rade the permanent customers, 
it make The difference between 
e successtf d the uccessful dealer is often 


“KEYSTONE” 


iabl n the profit side. 


agement in selection. 








AND PRICES 


KEYSTONE CARBON PAPER 
MANUFACTURING CO. 


MAIN OFFICE AND FACTORY 33 FRANKLIN, PENNA. 


NEW YORK OFFICE, 26 Broadway, New York 
LONDON OFFICE, 8 Long Lane-—Aldersgate Street, London, England 
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The SUN 
Typewriter 


No. 


A Standard 
Type-Bar 
Machine 
For Office 
and 
Travelers 


Dealers 
Wanted 
Everywhere 


The ONLY Portable Standard 
Aluminym 
Visible Type-Bar Machine Made. 
Complete Outfit $55 


Weighs 15 Pounds 


THE SUN TYPEWRITER CO. 


317 Broadway, New York 











=—PeyEnNcCILS = 


FREE OF COST 


To prove that the KIM-BER-LY Pencil 
is as good as the best imported pencil 
made and sold at one-third less price, we 
will mail free of cost, six samples of dif- 
ferent grades of hard and soft pencils to 
those in authority to order office supplies. 


PENCIL EXCHANGE, Jersey City,N. J. | 











SEE ADVERTISEMENT 
“Office Appliances” 
Page 22 
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Hints for Selling Goods by Mail 


HE marked success achieved by 


mail order houses during the last 
few yvears has convinced all wide- 
awake business men of the efficacy of cir 
cular and personal letters as sales pro 
ducers and sales aids. Not only that, but 
that the selling campaign that is prose- 
cuted by mail, if properly conducted, can 
be carried on at a cost that 1s relatively 
small compared with the expenditure 
necessary to reach the same number of 
consumers through = salesmen. Even 
where the manufacturer transacts all 
business through jobbers or retailers it 
frequently has been found profitable to 
reach the consuming trade by correspond 
ence, thus working up indirect business 
the mailing end of the ordinary busi 
ness, therefore, having become a factor 
of importance, it behooves the sales man 
ager to ask himself whether his system 
of conducting this part of the business 
is productive of the best possible results. 
\s in all other branches of business, the 
methods employed vary; the results 
shown, as a rule, being in direct ratio to 
the application to the work of scientific 
principles 
It is not enough to make up a list ol 
the prospective customers to be reached, 
lit and 


1 
| 


compose a “catchy” letter and sen 
the necessary advertising matter out; 
many other things should be taken into 
consideration. 

In the first place, the names to be used 
should be made into a card index, divided 
under state headings. Each state should 
be divided into towns, arranged alphabet- 
ically, and under the town heads the 
names should appear in like order. Such 
an index will save a great deai of time 
should it be deemed necessary to circular 
ize any particular section of the country. 
If a list of iobbers or retailers, the com- 
mercial ratings should appear opposite 
the respective names. In all cases where 
sales are made the buyers’ cards should 
be checked, with dates of sales With 
such a list it is a very simple matter to 
ascertain who are and who are not cus 
tomers, and to make a guess as to 
whether the buyers are about ready to 
come into the market again for the same 
line of g ods. 

In connection with the index list a rec- 
ord should be kept containing all avail- 
able data affecting selling conditions in 
the different states, sections and cities. 
It will be found that a cheap grade of a 
certain line of goods is readily salable in 
one state, while a higher priced article is 
a drug on the market, and vice versa. 
Knowing the peculiarities of his territory 
will save the sales manager a useless out- 
lay of time and money in advertising 
goods where there is no market for them. 
If he wishes to create a market he will 


+h 


be in position to recognize 
to overcome and to frame his met] 
approach accordingly. The | 
will tell what is the heavy buying 
in all sections and avert th 

of customers and prospects b 
proached 
could n 


tt be induced to buy 1 
how flattering the offer might 


make a success of the mailing 


the sales manager must not onl 
the force at his command, but 
be skillful in its direction | 


energy is worse than no energy 


Another question of interest to th 


order man, and one concerning 


there is a great deal of dispute is \ 
I-cent or 2-cent stamps should | 
for circular letters. The major 


ever, 1n line to the belief that 
send out circulars as first-class 


they go to business men, bu 


stamps serve as good a purpos 


farm trade. The business man 


1 1 


ot mal letters are no novel 


and he has no time to open them 


on the supposition that they 


interest or value to him. Thet 


] 1 
t 


very likely to throw into tl 


1l@ Wasi 
basket unlooked at all letters 

his desk bearing the tell-tale 1 
and open flap. In such event 
how cleverly worded the lett 
alluring the proposition sub 
energy, time and money represent: 
been wasted. On the otl 
farmer gets but little mail and as 


feels rather flattered to re 


1¢e€ 


from a big city business house. He 

to examine the contents 
envelope, sealed or unseled, eve 
they consist only of an imftat 
written letter without the nam 


and a couple of catalogue leaves 


too giad 


L. H. Martin Takes Vacation. 


I H. Martin, the editor 
nicke Doings,” whose practi 
gestions 1 this bright little sl! 

\\ is to educate the G \ 
igents ng the lines wil 
ther é st me ney by urnis 
the brightest bits in salesmans 
has |} n forced to take a long 
serious mplications arising 
ble or several months M 
s is desk, writing 
ind rhyme to er 
( handk DD 
I 5 e suffering and 
t uid f l Being 
il ove f 
a it wi only b 
he vered perte t 
r renewe Vin 
bors e has be I 


at a time when they pr 


1 S 
rds of 
bo k 
son 

+1 , 

b ibly 
eT 

lo 


I-cent 








MAKING PROGRESS. 


Ma ( Ss W ndle rebuilt m 
chin wi g t rtraits of Charles 
Tolesch, pt! a i3 (sy n, secretary and 

irer, of A meric: ) ind Typewriter 
Co., 188 De et, ( g 

This nee mk » the front in 
the p wi . d g a nine business 
wi lealet ig! country The 

en \ exc 

Mr. Gold jt ed from New 
York re p f something ¢« 

d contracted with 





CHAS. JOLESCH, Pres 
the manut 
outp t of se 
to exc d 
mont! 

An 
tl ‘ wi it 
eld y ad 
und art ulding up 
departm«e 

Lonn is ¢ 
rene R. J g 
Amer r Ex 








OLDMAN, Set 


a considera 1e 


in | expects soon 


f 400 machines a 
for business 
of the foreign ; 


yme exporting 
their toreign 


New Zealand Sales Requirements. 


ocated 


\ New Z nd importing firm 
Welling t] ireau of Manutac 
tures that s 1 ke made by 
porte ed St in quoting 
prices | WI quotations c. 1. 1 
Wel re, eterré Ss at least abso- 
itely ake goods t 
b. New ¥ r shipment. The 
m s mist is the failure 
An tations at the 
é ) notice of the 
prosp lelay frequently 
result g business 
The | { is being main 
tained N business out 
look is brig! is handled by 
the bor-saving office 
di V the Ne 
Zealand eg 
Thoug g Ss tk 
does the 1 
Dor 1 be 
task I best \ 
do it 
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Simplex Electric 


Automatic 


<x Envelope Sealer 


Office. 


Some gor d Foreign and United States 
territory open for enterprising dealers 











THE SIMPLEX MANUFACTURING CO. 


90 WEST ST., NEW YORK 108 LA SALLE ST., CHICAGO 








*’Princoss” 


Marca de Fabrica 





Cc. H. DEXTER & SONS 


Windsor Locks, Conn. 


make PRINCESS COVER 


Papers for Catalogues, and 


STAR MANIFOLD LINEN 


Papers for Carbon Manifolding in all its branches 


—— 








-— i. 





























OFFICE APPLIANCES 


: 
7 
90 { 


A “SAFETY” INK WELL. 





























lf you hav ever had the bottor rop 
. 
r 
it. 
Patented The “) rk is said to | he 
No. 500 finest rubl vhich is not i é 
Queen Typewriter Desk nk; wl . id st 
ye 
rads Our complete line must be seen to 
. NEW LOOSE LEAF MEMO BOOK 
be appreciated. Best oak lumbet ) 
’ . : he Waterman Company is marketing a 
aa?) best of workmanship—make memor ! | 
“Pp “OQueen”’ quality. lestin ; : 
O (ur designs cK mbine ever’ . : 4 ™ "ae er ; 
or factor of convenience and ctur ssell M 
ror | \ ' \ 
completeness. -seedelae vm ee ( 
4 For example— No. 300 
1S provided with a 
Ss note - book holder. 
No. 500 Closed 
Note the small space re- Ss 
quired when not in use. 
Shipped folded Comes 
ready for use 
DEALERS! A ; 
Let us show you what the Queen line is .) 
like. Let us quote you prices that show wat 
“‘we divide the profit with the dealer.”’ “Y g 
Or better yet send us a sample order. ¢ 
WRITE TODAY FOR CATALOG “‘P 
The M ille Cabi 
e Marysville Cabinet Co. 
Be Exact. R 
Marysville, Ohio, U.S. A. e a 
a be 
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A NOVEL REFERENCE SHELF. 


The Yawman & Erbe Company 
to increase its already strong line of modern 
office devices in its recently announced ref- 
erence shelf, a cut of which 1s shown here. 
The shelf fills a void that has been fre- 


continues 


quently emphasized of late. There was a big 





ttach easily to 


need of something that w 


a handle of a file or desk dr It is adapt- 
able to any size or kind of cabinet. It is 12 
inches square and made of select quartered 
oak. One end h fitted with two 
rubber covered hooks, which are placed about 
two inches apart This permits the shelf to 
be hung on th ndle conveniently 


1 se rtir , 
be used in ass g papers 


SNOWFLAKE—PURE AS SNOW 


The above caption is an apt description of 
the “Snowflake” brand of paper, the product 
of the J. W. Butler Paper Company, Chicago 

It is a « ted paper nd for half-tone and 
color work perfe tion is desired, 
it is the 1 shed en in many a 


day. The company has recently sent out a 
booklet, 9'4 by 11%, bearing the title “Snow- 
flake.” On the title page is piece of color 
work l \ Midsummer 
Night’s D tic a thing as 
could be imagined. Thi ted paper takes 
this color work to the last detail: There are 
throughout tl tt bool ssortment of 
half-tone work that amply proves the quality 
Pp r 

| I k pa ti 

tes é ( nee the day 

I S1 ving wit 
ne d 


R. BRAND & CO. CHANGES LOCATION. 


IMPORTANT! 

Sales Managers!! Salesmen!! Watch the 
“RETAIL TRADE OPPORTUNITY” De- 
partment, as appearing in this paper. You will 
find many good “Tips” as to where goods can 
be sold. These 
worthy of your considerations. 


“prospects” are fresh and 
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Office 
Economy 


True economy in the office depends on the 
quality and service- giving of the carbon 
paper and typewriter ribbon used. To save 
expense — and to get better, quicker and 

neater work—use 


A Perfect Copy 


The duplicate as exact in every detail 

as the original—the impression is sharp, 
mE and readable—no smut-—every letter 
uniform — the most perfect carbon copy 


that can possibly be made, because 


“The Pink of 


Perfection” 


Carbon Paper Typewriter Ribbon 


because Carnation Brand Carbon Paper is graded in 
cights according to number of copies required, and 
gie sheet gives nearly twice the service of any other 
An exclusive process in the man 
ion Carbon Paper a hard, nor ut : fis 
y indelible colors—every copy 
clear and readable 
ation Brand Typewri 


will give asharre 
th 


Carnation Brand Carbon Paper has strong, indelible 
colors —hard, non-smut finish—a different grade for 
different copies — one sheet outlives two of ordinary 
kinds. An exclusive new process in the manufacture 
ge Carnation Brand a perfect car per. Our 

“Uses and Abuses of Carbon my and 

7 te riter Ribbon,” tells you which grade to use, 
Send for it today, it's ‘tree! 

Use Carnation Brand Typewriter 

Ribbon— Positively non-filling—in- 

delible— gives clear, uniform letter 

until ribbon is all worn out. 

Don't forget to send for the book, 

Address— 


Miller-Bryant-Pierce Co. 
Dept. 1s, Aurora, [iL 


rib } st. Write for free booklet, 
u vend Abu of Carbon Paper 
an 1T ype write 7 Ribbon” and earn 
what weight paper you should use. 
Miller - Bryant - Pierce Co. 
ept. 12 Aurora, 











Two of the numerous advertisements appearing in the 


National Magazines for your benefit. PARTICULARS 











PQ WHOLESALE % 


* Rebuilt Typewriters * 


TO THE TRADE ONLY 


Complete Line of Specials 


All Makes and Styles 
Wide Carriage, Book Machines, Etc. 


Constantly in Stock 


Rebuilt ‘‘Firsts”’($**) Incomparable 
Rebuilt Ferree all ( ike ) Fine 
Repaired (3%°.,;,) Al Cheap 


SPECIAL PRICES 
on a Sample Order 
for Your Inspection. 
600 Smith Premiers and hun- 
dreds of Remingtons, not 
wrecks, but first class 


Complete Machines, 
on hand 


General Typewriter Exchange 


_ 21 Murray Street, NEW YORK 





Bargains in 
Complete Machines 
in the Rough General Offic 
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EVIEWING the Field of Specialties, 
Staples and other Office Supplies of 
particular interest to the Commercial 

me 
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Annual Dinner of New York Stationers 


Hk annual banquet of the Stationers 


Board of Trade of New York City 
was held at the Waldort Astoria on 
Wednesday evening, March 18 the presi 


occupied the chair, and 


trade and thet 


Bainbridge, 
the 


dent, H. C 


ik} members of stationery 


triends attended Ihe room was. tastefully 
decorated and opposite each guest's plate was 
a beautifully hand-painted name card Phe 
menu card, with its floral decoration, was a 
veritable work of art, and the menu itself was 
well worthy of the culinary reputation of this 


Full done to the 


justice was 
the 


famous hostelry 
those present, dinner 
the head of that 
and experienced master of ceremon 


repast by and com 


mittee, at which was inde 


fatigable 
Angy H 


evident 


ies, Thomas, are to be congratulated 


on the satisraction given to all \ 


handsome memento of the occasion presentetd 


to each guest was a small box bearing a finely 


executed pli ster cast in relief of a gentleman 


in evening attire leaning back comfortably in 


his chair holding aloft a glass. On his face 1s 


an ineffable smile of self content and satisfac 


tion emanating no doubt from the empty wine 


bottles, and plates on the table before him 
\round him are the words, “For he’s a jolly 
good fellow, and we won't go home till morn 
ing.” The pleasing gift was much appre- 
ciated 
The President's Remarks. 

The president, H. C. Bainbridge, in his in 

troductory address, stated that when the gen 


‘rd of Trade took place 
he was ill in bed, but on his recovery he found 
The Board 
had done a very successful year’s business, but 
thei had bad the 
did a good business In fact, 
the had 


how 


eral meeting of the Bi 
they had re-elected him president 


when members business 
Board 
the Board profited by 
debts. In 


ever, as tar as they 


always 
members’ 
matters, 
the Board 
the members 


Che tee wi 


order to compensate 


' 
hac 


could, 


passed a resolution to reduce 
the rext 


$15 


fees $5 for quarter 
$20 During th 


therefore, he instead of 


year they had tried to settle two or three 1: 


portant questions. One was the point as t 
manufacturers selling direct \ joint commit 
tee was appointed, and they made a report 
with which doubtless all are familiar An 


Wher 


other point was the question of terms 


he bought goods for cash, the seller wanted 
cash at the expiration of ten days, but wher 
he sold on similar terms he was told he would 
be paid when they got good and ready, an 
then they invariably took off 3 per cent or 5 


per cent This not only applied to ten day 
transactions, but to sixty and ninety day trans 
ictions. The terms made at the time of sal 
ire often disregarded, and the cash dis 


is taken in all This should be amen 
ed, and we should endeavor to 
terms agreed The 
merchants are proud of their trade dealines 
of | 


( 


cases 
live up ft t 
upon great majority 
and by united action against this class 
duction, the men attempting it can be 


ind they should 


brought 
their dishonesty, 


to a serse ot 


Affair 
Strong speeches. 


sue AL.nual 


be taught that the cash discount be « 
miy im one way 
In concluding his address President Bb 
bridge said 
4 new race of merchants seem t be g! NV 
ing up, who apparentiy have wrong 1d 
vhat a cash discount 1s given for it it 1s 
tor the purpose of getting cash, and that they 
ire not entitled to it betore it has b earne 
is a vulgar theory that they wi ot put up 
with, and the seller who objects to their met 
dds is unworthy of their patronage 
We should start an educational campaigi 
igainst this growing trade evil, and insist up 
on it that terms are as important as prices, 
nd that to obtain the best prices they must 
ive up to terms 
| am not reterring to the t 
through lack of capital some similar crit 
is unable to meet his obligations, but to a class 
of smart buyers who have capital and who in 
tentionally disregard terms, who continually 
take from ten to thirty days more time thar 
they are entitled to, and deduct t sh dis 
count in making settlement. and sometimes 
the freight, and then either pay ntion 
to your protest, or treat 1t with contempt d 
write you to that effect 
“The great majority of mer nts. how 
ever, are as pt! ud of their credit . I ny 
ther qualiheation, and the feeling that 4 
ire in this category makes it mu er to 
deal with the class of graiters to wht | refer 
By united action against this ss, and you 
ill have some of them on your books, they i 
be brought to a sense of decency, and taught 
that to get cash discount they must t 
nd it can only be earned in one way 
We miss tonight three faces, particularly, 
vhich have been with us at many of thes« 
gatherings. in the past, but who have passed 
! | refer to John R. Walker, Miles Vernon 
d Cheever Boorun They all distinguished 
themselves in their business lif nd were \ 
able characters socially 
Commissioner | | Huber spok next 1 
e€ question as to whether jobber should 
sell direct to the consumer He k ga 
ve position throughout his argu t. Ww ! 
part, was 
\ manutacturer ew v s ol 
s his wares to the jobbers : med 
that competing lines are manu t by 
concerns and the jobb« ‘ ( rt 
‘ «Therefore this manu ‘ ¢ 
luce the jobbe to buy His x ft 1s 
vith the ret ler. Ww tells nt < cf \ 
Che manufacturer s his < 
bound to se it to son t lare 
nsumer is his xt prey 1 \ nest 
Gorte he ully dt os “ ‘ 
give im an order This is by 
visiting ther iree ¢ sul S S 


Greaily Enjoyed—Some 


LIDING the modern Stationer in the 
sale of office appliances. Showing 
how to successfully handle such and 

other goods of the trade. 
ads r me es 
\ p> ipi¢ it +s 
schedu sued by s S re 
fe bids the retaile b 
juotati The n.anufacturs 
and earnest work has secured t 3S 
trom tl sumer, feels that he s 
tect it b uoting direct, and 
ensues e trade If, however S 
to a dea nd does not quote tft t : 1 
er whos ess he had rf d, 
this t Is ¢ y strugg 
cesstul b ss career will pr ‘ 
dispose¢ throw ut his li € 
does not e to pay the mid t 
\fter a iad the ben { S 
for seve years through this 4 
ufactu returns to the ti d 
previous sed, possibly through s 
ind the acturer who 
placing goods with such ¢ S st 
the busit - because ft S S t 
the ler WI t ~ Die t r 
su Chis manutacturer will mak ry ef 
fort to regain his trade from s imer 
rather tl se the business | stion 
arises justihed in his action 1 tect 
himself ’f course, I do not « ch 
cases e in the majority \ mat! turer 
whose reputation is established, nd 
whose @g ds are called for by consu rs is 
no ex r soliciting the consu direct 
and shou leal with the trade 
The Re J. Herman Rand { the 
Mount M is Baptist ¢ iré t Sé 
of an t sting address S is 
he call t, spoke feelingly on t t \p 
pre t . He said 
“Wi ng in a criti ge dy 
has t the gamut of criticis ve 
there S ther sp + ibr 1 * > is > 
is the s t of appreciati se 
today w we say we criticis ly 
meant mply appreciat O s and 
girls eing sent it into t s and 
elds country with eyes n 
vit ts sympathetic t ! 
cle S We | i\ 
PI t in the history WwW 
ire beg g to appreciate t fe 
the the oe +1 os 
rl} time \ on | () er ( vas 
S reg er 
KS nig 1 t 
Englis The same is r 
g We talk ab 
Bible \g im T 
oe g é y fact 
\\ | t 
‘ 1, ' 
oe | ’ 
c ‘ : ‘ 
, 
> : 
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even : dt humanity The tioners’ Association, congratulated the met ton were informally discussed and the promise 
Stationers 1 1 af mn the Dusitiess vers on the strength of their organization na ola good delegation in July seems assured. 
world a recommendation of this appreciation n the success which had attended the ba Those in attendance were: W. J. Kennedy, 
you understat s men t iuere is no Use quet Kennedy Ptg. and Sta. Co.; Geo. M. Spalding, 
: ‘ \ ! vit ding if ‘ h other the During the dinner musicians nd singers Spalding Stationery Co: Ce Severson, Sev- 
e f strength that I mie tron inion I tell you rendered many fine songs in an enjoyable erson Printing & Stationery Co.; James s: 
; : that the time is coming when this spirit of manner, and the audience joined heartily Lacey, Woodward & Tiernan Printing Co.; 
: getting toget v1 tear us how to appr the choruses W. K. Woods; C. R. Comfort, Comfort Print- 
ciate the t r tellow e man who was At the guests’ table were seated Theodore ing & Stationery Co.; Arthur Fogerding, Mc- 
formerly separat from us is now joined with L. C. Gerry, E. E. Huber, Rev. J. Herman Lean Printing Co.; Geo. L. Meyers, Skinner 
us foday the gulf is t l in and we grasp Randall, H. C. Bainbridge. James T. Hoile & Kenndy Stationery Co.; Francis Adams, 
ands as con n comrades in the great on Robert Wilkin and Frank W. Bailey \dams Stamp & Seal Co.; Amedee Peting, 
ward march of humanity. I want to make you The guests were Geo. D. Barnard & Co. 
| appreciate this spirit of appreciation. You  Prancis Wood, H. G. Kiggins 
le- know how tor several years the country has Edward S. Wood M. C. Kiggins CLEVELAND STATIONERS’ BANQUET. 
1. been deluged with the literature of exposures. fy, maya pe ls eee ool The Cleveland Booksellers’ and Stationers’ 
ig There have been many exposures, until there bear A eee + A Wight, on Club of Cleveland, Ohio, held their annual 
sts has grown up amongst us a class of writers ww. R smith  _ Philip M. Bainbridge. banquet at the Colonial Hotel Friday evening, 
rd who stand tor this one thing—the disclosure - Sa : 4 a. “ March 20. After a menu that would delight 
- of dishonesty d graft in its various forms ¢° Gaston.’ Sartin fi. Das the most fastidious epicure, Toastmaster C. 
ial as it exists today. We need to remember that Leo Solinger, W. B. Growtage \V. Burrows read a paper prepared by Fletch- 
en sixty years ago there was another series of % 4i pa . bad oy er B. Gibbs of Chicago, who was unable to 
tes exposures, the exposure of slavery with all its Qnausten Sree a Trost, attend the banquet in person owing to the 
m horrible details Through this literature of (Ctjrence F. Williams, ‘A. H. Jennings death of a brother. The paper was enthusi- 
ed exposures slavery with | its horrors was A i Fx nton, Ww L Jennings astically received and declared of great value 
mm struck from the historical records of this greats" Ruthertord. i by all who had the pleasure of listening to the 
me country There is one condition worse than H c. Berge r, Arthus P . Juokoon able reader. 
he this vast literature of exposures which shows Alfred Pope. W. E. Smith" “Uncle George” Olney, the dean of travel- 
fit. us that dishonesty exists in high places, and a Vv one. P. Seymour ing men, was next introduced and talked of 
otal that many forms of graft are rampant, and Gioroa, Senth’ OH. Manstall the “olden days” when he traveled by stage 
an- that would be if there was no man with cour SO See : # ne aay coach. The ovation given “Uncle George” 
ad age strong enough, with convictions intens« Lothar W. Faber H. W. Rowers was loud, long and lusty. 
er enough, to rais is voice against it. There ts F. B. Towne, John Petri He was followed by R. J. Ludlow of the 
, , , W. B. Boorum, Jr W. C. Hort > . : “1.3 : 
in great encouragement in the fact that the trou Andrew Geyer. Frank Marshall \. B. Dick Company, Chicago, with a twenty- 
st ble has been pointed out, a glorious hope that CC. K. Wadham, a ene minute talk on “Loyalty and Enthusiasm of 
ect we are living in an age when the old landmark G BR Dp. Reeves. Paul J. Wielandy, the Employe,” which was declared a dividend 
re of commot decent n ora at y still exists, ind - _ 5 nm ; g ee tt r user. J s * 
ef- that there are 1 nin high jf ces in our land 1 H. Einstein. John Armstrong “The Sunshine Man” was discoursed by Rev. 
ati who are strong enough to hold to thos gest 26S % i = bad My an Charles B. Mitchell and made a distinct hit 
‘on convictions whi underlie their absolute loy Mlwin Von Auw. HG. McKeevet as well as “The Modern Idiot,” delivered in 
eal lty to what is right. I believe the one thing Stephen Farrelly 2 oo a very able manner by Rev. Wm. B. Wallace 
uch needed today is common manhood, strong, |. H. Rhoades. Cc ¢ Davis of Cleveland. Everyone seemed benefited by 
_— honest manhood that dares to stand forward © 4 errs. :- a Rhea rmat the intercourse with each other and it was 
and square in the open, men who would rather We. A. Cooke. Jr J. C. Williams not until 1:30 in the morning that good-night 
hes fail than succeed in dishonest or degrading Theo a Mg , was said. Another banquet will be held the 
ect methods The shadows are beginning to lift T C. Farrelly W. D. Bevir fore part of next year. 
today, and I certainly trust that as we go out J “ ee Fr ink so The Eagle Pencil Company of New York 
the of this experience of the past Winter we shall ¢. EE. Rohrs, Frank R. Welsh presented everyone attending the banquet with 
al tt miss the sson it has taught us; but ap ER a ged — a “Pen-Pencil” or stylographic pen. Hardt- 
as preciate it, and see to it in the days to come David Burnett. Wm. Donovan muth & Co. also presented every man with 
Ap- that the ideals we strive for be attained, and john B. Oller, — S meee a pocket pencil, and The Globe-Wernicke 
the foundations of truth be firmly laid. God | J. Ferguson, J. A. Mahistedt Company distributed a pocket memorandum 
dy give we mes ‘ m the ust of office cannot ay 7 a + hf See book. é 
1eve ail, and the spoils of on cannot buy, men W. A. Kiggins, 
who have honor, men who cannot lie.” FAR WEST STATIONERS ORGANIZE. 


that : : ~ . ‘ 
ol The Hor Robert J. Wilkin, judge of the ST. LOUIS STATIONERS ELECT The stationery jobbers of Los Angeles and 


ally Children’s Court of New York, spoke of the OFFICERS. San Francisco have formed an _ association 
aan decrease of crit in the city of New York, ba: ellen ‘ayy aa ee which, it is planned, will extend to include 
oa and urged those present to get active and en Cr inh, ad 03 ‘hal Tuesd a et 14 those of all the important cities of the Pacific 
and re eme Membersnip OF or ganization. + the tices San. ke eee the oq * coast. [The organization took place in San 
soul Frank W. | ey. of t Thorp & Martin sag ‘ , anor ie eee Francisco as the result of the prominent job- 
+ of Co., Boston, reiterated his oft-told claim that Pir ney — rere . ale Nesepabatice~y Lle cl bers of Los Angeles. P. Lazarus, of P. Laz- 
+] en as “1 : . \fter a pleasant dinner, President Kenn ; ; 
We me Dost ss tion was the oldest Sta moat Ces Gadie Of tain ill ee irus & Company, Los Angeles, was chosen 
n of mers As tion in the United States, and foun tr o a chairman, and John Dixon, of Cunningham, 
for vited present to attend the annual con mon low d. rhe same officers wet Curtiss & Welch, San Francisco, vice-chair- 
was ntion in Boston in July ected, aS 1OHOWS man 
liver rhe president, Mr. Bainbridge, in introduc W. J. Kennedy, president It has long been the desire of the whole- 
t of ng the next speaker, took the opportunity to Geo. M. Spalding, vice-president sale stationers of the Pacific coast to get to- 
irit claim tor the New York Board of Trade the C. S. Severson, treasure! rether in an organization that would promote 
ecia- mor Ol ng the oldest organization in th James T. Lacey, secretary their welfare and cement a broad fraternal 
| Stationery tr executive committee elect spirit. The new organization met a hearty 

e of James r. | retary the Manufac D. Patterson, chairman; G¢ response and there is little doubt that the 
d t turers Associat f Brooklyn, spoke of boy rancis Adams remainder of the wholesale stationers in other 
tom cotting, and mtroduced 1 imusing an ; is the sevent nsecut year that ities on the coast will quickly join. 
1 the — rs. Kennedy and Lacey | been « There are many trade abuses, so it is stated, 
de S. E. Ver ne of t trustees of the to their respective offices. Mr. Severs that need correction, one of which is that of 
ypre- ~ Prad ble story, and J gan his service as treasurer o1 r lat the manufacturer selling direct to the con- 
here as 5 > Clayton Paper ( b showed by reports that it sumer. This subject will early be considered 
To Co of St 1 , M llowed with some flourishing condition in all re ts and { by the new association. 

and nterestit tes d balance in the treasur The San Francisco meeting adjourned sub- 
ciate L. C. Ger nt the New York St Matters pertaining to the t t t to the call of the chairman. 
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their lives in an 
competition. 


EN have wasted 

effort to destroy 

They have wrangled, fought and 
died because they were unable to meet 
the “slash” and “cut-throat” methods of 
their competitors. Trusts—those fearful 
and grewsome corporations without souls 
—have stepped in, where man dared not 
tread, and usurped his legitimate voca- 
tion—in order that competition could be 
done away with. 

This condition has stood out impress- 
ively in American business affairs during 
the past fifteen years. That one word 
competition—has done more to change 
the economic situation of the country in 
the past decade than any one thing. And 
the battle wages. Even to-day—regard- 
less of the revolution in ways of doing 
business—there is a noticeable endeavor 
to keep the other fellow from doing his 
share. In the large cities many lines of 
businesses—the drug business for one— 
are concentrated in the hands of a few 
men, whose ambitions, of course, may be 
a little beyond that of destroying compe 
tition. Recently a certain national asso- 
ciation was enjoined by a state court from 
entering into a particular form of con 
tract, the purfose and result of which was 
to hold the wholesale prices of stipulated 
articles at a highly profitable point. In 
other words, to keep manufacturers of 
similar lines from underselling them. 

Another View of Competition. 

But this is not true of all lines. The 
commercial stationer, for example, knows 
very little of competition. How different 
are his methods from those of the aver 
age merchant! The clothing merchant, 
the dry goods merchant, the shoe mer 
chant, will declare with much emphasis 
and show that his line is quite enough to 
draw trade and to meet all manner of 
competition; but this is gush. He un 
doubtedly has established a certain repu 
tation for the particular make of clothes, 
of dry goods or of shoes which he han 
dles, that does draw customers; but how 
many customers ramble about from one 
store to another before they buy—ot 
clothes, of dry goods, of shoes? 

With the stationer it is altogether dif 
ferent. It can be safely stated that seven 
out of every ten customers that the sta 
tioner counts as his own or who habitu 
ally trade with him, are non-competitive. 
They do not buy because one stationer’s 
line is better or cheaper than another's 
They buy for other reasons. The remain 
ing three customers are competitive in a 
certain sense, yet not altogether. They 
are the remnant of the trade that does not 
know much about any staticner—just 
happen in here and there. 

Yes, the commercial stationer has elim 
inated almost wholly the element of com 
petition. Instead of planning some 
scheme to undersell or to consolidate that 
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Where Competition is Absent 


The Present Day Stationer Has Elimina- 
ted Almost Wholly the Element of 
Competition by Reason of Cer- 
tain Personalities. 


his competitor may be put out of business 
he may be said to be absolutely disin- 
terested. He of only a few modern mer- 
chants can meet his competitor at lunch 
or the club and accept his hand in a sin- 
cerely friendly greeting. Instead of as- 
suming a dual personality he can with 
great satisfaction take pride that he is en- 
tirely himself. 

A stationer was calling at a friend's 
store one day when he overheard the fol- 
lowing conversation: 

“No, I don't believe I want that. 

better at ‘Smith's.’ He only 
forty-five cents a dozen for the very same 
thing you ask fifty for,” to which the 
clerk replied: 

“Well, I'll tell you. If you want them 
for forty-five, take them.” 

Che stationer reflected to himself: “I 
haven't had a case like that in my 
for years.” 

Factors Not Competitive. 

[his was literally true. .It is rare that 
such a conversation takes place in the 
average commercial stationery store. The 
reason for it is the reason why the sta- 
tioner has been able largely to do away 
with competition. In the first place, the 
factors that enter into this question are 
to a great extent personal. The customer 
of the stationer has come to know of this 
or that stationer because of four things: 
the chafacter of the house; the stability 
the permanency of values; 
and the acquaintance of the proprietors. 

lf he 
inet, or contract forms, he goes where he 
is acquainted. If he is not acquainted he 
goes to the nearest store. And it is in 
this last instance that the little of com 
petition creeps in. 


I can 


? 
do aSsKS 


store 


ot the ror rds : 


wishes a loose-leaf ledger, a cab- 


The habit through the 
| 


establishes the 


four enumerated causes 
customer at once. In such case there 
rarely is reason for complaint. But ac 


quaintance does not necessarily mean a 
personal acquaintance with the proprie 
tors. It may only have reference to the 
house as a stationery store; the customer 
perhaps never has seen the proprietor. 
he stationery line is one of great stabil 
never dependent on “seasons” or pe 
There is constant improvement in 
for con 
; but 


17 1 


the general line is always practically the 
Values, too, are fixed. 
no “bargain days” or “clearance 
This last in itself would materially 
competition if there were no other con- 
The reputation of t 


+ 


no greater m« 


ity 
riods. 
devices or attachments that make 
venience, economy, and adaptability 
) 
Sami There are 
7 
Saie€s, 


efttect 


siderations. 
tionery 
than the reputation of any other commer 
‘ial house. But considered along with 
the other factors makes a whole that af 


store is of ment 


¢ tt 


fects decisively many forms of 
tion. 

The instances where there is a sem 
blance of competition are thr: n ten, 
from the most authoritative sources 
These are called the “remnant lass 
This class knows of no particular store 
has not had occasion to test or fit 

17 


the merit of the goods handled, 
sequently just drops in where his fancy 


strikes him. He may have called wo 
or three stores in the hope of “striking 
a bargain” with some stationer lore 
likely he merely supposes that some oth 
er house sells cheaper than the one he is 
visiting. But these cases are rare indeed 
They come to the average stationer so 
infrequently that he is unable to recall 
their happening; very similar to the sta- 
tioner who overheard the conversation in 
his friend’s store. 

[t is just this situation, however, that 
causes many stationers to becor dis 
turbed Chey naturally think 1 he 
other stationer is underselling him and 
he becomes nettled. Often such a cu 
cumstance will come to the ear of a sta 
tioner and he immediately conc! that 
Bro. Jones around the corner is slashing 
the price His own experience with such 
occasions—that 1s, their great nfre 
quency—should tell him at once that 
such is not true. It is not to | nied, 
in any sense, that there are not sagre¢ 
able difficulties of this nature arising be 
tween stationer and stationer, a1 hich 
may breed inharmonious situations But 
there is little competition in the 

The difference between selling to seven 
out of ten regular customers and to three 
out of ten irregular customers, is prac- 
tically the line of distincti een 
things non-competitive. Whet m- 
mercial stationer realizes— the 
small or countrv town—that | sona 
plane very unlike the average business 
man, tl loser, he will come 1 reas- 
ing the ratio to eight or ni t of ten. 
When the city stationer cons ; that 
out in the small town, where there is the 
prover! “square” with four s s to it 
and a stationer on each sid of 
them get along harmonious t should 
be prettv clear that the sar rlving 
cause s true of the big tow! 

be contradi such 
a condition—one where tle 
" petition—that a dee] rnal- 
ism 5 sulted. The vi- 
le S to-day I I al 
Stat s ssociations Ir ¢ en- 
cle show a mo of 
bus Phe lack o i— 
ratl oreate! the the 
pre ( isso ito ts 

ercial stationet ry 
over is v alive to this he 
knows well how stro1 tua 
tion 1s 


il 
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NEW RETAIL STATIONERS’ ASSOCIA- 


TION. 
| s i rg, a statione! f New York, has 
iken the initiati in a movement to organize the 
mutua lvantage of their 
late certain reforms which 
given evidet of being necessary lo this 
ve been sent out, and whil 
nses | not been as numerous as was 
answered seem to think 
t 4 1 idy il 
ie d 5 ot sta 
juirements of 
numerous dealers who ar 
embers of a1 \rganization 
and the respor ; which have been coming 1m ar¢ 
rom the Watt ed dealers for the most part. 
Notwithst line Mr. Blumber is meeting with 
g 1 " S f 
( men 
\ much favor 
) \ is no op 
n g is prevalent 
lished from 
\ gular trad 
Whether s ful , 1 t discussion 
, , ; Sen given wide 
4 a 
, a 12 
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BOOKSELLERS’ FORTHCOMING 
BANQUET. 


he \merican Booksellers \ssociati 
igh its banquet committee, met at th 
ce f the association in New Y ork 
March 31, and made arrangements for 
bar quet to be held at the Aldins Associati 
evening of May 20 at 6:30 « k 
[The meeting was called to order by Simo 
in the bsence of Harry F. Davi 
tary. Charles A. Burkhardt was not 
1 for chairman of the entertainment 
id unant usly ¢ I 
. i by the electi By 
s secretary and Charles L. Bown 
Mr. Hackett announced the 
g¢ sub-committees 
( t Arrangement I 
B es E. Butler, Arthur P. Jacksor 
Printing—Sa ( y« 
\ ( Pres | I ochuit 
( e « Tickets—l ) y, Hi 
\ Weess Ss 
( t I SOuvet I I H 
} S iw. i c 
| Committee \ G | 
} | ©. Chapn W. I | ( 
I , J. Berger 
RR p ( itte< ( I 
~ Pre Walte | | \\ | 
is pher ( Vi Halle I L Lal 
J 1 endor Arthur Le I ms 2 
K M George | N De 
| L. PR a 
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EUREKA BLOTTER BATH. 
Notwithstanding the steady increase in the 
use of carbon papers for commercial corre- 
spondence and other copying, the popularity 
§ the blotter bath continues to grow. This 
is no better evidenced than by the steady in- 
crease in the business of the Eureka Blotter 
Bath Co., 7217-19-21 Wentworth avenue, Chi- 
igo, during the past year. 
The Eureka System consists of the copying 
th which bears the name, and the special 
cloths with which these are furnished. 


} 


The antiseptic compound which is the basic 
principle of the bath is a perfect sanitary ab- 
rbent. It retains the precise degree of 
oisture in the cloths for getting perfect re- 
ults in copying. The cloth is made of a spe- 
ial twill, and is given a chemical surface treat- 
nent, which renders it antiseptic and pre- 
udes the exhalation of foul or sour odors. 
(he chemical surface also obviates any smudg- 
ng or offsetting of the copy. The cloth is 
yvoven with a special selvage on two sides, 
that it cannot fray out or ravel. 
The Eureka System is extensively sold in 
he States, and in practically all the commer- 
centers of the world. The manufacturers 
iim that there are more of them in use than 
other copy baths combined. 
Full particulars of the system and some of 
heir other specialties manufactured by them 
n be had upon request at the address above 
en 





OARD OF TRADE 
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produc eS @ 


Few people realize that a small articl 
fountain pen 
revenue of $2,225,000 


vouched for by Mr 


can Im a Sithgic yeal 


Such, wever, are the 


actual figures Waterman, 


president of one of the most enterprising and 
progressive firms in the United States Chis 
immense result has been achieved by this firm 


attention to the wants ol 
effort t 
materials, and 
the W: 
standard fountain 


by careful custom 


a determined best 


J 
e 


ers, 
obtainable to produce the finest 
results. To-day 


tain pen is the 


termans 


of this country, but of the world. By the cour 
tesy of the president, Mr. Water and the 
secretary, Mr. W. | 
ot Othece 


Ferris representative 
Appliances recently 
the | EK. Waterman Company nd 
closely inspected the 1 
start to finish 

The vast 
ing care devoted to ev¢ ry 


tories ot 
iking of t pen trom 


amount of detail and tl 


painstak 
branch of the« 
“The best of 
and “Gives con ple te satistaction 
f this 


“Excellence in 


manu 


facture was remarkabl« every 
thing” 
to be 
ganization, and 


is their persistent battle cry 


seem 
the two watchwords immense or 


detal 


every 


ictories of the 
Here 
the pen, SO tar as 
rubber fa 


One of the f 
Seymour, Conn 
to the holder of 
concerned, is made 
tory 
new building ts being erected near it. To make 


company 1s at 


pertaining 


everything 
rubber 1s 
unable to supply the demands, 


being 


room tor the new plant it was necessary to 


tear down part of the present factory Phe 
section removed was a building 118 years old 
it having been built by Genet Humphr« 

who imported the first Merino sheep fror 
Spain and was on General Washington's staff 


In its early days cloth was mad: 
ing and the material for 
inaugural suit was made here 


this build 
Jefferson's 


President 


29 


Che new factory is 110 by 32 f with four 


stories, having an area of 14,000 juare feet 
Che building will be of steel d concrete and 
will be used principally for lathe work. Three 


boilers and a sixty horse power engine will be 


installed in the power house of the new fa 
tory, which ts located a short distance from tl 
main building rhis will be supplemented by 


two water wheels and electric power connect: 
with the water The engine room will 


be 36 by 34 feet, built of steel and 


pow eT 


and the boilers will develop 310 horse pow 
This new addition will give the managen t 
space for the installing of 300 more lathes 

he present factory presented a busy s« 
In the basement the crude rubbe s taker 
placed in a machine, torn to pieces or la it 
ed, and thoroughly washed It is then rolled 


thickness and around a 
steel core, the size of the inside or barrel of a 
\fter vated 


powdered soapstone, th« containing 


to a certain wrapped 


fountain pen holder being c with 
barrel still 
the steel core is wrapped in tin foil and placed 
with hundreds of others in a bed of 
steel casket When 


slid, with others, on a 


soapstone 
ided 


runway 


in a huge the 
casket is 


into 


steel 


a huge oven, where they are subjected to 


i great heat in order to vulcanize the rubber 
holders 
On coming from the oven the st core is 


of course firmly imbedded in the vulc 


rubber 


\ special machine grips the steel 


The Making of the Famous Waterman's Ideal | 
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Fountain Pen. 


By Frank Rutherford. 





ut f the barrel or il 
ivity quired in the holdet | : 
ad Wye spli I eration is t 
\ e then taken to the lathes, i W 
nd imp i the s ‘ 
125 in this building, and the bar ; 
| j j ; i e wit ppe disk g 
turned down to the size desired I : 
} j 1 t tne rate Z Lt olout < 
pass on to the polishing room Here ; > 
; er ct assist the n a mixture 
; polishing machines, which polis é 
oe ’ . , water 1S us | e pt = . 
d holders in splendid shape and g 
, oe grinding g y 1s 
it gloss we so much admir: Bufhng 
> required to g t { 
; sO assist in removing any roug 
F pe thes | | 
" ‘ s f en s ft 1 . 
pping lathes quickly put the inside s 
: . 4 . t t beaut ince 
barrels, and the screw on that port: 
e top of the pen which fits into the barr . A ; 
} 1 1 l y ins ( 1! 
there are sawing lathes, which cut the : 
P issorted ; e not 
s and caps to the special gauge 
: spec té ( 
spoon teed is made in a similar ;, 
, ucibl 
iiders and caps, SO tar as the vu 
: he c} 1 f. bs -aiuand ‘ 
ncerned [They are then take to Phe che . : - P 
’ " t ‘ ; ' ~ mp te : 
sized for length, and the gat \ cut fact ° . ald | 
' t t } < j 
portion of the pen requires most adie . ee 
Tut Ss ¢ 11f ? ’ 
ntion, and undergoes several operat b irn hfully tally n 
it is ready to be inserted in t det Ings ¢ the polishing « re 
rt passes an st tl ugh d f ind sc! e gold t re 
} ‘ ' 
I in special 1 tted wt the ciot Dy the emp 
| | mn 
same Uehiie. Sherdlatnent apdvicction *Y « very few mont 
‘ 
vorkmanship is sure to be dis “urnt ive e washing vate 
} n | is ‘ 
here nd nothing passes the nspect . pci t BUG . . 
$3500 to $4.000 is real | ¢ 
is perfect in every respect J, | lf 
passing the inspection m the fus¢ 1 uf 
tion of the pen 1s cor ylet d In tl re t Water I 
ked and shipped to New York t yen the ty dist 
| pens tted Thousands f ler I he pe S spec ‘ 
ut from this factory daily under t epart e they tex 
1] supervision of Manager Rand who s. Her er t 1g 
ngratulated on the sn t 5 d d ints e smoot 
vith whicl vervthing at the bh ey d t » the sli 
p ceeas | 1s Pp 5 5 < 
t care exé sed in tl mak 9 conveys t I K« I 
portio f the Watermar nothing is t 
mis intensi ed n the n ik re tive pe bs erres 
1 at the gold pen factorv in New York rhe b sing that 
Se weed hecause it is not i iat iders is ‘ wy . 
ed by the « sive influer ft ——" , ae 
tural State yg ld \ uld he t . t 1 ré | n y t 
: . 
esilient for linary pen usage I 24 machine 
gold received from the assay mce 15 The f t ah. 
vith coppe nd silver until it is brought user of Waterman's | l 
to 14 karats The 14 karat alloy is melt has proved to bs sp 
crucible over an average gas furnace the pen, is 1 in the Ne 
ture from 1.500 to 1.600 deer nd Special ‘ s been « 
ded int bars or ingots The smal dite its 1 ufacture and fixing 
is put through rollers repeated t Dw ‘ ot , 
rolled to a width and thickness suit machi s et is 
c the particular kind and sty! f pen to side 1 wh t ‘ ; 
le fram \ blank is then stamped out snside the o. The 
1ece ft gold tf the sl ipe ! lat 1 the \ i 
} 
te not is next grour t | if process $ ‘ 
this tch tw irefully sele tl The s { | ! 
ridiur re p ed by | piece t F ’ 
Chey ( ld in position t le ( i 
solutior f b ind wate ? 9 9 9 
e subt ed to the flame t ) munch ¢ 1 reg 
he gold is fused around the iridiu the end most P 
pen is then rolled to proper thickness perf moss 
gth The iridium point is | i VW d p t 
| ; » le | ‘ 
being damaged by a notch in t t tap in t nner already s 
. ; ‘ ' j ‘ | 
ib is then hammered by a n ine W It ist ready 
good spring with plenty of life to t before them through the en 
Another machine cuts the |} rt shaped ing ! f forces ft . 
the center of the per \ - 5 imt g I t 200 pe | 
. , 99 
rdc VW tern in’s Ide ? NX . y rk wl a P t¢ 1 ¢ the n ’ 1/3 
hine raises the sides t Rr \ 246.8 ‘ 
ken b skill 7 - : he Cit 
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USEFUL ADVERTISING NOVELTY. 

So much money is spent by large business 
houses, banks, insurance and trust companies o1 
advertising these days that every business man is 
interested in anything new that he comes across 
of an advertising nature. W< these large ton 


' 


‘ 
cerns spending thousands of d 


lars in publicity 
and wonder how they make it pay. In all proba 
bilitv, however, if we could get the inside facts 
from some of those who are spending these larg 
sums in advertising, we would find that lots of 
money was spent without bringing anything like 
the returns that were expected when the appro 
priation was made Recently we ran across an 
advertising novelty which combines a good, unob- 
jectionable advertisement in a useful desk article 
and which many firms have been using for ad- 
vertising purposes with more than usual success 
The article referred to is a blotting stone made 
rocker shape and with a flat aluminum top. The 


advertisement appears on this top and may be in 


anv one or several colors blotting stone it 
self is very absorbent, has a hard, smooth surface. 
hus doing away with lint shedding and germ col 
| } ! , ~} 1! ** - 

ecting, objected in cheap blotting paper \ 


arge manufacturer of writing paper who used a 


ft of thes« stones for adv rtising purposes has 
this to say lhe blotting stones seem to be ap 
preciated by the parties to whom we sent them 
ind we received more acknowledgments and com 
pliments than from any similar advertising matter 
we ever sent if Another firm wrote to th 
manufacturers of the stone We find the blotting 
stones to be a very successful advertisement and 
shall want more of them la Although on the 
market but a short time many buyers have already 
reordered. These blotting stones are made by the 
American As tion of Manufacturers, 97 War 


e obtained 


ren street, New York city, and can | 


with attractiv ertising aluminum top 
in any quantities [he company is desirous of 
getting in touch with stationers and dealers who 
W 1 be willing indle these stones. It makes 
them wi fan minum tops without any ad 
vertising and sells them to stationers so they can 
be profitably retailed at 25 cents each The 
American Association of Manufacturers believes 
that its blotting stones can be sold by local sta 
tioners larg ertisers has a proposition 
to place before progressive dealers 


go a typewriter firm, in adver 
Arabic characters, 
Arabic alphabet 


tising a typewriter with 


made the statement that the 


is used by more people than any other \ 
professor of Semetic languages was asked, 
How big ie is that?” He answered: “It 1s 
true In a certain sense it is true; the total! 
population of all countries whose inhabitants 
use Arab phabet (if they use any) is 


slightly larger than that of those who use the 
Latin alphabet and its slight variations. If, 
I many people can 
or system of writ 
ing, the Arabic stands low on the list. Eng- 
lish now leads all other languages in the num 


ber s re s. Thre urths of the world’s 
t idressed English. More 
t d’s newspapers are printed 
in Englis} nd, as they have a larger circula 
tion ft ! other langages, probably 
three < e world’s newspaper reading 
is Eng 

S!] \] CAI NDEX OTF AD 
VI SERS \GI FOR THE CON 
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GCouNTING HousE PAPER FASTENERS. 


Packed, Sizes 1 to 4, in Round Brass 


Boxes of too Each 


FLAT HEADS. 





4-iIneoh Long. 


3-inch Leng. 


Z-inch Long. 


a 


Fiat Heeds. 
Prices pe: 1000 





| 1 $1.00 
2 1.25 

14-inch Long. 3 150 

4 1.75 

5 5.00 

6 6.00 

q 10.00 

8 14.00 

i 20.00 


~ 


Washers. 
No. 1, $1.25 No. 2, $1.50 





Long- Sizes 1 to 4 








10 Boxes to a Carton. 


Round Heads. Lene. 


C@eBHAaank We 





rt 


4tinch Long. 














Full Count, 


Superior Quality. 








ROUND HEADS. 


Prices per 1000. 

$1.25 

* 1.50 
3.80 he-Ineh 
2.50 Leng. 

«00 wae 

366 ee 

Ss 
» shiauwon 16.00 M-Inch 
aS BT .. 24.00 Long. 


t-tneh Long. 


te-Ineh Long. 


2-iInch Long. 











NEW YORK 
637 Peari St. 





LIBERAL DISCOUNT TO TH: TRADE 


Maeanufectured by 


THE THOMAS STATIONERY MFG. CO. 
SPRINGFIELD, OHIO 






CHICAGO 
615 Baltimore Bidg. 

















Ohe MEAD STATIONERS’ 


STAMPING PRESS 


FINE ILLUMINATED STAMPING 


For this work it is un 
CONVENIENCE— 


Is used by nearly ALL PROMINENT STATIONERS for producing 


ualled because of its unusual 
CURACY—DURABILITY 


These presses are made of Best Material and Workmanship 


LEADING FEATURES : 


Presses | built 36 years ago are still in good working order. 
Small Size will Stamp Dies 1% in. square or 1 x 3 inches 
Large Size will Stamp Dies 2 in. square or 1% x 4 inches 

WRITE ME FOR MORE COMPLETE DATA 


A. G. MEAD, Machinist, 364 aciantic Ave., BOSTON, MASS. 


Space back of die; long, straight bearing of slide; nut cut from solid cast- 
ing; low point of contact of end of screw: positiveness of reversing of die and 
counter, and volute spring. No adjusting to keep in working order. 
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The “B. B. B.'s’ of Cleveland 


| 





The Brooks Company of Cleveland, Ohio 
is one of the largest and best known office 
supply and printing establishments between 
Chicago and New York, and since its incep 
tion in 1875, has grown so steadily and rap 
idly that it now operates two stores in Cleve 
land and has business interests in every see 
tion of the country 

[The main store is an ecight-story, fireproot 
structure, modern in every particular, with 
splendidly adapted show and display rooms 





Che office and sales force average thirty-five 
z 


people, and the factory over a hundred. S. E WR JAMES CALDWELL, VICE-PRESI 


YEAR BOOK SUBSCRIPTIONS 


The following ubscripti ms to the 


ind of the \Y Book of the Nati 
ciation of Stationers and Manufacturet 


Brooks is president and prominent with him 
in the executive affairs of the company are his 


two sons, Messrs. Arthur Brooks and Charles 


that the sur f $1,721 had been subscribs 
to and including April 3. Charles A. 5St 
secretary of 1 mmittee, 1s very ¢ 


hat the stationers are responding s 
to this fund The Year Book has awak 





deep int ne the stationers 

lread interest nd is regarded as 
portant contribution to the records rh 
f' the nation body Mr. Steve 
pleased to have further subscriptions 
imount ne s something like $2,5 i 


MR. W. S. GILKEY, SECRETARY n be add: care Stevens via \ 
Company, ¢ 





vet s ‘ nstantiv. vou wi Nave imbibe ! National Bla! Book Ce Holyoke Ma 
nthusiasm nd feel convinced that 1 hest Pembroke St I Ur Salt Lake ¢ 
‘ : : aris i it ‘ ; at Utah 
place to buy the best things at the best pr Boorum & Pease ¢ New York Cit 
y ’ , Stromberg \ & Co Chicage ] 
~ Br KS Langfeld Bros. & C Philadelphia, Pa 
While talking of the wondertu nterest t Dennison Mfg. ‘ Chicago, ll 
) , > ” 1 ! ' Wm. Mann ¢ I idelphia, Pa 
§ B. B.'s” hi srown to feel in thei : a 
B. | d have grown CS @RB Chicago Ili 
1roug their trequent meetings and t cS vi The Macey C Grand Rapids, Mi 
- samtine that . ‘ Hall & Met sne Syracuse N. 
must ot overlook to met! 0 r . B. Dick C Chicago. Til 
ea this 1S, in a measure ie t I jones Imp. L. L. Spec. Co., Chicag I 
me T ng ird Co €y 
" Ss an energeti publi itv 1 . } | a i I ( Kala 
Bry who is absolutely indetatigal L. & C. Hardtmut New York Cit 
} rs Ss rT ce hect Wm. Freur & Sons. Chicago, I 
end rs to promote hi n est Santor’ bas Chicago, Il 
Therefore, it 1s no wonder that wit su L. H. Thomas ¢ Chicago, Il 
. ‘ ¢ » b&b a nthere: af : B. W Heubs New York Cit 
1On OT ilvé hust ig. < is - : 
© a . Shea Smit & ¢ Chicago, lll 
MR -Ss. BE. BROOKS, PRESIDENT ' t the Brooks company ol ( lev na stal Geo. E. Cole & ¢ Chicage Il} 
the lead s_ the stationery and print Z. & W. M. Crane, Dalton, Mass 
" ' ; mong the ers in the s ne ~ + sn! - 
Brooks James Caldwell is vice president ar > The Falconer Co., Baltimore, Md 
} ; H. H. Carter, Boston, Mass 
W. S. Gilkey secretary and treasurer . wrter & Allen. Chicago, II 
Mr. Gilkey went into the Brooks c mmMpany I ry : M Co Bostor 5 
ae c t & { Chicag 
employ as a very young man in a modest :” ° Waterman C New York Cit 
ical capacity and has been forging ahead Yawmal $ Erbe M or Rook ster, N 
, , ' , National in Detroit lict 
rapidly in the twenty years he is been an: tiem & fects Ge. Clncianatl, C 
nected with them that he now ccupte Stevens, M I & Co., Chicago, I 
. 4 Hawkes-Jacks Cc New York Cit 
position of secretary and treasurer of the con Cameron-Amberg & Co., Chicag I 
pany and also that of president of the Book —— \ al Co., Bostor Mass 
} ’ ’ ’ ; ras { a i 
sellers’ and Stationers’ Club of Cle ind. Mr Schook Stat - ances Cth + 
Gilkey is one of the most widely known sta rhe beh P. : ~~ O 
! Samu i stor iss 
tionery men in the country, du partly to gel The ¢ yk & bb ¢ Brook! a oa 
tal personality and keen. clear lhiecriminations Offi Su} ( I 118 l t 
; 7 loorse YT t ( ) is 
ind perceptions At present he 1s enjoying Irvine-P M ( Kansas Ci M 
e month’s sojourn at the Florida resorts, with The Offi Ay ! ( Chicag I 
Eagle Pe New York Ci 


Vi E. S l New York City 

Wr Cc. Poppe ( New York ‘¢ 
Wr Allen & ‘ New York City 
edward \V Brol & Bro New Y 


his family, and by the way, this is the first 
vacation he has taken in five years 
Recently the office people and salesmen of 


this organization met one evening after din age Prig. & Staty —s St ~ 
, ‘ — ; Spalding stat ( st zouis 
ner and planned the “B. B. B.'s,” or. Brooks Eberhard Faber, New York City ) 
Rusiness Boosters. with Mr. Greene as chair Hitzelberger-Tietenberg & Ct New 
City 


H. J. Brewer & Co., New York Cit 


man, whose employment by the Brooks com 
Dennison & Sons, New York Cit) 


pany, to use an old colloquialism, ante-dates 





Union Stationer Co., Chicago, Il 
the period almost when you would speak of Graham Paper C St. Louis, M 
him as being knee high to a grasshopper, and eg i g Bg Rye BA a. » = + 
this little club has done so much to instill in W. H. Kistler Staty. Ce Denver, C 
its members the same principles of enthusiasn err a oY —s ne eg + 
and loyalty that dominate your Portland or R. P. Andrews Paper Co., Washingt 0 
Denver friend, that whenever you are in Clev: oe ~ nk Co, SEogues. 7 +4 
land and happen to bump into a Brooks sales Charles C. Smith, Exeter, Neb ” 
man, before he is through with you he wil Brown, Treacy & ty <= ~ Rie 
have talked “Brooks” -so diplomatically, and MR. EZRA K. BRYAN, PUBLICITY MANAGER iu. vA natin | 5 0 
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Plimpten Mfg. Co 

Division U. S. Envelope Co., H 
Levison & Blythe Mfe. Co., St 
The Blade Prtge. & Paper Co 

Jos. Levy & Bros. Co., New O 
The J. K. Gill Co., Portland, ‘ 
J. L. Fairbanks & Co., Boston, 
E. T. Jett Book & News Co., § 
Edwin R. Williams Staty. C 











iurtford, Conn 10.00 
Louis, Mo 25.00 
Toledo, Ohio. 5.00 
rleans, La.... 5.00 
TEOecccvescecese 5.00 
BERR. cccccss 10.00 


t. Louis, Mo.. 2.50 


Minn Sp agee Covet wend weadetne 5.00 
Jos. Dixon Crucible Co., Jersey City, N. J 50.00 
United States Envelope C Springfield, 
Mass 20 eon 25.00 
The Burgoyne-Bingham Cr Philadelphia, 
Pa ‘ re 5.00 
Southern Stamp & Staty. Co Richmond, Va 1.00 
J. C. Blair Co., Huntingdor Pa : 25.00 
The Twinlock Co., Cincinnati, Ohio 25.00 
Ino A Schlener Staty Cr Minneapolis, 
' Minn wee sida 0.00 
F Eaton, Crane & Pike Co Pittsfield. Mass 50.00 
' Lowman & Hanford 8S. & P. Co Seattle, 
i Wash - 00 
: Preston & Rounds Co., Providence, R. L. 5.00 
j u. S. Envelope Co., Waukegan, Il 10.00 
Wilbur & Hastings, New York City 5 
American News Co., New York City 25.00 
The Rosenthal Co., New York City : 5.00 
H. C. Miller Co Milwaukee . ees 25.00 
J. G. Shaw B. B. Co., New York City 25.00 
Gerry & Murray, New York City ‘ 5.00 
Cootey-Blods Cr Minneapolis, Minn 5.00 
Kilham 38 tg. Co., Portland, Ore.. 5.00 
Ino. W. Graham & Co., Spokans Wash 5.00 
Universal Fastener & Press Co., Chicago, Il 5.00 
Saugerties Mfg. Co., Saugerties, N. Y 25.00 
Model Ledger Co. South Bend. Ind.... 1.00 
Payot-Stratford & Kerr, San Francisco, Cal 5.00 
J. R. Weldin & Co., Pittsburg, Pa......... wi 5.00 
Technical Supply Co., New York City. eeacs 10.00 
Inland Printer C« Chicago, Il ai aie 1.50 
Brown Book & Staty. Co., Kansas City, Mo. 5.00 
Tower Mfg. & Nov. Co., New York City.. 25.00 
O’Donnell Bros New Orleans, La - : 5.00 
Geo. D. Barnard & Co., St. Louis, Mo 10.00 
Tetal $1,721.00 
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To Open— 
Pres small in 
visible buttons 
on back between 
thumb and finger 


st Neatest 
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LOOSE LEAF 
MEMO. BOOK 


uldn’t put it 


Light Strong—— Durable—— Compact 


1 SIX HOLE ShEET of paper it gets clear 
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EF ASY ox ciose 


Index Sheets 
Appearance 
Material!l—best 


MANY SIZES 


2x4 and uy 


We Make it for tne Trade 


Irving-Pitt Mfg. Co. 


Kansas City. Mo., 
U.S.A. 





Pocket 


- Simplest — Most 
Most Attractive—Easy-to-Handle 


ut of order if you tried. 


‘leaves tearing out.” 
eaf book for the pocket— 
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STATIONERY * 
Ga 





(By Special Correspondence.) 


Albany, N. Y. 

The Eastern Tablet Company is now estab 
lished in its new factory and is busy putting 
its product on the market: The factory build 
ing is very complete and meets every neces 
sity of the growing business of this concern 
There is a floor space of 100,000 square feet 
and the building is a model of adaptation to 
its purpose. The company has equipped itself 
with the most modern machinery 


Adrian, Mich. 

W. B. Mumford has again associated himself 
with C. C. Fisher in the book and stationery 
business. Since leaving Adrian, Mr. Mumford 
has been connected with the Burrows Bros 
Co., stationers in Cleveland, Ohio. 


Appleton, Wis. 

The W oelz revolving card rack has been in 
vented by Fred W. Woelz and George W 
Woelz of Appleton, Wis., who have incorpor- 
ated the Woelz Novelty Company to manu 
facture the new rack. The rack allows the 
continuous display of postal cards and is 
made in three sizes. Within a short time’ the 
company has put a number of racks on the 
market and dealers have found them to be 
very satisfactory. 

Aurora, II. 

R. S. Hoffman, formerly a stationery sales 
man for the Illinois Stationery Company, has 
given up his position and become a candidate 
for the clerkship of the Supreme Court. He is 
canvassing the county voters and is deter 
mined to win his election. We wish him as 
much success as he has had as a salesman, 
which was not small by any means 

Atlanta, Ga. 

James P. Field proposes to establish a paper 
and pulp mill in Atlanta. This will be quite 
an addition to the industries of this city 

Baltimore, Md. 

The Miller Office Specialty Co., of which J 
H. Miller is the well known head, has recently 
acquired the agency for Maryland and Dela 
ware of Crawford’s Improved Writing Ink 
Mr. Miller expects to do a large business in 
this ink on account of its being proof against 
acids, water or anything which might be used 
to eradicate it 

* * + 

The Falchoner Company, printers, station 
ers, lithographers and blank book manufactur 
ers, has increased its capital from $30,000 to 
$100,000. 

Chicago, IIl. 

The Commercial Blue Print Co. has been 
incorporated in this city with a capital stock 
of $5,000 to manufacture and deal in office sup 
plies. 

* * * 

Frederick C. DeLang, a member of the De 
Lang, Coles & Putnam Co., manufacturing sta 
tioners, is seeking the nomination for Con 
gress in the tenth congressional district of II 
linois. Mr. DeLang has had experience in the 
public service, having been in the Illinois state 
senate for two terms. During his term of 


service he proved to be a representative of 
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high public ideals and always strove to secure 
tangible results for his constituents. His 
many friends are interesting themselves in his 
behalf, and expect to see him nominated and 
elected 

The Economy Letter Seal Envelope Company 

been organized with a capital of $2,500 t 
manufacture and deal in envelopes Che officers 
are W. A. Pridmore, L. Schoenbrun, and K. L 
Harth 

Centralia, Ill. 

George Knight and his brother, James O. 
Knight, have secured the controlling interest 
in the Centralia Book, Stationery and Printing 
Co., succeeding Frank Clark and Wm. Sev 
erns. The business will be continued as usual, 
with the printing department in charge of 
George Knight P. H. Caldwell will remain 


in charge of the book department 
Des Moines, Ia. 

The J. H. Welch Printing Co. of Des 
Moines, la., has moved into its new quarters 
in the Des Moines Life building and is plan 
ning to increase the scope of its work Chis 
progressive firm is in charge of Miss Maris 
Welch, daughter of J. H. Welch, the founder 
of the company. Since her father’s death Miss 
Welch has proven herself to be a very capable 
young business woman, and 1s handling the 
details of the large printing office in a mas 
terly way She takes a personal interest in 
the management of the print shop and if oc 
casion calls, dons her apron and goes to work 
along with her men She enjoys the conf 
dence of her employes and the business pub- 
lic. 

Dayton, O 

Homer F. Miller, formerly head salesman 
in The Albert Dittmar Company, the leading 
stationery store of Dayton, has bought the 
Hall interests 

Dallas, Tex. 

Harry Morlan, who has been with the 
Postal Telegraph Co. as Kansas City man- 
ager, has resigned and will engage in the sta 
tionery and office fixture business here 

Kansas City, Mo 

The Kansas City Stationery Co. has been 
incorporated, with a capital stock of $100,000, 
by O. M. Van Dorsten and others 

. “ * 

Che Copygraph Manufacturing Co. has been 
incorporated, with a capital stock of $250,000, 
by O. T. Gregory and others 

Madison, Wis. 

Parsons Printing and Stationery Company 
was the victim of burglars recently, who stole 
$50 worth of fountain pens and some cash 

Manhattan, N. Y. 

Bleyer Brothers have incorporated, with a 
capital stock of $50,000, and will conduct a 
stationers’, printers’ and engravers’ business 

Montclair, N. J. 

The Church System Supply Co., 
turing stationers’ have been incorporated, with 
a capital stock of $75,000. The incorporators 
are Edward Madison, Fred S. Madison and 
Jackson. 


New York, N. Y. 

The Public Co. has incorporated, with a 
capital stock of $125,000 and will conduct a 
general stationers’ and publishers’ business 
The incorporators are J. P. Tumulty, T. F 
Tumulty and G. F. Cutley. 

* * . 


manufac- 


Henry E 


Simplex Systems Company, stationers, have 
incorporated, with a capital stock of $1,000. 


C. E. W. Hellerson, J. I. Cav- 
anagh, S. W. Fry. 


[Incorporators, 


es ¢ 
The Stationers’ Board o! Trade I New 
York, through its board of trustees, has de 
cided to reduce the quarterly dues from $20 
to $15 This move is due to the excellent 
financial condition of the organizatio1 


* * * 


It is reported from Elmira, N. Y., that the 
American Salesbook Company is doubling the 


floor spac f its factory and when the addi- 
tion 1s ympleted, that an increased force f 
men will be employed 
* * 
[The John H. Gould Press Co. has been in- 
corporated [The company will d general 
publishers nd stationers’ business Che in 


corporators are J. H. Gould, W. F. Wund and 
The stock 1s $10,001 


Robert Owstan 


Marcus Ward Company, manutacturing sta 
tioners, is gone into bankruptcy The peti 
tion was filed by Hirsch, Scheuerman & Lim 
burg for a number of creditors The habili 
ties are about $50,000 and the assets, it is 
claimed, are sufficient to satisfy the creditors 
The company was engaged in the nufac 
ture of high-grade stationery and nported 
Irish linen paper, for which there was no de 
mand, owing to the present financi ondi 


tion 
* * * 


James Motley & Co., 11 Old Slip New 
York, have made an assignment to Robert L 
Hutchinson Mr. Motley has been in the 
printing and stationery business for twenty 
years, formerly with the Holden & Motley 
Co. and more recently in -business for him 
self 

* 7 * 

Benjamin H. Tyrrel of Pleasant Valley, N 
Y., has incorporated a company to publish 
books, stationers’ supplies and magazines, and 
has a capital stock of $50,000. The incorpora 
tors associated with him are E. B. Tyrrel and 
B. L. Tyrrel 

New Haven, Conn. 

Curtis & Bradley, one of the oldest station- 
ery firms in the city has moved to 73 Orange 
street, and has also increased its stock of 
books and general stationery. The firm was 
established in 1828. The printing and book 
binding departments will retain the old loca 
tion 

Newark, N. J. 

The W. C. Luther Co. has been incorpora 
ted and will engage in the manufacture and 
sale of fountain pens, ink and stationery 


Philadelphia, Pa. 

Joseph E. Stuart, president of the firm of 
Stuart Brothers Company, died on March 20, 
1908. He was widely known as a business 
man and has been connected with the blank 
book and stationers’ business since boyhood 
He organized his own firm in 1873 and has 
been its president since 189] 

Pittsburg, Pa. 

The Pittsburg Booksellers’ and Stationers’ 
(Association has elected the following officers 
for the coming year: Harry -F. Davis, presi 
dent; A. W. McCloy, first vice-president; G 
H. Alexander, second vice-president; Robert 
Crawford, treasurer; C. H. Langbein, record- 
ing secretary; Chas. H. Clough, corresponding 
secretary. C. H. Clough is chairman of the 
stationery committee and H. L. Mason of 
the book committee 
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STATIONERY NEWS—Continued. 


Rockville, Conn. 


Wi Pres died at his home here 
March 2 le was \ president of the Uni 
ted St: s Envelope ¢ Beginning as an a 
countant with the White & Corbin Co. of 
Ro KVIii¢ ter became vice preside nt and 
a member the executive committe He 
was Ol the incorporators of the Columbi 
Paper | f Buena Vista, Va., and of th 
Norman Paper Co. of Holyoke, Mass., and 
ont t tl riginal 11 rporators of the Hart 
ford Manu turing ( makers of envelopes 
He was president of this company He 
was director of the First National Bank 
Rockvil nd president of the People’s Say 
ings Bank of Rockville Hie recently set aside 

$50,000 in trust for a city hospit 
Rockvi 
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Shreveport, La. 


Che Hirsch & Leman Company has just 


been incorporated here with a capital stock 

$25,000. Its articles of incorporation stat 

t the object of the company shall be to 

buy and sell stationery, books and off sup- 

plies [he incorporators are W. R. Hirsch, 
Kk. M. Leman and George Freen 
Sturgeon Bay, Wis. 

An exclusive souvenir store has been opened 

Sturgeon Bay by Willian ind George 

Draeb. The new store will be located in the 

Peschon building and a complete lin post 


rds will be carried 


Springfield, Mass. 


The stock and machinery f the Sinclair 
Manufacturing Company has been sold to J 
H \ffleck of the Affleck Rulit g and Station 
ry Company, and the business of the two 
rms will be merged 


San Francisco, Cal. 


IOI 


The American Sales Company reports a 
splendid business on its rotary fountain ruling 
pens, which have been placed on the market 
here. : 

Toledo, O. 

The Fremont Salesbook Company is the 
name of the newly incorporated company 
which succeeds the Fremont Printing Com- 
pany, which was burned out recently. The 
new company has a capital stock of $50,000 
and the officers are J. W. Worst, Julius Walde, 
Jacob Dick and Gus Mefort. 


Toronto, Can. 
The National Stationery Company has had 
a heavy loss by fire. The stock was covered 
by insurance. 


Walla Walla, Wash. 

The Walla Walla Paper & Stationery Com- 
pany has recently been incorporated with a 
capital stock of $100,000. The new company 
will maintain two .stores and conduct a gen- 


The Bi n Ofthce Supply Company ts Ik. P. Sparks has taken charge of the San _ eral book and stationery business. The stock- 
ing a | ition built to its store, consist cisco othce of the L. E. Water Cot holders are N. D. Hopkinson, A. R. Johnson, 
ing of tw tories ind 1 basement. This pany, succeeding Mr. Moore s S. P. Young and E. B. Hopkinson. 
provement give the ompany an entir tt ed the East 
building t thces will be redecorated York, Neb. 
ind the xtures will be similar to ( s. Meyers of the B m & Pease ( Thomas Curran, head of the York Blank 
bank mpany proposes to have a con is been visiting the trade in San Francis« Book Company, one of York’s newest indus- 
tinuous t the latest office appliances . tries, secured through the assistance of the 
for which they are the agents, so that a busy [The wholesale stationers of San Francisco Commercial Club, has succeeded in working up 
mat heir p tical application t d Los Angeles have formed an association a splendid business over the state. He has 
his needs The company has the most up Che first formal meeting was held in this city captured a large number of county printing 
to-date s Utah ecently and blank book contracts. 

_ 





Tatum Canvas L edger Transfer, 
Style ““FF’’ 


With Beveled Boards 





’ Locking mechanism ts the same as Style “F."" Binding is in drab 


with built up beveled boards Has a solid, substantial 


canvas 
appearance For Advertising and Cost Department Records, it is 
especially we iked Seven stock sizes Sectional posts 





Tatum Sectional Post Binder, Style “P’’ 





For every day use, where a Sectional Post Binder is required, this 
ook is used in thousands of offices. Notice the dogs that engage the 
posts; one hand locks or unlocks We suggest ite use for such daily 
records as are used in Purchasing, Sales and Shipping Departments 





Tatum ‘‘Automatic’’ Binder, Style “E’’ 





One of the first loose leaf books made, and one of the best sellers 
Posts are 3-16 inch diameter. Cover is slotted. Locked and unlocked 
by simply turning down or lifting up dogs with one hand. [Quickest 
mechanism made for loose leaf book. For Salesmen’s and Shipping 
Orders City Delivery Tickets, Freight Receipts, etc 


The Tatum “Lockring”’ Price Book 








The only book of its class that will not open at the wrong time and 


allow sheets to come out rhe catch on center ring does it. Opened 


with half the effort, closed as readily as other makes 








“TATUM QUALITY” 
LOOSE LEAF BOOKS 








THE TITLE OF OUR LATEST 
CATALOGUE 


IF YOU HAVE NOT RECEIVED 
COPY, WRITE 


THE SAM’L C. TATUM CO. 


CINCINNATI, OHIO 


WE WANT EVERYONE TO HAVE A COPY 





Tatum Ledger Transfer, Style “F"’ 





The highest grade loose leaf book made. It is the book peo 
who want “the best’’ should buy. Used not anty 008 
but for records of every description, ere a appearance is 
desired. Regular binding, one-half leather and corduroy. 


Tatum “Center Lock’’ Binder, Style ‘*J’’ 








Some users of loose leaf books demand key-locking mechanism 
This book has itive ook on top, and locks and unlocks with a 
quarter turn of key. Fer Sales Books, Voucher ee Incoming 

reight Records, etc. Posts 3-8 inch diameter, sectional. 





Tatum “Champion” Holder, Style “K”’ 





When you want a cover for sheets that are often | 
removed, with waiting surface on one side, this book 


k sho be speci- 
fied. Top cover on pa is hinged. For Time-keepers, Shipping Clerks 


Stock Room Records, Inventory Records, etc. 
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N AN article as brief as this must be, 

it is, of course, out of the question to 

discuss at all fully the broad general 
question of methods of selling. Again, 
each business has its own peculiarities 
which make it necessary to apply special 
methods. At the same time, much can 
be said on that question of tremendous 
importance—the upbuilding of a highly 
trained, efficient selling force—that will 
be applicable to a business of any charac 
ter. Different methods of making differ- 
ent manufactured goods make necessary 
some change in the plans, but in almost 
every case the fundamental elements are 
the same. 

Methods of selling manufactured goods 
may broadly be divided into four divis 
ions :- 

First, where the goods are sold direct 
to the consumer by selling representatives 
of the manufacturing concern itself. This 
may be either through the company 
branch houses, or commission or salaried 
men, all of whom are employed and paid 
by the company. In this case, while con 
siderable working capital is tied up and 
the stock of goods must be heavy, at the 
same time the selling division is directly 
under the control of the management and 
the territories themselves secure a com 
pany representation possible in no other 
way. 

Second, selling to exclusive agencies, 
who themselves employ salesmen to deal 
direct with the consumer. This plan has 
much merit, although it is often difficult 
to devise plans whereby the ‘agencies 
themselves may be forced to cover their 
territories and to develop an efficient sell 
ing department. It is also important to 
notice here that in such cases the manu- 
facturing company very often does not 
come into close contact with the individ- 
ual members of the selling division of 
such agencies, and thus their methods 
are not properly impressed upon the men. 
A connecting bond between such agency 
salesmen and the manufacturing concern 
is of great importance. This becomes 
especially so in cases of sudden termina 
tion of contract, etc. 

Third, selling to jobbers. This plan is 
susceptible of such variety that it hardly 
needs consideration. Close connection 
between the jobber and the manufactur 
ing company is very necessary. Con 
stant and skilful attention must be paid 
him in order to secure adequate and per 
manent representation. 

Fourth, direct advertising, selling by 
catalogues, etc. A discussion of this 
method of marketing products need not 
be considered here. 

Whatever the business, whatever the 
method of selling, the importance of a 
highly trained efficient selling division 
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By Charles U. Carpenter, in “The Engi- 
neering Magazine.” 


IX. The Upbuilding of a Selling Or- 
ganization. 


stands out paramount. In developing a 
selling force, we must consider: 
1. Training of salesmen. 

2. Training of sales managers. 
3. Developing of a proper 
whereby both salesman and sales man- 
ager can be properly checked up—the 
former, to ascertain if he is properly cov- 
ering his territory, and getting his full 
quota of business, securing proper prices 
and terms, and keeping his old and new 
customers satisfied; the latter, to see if 
he has the proper grade of salesmen em- 
ployed, proper control over them, proper 
methods of training them; also to note if 
he is securing an adequate volume of 
business at such prices and with such 
economy in operating 
guarantee a sufficient profit. 


system, 


expenses as to 


Training of Salesmen. 


Singular'y enough, the majority of con- 
cerns today spend tens of thousands of 
dollars in advertising and in forcing the 
attention of the public upon their goods 
in “creating the demand’’—and yet they 
fail to train their sales employes—the 
men and women upon whom they must 
absolutely and finally depend as “closers” 

so that they may know the “talking 
points’ of their goods, the best methods 
of presenting their arguments, and the 
surest methods of finally “clinching the 
order.” The unknowing sales manager 
often dismisses the arguments in favor.of 
training of the salesmen with the trite 
remark “salesmen are born, not made.” 
A mischievous belief! Granted that some 
men are by nature better fitted for selling 
than others, those men are only too few. 
Training would surely improve their ef 
ficiency. Unfortunately, however, we 
manufacturers who market our own 
goods can find but very few of these 
“born salesmen,” apd are obliged to rely 
upon the “average salesman” for the 
most of our business getting. Such being 
the fact, it must be apparent that the 
average selling division needs badly a 
scientific and systematic method of train- 
ing, in order that the large proportion of 
“average salesmen” may be brought to 
as high a degree of efficiency as possible. 
Nor does the advantage to be reaped stop 
simply with the training of the employes 
The meetings which this sys- 
sure 


in selling. 
tem calls for, if managed right, are 
to prove of immense benefit in arousing a 
healthy and stimulating enthusiasm in 
the employes affected. An honest desire 
and intent on the part of these salesmen 


Profit Making in Shop and Factory Management 


t 


to “put in the best licks tor 
gives an impulse to their activities 


nothing else can supply. [his teeling 
be instilled into them by a skillful, ta 
ful sales manager. Do not torget 


sullen, listless or disloyal member: 


selling force affects your profits imme 
ately. If you have many such, your d 
partment is costly and inefficient. 1T1 
effect of your thousands spent on ad 

tising is nullified by such con ms. O 
business. He is then started out in a ter 


the other hand, a highly trained, loyal 
terested and active selling tor S 
objections of prospective custom 
dent of the National Cash Register Com 


pany, of Dayton, Ohio, was the first busi 
ness man to grasp the possibilities that 
lie in the training of the salesmal 
Phrough his genius, his company has de 
veloped probably che greatest and mos 
efficient selling organization in the bus 
ness world today. His example has beet 


followed in the manufacturing business 
by such concerns as the Burroughs .\dd 
ing Machine Company and the Herring 
Hall-Marvin Safe Company, with decide 
SUCCESS. | Work of this character is bee! 
successfully applied to “Hapgoods,” tl 
firm doing a large employment business 
Indeed, its essential principles can | 
adapted to the conditions of a bu 
any character in which the marketing 
goods plays a large part. 


Development of a Selling System. 


While each business requires spe 
study and special methods, the general 
plans ot the “Science of a Selling Sys 


tem” 
they may be adapted. The twe 


can be clearly pointed out so 


essential! 


features of this system are ‘“‘Salesmen’s 
Demonstration Meetings” a1 ‘Sales- 
men's Training Department.” While e 
“Salesmen’s Training Department” is in 
fact the more.important feature, | plac: 
the “Salesmen’s Demonstration Meet 
ings” first, because the training depart 
ment is, nine times out of ten, the out 


growth of the demonstration meetings 


The logical beginning of this system 1s 
with these meetings, because the points 
to be used in the training department are 
invariably secured from the discussions 
arising in these meetings \gain, these 

meetings serve as a gradual introduction 

for the later training department, and so 

accustom the selling force to the methods | 
themselves that there arises but little op- 
position to the training department when 
it is first proposed. Each salesman, too, 
feels that he has had some part 
velopment of the training department, in- 


in the de- 


asmuch as his own arguments are otten 
used, and so thorough support can be 
elicited in place of the violent ppos | 
that may be expected if any arbitrary 
methods are used. Woe betide t sales 








and the sales system if he starts 
at the “other end of the line,” and at 
tempts to force these methods upon his 
selling department before the members 
ly for it. 


manage! 


are reaqay 

Salesmen’s Weekly Demonstration Meet- 
ings. 

[he points that will be brought out in 


regard to these meetings need no elabora- 


tion, as their merit is self-evident. 

lirst, a time tor these meetings must 
be set and constant attendance insisted 
upon. The sales manager must invari- 
ably be present and take part in discus- 


sions of all matters of importance. If 
some higher official should bs 
present once a month, in order to inject a 
new interest and new quality of enthusi 


possible 


asm into the salesmen. It will stir up 

both salesmen and sales manager tre 
; Ss 

mendously if they are compelled to ex 


hibit betore someone high in authority. 
Second, it must be kept ig mind that 
these meeting’s are for the training of the 
and incidentally the manager 
and helping them over their difficulties, 
for arousing interest and enthusiasm, for 
salesmen a chance to “blow off 
steam” on any trouble they may hav: 
that is affecting their efficiency, and for 
securing trom them suggestions for thi 
improvement of the business. A sampli 
programme is given on the next 


sale smen 


giving the 


weekls 
page 


Keeping in t] 


mind the main objects of 
this sales svstem—the creation of interest 


and enthusiasm and the training of sales 
men—an examination of the succeeding 
suggested programme leaves an explana 


ion almost superfluous. 


Programme of Salesmen’s Demonstration 


Meeting. 
\nnouncements. By Sales Manage: 
2. Description of new products and 
fields they are designed to fill. By Sales 


and criticisms 


Manager Suggestions 
from salesmen requested. ) 

3. Demonstration of salesmanship. By 
y. H. customer, G 
R. Brown (salesman Fow 
ler, H. White 


Selling the product to the custom 


salesman, Smith: by 


censors, R. 
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er whose business is carefully selected 
and who desires a good article. 

Or (b) selling customer asking for low 
priced article, a higher priced and more 
profitable product. 

Or (c) selling second hand product to 
customer. 

Or (d) selling customer asking for sec- 
ond hand product a new product. 

Or (e) selling customer new product, 
taking old product in exchange, at profit- 
able allowance figure. 

Or (f) selling customer against strong 
competition, another salesman entering 
the demonsiration as competitor’s sales- 
man. 

Note demonstrations may be 
varied by having the same points il‘us 
trated as “Company-office Sales,” where 
all stock and other paraphernalia are 
present, or as sales at the customer’s of- 
fice, where the salesman must depend 
upon illustrations, samples and catalogs. 

4. Discussion of demonstration, first, 
by the appointed censors, Fowler and 
White, and second, by each salesman 
personally. 

5. Discussion of week's business; why 
individual salesmen have not made their 
quota of sales and difficulties met by 
salesmen, from blackboard individual. 
sales record and from individual-sales re- 
ports. 

6. A talk by the sales manager or some 
high-grade salesman on general import- 
ant points of salesmanship, such as 

Investigation of prospective custom- 
er’s business and his methods. 

The proper “lining up” of selling argu- 


These 


ments so that the “selling climax’ may 
come at the right time. 
Methods of introduction, or “the ap- 


proach.” 

Methods of getting the prospective 
customer's attention and making demon- 
strating arguments 

Methods of wsing arguments 
and “getting the signature to the order.” 

Ways to meet certain arguments and 

Methods of cultivating a territory 

Importance of user.” 

[mportance of “knowledge of the busi- 


closing 


“satished 


ness. 
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Advantages to be gained by paying 
close attention to such seemingly small 
points as tact, dress, industry, persever- 
ance, talking too fast or too much, 
answering customer’s questions quickly, 
and a multitude of similar matters, per- 
fection in which is so important. 

7. Discussion of different competitors’ 
products, their talking points and how to 
controvert them, their defects and how 
to prove them. 


8. Suggestions and complaints. 


9. General subjects, such as advertis- 
ing, etc. 





No Character in Handwriting. 


As an example of the value of so-called 
character reading from handwriting I will tell 
you an experience I once had with one of the 
character readers, a woman. I submitted to 
her a fragment of Abraham Lincoln’s writing 
and a fragment of Gen. Grant’s. She had no 
way of knowing whose handwriting she was 
asked to examine,” said Handwriting Expert 
William E. Hingstone in the Boston Globe. 

“She reported that the writing of Lincoln 
was that of a man of low moral type. That 
of Grant, she said, was that of a man of ‘weak 
and vacillating character.’ How is that for a 
President of the moral strength of Lincoin, 
and another capable of the ‘fight-it-out-on- 
this-line-if-it-takes-all-summer,’ policy of 
Grant? 

“As a rule, clear handwriting is more com- 
mon with persons who do not write for a liv- 
ing than with those who do. Authors, for ex- 
ample, are creating something when they 
write; their mind is concentrated on this crea- 
tive work; their thoughts are generally ahead 
of their hand, sometimes a whole sentence, 
and they hurry to keep pace with them. The 
result is bad handwriting, but handwriting 
with individuality in it, if not character. 

“There is a theory that plain writing is 
most easily forged. This is not true. Ob- 
scure signatures are most easily forged, and 
the so-called ‘freak’ signatures, which nobody 
can read, easiest of all. The best signature, 
and the safest, for a man who signs checks, is 
neither too prim nor too involved, just plain, 
everyday writing, done in the easiest way, ac- 
cording to his temperament. Such a signature 
expresses as much character as any hand- 
writing can, but it doesn’t tell us a thing about 
the man’s moral make-up; not a thing.” 
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The Recent British Business E-chibition 


HE English have come to look upon the 


American institution of business s 


1OWS 
as a very tolerable affair after all, as 
is indicated in the press reports concerning the 
British show, which opened at the Olympia u 
London, February 27, and closed March 7 


The show was in charge of E. D. Robbins, 
chief organiser In every sense the British 
public rallied to his support and gave glowing 
accounts of the American devices, the great 
ingenuity displayed and the marked demon 
stration of skill evidenced 

The desire for the greater systematisation 
of office work, to the vast economy of labor 
and time, was freely expressed throughout the 
exhibition by more or less elaborate arrange 
ments for filing and indexing documents and 
data. In some of the plans displayed the work 
1 


rut 


of indexing was carried out to the veriest « 
tail with well-nigh microscopical nicety, | 
complex though it seems at a first glance, it 
becomes quite easy to work when once you 
have mastered it 
The Underwood Exhibit. 
Concerning the Underwood display the Lon 
don Daily Telegraph had this to say 
“Of the manifold typewriting accessories 
which the Underwood Visible Typewrite: 
Company had on view at Stands 33a and 48a 
the principal feature was naturally the Under 
wood typewriter itself, a machine well and 
favorably known on the other side of the 
Atlantic, and steadily winning its way to pop 
Among the many 


Underwood th 


ularity on this side as well 

advantages claimed for th ‘ 
absolute visibility of the writing whilst it 1s 
being typed, must always remain one of the 
foremost. Nobody who its in the habit of reg 
ularly employing a typewriting machine re 

quires to be told of the inconvenience, not to 
say loss of time, which is inseparable from an 
instrument which works, as it were, in th 
dark oth inconvenience and loss of time 
are effectually avoided in the Underwood, for 
throughout the process of typing the writing 
is in full view, and at any moment the oper 
ator can scan the lines and see how he stands 
The simplicity of the mechanism, and, notably, 
the arrangement for setting back the cylinder 
for the reception of each new line, likewis« 
contribute materially to increased speed and 
general accuracy. 

The Underwood firm is bold enough t 
claim that their machine is the speediest in 
existence, and, really, when you come to scan 
the records exhibited in connection with the 
instrument, you realise that their claim is no 
idle one Some years ago Miss Rose Fritz 
gained the world’s championship for speed and 
accuracy on the Underwood, and she has not 
only retained it ever since, but her own dex 
terity increases from year to year. Her latest 
record is 5,214 correctly written words in an 
hour, or eighty-seven words a minute for sixty 


consecutive minutes There are not a few 
shorthand clerks in business houses who, in 
taking down the spoken word, would be glad 


to possess the speed which Miss Fritz has at 

her command 

ers, too, for that matter—will be interested in 

the demonstrations of her skill which Miss 

Fritz is giving at Olympia from day to day.” 
The Columbia “Dictaphone.” 


“If the dictaphone which the 


rypists—and shorthand writ 


Columbia 


Phonograph Company conspicuously displayed 
at stand No. 42 has its way it will improve th: 


The Keynote Which the Show Sounded Was 
—Systematise, Economise, Advertise. 


shorthand clerk off the face of the earth \t 
the very least it will pretty well eliminate him 
from the working economy of the big business 
house. The typist will remain, important, nec 
essary as ever. But no more will she have to 


struggle with feeble shorthand after the too 
voluble dictation of the business man sending 


ut his letters. No more will she require to 
pore over the undecipherable shorthand notes 
for which the said business man’s facility and 
fluency of expression have been responsibl 
She need not write another word of shorthand, 


far as the dictaphone is concerned 


‘A conspicuous feature of the general dis 
play was the array of typewriting machines ot 
ill the well known makes. Duplicating ma 


chines and apparatus for printing lists of ad 


dresses were to be seen in great variety. Add 


ing and calculating machines were likewise in 
evidence Of ofthce furniture and accessories 
there was positively no end 


Miss Fritz Captivated All. 


During the entire show Miss Rose Fritz, 
who holds the world’s record for rapid and 
correct typewriting, gave a marvelous exhibi 
Blindfolded she typed, 


1 
i 


tion of her powers 
without a single mistake, ninety-five wor 
from dictation, the matter selected being en 


tirely unknown to her. Miss Fritz seemed 


rather disappointed with her own performanc¢ 
But she accounted for this from the fact that 


she had only just arrived in England after a 
somewhat tiresome ocean voyage, that her 
hands were almost frozen, and that the ma 


chine she was using also suffered from cloyed 
keys lo English typists the work was, after 
ll, almost incredible, but Miss Rose Fritz 
has done much better, for it is on record that 
m an Underwood machine she once achieved 
the distinction of typing 407 words in a min 
ute of practised matter. She has also record 
ed 143 words a minute without an error, and 
she has kept up a speed of 107 words a minute 
for a consecutive run of twenty minutes 
“There was no formal opening of the exhibi 
tion, but the directors and several represent 
tives of the press partook of luncheon at the 
Waldorf Hotel, when E. D. Robbins, the chief 
organiser, explained that the aim of the exh1 
bition was to bring before the business public 
the latest developments in methods of busi 
ness promotion and appliances for saving time 
and labor in the office. Modern business was 
becoming a science, and it was only by im 


proved scientific methods that Britain would 


be able to retain in the future the commercial 
prosperity she had built up in the past All 
that was foremost in British methods of busi- 
ness was being shown, and prominent Amer 
ican and German firms were also exhibiting 
[he idea was to bring together those who had 
something to sell and those who had the 


means to buy, but over and beyond that was 


the educative idea that there was still mucl 


t be learned in business methods Labor 
saving machinery was a great thing in the 
manufacturing world, but it was quite as ne 
essary that there should be a saving in office 


methods. ind h 


believed that the exhibition 
would achieve much in that direction 
‘A few of the exhibits are noticed below 
The Globe-Wernicke Company. 
[The advantages of the ‘elastic’ bookcase 
1 which the name of the Globe-Wernicke 


Company has been so intimately associated 


' 
} 


wit! 


ire tor bvious to require « 
tion No library 1s too big, and > 
little for the Globe-Wernicke syst 
You in start your bookcas« 
modest scale, and go on enlarging ~ 
it suits you, as long as the a ti 
available holds out Nothing miss t 
the Globe-Wernicke bookcas« , 
the ‘Encyclopedia Britanica’ 
er turns a hair When your friends present 
you wit n array of portly tomes t is ) 
necessity to invest in a new b The 
insatiable maw of the ‘Globe-\W 
lows then ll, and looks tor 1 S01 “ 
a Globe Wernicke bookcas« rie I s l I 
sided [It suits itself to circumst the 
a murmur It never looks as if it d been 
built up by successive units \t teve! 
stage of its development it may ’ to be, 
it always carries with it an apps 
pleteness And yet its seeming ! tv 1S an 
amiable make believe, be cause 
tinue adding fo it 

The Globe-Wernicke Company weve! 
do not confine their operations t | 
building Chey are specialists I sorts 
office furniture—rolltop desks, but tabl 
chairs, what you will. One particu happ 
illustration of their inventive 1 5 a 
desk built into the body, as it w f tl 
bookcase that surrounds it Plent 
modati there 1s in the desk, W 
you close it up it projects but 
bey: nd tl general line of the | {) 
fice binets, smokers’ cabinets 
all sorts of cabinets, bureaus, 
of ornate furniture for the hous 
are on view at the company’s stat 1] 
which is, without doubt, one t 
tractive looking and most artist rrang 
disp! \ the whole exhibit! l 
can be seen the company’s 
giving effect to the great and eg ! 
for g systems. A company w I 
up | es would natur 
ficulty in building up draw 
for filing purposes 

Other American Exhibits 

\r g the other American | 
ing the following: Tl I 
write ( pany, showing its | 
No. 2 The Smith Premier Ty, ( 
pany full line the S 
Reming [ypewriter Compar 
els; Rockwell-Wabash Comp 
othce ippliances; Ell tt-F is 
coml 1 oa cing and a g 
dire f which r 
seve t isands ra s 
Multigraph Company, exhibiting ( 
meter Multigraph; the Ol 
Company. whose booth was t the st 
ing things that caught | t 
\ddressograph Company, ere 

hug vd daily; the Har 
writer ( pany nd t K 
Le Company 

lt is were ( { 
ran t ys. twice as great 
ve l British citizer t 
educat side f busine d 
was \ s is his t 
the ete superiority of Amer es 
te = Thilo fact wae ot ; 
able tl bout the s “ t 
Evervw vas he My 5 
are | 
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A WORD AS TO “SUPERIOR” BLANK 
BOOKS. 

George H. Gresham, president of the Gres 
ham Blank Book Co., manufacturers of “Sup 
rior” Blank Books, when seen recently at t 
factory of the company stated 

“It has been proven conclusively to the 
cers of our company that, next to high qual 
ity, the trade appreciated getting prompt and 
complete shipments more than anything els« 
It has been the first aim of the company to 
make the highest grade goods and atiter this 
has been accomplished to see that a complet: 
stock of them is always on hand and tha 


shipments are made immediate! 


y on receipt ot 
order 

Books made by this company are of such a 
high grade that the buyers tor the commer 
cial stationers and jobbers handling blank 
books realize the fact that they cannot well 
afford not to carry them rhe line of Mani 
fold Books and Lette Copying Books made 
and carried in stock by this company should 


prove of interest to all dealers in office appli 
ances \ large stock of these two lines ot 
goods 1s always on hand so that dealers ar 
sure of prompt and complete shipments 

Their line of Folio Goods includes all the 
popular sizes, rulings and styles of binding 

These goods are all fully described in thei 
catalogue, which is well worth sending for 
and which will be forwarded upon request. 

The company’s factory is located at Second 
avenue and Forty-sixth street, Brooklyn, New 
York, and is acknowledged to be the most up 
to-date blank book bindery in the country, it 
being the only bindery manufacturing stock 
blank books which is entirely equipped with 
individual electric motors on every machine 
This equipment and the fact that the factory 
building is a one-story concrete structure, so 
that the work rooms are exceptionally light, 
enables the company to produce the very higl 
est class of workmanship. 

[The company holds the unique position, al 
though its factory building is within the lim 
its of Greater New York, of having three rail 
road sidings direct to its shipping department, 
thereby connecting it with every railroad and 
steamship line leaving New York 

The New York salesrooms of the company 
is located at 127 Duane street, and is in charge 
of Mr. Harry B. Gresham, secretary of the 
company 


Patience. 

Supposin fish don’t bite at first 
What are you goin’ to do 

Throw down your pole, chuck out your bait 
An’ say your fishin’s through: 

You bet you ain’t; your goin’ to fis! 
An’ fish, an’ fish, an’ wait 

Until you’ve ketched a basketful 
Or used up all your bait 


Suppose success don’t come at first, 
What are you going to do 

Throw up the sponge and kick yourse! 
An’ growl, an’ fret, an” stew? 

You bet you ain’t; you're goin’*to fis! 
An’ bait, an’ bait ag’in, 

Until success will bite your hook 
For grit is sure to win 

Smith Premier Bulleti: 


JAMES M. MATHENY RESIGNED. 

James M. Matheny has resigned his positior 
as manager of the stationery department 
Rand, McNally & Co. Mr. Matheny has not 
announced his plans for the future, but will 


take a much needed vacation before 1 kei 
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rm te MS special talents tie is own 





g man, a splendid stationer and 1s well — 
the entire central westert 11 A GROWING CONCERN 


Phe I Duncan | 


Company Terre Haute, In 
JOSEPH C. SKEEN. to be i the best know: 
' ry a Re eae i dic its kind in t e mid west It " 
y known f Chicago’s stationers passed n Feb ais with J xa . 
y March 11, at his home in Oak Park ident ‘ ; me gears 
4 eae Miededad Julia R n, vice-president 
e 43 Carb ry Prior to tl 
\Ir Skeen wi be recalled as being the : ted under ¢ Cs ; | 
: Was Cf unde t ri i 
senior member of the old stationery firm of Dunc & ( James R. Dut 
Skeen & Stewart, the parent of the present died in 1903 leaving the manag 
rm of Marshall, Jackson & Company of Chi business affairs in chara 
igo The Skeen & Stewart firm was estab Mr. Aik: 
ished in 1873, with which Mr. Skeen re The b Jina Gen ‘otarte ' 
mained until 1888, when he retired from active way by Mr. Duncan about 187} 
business. In 1890 the firm changed to che im 86Through the hard ‘work 
Thayer & Jackson Stationery ompany. Prior management of Mr. Duncan and 
to 1873 Mr. Skeen had been connected from sistants. William FE. Wilson and 
Clegg, the business rapidly grew 
found tl larger field of operati 
essary fter careful considerati 
can selected Terre Haute as 
nd moved his business 
spring of 1882 
About twelve years ago it be 
to open up a retail department 11 
with the lesale to meet the 
the city in stationery and office sup M 
William G. Carbee, who was pt 
Mr. J. Q. Butt entered the 
firm as manager of the new ret 
and has continued in this capacity 
[he new retail quarters are admit 
to the ttractive and convenient 
handling stationery and office s 
that tl rm is in far better shap 
this brat f business than ever bef 
improvements have been introdu 
dite the transaction of business 
fixtures been installed cont 
the cor ence and improved 
the new retail department 
It was f irse. expected +} it 
this rtment to Ohio str 
iccompal! by curtailment in bus 
time, but much to the surprise 
pany, tl pposite has been tl 
must be attributed to the ar 
cilities lisplaving goods d 
VR. JOSEPH ¢ SKEEN trons 
Che y maint ‘ tr 
y 60’s with J. M. W. Jones , sisting of Harrv D : 
e earliest stationer in Chicago Bichon. Rav nd F. Marley 
Mr Skeen had not engaged in any business [Thomas R. Clegg of Mattoor 
ince his retirement in 1888 He had made tore embraces the ore 
uch a splendid success in the stationery field i aditas ; IMlinois. where th 
it he had lived in comfortable ci well les more than thirt 
unces. His interest, however, in all statior Mr A a e interests 
y matters and particularly in the success of March. 1889. where in connecti if 
e present firm of Marshall, Jackson & Com oo 7. WW - 4 a ee 
ny, was unbounded. Often he would show ee Ride ee iat eM 
t keen and sincere personal interest in th: Pion. 
rsonn f the company that marke : 
tive connection with the firn THE SALT LAKE SHOW 
iS life at Oak Park had been a quiet o1 Fifteen of the leading dealers 
ttended by his surviving wife He was plies and devices of Salt Lake 
minent member f the Masor rdet successful business show March 23 
a ll repor exhibition excec 
t uthorities of ( t cits pectati Villi H. Gerke 
ty-four ses of ski the R [Typewriter Comy 
ng the pupils of the pul tr the 1 this ts 
‘ were 1uses by the 1 . g ug 
er’s lead pencils. A ng is | Che 
od ¢ into effect at d , , test. Se 
, fter day's sess f a 
t be placed together. to be drav , ty g } 
‘ ' -? mores } ' ter 
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The Weis Clip 


is the simplest and most 
effective on the market. 
It has a capacity up to 
one-quarter inch. It sets 
squarely on the contents 
with no points projecting 


The price and the quality 





WEIS CLIPS get the business. 


The Weis 
Beam 
Postal 
Scale 


has a large sale 
through the deal- 





ers. It carries with it that assurance of absolute accuracy 
only attained by the beam and balance method. There are 
a great number of concerns throughout the country who do 
the spring scales. 
They find their requirements best fitted 


bv our perfect Beam Scale. 


— _ 
Sectional Card 


not put reliance upon 





iplete line of “‘built right abinet 


that are ontrib uuting to the pront 1f the dealers 


Our line of Card 
Index Tray Cabinets 
and Specialties is one 
of the best in the 
country. 


Eve er 


We d 


We want dealers 
ONAL CARD INDEX — tg handle our lines. 











The Mission Files 


Made of solid oak, Mission style, equipped 
with roller bearings, patent lever locking fol- 
w blocks, oxidized trimmings. 


Vertical Letter—Bill 
Document and Legal Cap 
Sizes 

Made with two, three or four drawers. 


Serve the same purpose precisely as the high- 
ly finished cabinet files and cost a great deal 





less. 


Dealers who are handling 


the Mission Files are increas- 
ing their sales every month. 





Repeat orders are coming 

fast. Everybody who buys the  «ission'Fitz 

e Mission File immediately be- 
comes a “Rooter” for it. 


ee 
Weis 
Sectional 
_ Book Cases 


ed by a standard [pecul- 


Manufacturing Co. 


Index Cabinet— 18 Unione ann ene ee 


They have a style 

superior to the ordinary 

e of unit book cases, having the 
ympactness, finish and appearance 


truction. 





SECTIONAL BOOK CASE 


The Weis 
Attachable 
——— 





SWINGING ATTACHABLE DESK STANDS 





ee 


RE 











Se 
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“Stweeping Against the Wind’ 


T WAS not many months ago that in 
a central western city an animated 
discussion took place as to 
a certain device could be marketed. The 
device had been patented and a few mod 
els manufactured. The’ time had com 
for convincing the commercial public of 
its utility. But ever again that question, 
“How could it be done?” 
There were three men as principals in 
himself, a 


the discussion: the inventor 

mechanic, and a third party, a friend of 
the inventor and whose interest was 
eagerly sought because of the financial 


resources at his command. The inventor 
we will name Horace Smith, the mechan 
ic Amos Miles, and the third party Ste 
phen Simpson. Smith had long been at 
work on the device; was in a large sense 
brought up in that branch of mechanical 
equipment; apprenticed out to a manu 
facturer of typewriters, later his factory 
foreman, and lastly connected with the 
designing department. by virtue of this 
experience he naturally came to under 
stand the conditions; to know of the in 
efficiency of mechanisms that would meet 
commercial necessities, and to underesti 
mate rather than to overestimate the 
value of a device that the 
question of circular work in the matter 
of practicability and economy in time 


The Point Involved. 


But he had 


would solve 


Miles was a mechanic also. 
worked for the most part along general 
mechanical lines; yet the inventive sense 
had early laid hold on him and in conse 
quence he perceived the value of this 
particular device quickly and measured 
its probable success. In Simpson there 
was a total absence of the qualities pos 
sessed by the other two. He had known 
little outside the duties of an auditor, but 
this line of work had for many years in 
timately brought him in contact with men 





whether 


RANE BROS. 


He Who Fails to Harmonize with Con- 
ditions Surrounding Him Becomes 
at Once a Negative Force. 


By Erastus Buck. 


deep discernment and 
With all this training he 
yf 


( 
di 


ot large finance; 
decisive action. 
was disposed to deny the conclusions 
men ot his kind and take a position 
rec tly opposite to theirs. 

So to all intents and purposes the three 
men were well calculated to look upon a 
large proposition with considerable acu 
men. In associating himself with Miles 
and Simpson, Smith had taken into ac 
count the ability of all three to reach a 
quick and satisfactory decision. It was 
with much pleasure, therefore, that he 
said: 

“Gentlemen, I trust this conferenc: 
clarity any misgiving as to the practical 
utility of my device. I have labored long 
and hard to pertect it and to make it per 
form the functions that are wholly lack 
ing in anything that attempts to do cir 
cular work efficiently and economically. 
You will perceive its automatic features 
and realize the extent to which the com 
mercial world is in need of such an at- 
tachment. The blue prints have figured 
out the entire plan and the rough models 
which you see bear out the blue prints 
he point now is, Shall we proceed as we 
to organize a company 


will 


have planned it 
and place it on the market? It will re 
quire a million dollars; and you, Simpson, 
| look to as being able to put us in touch 
with the parties who can subscribe the 
money. What have you to say, both of 
you 


A Little Simpsonian Philosophy. 


‘I cannot bring myself to see,” com 
mented Simpson, “where there is any pos- 
chance to market this machine; for 
the reason that there are so many similar 


sible 





things on thé market. I have thought 

over a good deal and while | can see the 
importance of this device I cannot see 
that it meets any want. As a matter of 


fact, all such devices are meré ugs 
they intended only to sell that’s 
the end of it. After a while they fail to 
do the work and are laid asid Now, 
who in the world wants to be all 1 tims 
trying something new when it is well 
known that the others ar f small 
worth ?” 

Such expressions, aiming as the lid 
against the well established th: 
large concerns had many times mad 


known their desire for a device that w ould 


more thoroughly and quickly ular 
work, struck both Smith and Mile’ very 
peculiarly. It was hard for Smith to un 
derstand that Simpson, himsel sely 
connected with big business men, should 
take a position directly contrary to the 


known opinions of his associates 

“I am much surprised,” said Smith 
“that you express yourself as 
Why, James Convers, one of your closest 
friends and a manufacturer f much 
prominence, told you himself that ne\ 
er had been able to get a dev that 
would effectually and satisfactorily do his 
circular work. How is it that take 
a position different to the on takes ; 
and he knows and you apparently do 
not ? 

“[ don't care what ‘Jim’ Convers sa 
about this or any other devic« He likely 
was just talking. I can see a few things 
myself. <All I hear is this 
that, which will do so and so, a1 vhen 
they are tested they are found wanting 
\nd that’s just what peopl ill say 
about yours, too, Smith. You had better 
let well enough alone if you don’t want 
to waste vour time and y l’s 
money.” 





_ 





WESTFIELD, 
MASS. 


LINEN PAPERS 








Manufacturers ot 
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“GOLD MEDAL” 





LINEN LEDGER 

“JAPANESE LINEN” 

“WARRANTED ALL LINEN” 
WRITING PAPERS 
























































Miles had remained passive through all 
this discussion, but now he found it nec 
essary to speak. 

“Mr. Simpson,” said he, “I want to say 


this. I have been a tool press worker for 
two typewriter companies for several 
years. [| may not know much about ths 


mechanical end of things; but I have seen 
more new devices, born under much less 
favorable circumstances than this one, 
adopted by concerns that you would nev 
er think had any possible use for any 
thing new There was no visible need 
for them, yet they were placed on the 
market and have made their inventors 
fortunes. You perhaps do not understand 
that ‘invention is the order of the age’ 
and the fellow who can save time, effort 
and money is the fellow who will get 
there; on this you may depend.” 


“Sweeping Against the Wind.” 


“That may be,” rejoined Simpson, “but 
there is a limit to everything. It is my 
notion that the limit has been reached.” 

“But think of the new devices that 
have been placed on the market within 
the past five years,” interposed Smith 
“You would not think from that that the 
end had been reached. People are con 
tinually demanding something new, par- 
ticularly the American people. You've 
got to give them something new or busi- 
ness will stop.” 

“Yes,” tersely added Miles, “the man 
who goes contrary to the conditions of 
things as he finds them will never get any 
place.” 

Smith and Miles were nonplussed. 
They stood with their heads bowed in 
thought while Simpson maintained an air 
almost of defiance. The man in whom 
they had felt could be placed the market 
ing of the device now opposed it for the 
poorest of reasons. 

Smith, the inventor, the man of action, 
looked out of the window. He evidently 
had concluded that it was of no use to 
further interest Simpson. . Without, there 
was a stiff wind blowing. It gathered 
everything in its wake and scattered it 
on all Again this wind a street 
sweeper was energetically trying to gath 
er the loose fragments, but with no suc 
Time after time he brought his 
broom against piles of dirt and the wind 
would throw them to one side. He kept 
sweeping—but it was against the wind. 


sides. 


cess. 


said Smith, “come here; | 
you something. Do you 
out there? Watch 


“Simpson,” 
want to show 


see that street cleaner 


him! Every time he trys to sweep, 
wind scatters the dirt every which way 
He is making no progress 

“You remind me of that street cleanet 
[The wind is the ondition; the street 
cleaner is yourself You are sweeping 
agains know d thoroughl, 
tablis] ndition 

make i i\ 
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/ 
Drawing Inks, Blacks and Colors 
{ Eternal Writing Ink 
Engrossing Ink 
4 Taurine Mucilage 
HIGGINS’ ) Piesssns Fave 
Drawing Board and Library Mucilag 
Office Paste 
Liquid Paste 
Vegetable Glue, etc., etc. 
Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter supplied to the Trade. 
Consumers, emancipate yourselves from the use of corrosive and ill-smelling 
inks and adhesives and adopt the Higgins Inks and Adhesives. 
They will be a revelation to you. 
AT DEALERS GENERALLY 
CHAS. M. HIGGINS &*CO., Sirus Meniare 
Main Office and Factory, Brooklyn, N. Y., U.S.A. New York — Chicago— London 
Xu 




















Typewriter 
Chairs 


are 
Favorites 
with the 


DEALER 


because 
they please 
the 


Consumer 


They please the 
consumer because 


“THEY FIT THE BACK” 


If you sell Typewriter Chairs, get our Catalog. Shows 
our Full Line of Patent Adjustable Back Chairs. 





Chichester Bros, Chair Co. 
13 Elizabeth Street, New York 

















THE PERFECT 
ENVELOPE MOISTENER 





HAVE YOU ONE? 


If not, you should have, and wear the smile that 
won't come off. It will “ money 


and that unsavory taste. iness is next 
to Godliness. ear the smile and be clean. 
Price, $1.00 


McCLELLAN MFG.COMPANY 
Elmira, New York 


























Numans “Noair” Safety Won't ta 


Cc. H. NUMAN DEPT., Sole Manufacturers, 


No. @01{Noair, size 24 inches, $2.00 per Dozen. 
No.'603jN oair,’size, 3 inches, $3.00 per Dozen. 
If you sell the NOAIR safety you will not 
be bothered with complaints about corks 
falling out. The Noair cork is made of the 
finest acid proof rubber and is warranted to 
last for years ' 
It is constructed so there is a double clamp 
on the outside as well as on the inside, mak- 
ing it impossible for the cork to fall out. 


LIBERAL DISCOUNTS. 


354 Broadway, New York, V.&. A. 
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Recent Patents 





M ichine Co 














Copies of these patents can be obtained by wood, N 1, assignor to The \utomulti berg Calculating ’ [ 
sending ten cents in stamps to E. G. Siggers raph Co., New York., N. Y., a corporation of Illinois i 
patent lawyer, Suite 33, N. U. Bldg., Washing New York 881,606. Temporary Binder. Lucena M. M ' 
ton, D. C., by mentioning Ofhce Appliances 881,156 Index Willis J. Roussel, New Or den, Waterbury, Conn 

eans, La $81,631 ['ypewriter Liner. Charles M. So 
880,49] Copy Press Charles | A\damsor 881,161 Loose Leaf Binder Prederick H ensen, Brooklyn, N. Y., assignor to Vida 

Marion, Ind Smith, Alameda, Cal., assignor of one-half lypewriter Company, New York, N. \ , 
880,492. Rotary Copying Press Charles | to John L. Tisdale, Alameda, Cal corporation of Cuba 

Adamson, Muncie, Ind 881,205 [ypewriting Machine. \lfred F 881,717. Calculating or Adding Machine. Will 
880,591 Typewriting Machine Herbert H Smith, Pittsburg, Pa., assignor to Wyckoff, iam P. Quentell, New York, N. Y., assignor 

Steele, Marcellus, N. Y., asignor to The Seamans & Benedict, Ilion, N. Y., a cor to Agnes R. Quentell, Stamford, Cont 

Monarch Typewriter Company, Syracuse, poration of New York 881,829. Loose Leaf Book. William J. Schultz 

N. Y., a corporation of New York 881,215. Fountain Pen. Ferdinand H. Wurde and Herbert Gerding, Cincinnati, Ohio, as 
880.607 Pneumatic Motor for Adding Ma man, National Military Home, Tennesse: signors, by mesne assignments, Henry 

chines Charles Wales, Detroit, Mich., a 881,275 Typewriting Machine Frank A Bentley, trustee, Cincinnati, Ohio ' 

corporation of New Jersey Young, Syracuse, N. Y., assignor to The 881,889 Paste sottle Alfred G. Baker : 
880,648. Ribbon Mechanism for Front Strike Monarch Typewriter Company, Syracuse, N Stockton, Cal 

Typewriting Machines. Wm. R. Fox, Grand Y., a corporation of New York 881,910 [ypewriting Machine I | 

Rapids, Mich 881,396. Loose Leaf Ledger. George F. Gil Dyett, Ilion, N. Y 
880,679. Closure for Mucilage and Other Re lett, San Francisco, Cal. 882,015 Envelope Fastener Lacy M. Nor 

ceptacles. Richard Mason, Gladstone, Mich 881,459. Typewriter. Clement Booth, Ilion, wood, Savannah, Ga. 

880,683. Screwless Typewriter Base Board N. Y 882,042 [ypewriting Machine Frank A 

Frederick S. Merrow, Portland, Maine 881,481 Duplicate Sale Slip File Horace Young, Syracuse, N. Y., assignor t rhe 
880,715. Pencil Sharpener. Myrtle A. Cam McCormick and Melville A. Lumbard, Des Monarch Typewriter Company, Syracuse 

eron, Kansas City, Kans., and William H Moines, Iowa. N. Y., a corporation of New York 

Cowles. Rockford, Ill 881,497. Manifolding Pad Holder Albert F 882,058 labulator for Typewriters. Wi 
880,754. Self-Indexing Ledger. John B. Per Staples, Alliance, Ohio R. Fox, Grand Rapids, Mich i 

rine, Valparaiso, Ind., assignor to James F 881,514. Temporary Binder for Loose Leaves 882,059. Loose Leaf Post Binder. William H 

Plew, Chicago, II! Herman Wiedman, Chicago, IIl., assignor t Garland, Kansas City, Mo., assignor of or 
R80 828 Envelope Paolo Russo, Pittsburg, J. S. McDonald Company, Chicago, IIl., a half to Raymond M. Havens, Kans City 

Pa corporation of Illinois Mo. 

R80,936 Safety Envelope Mareton N 881,571 Calculating Machine Hyman | 882,104 Cypewriting Machin Jacob Felbel 

CThompson, Enterprise, Ala Goldberg, Chicago, Ill, assignor to Gold New York, N. Y., assignor to Un Tyy 
880,973. Attachment for Ink Bottles and Ink berg Calculating Machine Co., a corporatioz writer Company, Jersey City, N. J 

Wells. William L. Clarke. Waynesburg, Pa of Illinois. poratior New Jersey 
881,126. Paper Feed Attachment for Type 881,572 Calculating Machine. Hyman F 882,179 Fountain Pen Edwin R. §S 

Goldberg, Chicago, Ill, assignor to Gold Paris, Texas 


Writers. Benjamin F. Hutches, Jr., Ridge 


The “ALDEBARAN” 


Drawing and Copying Pencils 


Lttbishst 
A titsisly 
Ui bitslsdst 


rHELI 








The “OTHELLO” 
Copying Pencils yu 





‘“Aldebaran”’” Drawing Pencil is perfect in 
smoothness and texture and durability of the 








MADE BY THE 


SWAN PENCIL CO. 


BAVARIA 





lead. Made in sixteen degrees, perfectly graded. 

The ‘‘Othello’’ Copying Pencil meets satisfactorily the 

demand for a copying pencil at a popular price, is of 
the required hardness, contains no grit and is not brittle 
One fixed price to the consumer. An unvarying and uniform cost 
to the dealer, the difference a profit large enough to warrant your 
co-operation in popularizing these high grade pencils 

Samples and prices on request 


Sti ck Ci mmplete and well assorted 


Technical Supply Co. 


40 East Fourteenth Street, NEW YORK, N. Y. 


Sole American Agents 











882,246. Typewriting Machine. Charles Gibbs, 
New York, N. ¥ issignor to Under 
wood Typewriter Company, New York., ) 
Y., a corporation of New Jersey. 

882,263. Apparatus for Automatically Operat 
ing Typewriters. Thomas A. McCall, Xeni 


Ohio 
882,284. | se Leaf Binder Herman M. Ad 
ler, Boston, Mass. 


882.387 Calculating Machine William | 
Haustein, Lyndhurst, N. J., assignor to The 
Keuffal & Esser Company, Hoboken, N. J 


a corporation of New Jersey 


882,429 Loose Leaf Binder. Isaac Shultes 
Martin, Mich 

882,560. | lating Machine. William F. Haus 
tein, | lhurst, N. J., assignor to the Keuffel & 
Isser Company, Hoboken, N. J., a corporatio1 
ot New Jersey 

882,507. Calculating Machine. Willie L. 1 


Keuffel, Hoboken, N. J., assignor to the Keut 
fel & Esser Company, Hoboken, N. J., a cor 
poration ot! New Jersey 

882,568 Manifolding Sales-Book Carroll M 
Kirkland, St. Paul, Minn., assignor to Georg: 
W. Hughes, St. Paul, Minn 


882.614. Calculating Machine. Carl M. Bernegau, 
Hoboken, N. J., assignor to the Keuffe! & Esser 
Company, Hoboken, N. J., a corporation of New 
Jer 

882,627 Hanger for Typewriter Type Bars 


Charles F. Crandall, Illion, N. Y 

882.679. Calculating Machine. William F. Haus 
tein. Lyndhurst, N. J., assignor to the Keuffe 
& Esser Company, H ken, N. J., a corpora 
tion of New Jersey 

882.680. Calculating Machine. William F. Haus 
tein. Lyndhurst, N. J., assignor to the Keuffell 


& Esser Company, Hoboken, N. J.. a corpor 
882,816. Indexed Book Albert F. Dean, Chi 


R82. 828 Carriage Shifting Mechanism for Typ: 


writers. Wellington P. Kidder, Boston, Mass 
issignor to Parker Machine Company, Buffal 
N. ¥ corporation of New York 

882820. Ribbon Reversing Mechanism for Typ 
writing Machines Wellington P. Kidder, Bos 

Mass ssignor ft Parer Machine Con 

pat Buff a corporation of New 
York 

882.843. Envelop Frank H. Richards, Hartford 
Con 

882,886. Cli Ross W. Horton and Jehiel 
Molesworth, New Athens, Ohio 

882,003 [ypewriting Machin Alexander 


Brown, Svracuse, N. Y 

882.042. Loose Leaf Binder. Martin C. Neuner, 
' - 

Los Angeles, Cal., assignor to the Neuner Spe 


cor 


cialty Book Company, Los Angeles, Cal., a 


poration of California 

883.079. Manifolding Receipt. Walter F. Blake, 
Chicago, Ill, and Lewis ‘| Hunter, Fort 
Wavt Ind 

883,081 Adding Attachment for Typewriter 
Henry H. Burton, Los Angeles, Cal 

R82.154 | Leaf Bool Alexander Watt 
€ T! 


CHANGE IN FOWLER & WILSON CO. 


\\ \ VV , 4 ’ he interest 

r. C. Fowler in the firt f Fowler & Wilsor 

Zanesville, Ohi It is Mr. Wilson’s intention t 

ill | f oft supplies and spe 
n manufactur 

’ south 
() 1 ible salesme 
x] is li 
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OUR STOCK IS 
LWAYS FRESH 


IF YOU CARRY 


“WORLD” ann “TUXEDO” 


RIBBONS and CARBONS 
Because 


THEY DO NOT DRY OUT OR 
DETERIORATE 















For the same reason they have a greater 
efficiency in wear and imprint than any 
other make. 


Secret processes—Private formulas— 
Special manufacturing methods. 


Stock can be kept a year without dete- 
rioration. 500 clear-cut impressions taken 
on the same spot, showed the perfect inking. 


Write for samples 
and prices. 





Our goods will 
establish your 
trade. 


TRY US. 





International 
Carbon Paper Co. 


241 Center St., 
' New York City. 













Quality. 


Price. 











Reliability. 4 
mum’ TUXEDO 
etic pro Astin 


mt TyPEWRITER 
ttm, RIBBON 


TUXEDO 


NON- Fy LLING 
LONG LASTING 


TYPEWRITER 
RIBBON 
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MANUFACTURING STEEL PENS AN IN- 
TERESTING PROCESS. 


Processes Through Which Small Pieces of 

Steel Go Before Reaching the User’s 

Desk Are Many and the Work Is of 
a Very Fine Order—Millions Are 
Used Yearly. 

(From the New York Sun.) 

Pens are made of good steel which 1s 
in carbon. It is imported in the form of 
sheets nineteen inches wide and five feet long 
These are cut into strips wide enough to 
cut two pens whose points interlap. 

In a lecture describing the process an ex 
pert named Hawkes says that the steel is 
annealed to a light cherry red for several 
hours then gradually cooled, when it is soft 
enough to bend easily. 

The scale is removed by pickling the steel 
in a bath of diluted acid It then goes 
through the rolling mill, the number of times 
depending upon the thinness desired. The 
next step is to the cutting room, where pen 
blanks are cut by machines 

On one side of each blank is a small dent 
called the bit, which is used as a guide in 
passing the blanks through succeeding opera 
tions. 

The pens are pierced by machinery, some 
requiring but one piercing, others two or 
three, the latter being more expensive. From 
the piercing machine the pens go to the muf 
fle room, where the blanks are annealed 

Fifty or sixty gross of them are placed in 
each iron pot and heated and cooled just as 
was the strip steel. The name is then stamped 
on the blanks and the pen is ready to be 
Some pens have to be crushed, by 


rich 


formed 
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which process a little wing of steel is bent 
under them 
Are Made Brittle. 

If the pen ts still soft it is necessary to take 
it to the mufile room and again heat it to a 
light cherry red and chill it suddenly. This 
quite brittle, so 
readily 


renders the pens 
indeed that they can be 
Later on this 


process 

much so 
crumbled between the fingers 
hardness is drawn out by heating the steel 
gradually As the temperature rises it be- 
comes more and more tough, until at about 
575 degrees it has the resiliency of a spring 

By this time the pen has become coated 
with an oxide, which is removed by scouring 
or by a shaking process, by which the rough- 
ness is gradually rubbed off 

The next operation is grinding, some pens 
being ground twice, others three times, in 
some cases by hand and in others by auto- 
matic machinery. 

The pen next passes to the slitting room. 
This operation is a very delicate one, as the 
pen is now hard and brittle and the slit must 
be cut cleanly through the hard steel without 
damaging it in any way 

After slitting, the pens go to the rounding 
room, where they are made perfectly round 
and smooth, so that no matter at what angle 
the pen is held the paper will be in a tangent 
to its surface and there will be no possibility 
of sticking or scratching 


Each Pen Examined. 

Every pen is now examined by an expert 
so that the faulty pens which have accumu 
lated may be thrown out. This is the third 
examination. 

The pens now go back to the room in which 


the oxide was removed to be polished by the 
shaking process. If they are to b red 
they are placed in a tempering cylinder and 
heated to the desired color. 

rhe first heat brings them to a light straw 
color, a dark yellow, a brown, a purple and 
then a blue shade being obtained | eas 
ing the heat. If the pen is to be leit white it 
is, of course, not reheated 

In order to preserve the pen and prevent 
it from rusting a coat of lacquer is put on by 
means of machines. If the pen is to be plated 
with copper, bronze, silver or gold it goes t 
the plating room before the lacquering is 


begun. Plated pens are now very popular and 
they can be plated with almost any metal de 
sired. 

The pens are now ready to go to the box 
ing room, where they are counted by ascer 
taining the weight. It will be found impos 
sible to put a gross of pens in the box in 
tended for them unless they are laid parallel 

In order to do this quickly and easily they 
are put in a half cylinder and shaken rhis 
quickly places them in a parallel position and 
by a very quick move they are dumped into 
boxes which are then ready to be labeled and 
packed. 


GEORGE OLNEY GIBBS. 


George Olney Gibbs, brother of Fletcher B 
Gibbs, of the Shea Smith Company, passed 
away March 16, at his home in Denver. Mr 
Gibbs went to Denver seven years ag n an 
effort to regain his health and had lived there 
unengaged in active business. He was man 
of decided business capacity and his untimely 
taking off is a source of de ep regret I nga 
wide-circls friends 


BECOME A PUBLIC BENEFACTOR Mr. Dealer, and supply your customer the most moderate-priced 


and most satisfactory current binders ever made. 


Neither you nor he will regret it. 


‘Zee WINS” 





The “0. K.”’ slotted lock binder. 


These popular types can be furnished with solid posts, either 3-16’, 5-16” or 2” in diameter, or wit 
e,: ~ > ‘ : : : ; . 
tional posts 5-16” or #”’ in diameter. center to center, viz: 2#”, 44” and 


7”. Nospecial centers but any special or stock size. 


We make them in three gauges 


Write for quantity discounts and offer to the trade 


“- 
“ SP aa > 
Fs TL we ™ 
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The ‘‘Auto-Binder.”’ 





The C. S. & R.B. CO., Inc., Makers of Good Things In Loose Leaf 


KINZIE AND ARMOUR STREETS, CHICAGO, ILL., U. S. A. 














OFFICE APPLIANCES 113 


A METAL CARBON HOLDER. 


“ets ats is acca BETTER OFFICE EQUIPMENT 








us 
na um holder, made in 

t p g 2 the top forming JHL 

the lid ywer part flanged out to form 

t! b | ilso provided in A SY a 

side wv supp hich act as pivotal ART a 

points etal pins projecting from the TURD TIKY 

vl on which the carbon paper 1s =* 

wound. At the point at which the carbon pi 

cy imahes ihe calf ioun Ge. Gala ae ae FURNITURE THAT IS COMFORTABLE, 

edges nd bottom parts have been DURABLE AND CONVENIENT 


flat straight edge, 
paper firmly at the 


a half-incl 


That will help your Office Force to do better work. 
That will outlast any other furniture made. 


) grasp the 





“Satisfaction or Your Money Back” 





No. 62!. Desk Stool 


No. 511. Typewriter Chair 


WIDE AWAKE DEALERS al! over the World are putting in this line. 
Let us tell you about our New Typewriter Table and Cabinet which will 


be ready about March Ist. Large Handsome Catalogue on the 


press. Dealers should send their names for copy now. 


The Toledo Metal Furniture Co., 72 So. Huron St., Toledo, Ohio 








desired to tear it off, and make a clear 


The object of this device is to provide a 
eptacle for carbon in rolls, s 
that whatever length desired for various 


purposes be torn off and used without 


MEDAL OF HIGHEST AWARD 
JAMESTOWN EXPOSITION 
Add TONE to Your Stati- 
onery in the OFFICE, 
BANK, SCHOOL or 
HOME by Using Only 


Washburne's Patent 


“OK” 





MANUFACTURING 


Having more space and machinery than we need in 
our regular business, we would like to corre- 
spond with any person or firm hav- 
ing small machines or parts 
which they would like 
to have built. 








waste I holder will have a capacity of 
25 feet I rbon, 9 inches nde Type 
. 1 ' me ~i] rl n Ww ap > in Paper Fasteners Address 
z : é, ; = : we , me unt Coguine ecue in Their 0 o Wel PERFECT 
this holder t is a very neat, handsome de- . These Fasteners are in a class by themselves. There wT 
are no otherslike them, therefore they can not be compared wit! UNI | ED MACHINERY Co. 


rnishable luminum metal fin 


the ordinary paper clips which depend on friction for their holding P. O. Box 1536. Springheld, Mass. 


ished metal with a frosted eftect power. 








| de r S invention <¢ rf |. K The “O. K.”” Paper Fasteners have the advantage of an inde 
are b or structible paper-piercing point which goes through every sheet co- 
Col . vn typewriter sa lesman, whi acting with a small PROTECTING SLEEVE which prevents 
has represented the Monarch and Remington any hability of injury. “COMPLETUS” CABINETS HAVE NO EQUAL 
< pant Wisconsin for the past SIX pore HANDSOME COMPACT STRONG D E A L E R Ss are findin it the BIG- 
previous time vas connected with 1 ~ > AIC ! aTUR GEST S LLER on 
Si Geniehs SPreumber Cecndu ak Gk Saal NO SLIPPING, NEVER! =— satura WKITE TODAY (uae 


Easily put on or taken off with the thumb and finger 
Can be used repeatedly and “they almays work 
Made of Brass, 3 sizes. Put upin Brass boxes of |00 


Just Pull 















































E. M. WILSON FORMS COMPANY. nt 

E. M. Wilson. until recently manager of the Fasteners each. All Enterprising Stationers COB = | Out The 
. - sed . Send 10¢ for sample box of 50, assorted. Illustrated  ~ ° 
Pen ‘ t ianilo Company, of New Jescnptive booklet free. —_—- ~ | Slide 
Brunsw | s just formed a new com Liberal Discount to the Trade. and it's all ready 

—e 1 ted a Mantras : 
—s a Ont I, Can. ae THE 0. K. MFG. CO. (Dept. G) Syracuse, N.Y. noiB Typewster Stead 

I mpany wi be known as the Wilson MANUFACTURERS Stationery Cabinet 
Carbon Pay Company, Limited, and will be edibles on eit Salles Copy Holder 
enka t as 29 FE gee Ge ., ae L. &C. HA , 12 len Lane. London, Eng 
_—— = vig, ug stree a st Phe com Sole Agents for Europe, India, Australia, New Hudson Cabinet Co. 
pany w S| of manutacturing Zealand and British Provinces NO2B Ellisburgh, N.Y 
carb bon position and color U.S.A 
solvents for sale to carbon paper manufa: 
turers and r manutacturers 

Mr. Wilson has associated with him F. J us C = ted C i] . . f 

: : - . , iT ‘ ¢ 197 mewec tec ACES ¢ > ‘re ‘e v.77 . 
Wilson and Joseph Ellam, all three practica 0. Ul anadian } : aSes WY? 4 nte rfe 23 nce Proce edings 
men in the business. In view of their indi A Specialty. 
vidual record it is assured that the new com J 
pany will prosper to its full worth P a { eC Nn { S Designs, I rade-Marks, 


Copyrights, Etc., Etc. 


Facilities for Foreign Litigation. 
Service Assured. Write Us. 


Members t the Phi 
are looking forward to 
trip up the Delaware 


idelphia Boost Club 
moonlight steamer 
River on July 6, as 


Expert 


$25.00 | s= 


guests of their fellow Booster, Capt. Joseph 

W. Thompsor Capt. Thompson will be re We oar ofl exnéanns and Maton nn . : _— 

membered. as, the man who gave a. most in. |] We Pay allexpensesand disburse- | THE INDUSTRIAL LAW LEAGUE, Inc. 
teresting talk at the Philadelphia Club's — a ee 170 BROADWAY, NEW YORK 











monthly dinner last January 
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HAVE YOU SEEN IT? 


Here is the LATEST [ Thing Out — 
CARBON PAPER IN ROLLS. ear off 


just the length required. Each roll 
contains 125 feet of Carbon Paper in 
one of our dust and moisture proof 


ALUMINUM HOLDERS 


We Want Dealers Everywhere, so you can 
fill the demand, which our device, 
through our advertising, is bound to 
create among your customers. 


ECONOMY CARBON 
_ COMPANY | 


Dept. “B,” OSHKOSH, WIS. | 














Snyder & idilack 


STATIONERS LITHOGRAPHIC .SPECIALTIES 
914 ‘WALNUT STREET 


Philadelphia 


“WESTERN OFFICE 209. STATE ST CHICAGO 
Manacen 


Waxrea fi. Furtone. 














Stenographer’ s Note Books 


Diamond “‘G” Line. 


Best on Market. 


M idk in seven grades 
Without question the 














t u d 
, f juality 
and sa action Put 
l let 
ROCKBARNES TYPEWRITER PAPERS: 0" ie. comprising 31 differ 
solely upon merits of quality, finish and finene ftexture and durability. Will put up 


your own labels. Catalogue ‘‘B eee 
TYPEWRITER CARBONS AND RIBBONS: {3° es Doreen 
PRODUCTS, which stand alone by themselves for " Highe t Quality Carbon and Ribbor 


Perfection FLAT F=N AND PENCIL CARBONS 


ROCKWELL- BARNES COMPANY 


800 BALDWIN BLDG. CHICAGO, U.S. A. 

















ENGLAND DEMANDS AMERICAN FUR.- 
NITURE. 

Good Market Here for Both Househcld and 
Office Furniture That Will Produce Good 
Profits for Manufacturers if Properly 
Cultivated—Britishers Are Afraid 
of Our “Quality” and Need 
Reassuring. 








BY WILLIAM WHITTAM, JR 
To achieve a prosperous issu 
our furniture makers must not o1 
petition in prices; they must als 
styles and designs which are fas! 
pay attention to the details of finis! | sta 
bility, which are the idiosyncrasies rit 
ish purchaser. This is an old story 
and reiterated about every conceivabl 
merchandise by special agents, 


other commercial representatives it 
states in foreign countries. Neverth 
a lesson which our industrial manag 
learn before the good fortune in foreig 
many of them wish for can ever be t 
few in varied lines of work 
followed the foregoing advice. 
cess has been amazing to themsé¢ 

It is first important that the Ar 
niture trade should know that 
strong prejudice against their output, and it 1s 
equally necessary that the trade apprehend 
the underlying reasons for this imp 
reputatior \ large dealer 
frankly that although we turn 
shapes and designs, the wood fr 
furniture is made is seldom prope 
to stand peculiar climate 
tively crude interior household 
rangements of Britain 

[o substantiate his contentior 
an Amé in roll-top desk whic! 
so badly that some drawers 
were falling pieces, whil 
were stuck so tight that it was imy 
open them; and I was told tl 
unseasoned stuff was responsible 
in desks and office furniture, o1 
controlled by American firms, beir 
largely in the hands of British n 

Confidence Is Lacking. 

I was also shown an Ameri 
armchair which, as the dealer 
was “a work of art so far as s! 
fort went, showing years of stu bt 
ease; but he added, “bef 
sample fit to submit to on f t g 


municip bodies in the c 
send for four chairs.” The 
he had make was that the 
several parts were left rough 


[ ’ 
ished, glue and rough edges being 
merely rnished over. 

He said that these defects, t 
noticeable, rendered high-grade 
most unsalable in his market 
for sever thousand chairs 
the Amet n-made sample | 
being afraid of rejectior 
experie! in obtaining a passab 
induced an English firm t 
manufacture of the lot I ex 
the rejected samples and 
“onservativeness of the staten 
mie S much for the causes 


prejudice 
I found that little 


@ ts we funeniinre 
ept vy fu ure 


quartered 














1 
d 











“gvolder ak and dark finishes and woods 
are the vogue just now. Sideboards, buffets, 
nd wood bedsteads in greatest demand are 
altogether different in design from those popu- 
in the United States, although since my 
abroad I notice in the stores of 
dealers in high-class furniture here many arti- 
es closely approaching the newest styles in 
Britain 

(Antique patterns and finishes are the most 
ready sellers, and sideboards are much sought 
after. Dealers, I was informed, object to the 
bother of putting together “knocked-down” 
furniture. This plan, however, cannot well be 
dispensed with, on account of excessive ocean 
freight charges on “set-up” articles. Tactful 
explanation of the economy of adhering to this 
practice would soon overcome the scruples of 
the dealers on this score. 

Another feature which was impressed upon 
me was that upholstered and covered articles 
of furniture should be shipped bare, i. e., with- 
out the plush, leather, or other covering, for 
the reason that such materials cost much less 
in England than in the United States, and that 
the work of putting the material on can be 
done considerably cheaper abroad 


Market for Office Chairs. 


returr Irom 


also found that there exists a splendid 
opening for the sale of cheap chairs for use in 
of artisan’s cottages. Judg 
of the office chairs 
England, Scotland 

land, I am satisfied that American 
goods could develop a consid 


the living rooms 
ing from prices and styles 
I saw exposed for sale in 
and Ire 
makers of such 
erable business in this line, and there is also a 


fertile field all over Great Britain and con 
tinental Europe for tl ntroduction of the 
American barber’s chair. By comparison the 


chair now used abroad for this purpose is 
mfortable. Our product can be 
nuously applied effort must be 
brought to bear to popularize them. 


Comparatively few European houses are 
built with sets for clothes, consequently 
early every householder buys one or mort 
drobes I article of furniture is little 


United States, yet our furniture 
nufacturers could undoubtedly find a field 
r profitable exploitation this peculiarly 
commodity 
this s is impossible t 
det f desigr price. I have 
therefore sent to the Bureau of Manufactures 
J nent at Washing 


tor number of complete talogues covering 
practically ery kind of household and office 
g 1 bedsteads, kitche 
ns fende ind fire irons The prices 
g il s ng values, so that 
our manutfact rs may determine the margins 
P their sts and the ultimate price paid 
+ +} . 
‘ id p ducts 
ind tas 
s alr een encount 
r by t kers Americ 
} I remai r furnit 
me their footsteps 
° ’ 
f a es 
i va if ve < p p | 
¢ Ther: 
c ‘ Rritis intipat 
r iccount of rts 
The e question r 
« eT sup ly lg Ss t 
erly ‘ mpetitiv 
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Read What Users Think 


Carter’s Ideal Typewriter Ribbons 


OF 





“‘Safisfactory in Every Particular.”’ 
“Absolutely non-filling Qualities.”’ 


«(So Satisfactory have Discarded Use of any Other.”’ 
“Hold Ink Longer and Wear Better than Others.”’ 


“Carry Ink Well—Do not Dry Up.”’ 
«Every Ribbon Uniform.”’ 


“Strength of Color, Wearing Qualities, and non- 
filling Qualities Unsurpassed.”’ 





Ve 





\ 





EVERY ONE A REASON FOR CARRYING CARTER'S IDEAL GOODS 


CARTER’S IDEAL CARBON PAPERS 


Different kinds for especial uses—each kind the best. 
A fine chance for live dealers. 


THE CARTER’S INK COMPANY 
NEW YORK 


Earning Plan 


BOSTON 


Send for particulars of Carter's Rebate 


CHICAGO 








HEADQUARTERS FOR 





Typewriter Ribbons, Typewriter Paper, 
Carbon Paper, for all uses. 
We manufacture the best line ot TYPEWRITER 
SUPPLIES on the market 


THE S. T. SMITH COMPANY 


ll Barclay St., New York City Tel. 1164 Cortlandt 

Please send for our Catalogue and sa: es of Manif 
ypewriter Liner and Carbon Paper also Price Lists 
same. DISCOUNTS TO THE TRADE 


EMERSON BINDER 





A BIG SELLER 
‘ WELL ADVERTISED 
The only REAL GOOD inexpensive binder on the market. 


Liberal discount. Samples and a supply of catalogs 
free to dealers on request 


THE BARRETT BINDERY CO.., 181 Monroe St., CHICAGO 




















HAWKINS 


Improved 
Automatic 


Stamping and 
Embossing 
Press 







an 
Because—lIt earns its cost in a short time. 
Write us for Catalog, Price et Bring or send us your dies for a demonstration. 
MANUFACTURED AND FOR SALE BY 


Hawkins-Wilson Co.., inc., 


, Y 
nadian Agents Phe J ,. Mor 
Cuban Ag ‘ Art 


Progressive Firms Install The 


LITTLE GIANT 


Because—It has plenty of open feed room, allowing 
any size sheet to be fed with ease. 


Because—It registers accurately, giving the finest 
results obtainable. 


Because—It has all the adjustments in front of the 
press within reach of the operator at all times. 


Because—It enables you to make prices which will 


POWER PRESS 


Because—It will print and emboss at one oper- 
ation pony ~ | from steel dies or plates 
faster and with more economy than any 
other machine of this character. 


i the order at better profits. 


712 Sansom St., Phila., Pa. 


445-447 King Street, W., Toronto, Canada 
undez Mejia, Havana, Cuba 
ns Bros., Mexico City 
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THE OLD RELIABLE 


SURE SHOT BINDER 





i 
i is still the universal favorite. Nothing could do the work better. 
[ It is economical and simple. 


WILL BIND FABRIC UP TO }-INCH. 
Holds 100 staples. Is equipped with 










4 
on ANTI-CLOGGING DEVICE. 
| i FULLY GUARANTEED. 
ee 
1 
at Automatic 
| 


Action 





THE LEVER ACTION MIDGET BINDER 
in | 

ay | 1s designed for fastening papers and light fabric together 

u Has an enormous use in insurance offices, law offices, banks, 


phone exchanges and business offices generally 


| 
| MANUFACTURERS and IMPORTERS 


also use the Midget in preparing samples of cloth 


. ' ing, cloaks, suitings, straw braid, laces. neckwear PATENTED 
fl silks, etc., etc. 
MOST DEALERS SELL THEM---DO YOU? 
Write for printed and illustrated matter showing the full Acme Line— 
: larger and better than all others 
’ 


Ht ACME STAPLE C0., Ltd., 500, N. 12th St., Philadelphia, Pa. 


























poe 


v? 





‘CARBON PAPERS 


NON-FILLING NON-FADING NON-DRYING 4 


OILS, ERASERS AND PENCILS 


ESTABLISHED 1899 











We claim our ribbons to excel those of all other manufacture 
in the following detail: 


being inked clean and yet giving good, clear, strong « opies to tl 


: 

t | 

H || 
| 1.—Most intensely jet black records. 2.—Most brilliant colors throughout. J3.—Most 

bi durable. 4.—Non-drying. Absolutely unaffected by cold, heat or atmospheric conditions 

A) 5.—Greatest copying strength. 6.—-Strongest and best for Duplicator and Hektograph 
i i work. 7.—Ink automatically distributes itself by capillary attraction, always presenting 
i an evenly inked surface and ensuring uniform results. This feature also admits of goods 
extreme endurance limit 

: 








‘I | of fabric. 8.—Tested and in constant use by United States and ‘British Governments 
A Bi-Chrome Ribbons a Special Feature 
| Large Contract Work and Manufacturing 
Ti Imprint Goods for the Trade a Specialty 
. Inked Ribbons for Adding Machines, Time Recorders, Etc. 
Wide (2 to 11 inches) Ribbons made to ordet 
| Write For Prices Giving Dimensions Wanted 
| 
| U.S. Typewriter Ribbon Mfg. Co. 
: ew Factory 
} 
Sansom and Eighth Sts.. Philadelphia, Pa. U. S. A. 
| Cable idre Mustr 
| 

















GOVERNMENT PROPOSALS 


The following proposals covering 
partments of the Interior, War and Post Of 
fice, in addition to those of the Isth1 n Cat 
Commission, of the United States Gov 
ment, are for the fiscal year ending J 1909 

In the Department of the Int 
posal is for stationery, enumerat: 

Ink, inkstands, typewriter oi 
press copy, blotting paper 
book and carbon as well as misc¢ ! Ss pa 
per, paste, pencils, penholders, pent Ss, pens 
copy books, rulers, scissors, splin ghts 
typewriter ribbons, erasers, et 

In the Post Office Department t ipplies 
have reference to stationery as wel t the 
specifications of paper, wrapping pap irds 
and card board, copy books, blank books, tags 
inks and mucilage, pens and typewriters and 
typewriter supplies 

The same is true of the War Dey 
is true of the other two departme: 

Those for the Isthmian Canal Commission 
have reference particularly t nvelopes 
wrapping paper, bristol board, binder’s board 
notebooks, letter files, pencils, pens, penhold 
ers, rubber erasers and the like 

The | Wing iS a specified 
the several departments 

Proposals must be made in du te n 
the forms furnished by the dep a 
must be signed by the individual 
ship making same; when made by 
ship, the name of each patrner must be signed 
If made by a corporation, proposals must be 
signed by the cfficer thereof 
bind it by contract, and be accompani vitb 
a copy, under seal, of his authority t 

The proposal must be accompani vith a 
guaranty, signed by at least two responsible 
guarantors, that the bidder shall, thin ten 
days after being called upon to do s cecute 
a contract in accordance with the 
proposal, al 1 give a bond for the 
formance thereof, with good an ficient 
sureties s hereinafter required 
sponsibility and sufficiency of the g i 
such guaranty to be certified to by S 
master, United States judge, United St 
torney, or the clerk of a court of 
nearest t tne place of residenc: 

The guaranty must be in the pet 

$250 if the value of the articles embr 

the proposal is $1,000 or less; of $500 for a 
bid of more than $1,000 and not exceeding 
$5,000; of $1,000 for a bid of more than $5,000 
and not exceeding $10,000, and of $3,000 for a 
bid of over $10,000. If preferred rtified 
check fi like amounts, payable to t rde1 
of the Secretary of the Interior, may be filed 
in lieu of guaranty, the amount of sai eck 


to be forfeited to the governmen 
fafMre on the part of the bidder t nter into 
contract in accordance with the propos 

The quantities ders in the scl 


estimated uirements for the 
ing June 30, 1909; as it is to be 
derstood that these estimates re g 
forn \ id no oblig 
g ve 1s mposed ] 
he ng ] ‘der V 
ess Ss the t 
may 

\ ust b 
ieec at j 

s S b u 
the « IST ©O S 
MIT I ny y t 

I ust be 

a 
1 { x 














tO 
th 


in 


ng 
OO 


ed 
ler 


4 
ca 





schedule item to which it relates, 
price, al me of the bidder. 

If in any se the le submitted by the 
bidder should be superior to the requirement 
of the sp itions, he will be expected and 
required to furnish goods equal in all respects 


to his sample, ni 


ttwithstanding its superiori 


Propos nd samples must not be sent 
the same packages. Packages containing san 
pl s] uld | ddressed to the wecretary 
the Dey t bids Y 1! 1 
Washing D. ¢ beled “Samy 
of Stati y ind to the D« 
ment at or b e the Si penin 
bids 

RADIATING HAPPINESS. 
(Bob White 

There was a new arrival in New York re 

cently, who came unheralded and unbidden. Th 


good, bad an 
he was due, but they did not meet 
threw a foot over 


Island knew 


him at the sta 
the arm of a 
trict and whe 
the summer’s oc 
that plainly spoke 


He was the 


he didn’t seem to 


ing down he 
brace that tl 
thin fellow, 


wanderoo, was 
the hardships 
plies. His face 
indefinitely and 


on his brow. 


ing, rotund fe 


ism in his he 
any man. 
pleasure of 


man with the 


able material 


- y ou may 


succeeding like 


‘*but if luek 


that’s all. Ni 


1 medium people of Manhattan 
tion. As he 


lamp post in the typewriter dis- 


first mosquito of the season and 
care much who knew it. Look 
beheld two men partaking of the 
» lamp post afforded. One, 


unreeling a line of misery on 
of selling typewriters and suj 
wore a coat of hope deferred 
despair perched triumphantly; 
His companion wis a jolly look 


llow, with joy in his eyes, optim 

art and a smile worth dollars to 

The mosq trembled with th: 
anticipation as he gazed upon the 
illumined countenance and suit 


for a hungry bird’s breakfast. 

talk as you please about nothing 
’ the thin man whined, 
’s against you, you can’t succeed, 
ww, I had a sale all elinched, uy 


Success, 


in the dishpan building yesterday; baseboard, 
cover and machine, a hundred, cash. I was 
just beginning to think that luck had turned 
at last, and was figuring on my commission for 


a new 
of my I respe 
buying a ft 


spring 
ny 


‘Why, you 
you “may use 
goes.” 
The mosq 
‘Say. nl 
like yo W 
I felt awf 


suit, when along comes a relative 
‘What’s that, you 
writer?’ queried the relative. 


’'t need t lo that. I’ve got one 
s long as you like.’ And so it 
sighed a deep, sad sigh. 


happy man, ‘‘I used to. be 
en I started out in the morning 
ut things. When 1 
iper the boy couldn’t change ten 


ents and impatience I told him I’d get 
t) al s where els When I got to the 
statior cet age s hanged me for 
a quarter I gave hit i language dressing 
that mace te 1 " n I arrived at the 
office at 9 k or ilf the salesmen were 
there and t ked as forlorn as lambs after 
a par By the time I got down to business ] 
was feeling as glum as an undertaker in the 
he seas I I 4 I Ser ned to g 
wrong a [ came to think this was a bad, bad 
. .) olit I 1 ght 
ee at rad 
yy an » It 
pres | a doctris 
\ e P —_ 
tl ’ g | 
Ss n 
} 6 , } 
" 


tted his ng, sharp stinger for 
‘upatior unloosened a sigh 
iov that he was here at last 


a long, 
with a face not unlike that of the 
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Specialties That Sell 


pencils, paper, desks, files, bookrcases, etc. etc., 


i I ich a nks pens 
Mar acture ' D : we ne of up-to-date OFFICE 
S 1t Sight. Besides being 1 e sala they offer a larger margin of profit. 


SPECIALTIES and business needs 


The progressive dealer or 


at a list with prices and description of these specialties. The 


North American 
N. A. Typewiter Desk Memo. Calendar 


Backing Sheets 


covers 





1 each 
ry t r tne day 
reas T VA 


‘ 
Made ‘ 1s ur memory an 
$1.00, Les $1.25 t atize I work 


1dy market for it 





ide in book form, of good heavy paper, with 


Absolutely 


yman. Requires but little 
absolute privacy when 
one month across two 


morning of the 


This article has 
market a short time, but the 

take to it shows that there 
A device that jogs 


1 helps him to 


Retails at 25c, 35c, each. 


ce on 


Carbon Paper, 


“Pen Rest” Desk 
Blotter Pad 


What every man who has a 
desk wants. An entirely new 
necessity. Pen Rest is made by 
corrugating the back corners. 
They are made with strips along 
the front that keeps the blotter 
from becoming torn and ragged. 
Fully protected by patent. Made 
in two sizes, with Russia Leather 
corners and strips; three blotters 
with each pad, sells at 75c and 
$1.00. 


Ribbons, Oil, Typewriter Papers, 


Full list and prices upon request 


The North American Supply Co. 


Long and High Streets, COLUMBUS, O., U. S. A. 








To Stationers and Loose 
Leaf Ledger Mfrs. 


and others interested in punching holes. 





The Sparks Machine 


will punch Wood, Cloth, Canvas, Leather, 


Card, and Paper, 


and going through a greater thickness than 
ON THE MARKET. 


ANY MACHINE 


making a better hole, 





Write 


for samples, etc. 

















Walter Sparks 


12 Dutch Street, 
NEW YORK 





si 








_ 
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larters au i such executive 


CaALntEYTuUTO IC th company as ar¢ lneated and proper and : 

















WALKER’S 









RYE; GC T S E; him seem expedient; and there t 
| direct ¢ business of the sales 
VERTICAL CABINETS bs os 2 and direct, the business of the sales of 
= = ; nent Of its sales agencies in this and foreig 
se SEN 5 - untries; also its advertising; also s parts 


its patent and law departments as may 


best and expedient; also as the articles 


Cincinnati, Ohio. 

B. M. Boyd, receiver of the Globe Register 
Company, has filed his report in the Common 
Pleas Court, together with an inventory of 
the assets of the concern. The report shows 


orporation of this company authorize, t 

duct from the New York headquarters such 
portion of its business in the United States 
and elsewhere as may be expedient 


that when he took charge September 17, 1906, ful. To this end he is authorized to p 


the net indebtedness of the company was $41, 

606.86. During the interim to February 22, tet, assistance, etc., and to make prope 

1908, he collected in $75,832.91, and paid out all fers of needed things thereto from Dayton and 
elsewhere 


; 


ind maintain proper and suitable offices 





but a balance of $830.02. The gross revenue 
for this period amounted to $80,812.27, and a 
gross profit of $6,522.51 is shown, with a bal- 
ance on hand of $6,007.83 The inventory 


values the assets at $31,735.86, and the re- 


Resolved, further, that as the law juires 
this company shall continue to keep at this 
its corporate and principal office in the city of 
Dayton, “accurate accounts’ exhibiting the 


- . ‘ ¢ -ae “Or lstionn oO . “Ornogo on ' 
ny ceiver asks leave of court to advertise the inancial condition of the corporation, a1 
: s capital stock shares nd of all its 
nm business for sale as a going concern ts capital st and shares, and of all 
ay yroperty of every description and credits 
i : , I ) : 
ty Columbus, Ohio. Yh 


W. T. Wells, Q. R. Lane and F. N. Sinks, 
receivers for the Hallwood and International 
Cash Register Companies, have filed their re 


The Natior Cash Register Compar 
sumed operations March 30, after a suspension 


f asting several weeks, as a result of t be 
: port ot the sale of bills and notes, excepting — ; 
, nae suit institute »y John H. Patterson ag 
certain claims, to W \ M irsh tor $35,000, a - ; 
| the Cox interests. This restores to w 


and notes and amounts for $2,500, and the : . ; 
than 3.000 mployes 





| report was confirmed by Judge Dillor Che i a 
sale of accounts and notes to Mr. Marsh for ; :, , oP . 
; - ‘ Pega [The members of the “100-Point ( 
Hit $2,000 by F. N. Sinks, as receiver for the Ha . PR 
; ; : the Natio Cash Register Company recently 
; i wood company, was also contirmed Mr , > , 
} ‘ presented Rev. D. A. Parks, pastor of David's 
Hd Marsh is active in the new American company ' $102 ¢ ae 
, ; church, wit 102, to pay for 
| formed to take over the Hallwood and Int : i 
ndow in the urcl 





national business 




















. . 
t ° a Detroit, Mich. 
W DAVID D. WALKER COMPANY \t the plant of the American Cash Regis- Joseph F. Dredge, a Detroit boy 
HT | ¥ Ca | 
at i ter Company in the West Side a the depart nventive turn t 1s mind, maintal 
ni} MANUFACTURERS pan ae p ' 
Wil TO THE TRADE ONLY ments are now in ~ io ind the wo a s slipp cross on such pers 
factory rganization has been compicted e ng quaintance: witl cash reg 
| 79 Lake Street, Chicago, Ill., U. S. A. Ce ee cae teal 
{ t — ae the sales force is now being placed in s pe ings Sey ntains dis 
ii } cae | s said that whe his work 1s vhen it 
| e 4 ? 7 - ' 
ah i} Two large factories devoted exclusiv: ty , t the local compan) a ee ced é ere 
, ie y Ww hav iM 
Wh i to making, Vertical Cabinets. meitmotingn which will cover the entire countr gga i ee 
Ht Made in two, three and four drawer letter siz: | eqyoreans a. hans . 
‘ : 11 . ' s eing ro ri t hig stat mount of t ¢ ¢ es but ¢ 
# four drawer Cap, and five drawer Bill size. 1€ pla ! cing © ug Ip i un 
J | solid or with detachable sides, as shown f efheiency, and indications ar t ¢ inge, 
Ht! above yusiness the ming year nto a ¢ 
: ; ii , makes 1 ‘ ren ‘ ‘ curre ' 
aii 
tah PLAN OF CONSTRUCTION Dayton, Ohio. oye cg pag sts ects, 
iP iH : | Noe; al Degieter ( ——- : ris p Z { pe! 
ii Built to extend laterally, sections being : National Ca . sot 5! . , é ; saa : Sa 
i . 1 joined together, making one solid cabinet d suit against Hugh Chalmers, C. G. Hey: . 
ip H. S. Hallwood, the American Cash Registet 5 ; ; ( 
Hi | APPEARANCE ee ad hie tee t ded 
| HT ] ] ] | eR de xg ‘ os : : ricter : 9 n¢ 
1 Wuarter saw et 1 oak fronts, Sane €d oak secrets The question is as to whet] g e! ing 
Ae sides and finished backs. Solid oxidized facturers may use information imparted by ates 
We i brass trimmings. Extension les on all sialon emailing sauna throus Pe - 
ae 4 Ts es Spey Se , ee . 
1H | a I suit is the outgrowth of the long \ Fort Wayne, Ohio. 
| { FEATURES it National Cas] Register Company , I M. Col Sg eee 
on i} : , he J . pee ; te 
i | i} All drawers and slides are fitted wit trovers\ The above detendants hav ne ‘ Cas Reg 
eh ||| rubber buffers til r another been connected with t N panys of ndianapous, has be C 
} ’'T*} , vr ’ ‘ © . ~ 6. . e¢ ’ \T ‘ 
th i Mechanically perfect. They will not warp tion ind recently ganized the A sui M , 
i or bind. Cash Register Company, of Columbu Ir. | 
| + ; sree ‘ ~— | . % 
: ! + . . an | eq ~ 
i) MODERATE PRICE | = mccoy ; St. Louis offic 
t Ss gene! illy regarded t t the t I t s * 7 ) , 
HANDSOME STRONG . A —_enk on ; nterprising 
Hi Cash Register Company is making 
si Our Cabinets are as neat pertect a the tions to move its offices and tactory t New 5, Vv b 
it best labor and material can make thet York city, through the action of the board of se S § 7 ¥ 
j = res oo | tors March 26 in adopting the tollowing er ae cx ' 
: resolution: — mee 
i DEALERS Resolved, That the report and reques rage hee 
{ . ‘ 1 , \lr }} P re 
, : | he *siden 1e matter having been heard 
iy Write’us for catalogues, term the _ See! t in the we die " ee “ee vecnmeniiinns os Wham 
i territory and full dealership ind duly considered SS NeteEy SUinerce - us 4m 
tf proposition, the and empowered—maintaining the principa . eckford, 11. 
F thi ind business of the corporation in Day James F. | gan, formerly 
BEST EVER MADE DEALERS id busin poration in Day- James F. Coligan, formerly co 
ton as the law requires—to establish and mau the Rockf Lumber & Fuel 
. t city of New York his official head eft for t Vest, where he wil \ 























CASH REGISTER NEWS—Continued. 
Idaho and Oregon territory for the National 
Cash Register Company 

Salem, Ohio 

lhe cont for the buildings ot the Ameri 
{ -e gis ( s let at a meet 
ing of the board of directors held on Monday 
lhe itr iN ! Cuyahog 
Stone ( f Cleveland, their bid being the 
most satisfactory There were in addition t 

this bid bids fron contractors 

[The contract for the grading and the dig 
ving f trenches has 1 been let. It is 


hoped to have this work under way soon, and 


the ¢ uy ihoga Stone ( vill doubtless begin 
t work of t istruction by the mid 
ot April The building is to be completed 

60 day he t foundations aré 
iid. 

Che 1 S solid concrete 
vhile tl I oncrete blocks 
Ther I ntag f 300 feet on the 
Pent ni id depth of 160 
( 1 tage of 200 feet on Wilson 
treet, wi lepth of 60 feet. The building 
ill be tories 100 feet along the 
Pennsylva ack 

Barrin nforeseen accidents the building 

ould be completed by the middle of June, 

id may be possible to have the factory in 
peration by July 1. 

Sandusky, Ohio. 

in ln nt has been made that John Ls 
Sowards, district salesman for the National 
Cash Regist Company, with headquarters in 

is city, has resigned t cept a position as 
district manager of th Toledo Computing 
Scale Company, his territory to include West 
Virginia and Kentucky Mr. Sowards’ new 
headquarters will be Huntington, W. Va 

San Francisco, Cal. 

[The Union Cash Register Company has 
made a great advance since it began business 

four years ago, in two rear 


roo ma side now occupies a 
ground floor on Market street, and has re- 


¢ P 
street [t 


ently enlarg juart It has recently 
ken lin the Burdick-Corbin Com- 
1} Det d their machine ; 
re seller is The company 
reports the business lively, spite of the re 
ported dullness in other lines. E. J. Schnetz 
I . = . - : 
forn y in the cash register business for 
himself. in this city, is now with the Union 
( Reg Company, in charge of the re 
department Chas RB Blessing, secretary 
lepar 
1e Cé is preparing to go east to visit 
ral tories wit vhich the concern 
( bus 
N fe salesman for the Bur 
k-( | ( any Nevada, is now in 
San Francis He will represent all the 
f tl Union Cash Register Company 
Cleaning the Typewriter. 
most important thit * ly yg 
typewr 9 ] g ut 
€ type 
. th ¢ 
be I 
g g « porate 
I be d 
ib} . f F 
‘+ Ss prot 
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THE MOST 


CARBON PAPERS 
TRANSFER PAPERS 
STAMP RIBBONS 








(53) 


96 JOHN STREET $3 





NUMBERING MACHINE INK 


J. A. HEALE & CO. 





COMPLETE LINE 


CARBON ROLLS 
TYPEWRITER RIBBONS 
TYPEWRITER OIL 








MANUFACTURERS 
The mark of quality 








NEW YORK, N. 











4. BLAKAT 


In 


If not, write us at once 
your de on EVERY 
vord for our Fé 


ge consumer first appreciates the 


KIND OF IN 


irts to use it in a fountain per Phis 
] i Fountain Pen Ink, he conclude 


TO MAKE 


tains § ozs. of ink, 
Price 25c. Liberal 


yuuntain Pen Filler, and tl 


IT CONVENIENT IS THE 


Th filler consist rubber stopper and bulb in one piece, 
vith curved gla end Top and neck of bottle fitted with 
a nickle-plated screw cay It is dust and air tight. Con- 


L. H. THOMAS CO., Manufacturers of Black Cat Brands, CHICAGO. 


Your Stock? 


i how it will help you build up 

K IN USE. “Blakat” is a trade 
1e dealer is finding that the aver- 
ficance of GOOD INK when he 
opening wedge—from using 

ise the best for every purpose. 


NEXT STEP 














Trade Discount. 



















































affords the 


The 


ana 


surtace 
white 
much higher price. 


] myer 
surface 


HALF TONE AND COLOR WORK 


cHMpend. FY PLATE 
¥ FINISH 


same 
plate work that 


A SACRIF ICE| 


of absorbent quality for printing surface 
in popular price blotting papers is no 
is no better 


necessary. There 


for 
than our 


“WORLD” 


AND 
“RELIANCE” 


results in color processes and black 
ire secured from coated stock at 


WRITE FOR SAMPLES OF OUR LINE. 


THE ALBEMARLE PAPER MFG. CO., Makers of Blotting 


RICHMOND, VIRGINIA 


“HOLLYWOOD” 
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' 
| 
does not require the services of an 
| experienced and expert operator to 
| obtain accurate results quickly. 
This machine does all the think- 
: F ing and most of the work, always 
ua || indicating just what has been done, 
There is no guesswork. 
All keys are of ,';" depression with 
a light and uniform touch. 
MULTIPLIES DIVIDES 
ADDS SUBTRACTS 
AND PROVES ALL RESULTS 
Capacity from 1! l 1 to 
999,999 999 9,999 999 
9,999, 998,990,000,001 
ENSIGN MANUFACTURING CO. 
24 Milk St, Boston, ) 4... 
Factory, Waltham, j ~~” 
OVER 18 000 IN USE 
* 
THERE IS A REASON FOR IT 
” 
The “GEM” Adding Machine 
Carries Automatically. Automatic resetting device. Collap- 
sible holder. Visible total. Two years written guarantee. To 
prove our faith in what it will do for you it will be sent or 
10 DAYS’ TRIAL AT OUR EXPENSE 
Does the work as accurately as any Machine at any price. 
Address me personally 
A. R. GANCHER 
Automatic Adding Machine Co., 332 Broadway, New York 
Special Offer To Agents 
teel Filing Devices| 
. We make a complete line of steel 
office furniture and will be pleased 
to send catalogues and price-list 
upon request. @ Our Vertical Let- 
ter File Sections cost the same as 
corresponding grade of wood cab- : 
inets and never shrink, bind or 
warp. Send for svecial circular. 








Krag Imperial Cabinet Co. 


816-822 Fulton St., CHICAGO, ILL. 
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the Cutler Company 


so agent for the St 


office ¢ h: 


M irble’s 


The Keller Company 


irm since its Orga! 


Baltimore, Md. 
Ganter Company, m 
‘ hxtures 


on hand to enable it t 
time again, which 


Boston, Mass. 
Desk Company has 


burn its factory, and « 
ered in time to save 


h case the fire w 
mable material bei 
rmined efforts 


nceendiary 


Chicago. 


Company has 


ins of 1 Sé SCTCW 


d. It is quite an impr 
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FURNITURE NEWS.—Continued. lel and equip the First National Bank 
The Macey Company, through its popular mai Fond du Lac, Wis Phousand t dollars are to 


ager, W. S. B. Matheson, has sold an order of expended by the bank in installing the Grecian 
$800 worth of office furnit Mandel Brothers, narble fixtures and the most modern finishings 
who will cart full line of M filing devices which can be obtained The W 1eger company 
. « « vell k wi r the high lass of its work It 
ntr t< ac ai ywratir th ’ mr 
The G \ ke ( ) has declared a mntrac P i See S , : 
: . £ ¢} Carnego}i S nite it tte ro oT 
dividend on its prefer stock of 114 per cent, é arnegic Institute at Pi rg, the 
payable April 15 gressional Library at Washington, and numerou 
| Charl Mich state buildings 
ariotte icn, M : 
ee uskegon, Mich. 
The Crawfor Chair Company has receive & ' 1 
— 2 eat L. C. Walker of the Shaw-Walker Compa 
word tnat it as been Varded the contract t ' ' 
furnish 18,000 mahogany chairs for the new off D 4 ~ ry a z 2 aes “s 
=a ; : Paci coast Mr. Walker is veling b n 
building f igress Washington | ; : ; 
“wae ; the interests of his firm and for pleasure 
contract was pen to the west bidder and W S . 


worth about $80,000 


New York City. 


\ “ I ror office equip! it is peel in 
Detroit, Mich. ts , ' . 
( \f & Tl Lit rated inder the name I € Riges (Jtiice 
wregor Miaver <¢ hom are exhibiting some ot : ;, , » 
‘ ~y Equipment Company The capital is $10,000 and 


the latest office desks and chairs, and the line is 
he finest ever brought to Detroit 
The desks are the product of the Derby Des! 


incorporators are + H 
C. S. Martn 


Riggs, R. L. Dutton 


conceded to tne ne 


Ellisburg, N.Y. Pigg sarees name pegs “ a cen made 


Desk ( ee 


. , ‘—_ . e sales arrangements of D 
Che firn f G. S. Hudson & Son, maker of . . , ‘ ; 
: , ra pants? pany for New York and Philad i The Derby 
ibinets, een diss 1 | utual consent : 
S Hud - 6 , +n 1) { mpa has discontinued its New York 
& 4 udson, Iter fhittv-two vears OF active ’ , : . 
‘ ’ tj L. E. Hud ranch and the A. A. Weeks-Hoskins Company of 
1 ere eae . a . a 354 Broadway. New York city as acquired th 
the h mpletus typewriter cabinet, ‘ S ; : : 
, ate ; a omg xclusive agency for New York, Brooklyn and 
has formed tnership with E. S. Root and un , , a age 
‘ . . ‘ me i t irrounding territor | lerh pan 
der the nan f the Hudson Cabinet Company , “<. 
“= ore. : | S is 1 it t Phi phia 
will carry on the business on a larger scale thar gh v 
hy er t V ri H Kil bal is tak ils 
° ° 1 D lus ¢ ivé ( ror P ide 
Grand Rapids, Mich. , , 
; are Stal g New Yorl 
( t Makers’ Company suffered some Der! erty 
loss by fire recently, the stock being burned and : 
: : Pate ia rp N mui is i 
i ré , ss, however, 1s no $ 1; | 
tas v t first supposed. The stock was ne 
f aie 
\ ed at S$15.000 vered b nsur - : 
unk i { ve 
t ' tw ‘ rs 9 | 
Green Bay, Wis. eT i teens 
The O rg Furniture Company at Greet shins: : 
ee a1 ites Oshkosh, Wis. 
hay c } densbhe . 9 7% 
’ z ~ 1 ( t Natior } ' + () 
Krippner (¢ v and le mark of the new ; 
firm will |} a. 2 n itself oug ° 
: : id g ‘" 
to work s known furniturs ; 
concer! | ) 9 d in 1007 . ; —s 
Louis Older and Har | i N nat a Rey 
chance 24 to he made in the tusiness of the feat Marple \ a = 
Hartford, Conn. ae set he ae + 
The Corbin Cabinet Lock Company has beet ee cae ie ; 3 -y 
gt ‘ , “t f 1g the ofh > , . 
tirec ¢ » den ‘ i ti noct fh : . 
whi s be shed Work will be st All , 
wm 1; ‘ } t rc¢ eeé« 
immedi ins ( 1 oa Y 
+} “97 moleted 1 I 
Hudson, Wis. lee ee ae a Menken ae a 
Pie farting nd the eauinment of the chair fa S 
Hud ‘ ‘ 1 +} c Was S l t R.B x S ( 
t ft ( S ) ver 7 1¢ 
i f ()shk ] Ss r the 
ert-Ji s ( nv, ¥ S t beer 
} T ( ° ( 
a - ‘ he i 
ganized with a pital of $25,000 [The compan 
( ‘ 
wi I t Zs ex Sive . iD RB 
ind soft been iden 
wit li finishing 
: Reading, Pa. 
tories the . vest : 
Jamestown, N. Y. 
The Ohnstrand Metal Furniture ( ) 
j . T} } 
{ VW ~ 
oT west 
ew ' 
Louisville, Ky. 
S ker Cor . ‘ ( \ 
N kK , 
< + ’ 
1 ‘ 
: S 
hr 


Milwaukee, Wis. Ee Ae 
ry Ul) vet Manufacturir e . 


trirer ‘ oe P frrrnmeituer 
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“Just Read the Dial” 
Pelouze Postal Scales 


Designed for 
Office, Store and Home 


Warranted Accurate 








National 


4 . 16 Ibs. $5.00 
ay 4 Mail & Exp. $5. 

2 

1 

1 


Commercial 12 Ibs. 3.75 
U. 8. 4ibs. 2.50 
Victor 1g Ibs. 2.00 


Columbian 
Star 
Crescent 


bs. 
bs. 
bs. 
b. 


od 
== pepe 
sese2 














“They tell everythig at a glance” 


In addition to giving the accurate weight by one- 
half ounces, they tell instantly the exact cost of post- 
age in cents on all classes of mail matter. 

The index starts at the top and travels through a 
slot, pointing exactly to the information required. 

You don’t have to stoop to read the dial, as in other 
makes. 


“They save time and stamps” 


For sale everywhere by leading stationers and hard- 
ware dealers. 

Insist on getting the Pelouze make and you will 
heve the best. If your dealer cannot supply you, 
oraer direct. 





Send for Catalogue “P”’ 


PELOUZE SCALE @ MFG. CO. 


403-415 Ohio Street 
CHICAGO 


























For All 
Makes of 
Machines 
SEE 
Ruled or Plain 





Cash Register Customers Rolls 
Cash Register Detail Record Roll 
Police Ticker Rolls 
Rapid Roller Copying Tissue 
Time Clock Rolls Telephone Rolls 





All sizes ard styles of small rolls made to order, Estimates 
and samples cheerfully furnished, 


BENJAMIN E. BUCHANAN 
Manufacturer of SMALL ROLL PAPER 
4th and Commerce Streets 
PHILADELPHIA, PA. 

















=e 














SS Se 





ee 








OFFICE APPLIANCES 





KANT FADE INKS 


All kinds and colors—Safety Ink that is Acid Proof 






35 years’ test 
WRITE FOR CATALOG 


RED DWARF 


FOUNTAIN PEN INK 


the best in the world. 









GUARANTEED 
fi T 5 \ eaTs. 
Won't Leak 


imany pr sition. 









Always Ready 





Fills like a fountain pen. 
Writes like a lead pencil. 
Useful alike to school children, women and men. 


F.W.McINTOSH COMPANY 


Distributors for 


KANT FADE INKS and Genuine RED DWARF INK PENCILS 
179-181 Lake Street, CHICAGO 











“COTTON KING” 


(Trade Mark) 
Mercerized Silk Ribbons 


Made of fabric unobtainable by other manufacturers. If you 


have not handled _these superior ribbons, write us. 


PEN-CARBON MANIFOLD CO. 


65 MINE ST., NEW BRUNSWICK, N. J. 





ORIGINATORS AND ONLY MANUFACTURERS OF NON-FLAKE TYPEWRITER CARBON 
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PAPER NEWS 





(By Special Correspondence.) 


I (y Pit 
gor, recent 


Pitman is 1 


Columbia Ribbon 


Co. 

tncia I 
that the Nati 
clared a divid 
mon. stock 
April 4 but 
had been curt 


commorl 


“Crawford's [m 


which he 
proof, mad 
warrantes 

the pen ac 


any chen ! 
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teration 


pert or 
has studied t 
fully Re 


something 
check mat 
which wil 
He clain S 
highest deg 
ket, as 

not be 


been in bus 
corporate Vit 
Incorporat 


Beckley, Herl 


Baver ( 
after th 
ror more 
tive 

issociate 
company 


he business will be continued along tl 5 
ines that made Mr Baver's ey | 
favorably with the trade Vi 
well” typewrit ribbons will be pus 

more vigor than ever New machine 

ing install d the wants of the w 

trade will be taken care of in the usu 

ind satisfactory manner of Mr. Bayer. Spé 
cial attention will be given dealers wanting 
ribbons made up under special brands ry 
Frank Bayer ( will seek the trade 

only, and they are wm a _ positior 

out exceptionally fine goods at surprisingly 
reasonable prices, they expect to get good 


share of 


visited old 


uncement has just 


nd ol 1 per cent on 


Dp iyable 


nt from 
k dividends might be 
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New York City. 
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of Boston, formerly 

triends here Mr 
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RIBBON AND CARBON NEWS—Continued. 


Trenton, N. J. 


Earnings of the National Carbon Company 


tor the fiscal year ended January 31, 1908, 
amounted to 4.63 per cent on $5,500,000 of 
common stock outstanding, compared with 


4.71 per cent for the preceding year and 4.03 


two years ag The exhibit was made after 
ullowing for dividends at the rate of 7 per 
cent on $4,500,000 of preferred stock and de 
preciatior rges, the latter having been re- 
duced in amount nearly equivalent to the 
small shrinkage shown in the year’s net earn 
ings 

The financial report issued at the annuul 
meeting of the stockholders, held in Jersey 
City recently, shows that net earnings were 


$924,801, a rease of $26,277 


compared with 
dividends 


stock: 


the preceding year Regular were 
paid on the preferred deprec iation 


charges were $350,000, or $25,000 less than the 
former year, and the amount charged off for 
bad debts increased $3,084. Dividends on the 
ommon stock were $220,000, and the surplus 
ifter all charges and deductions was $34,751, 

decrease of $4,361 compared with the for- 
mer year’s showing 

s = « 

The Natural Carbon Company has re-elected 
officers to its board of directors as follows: 
Hugh H. Hamill, Trenton; John S. Bartlett, 
Boston: N. C. Cotabish. O Dickeey, H. E. 
Hackenberg, and Myron T, Herrick, Cleve 


land: J. S. Crider, Pittsburg 
Fremont, O James Parmelee 
Young, New York, John P. 


ago 


TIME RECORD ORDER 


Webb C. Hayes, 
and A. M. 
Wilson, Chr- 


and 






me 


machine 


Endicott, 


Another automatic reported to be 


meeting with much success abroad is the card 
time recorder With view to securing a 
perfect system of timekeeping in its offices, 


and other places 
government has 
these ma 
Re cording 


shipyards, arsenals, postoffices 


of employment, the German 
recently pl 
with tl 
Company 


for 
Time 


aced large orders 


Internationa 


1 


chines 


New York City 


Wilbur Irving Follett, president of the Fol 
lett Time Recording Company, who died 
Feb. 28 at the Beechwood Hotel in Summit, 
N. J.. was buried March 2d from the home of 
his father-in-law, Samuel Streit, No. 13 Lin- 
oln Park, Newark. He was the inventor of 
the time recording stamp and time clock 
vhich bears his name, and was also a de- 
scendant of President John Adams. He was 
born in New York City in 1867 and was grad- 
uated in 1890 from Columbia University. 

* 9 

Relatives of the late Wilbur Irving Follett, 
president of tl Time Recording Company, 
are making efforts to recover a silver golf 

ophy cup which disappeared from the office 


in the Her 


Fourteentl 


th 


e Time Recording Company. 
ine building, 


Ninth avenue and 
building burned March 17 
Mr. Follett died only a short time before the 


nament at the 
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Meadowbrook Golf Club several years ago, 
nd was saving it to present to his oldest son. 
Samuel Streit, president of the firm of Sam- 
uel Streit & Co., wine importers, and father- 
in-law of Mr. Follett, placed the following 
idvertisement in the Herald: “If Golf Cup 
bearing name of W. I. Follett, taken from 


Herring building during fire, is returned to 


Samuel W. Streit & Co., No. 216 Greenwich 
street, a suitable reward will be paid and no 
questions asked. Mr. Follett, who died recent 
y, was saving this cup for his son.” 
Syracuse, N. Y. 
The Dey Time Register Company has 
brought an action against the Standard Elec 


to recover damages for an 
contract [There was an 
defendant to synchronize 
locks for the plaintiff. It is claimed 


ric Time Company 
lleged breacl oT 
greement by the 
seventy c 


by the Dey company that the defendant did 
synchronize the clocks 
* * * 

It is stated on good authority that the In 
ernational Time Recorder Company of Bing- 
hamton will take over the Syracuse Time Re- 
cording Company and that the de has prac- 
tically been closed. So far has the negotia- 
tions gone, it is said, that a meeting has been 
alled for early next month, at which the 


transfer is likely to be carried 


through 


This will be the second Syracuse company 
to be bought by the International, the Dey 
rime Register Company having been bought 


ibout a vear ago 


There are still two independent companies 
in the city, the Hawley Time Register Com 
pany and the W. H. Bundy Recording Con 
pany 


CORYING~ MACHINE 


NEWS 





‘orresponde 


New York City. 


The Roneo Company has done some splen 
did work this month at the factory. The out 
put has been just about doubled again, and 
t is expected that all unfilled orders will be 


May 1, 
business 
putting out month 

of its large machines, particularly suit- 
Account Sheets and Statement work, 
large 


dealt with by allowing an extension 


gency 
The company is this 
number 
ible for 
sheets Chere iS appa- 


requiring size 


rently a big demand for a Roneo to handle this 
type of work and a big success is assured 
New York City is being rapidly covered up 


by salesmen on the various territories Chis 


ke 1 


has 


has so tar easily ta 


that the 


alone 
in output 


city every in 


rease sent 


fac t< ry 


ward, which speaks well for the propositi 
Roneo Copying Paper is now being sold 

several grades and qualities to suit various ré 
uirements. The remarkable feature of t 
pers lies of course in the fact that, once pr 
red, they remain copyable for many montl 
quiring no dampening This is cert 

g feature of the Roneo proposition 


out-of-town dealers wh« 


t their applications will be notified very 
ly, perhaps within one 1 
y is ready - business t ughout t 
rom propositior will 1 ' 
nclea of , 
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‘Sry Adding Machine! | 
of your 
—— ) using an ——— 
iS ; Carriage. “it means more 









ease in operation—and increases the life life of of 
your machine. 


Price $17.00. 
metal back $15.00. 


discounts 
to "Oice Supply 
Houses and Export Trade. 


Eureka 
52-54 Winder 8t. 





Company 
Detroit, Mich. 


25 YEARS EXPERIENCE 


Gives us an advantage in 


REBUILT TYPEWRITERS 


Let us Prove it to you. 
WE RECOVER PLATENS 
FOR THE TRADE 
Capacity One Platen a Minute 


We use the best air cured rubber which re- 
tains its elasticity i 


IT WILL PAY YOU TO KNOW US. 


The ST. LOUIS TYPEWRITER EXCHANGE 
812 Olive Street, ST. LOUIS. MO. 

















BURCKHART’S EVERLASTING INDEX TABS 


Tightest gripp 
tabe made. 


slip on any grade of 
pares (even tissue 

per). Made of finest 
Gérinan Silver. 4 sizes, 
a thousand celluloid coat- 
ed headings or removable 
writing blanks, which can 


be quickly changed, = 
no erasing or pasting. They ; 
are guaranteed perfect and 

if unsatisfactory after ten ¢ 
daystrial they may be 
returned. Lower cut 
shows compression 
band pulled out to 
















The 
Tight 


place tab on thinor Gripping 
soft paper. Circu- Releasabie 
lar free, Sample Sc. Grip Tabs 


CHICAGO BUSINESS SYSTEM CO., C—100 Van Buren St., Chicago 





PRATT BUNDLE AND PACKET TIE 


Cheapest tie on the market and the only one 
on which memorandum can be made 


mailed to any ete States 
100 address on receipt of . 60c 
Applies to any size bundle, any a 
nd for free sample. 
Prait F. Mig. Co., 117 Point Street, Providence, R. I. 
Roxsury, Boston, Mass., June 1, 1906 
Please send us 100 fasteners (Ties) like en- 
closed. They are O. K. 


PEOPLES NATL B BANK OF ROXBURY, 
BOSTON. 


Reale. 
(This is their third order.) 














CARBON PAPER AND RIBBON 


MACHINERY 


Hard Finish Carbon Machinery 
Formulas can be furnished 
15 years’ experience 





JOHN WALDRON COMPANY 


NEW BRUNSWICK, NEW JERSEY 











adie 




































is represented in the “‘NEW IDEA” 
THREE PATENTED { METHOD OF 


POl ETHOD OF 
SUPERIORITY ) ME nawe ¢ OF 

These features make this positively the most pr: 
For those desiring a non-leakable pen that can be carried i 
of the thumb-piece opens the valve or closes it 


Our booklet fully describes the unique points of cons 
DEALERS SHOULD HAVE THIS 1 


“, se ¢ 


WELTY’S SCIENTIFIC FOUNTAIN PEN CONSTRUCTION 


nany tion we recommend the “No-Leak.”” One turt 


“© THE WILLIAM A. WELTY COMPANY 


WATERLOO, IOWA, U.S. A. 


OFFICE APPLIANCES 


“’S A PUSH HERE AND IT'S FILLED. 








self-filler and the **NO-LEAK.” 


CONTROLLING THE AIR 
CONTROLLING THE INK 
REPLE NISHING INK 


actical and reliabl filler on the market 









SOOKLET | Write for it tod 









702 Marquette Bidg. 
CHICAGO 












Only 


all makes,in t 
or repaired, 


S2 LeSalic Street 


Typewriters 
To the Trade 


Large assortment of 








he rough 






at low 







Chicago, ill., Vv. SBS. A 














“THE BEST LINE” 


OF 


TYPEWRITER 
CARBON PAPERS 


“and we can prove it.” 








Sold at the lowest possible 
prices, quality considered 











(Incorporated 


MANUFACTURERS FOR THE TRADE 


j OFFICE: FACTORY: 
96 John Street 180-182 Centre St. 
NEW YORK, N. Y. 

















' 
| 
| 
| 


_ WANTED! 


REPRESENTATIVES 
IN ALL PARTS OF THE WORLD 
TO SOLICIT 
SUBSCRIPTIONS FOR 
“OFFICE APPLIANCES” 


WE PAY LIBERALLY 

















SUBSCRIPTIONS DOMESTIC FOREIGN 
1 Year , $ 1.50 ; $ 2.00 
5 Year 5.00 7.50 
10 cr more at one time 10.00 15.00 


THE COMMISSION TO YOU IS 
334 PER CENT 


SEND COMMUNICATIONS TO 


THE OFFICE APPLIANCE 
COMPANY | 


303 Dearborn Street | 
CHICAGO, U. 5S. A. | 























New York City. 


ank G. Robins & ¢ 


Frank Robi f Fr 
; Cuba, spent three 
New York last month and arranged f 


ew appl € 
” . ~ 
\ new juipmer is be 
in the Riggs Office Equipment Com, 
iIngg a Cap l { of $10,000 The dit 
ire Williar Riggs, Rufus L. Dutt 
\ 


Philadelphia, Pa. 


The Ofti lance Exchang 
been in busi s for several y« 
Chestnt incorporate with 
tal stock of $5,000. The incorporators 
W. Und B. Beckley, Rol 

1 E. G 

opeka, Kans 

The Wilson Office Supply Compai 
the leading Kansas, has ju 
into a contract with the Burroughs A 
Machine ( mpany to act as local agent 
care for their 1 ines under guarante 
tate of Kansas The Wilson company 
also installed repair department in 


prices tion with tl fice supply business f 
idding machines and typewriters 
Orders promptly filled. Write to-day for price-list on machines wanted. ry Mar! San "establish 
I1¢ \iarket street establishment 
6.D. UNDERWOOD TYPEWRITER EXCHANGE | (1'" & (0) cscupving the ground 


by a fire recent Che fire itself was « 
the upper , t a great deal of sto 
uned by the water which leaked through 


tock of desks, chairs and G 
and book cases in the ga 


oy ] a 
Was a iaree 


Wernick cabi 


ind a number f addressographs 
graphs, besid: large line of stationery, 
main floor, nearly all of which suffered t 
extent T) entire damage, however, 


unt to more than $9,000, and was entir 


san Vv in 


= * 

The Crocker Company ink, which has 
the market but short time, has taken a fir 
on the trade | a few nice orders hay 
booked 

*x * * 

The Commercial Supply Company g 

creased its stock of Macv filing 
10k cases I I w carries a com] 

2 Is 

* * 
rT. E. An ecen " n M 
gomery stt a iside 
ling sin H 
mniti 1 | t he has 1 
* 

= om 4 x | have een 

ge bi tel 1 f oe m 

nufa¢ \ Dorn Iron Ww ( 

iy of ( Ohi Following 

nerous Ss Franci hou 

men v towns 

es WI f furnitt ( 
ipany f ts busine 

picked line It 

ve contr el de SK 

1¢ ‘Ss 1 Visalia, Ca 
7 * a 
The « 1 e office f 
inmess s ttle improvement 
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AMONG THE erates —Continued. 


a large par enorm tock on hand end 
is selling out what is left at whatever the goods 
W g I has now mpelled nearly all 
the other desk dealers in the city to meet the r« 
duced scale of prices, which would make profits 
mall even with a lively business As a matter of 
t, however, t imount business has not in 
2g ditions in this line re 
nal Wi few dealers 
who in di g of mos f thei 
k 


NEW COPYING CLOTH. 
The Chicago Commercial & Specialty Co., 
523 West Sixty ai hird str Chicago, is on 


the market with a new copying cloth for 
which they claim great advantages 
[The cloth is made of Sea Island cotton 
which gives it a firm surface, but one which 
responds effectively to pressure when in use 
\ special feature is the chemical treatment 
t the edges through which the ends of the 
rp and woof are held together, thus ren- 
Ing é Q hreading-out impossible. 
Che surface treatment of the cloth softens 
the texture and produces r-cut copies with- 
it blur blotting l hard surface 
the tl m which it is made gives it 
] k act g | 
An especially attractive feature to the deal 
‘r is the fact that the cloths are put up in 
boxes of one dozen cloths each, and furnished 
with the dealer’s own imprint. The advan- 
tage of this is bvious ll reorders come 
through the concern from which the original 


purchase was 
information 
promptly by the 


: ° ar , 
Price of the cloths and further 


regarding 


MER. 4 NIXON, N. Y. MGR. A. P. LITTLE 
A COSRES 520m. 
Mar nber ( Ditice \ppiiar es 
° ‘ . Yh 
the statement S 1! ide b the ovracusé 4 I 


fespondent of the paper that L. C. Smith & 


s rg = 
im 5S we v y t Zé type 
rc . ala h 
Ww 11l¥ i Sta S a lave 
read, from 75 80 n ines The error 
probably occurred in a hasty dispatch of the 
coy be regretted 
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PRECISION POSTAL 


Capacity, 4 Ibs. by 4-o 


SCALE 


tif al iy Per Té¢ 
BECAUSE I 

mat 

atiorn 

i ey ar 

t Ro 
i reax 

handsome in desig 


will prepay t 


Why the TRINER Postal Scales 


e Only Pos itively Accurate and Scien- 
ymatic Scales made. 
not show any varia- 

ere the article is placed on 

ey register always correct. 
ed entirely of the 
absolutely no cast- 
ansportation, 
nd f 


Sete by all “Leading Stationers. 


1¢ Expr 


TRINER SCALE @ MFG. CO. 


Price $2.50 1255-57-59 West 2ist Street, CHICAGO, ILL. 


and are 
inish. 


ply you, we 
ress charges. 





IDEAL POSTAL SCALE 
Capacity, 2 Ibs. by }-oz. Price $1.50) 








Making Typewriter Ribbons 





Under Your Own Brand 





Is Our Specialty 





cal nterest vou botl price 
ind quality 

Let us know your particu- 
lar requirements and we will 
be pleased to figure with you 


accordingly, 


THE FRANK BAYER COMPANY 


Makers of Inked Ribbons 
22 N. Williams Street, NEW YORK CITY 
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FORCE 
The “Utility” Dater 
Bronze Wheels $2.50 


Good for 7 Years 
Automatic’ Lever for Changing 
Date. 


A self-inking Stamp 
that prints the date 


styLE NOV 26 1908 
clearly, legibly and in correct align- 
ment. No rubber. 











THE 


“Commercial” Numberer 


Automatic - Consecutive, Duplicating 
Steel Wheels, Solid Bronze Frame. 


Self-Inking, Accurate, 
| Reliable and Durable 


STYLE 1 23456 


4 Wheels, 4.50 
5 Wheels, tg 
6 Wheels, BO.OCO 








THE 
“Sterling” Numberer 


Lever Operated Consecutive Machine, 
Steel Wheels, Bronze F 


STYLE 1 93456 


4 Wheels, SS.S 
6 Wheels, 3.0° 
6 Wheels, 23.00 


®emz-zroeorsS otz-BamaobBece® 








Send for Circulars describing them. 


SOLD BY STATIONERS AND HAND STAMP DEALERS. 


Wm. A. Force & i inc, Makers 


NEW YORK 
59 Beekman St. ~~ ... 


CHICAGO 
188 Monroe St. 






















THE 


Eureka Bath # Cioth System 


erTte 


ting the 


YoU KNOW EUREKA 


BUT HA VE you 


ction by examuin- 
. utility of 








Dowd 
k 


will find 


able a: 
They are Furnished in all Sizes from ‘‘Correspondence 


ng clear, 


Cfoan-cut copies 


No foul, sour 
no mildew 
loths remain 
ind clean. You 
this sanitation 
eat satisfaction 


yisture. This 
being unbreak- 





not subject to decay. 
* to “‘Waybill.”’ 


THE EUREKA SYSTEM is the Dealers’ Advantage. 


There are More of Them in Use Than All Others Combined. 


Write for the 
Eureka Booklet. 


THE EUREKA BLOTTER BATH CO., 6215, 6217, 6219 Wentworth Ave., Chicago, U.S. A. 
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Alliance, Ohio. 
The majority of the stock of the McCaskey 
Register Company of Alliance will pass into the 
possession of the Gilliam Manufacturing Com- 
pany of Canton if negotiations now under way 
come to a Satisiactory conclusion Although Mr 
McCaskey of the Register company denied that 
an option on the stock had been given, he ad- 
mitted that negotiations for the transfer of the 
stock were now pending. Besides the Canton firm 
New York and Chicago capitalists are interested 
in the proposed deal. Mr. Kuntz of the Canton 
firm stated that if the stock was transferred, the 
plant will remain in Alliance and that the capital 
and working power would be increased Mr 
| Kuntz is interested in the manufacture of the 
: Maxwell register at Canton 


Albany, N. Y. 

Articles of incorporation of the American Num 
bering Machine Company of Brooklyn have been 
filed with the secretary of state. It is proposed to 
make and sell numbering, dating, printing or in 
dicating machines and devices. The capital is 
$100,000. Of this amount the sum of $25,000 is to 
: be 7 per cent preferred stock [he directors are 
E. A. Jarvis, P. S. Riggs and James A. Ferguson, 
all of New York city. 

Birmingham, Ala. 


\ new canceling machine with a capacity 


i Sale TTS 


of 
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Boston, Mass. generally pushing matters with 

Creditors’ petitions have been filed against th: tomed energy 

Auto M: xy Macl Comy whicl nt : 

\uto failing Machine mpany, which went in Hutchinson. Kans. 

the hands of a receiver in January Che share \ : 

holders have just bid in the plant for the sum of , Ponape ante a. Soe 
aunched in Hutchinson, and a factor 


$0. 100 as , . 
iy be built in the near futur 
new concern has been named the Mc Mi 


Buffalo, N. Y. 


Che tactory of the Writerpress is doing its 


1 


\facturing Company and has been g1 


best to catch up with orders. With their new . , , 
, + ‘ly j : ter by the state Its capital stock is $25 
tactory le Output 1s rapidly increasing, and s | 
, I I ss This company will manufactur 
they are now almost in a position to promise | ; ’ = 
, ns sam machine tor mailing newspapers Thi 
to fill all orders within ten days. The finan ee i “ile 1 
, is the devic Harry McMillan of Staff 
cial year of the company ended on February . abl ; 
. : . : is now in Pueblo getting some perf 
26, and shows that the company is already .. ce ors 
: : made model which he now 
on a splendid dividend paying basis Mr ' ' . 
; . : : > was made in this city work perf 
Bean, the president, was recently in New _.41.) tel 
> : a crude mode 
York City on business ' 
. : A company was formed as 
Cairo, Egypt. found that the machine would 
[The Writerpress Company has appointed Ff erly. It is a Hutchinson concern. althoug 
Gusman and E. Dentarnarmo of Cairo, Egypt, are hoth Stafford and Hutchinson men an 
as dealers for its machine in Upper and Lower stockholders. The following are t ff 


the company R. H. McMillan, presid 
Kinsinger, vice president; William Prent 
retary; C. B. Tindall, treasurer; Mauri 


Egypt, and the Soudan. The company is rap 
idly making appointments for all foreign coun 


tries 
Detroit, Mich. wuusiness manager Harry W. McMi 
Che United States Coin Register Company ex manager 
ot th | ? " ] > ~} - stl 
pects to occ upy its new plant, whi h was recently Madison, Wis. 
ompleted, about April 15 [The company will : 
a , - ar : a Che Federal Mailing and Machine ‘ 
employ only skilled labor, which it wi ring 
. E . , , New Jersey corporation, has filed art 
from distant cities The company manufactures gig : ; 
, ° . orporation to do busimess the stax t Wis 
appliances and pay stations for telephone lines » fe F * ™ ee , 
é sin le total Capital 1s given at $250,000 
Frankfort-on-Maine, Germany. in meant geen i aR of Re tig 
. > . - i> «tf ‘ ' =, Ss oO ¢ ! vest VV 
J. Mugeli & Co. of this city is doing a Lah ata 
splendid business with the Writerpress. So Mexi Ci 
1 ° 
great is the demand for these machines that omee Wy 
the company frequently cables its orders. The Max Ott 2a Independencia 2 
Writerpress in Germany is called “the Graph 1184, Mexico City, has been appoint 


otyp.” Messrs. Muggli have brought out their for the Writerpress for Mexico, and 


own German catalog of the machine, and are doing a fine business with this macl 









; 600 letters per minute was installed in the post 
office recently 
} H [ 
Simply press 
downward on 
i hard surface 
and the writing 
point appears 
Soiling of hands 
{ impossible 
i “Standard Size,” 35c. 
Double ended office 
pencil, 50 cts 
Double ended pocket 
pencil, 60 cts 
j 


Lead refills in all colors. cor 


taining | doz. leads, 5c eac} 


= Refills for double ended 
J pencils, containing 2 
doz. leads, 10c each 





PENKALA AUTOMATIC PENCIL 


TRE TWENTIETH CENTURY PENCIL 


PATENTED IN ALL COUNTRIES. 


“EVER POINTED=NEVER SHARPENED=ALWAYS READY” 

















Looks like a Fountain ] 


Pen—is really a Fountain Pencil 


The neatest Pen on the market If your jobber 


can’t supply 


— you send his 





name to 


he M. WILLE 


——— ee «= «18 East (7th Street 


TI Gtartli: NEW YORK 


ine very simpli ity of the invention 1s its most § 





Phe simple st pencil to ope rate No si rews or ¢ omplhi« ated 


, 
mecnanism to get out of order 




















feature 


Generous Discount to Retailers. 




















the 





it 


Dhe W rite 


irray < 


y are 
est sc 


Wri 


pewriter 


ic] Nine times out of 
different work 
> 
rry to’ notice tl 
graph Sales Company 
S ted in this city 





Middleton, N. 


f Newbure 


Newburgh Regist 


is said, wi 


Milwaukee, Wis. 


| W riternrecc ' ' 
j VV 1 pt Lon pa 
e Milwaukee Office Sup] 
ealer in Milwaukee, and it 
1] de large business 


rpress 18 the 


ire ler 


i to believe 


vas made at the re 
ce taken posse 


iP 


has been made re 
T 


ter Company. [he 


quest of the dire« 
$sion of the assets 
| not interfere with 


1y has appointed 


iy Company as its 
is anticipated that 


Nashville, Tenn. 
| ‘coming 


machine,’ 
from the wonder- 


‘actually typewritten” letters that 
sending to possible buyers. Their 
heme is to write half of the letter on 
terpress and the other half on the 


and make you 


New York City. 


ned his position as 


rat sig 
} 
‘ 
aie 


riterpress Company 
agency in New Y« 
hr ari h ome. 


} leew 


been decides 


in 


T 


Philadelphia, Pa. 


‘ 


nartr 
CVa il 


which is 


guess 


ten you cannot pick 


it the America! 


Is not at present 


rent of the Ameri 
ind returned t 
1841 Madisor 


f @- } FG 
I 05,000 ie it 


n, president; James 


surer 


\. B. Dick Com 

aret Henry. repre 
« ' 

} as been decid 


details of the di 


has discontinued 

irk City and will 

The exact 

1 upon, but this 

next The 
F. Longwell, 


' 
iOCa- 


issue. 


possesses 


con- 


dding machine 


Printing 


management oOo! 


rewrite: 


iy the 
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. tae } +1 Josey) ‘ 
s$§ gone Dy ne Guplicatlor 


vy has been very satistact 


- * » 
The Sweet Supply Company of 631 Wither: 


building has been appointed dealer for 


Writerpress. It will control eastern Penn- 
nia, Delaware and lower eastern New 
rsey The splendid success achieved by Mr 
in selling the Elliott-Fisher in so many 


nsylvania cities insures an equal degree 


success in his handling of the Writerpress 


San Francisco, Cal. 


hange is reported in the Polygraph Com 
wusiness, though the details are not | 
nade public. New capital is to be invested in tl 


pany, and a change is to be made in the man- 
San Francisco office 


from Fresno nort! 


ement of the 


territory 


x * 
Mr. Adamson, inventor of yrinter-pre 
T ently mn the coast in t nterest of t 
p He has been viewing 
workers of San Francisco and thi 
vith « vy to having 
I nstra I l 
> = * 
e Ameri » ( 
ga \ fair i 
and has rece y pl é 
yrominent ms 1 
* * = 
P ick & ¢ } S i new 
g i \ T T ) 
‘ vai ; 
4 y i I I 
Ing nt 
ner ( ird { 
= of 
1 ing ir 
Isp S ' | ' g 
St. Louis, Mo. 
d States Register Comp 1 Mi 
t I been |i l $1 s 
\i i g $s ux $100,000 
[ Its office 5 Ka ( 
Washington, D. C 
‘ : 
Mar g ip 
[ i | 
. ene 8 8) ~~ ux } 
~ \ ? ‘ 
7 
\ - 1 
f.- Ga 
14 
¢ nx 
, 
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Wheeling, W 
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lohn H.R 
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' It will give you ideas that will help you 


| It will show the relationship which va- 





WHAT OFFICE APPLIANCES 
WILL DO FOR YOU 


AB A SUBSCRIBER. 
It will keep you in touch with the condi- 
tions existing in your field—conditions 
which affect you either directly or indi- 
rectly. 


make your business bigger and better. 

It will put you in the way of making more 
profits on your old lines and point out 
new ‘‘green pastures’’ for you. 

It will inform you, as no other paper does, 
of the new things that are about to come 
upon the market—things the business men 
around you—your customers—will want 
to know about. 

It will create added interest and enthu- 
siasm in your selling organization and in- 
spire you to greater efforts. 

It will keep you in close touch with the 
men and concerns who make the things 
you are looking for. 

It will enable you to find almost instantly 
any article you are locking for—if it is 
an office appliance. 

It will pay back its cost to you a score or 
more times every year if you are the right 
sort of a subscriber. 


rious office devices bear to one another, 
and don’t overlook this fact—they all 
dovetail. 


AS AN ADVERTISER. 


It will put your proposition before more 
men who make their living buying and 
‘‘reselling’’ office appliances than any 
other paper on earth. 

It will put that proposition before them 
through a medium in which they have 
confidence—for they pay us to get it. 

It will help not only to keep your name 
before this army of buyers, but to burn it 
into their minds. 

It will often in a single month bring 
enough business to pay your advertising 
expense in it for a whole year. 

It will present your proposition with «a 
dignity and force which you can deter- 
mine in advance. 

It will call on more prospective customers 
each month than you can reach for the 
same amount in any other way on earth. 
It will not run up large expense accounts 
of doubtful accuracy. 

It will live at least 30 days after reaching 
destination, and often 60, 90 or a year, 
which you can’t say of circulars. 

It will cut out all waste for you, thur sav- 
ing you the cost of paying for waste. 

It will create a wider and deeper interest 
in all office devices, because it creates dis- 
cussion, and in this wider interest you are 
bound to share. 

It will sell goods for you at a lower cost 
than any other force I know of. 
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HOUSATONIC 
BARRINGTON 


DANISH 
BOND PAPERS 


are made especially for commercial corre- 
spondence and all other business purposes. 




















The man who uses these Bond Papers for 
his business stationery will be satisfied with 
both quality and price. 


Danish Bond for ‘‘Systems’”’ 





We make the Danish Bond in nine colors 
and white. To meet the demand for a first- 
class Bond Paper at popular price. To be 
used for ‘‘Systems”’ requiring a large variety 
of colors. 


Our lines are carried in stock by 
large jobbers in all paper centers 


B. D. Rising Paper Company 
MANUFACTURERS 
Housatonic, Berkshire County, Massachusetts 





THE S. & T. TUMBLER LOCK. 
Although its line of loose-leaf books and de 
vices has already won its laurels in the 


L unis is 


the Sieber & Trussell Mfg. Co., St 

continually adding new features that give 
greater adaptation and value to its products 
The most recent addition and one which will 


commend itself to the dealer and user at once 
is the company’s new Tumbler Lock, which is 





fitted to the S. & T 
Ledgers 

The device is shown here in three cuts tl 
illustrate it thoroughly. All Majestic Ledgers 
can be equipped with the lock for closing key 
hole. The range in capacity of the locl 
from three-quarter inch to three inches Che 
lock is made in 64 combinations, thus « 
the user to have 64 ledgers with one key f 
all, or to have a separate key for each ledger 
[The Tumbler Lock is the only one manufa 


' 
| 
Majestic Loose-Leat | 
i 


























ITS UP TO YOU TO WRITE US FOR A FREE 
SAMPLE OF OUR NEW STYLE SALES- 
MAN’S ORDER BOOK. 


The only ORDER BOOK with A SELF-ADJUSTING CARBON. 
The only book that operates WITHOUT NEEDLESS WASTE OF 
TIME, WITHOUT HANDLING A DIRTY CARBON SHEET. 
Your TRADE DEMANDS IT—YOU’LL KEEP IT IN STOCK SOME 

TIME—-WHY NOT ACQUAINT YOURSELF WITH IT AT ONCE? 


GOOD PROFITS TOO. 
THE SIMPLE ACCOUNT SALESBOOK COMPANY 


Sole Manufacturers, also Mfrs. of Counter Pads for Store Use. 
FREMONT, OHIO, V. S. A. 








tured in which it is possible to close same | 
automatically without the use of the key It | 
can be locked automatically with finger t 
thumb. 

One of the greatest recommendations for | 
the Tumbler Lock is the fact that the ch | 
entirely separate from.expanding device and is | 


operated with separate key; thus, 


chance for eithe 





the lock to bec: 
of the strength 
attaching sam«¢ 
used in other 1 
The lock i 


acy to the ledger 


Samples 


ala 
Saie. 


| at 4000 Laclede 


ther 


r the expanding mec! 


yme defective on a 
of the key or the 
to the locking rod, w is 





ndividual locks 
n innovation that aff 

and is sure to have rge 
may be had from the company, 


avenue, St. Louis 
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IL 
— a a. | The “Red Raven” Stylo. 


An American Fluid Pencil, Made in America 
On Which the Consumer Pays No Duty 













Chicago, IIl. Any Color, Finish, Any S 

{ ! , Serd for prices ard discounts on 
above, as well as for our well known 
line of “RIVAL” FOUNTAIN PENS. 
Established 1885 



























sea i We D. W. BEAUMEL & COMPANY 
si m Plat a Canadian Branch, 61 King St., W., Toronto; Office and Factory, 37 Ann St., New York 
Eustis, Fla 
t ntati WAX SEALS CHECKS CORPORATE SEALS POCKET NOTARY METAL CHECKS 
[ s be : 
ida. He @ i. 
Grand | Forks, N. D. ; 
aha a t of the Williar WE ARE NOT AGENTS FOR THESE Goopos 
P, Fac Wis.. has b WE MANUFACTURE THEM 
| Forks SEALS, STENCILS, STEEL STAMPS, BADGES, 
» William 1] NAME PLATES, METAL CHECKS, 
le mor t ; RUBBER STAMPS, Etc. 
t \\ ! n pens WRITE FOR CATALOGUE 
Jersey City, N. J. : *MEYER & WENTHE 
~ ne Vi a 123456 92 DEARBORN ST. 
; NUMBERING MACHINES CHICAGO RUBBER STAMPS 




















| od Lor g of tl ¢ 

I rida tor tw ‘ 

“ov | THE FLUID PENCIL  tiaein tng | 

> 

Kansas City, Mo. H ; 
: Sagsake mre Price ; 
Murfreesboro, Tenn. | ILLUSTRATION FULL SIZE No. 2 MEDIUM ; 
ne manatee: Ratyy ae : li Fluid Pencils are guaranteed not to leak and to give entire satisfaction. 2 
aia i th carried in any positior Made in red or black vulcanite with 2 

Vi age npl caateal Point and Spring Needle. Four sizes. Ten styles. ; 
regi SPECIAL QUOTATIONS ON ; 

amount REAL DWARES, Red or Black ; 
1 » 

| r | ECKEL & COMPANY, Importers, 39-41 Cortlandt St., New York City 3 

v ¢ 











New York City. 
sue pow Popular Mechatr 


} sat 


in wise DESK BASKETS 






















































s in tl 
ure Send for discounts and new Catalog No. 40 
g sé Buy DIRECT from the manufacturer 
a b “ PROGRESSIVE WIRE GOODS CO., 528, Semmsss Suiss 
nin ur 
rT ( tl e yaraltit 
Ryd er we A’ TRY” prey . To the Trade: 
— chunk of glass with a vity In 1 
means is not an ink-well oad by ae: alana 
5.240 persons A A “BUY” . a long wey. r 
States rs the men u The Sengbusch 
sane tee oo ee ee Self-Closing 
Newark, N. J inkstand 
er ee , fe: ; Is not an ordinary kied bet THE NOST 
er \ fo. 2—3 In PERFECT SD PRACTICAL INK 
CUT glass AM dy t Bs Soon gts 
“trir ‘ . aed waste. 
nis Unitorm Dip 
1 closing, self ad- AM Fully half the Ink 
sold either evaporates 
No. 3-3 In. or is spoiled by dust, 
Waterloo, Ia PLAIN Glass because of poor inkstands 
EE d $1.75 LIBERAL DISCOUNT 
. Built of TO THE TRADE 
b natal BRAINS 
he ‘Welk GLASS 















and . 
~ HARD RUBBER Kew York . 
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“AS GOOD AS ANY--BETTER THAN MANY” 


JOHN ALLEN @ CO. 


6 Howard Street, NEW YORK 


Manufacturers of 
Carbon Papers 


@ Typewriter, Pen, Pencil ard 
Full Carbon. 

Guaranteed Non-smut. 

GLong-lasting. Clean Writin,s 


Typewriter Ribbons 


Fer all makes of machines. Wiil give pest 
service and insure satisfaction to user. 





Write for Samples and Prices 

















& 
e 
° 


BES] 
CORNER 
MADI 


SEND 
FOR 
SAMPLES 








Open Your Safe or Vault 


with ease, speed and certainty—no 

missing the combination with al! its 

Vexations, if you use 

The Combination Lock Crank 

A few turns of the Crank to the proper 

num bers—the lock is open. It is nice- 
Clamps to the dial-knob of any safe or 





ly nickel-plated. 
vault. 
Used by Banks and Business Houses 


First National Bank, Chicago, says: “It works well. Its stiff 
Bess aids greatly in indicating proper notch on dial.” $1 prepaid. 


Good Live Office Speciaity. Saieamen Can Make 
@ Lot of Money With Thie Articie 
of the thousands of safes and vaulte—every owner ea 
Send Se. TO-DAY for sample and be convinced of ite merits 
and salability. 
HOMER T, SMITH, Sulte 1, Burt Building, YOUNGSTOWN, OnIO 








BOOK-KEEPERS 


CUT OUT YOUR TRIAL BALANCE of Persona! Ac- 
counts, by using out Ledger Balance Proof It's new, 
and you have not seen it. Write us and we will send you 
testimonials that will make vou SIT UP AND TAKE 


NOTICE 
MILLER & HAM. 





Chattanooga, Tenn. 
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PAPER FILING ENVELOPES AND 


WALLETS. 














> 








Ma 
of ( 


use 





OTR Ne 2. Por holding hooks of record, ete, with Ine finder 
— 





cul: 


he readers of Office Appliances are not i 
miliar with the claims which the manut t 
Paperoid envelopes and Paperoid wallets mak 
for their goods, especially for strength and 
bility St rf em as have purchas t 
goods wi a ncede the goods ire entitled 
ill the merit there is claimed for then 
Business people who have ed 
velopes for filing valuabl papers all thei Cincinnati. 
have experienced the unsatisfactory results Western Paper G 
envelopes tearing or breaking out, thus < g par \ 
the necessity of throwing away the d o1 The whi inufactured box 
getting new ones frequently [fo do this g da loss of ab $) 
both expense and ss of time and ev Dayton, Ohio. 
wishes fe something that will stand tl ' aa ee ae 
Q \ pe fac ; 
[hese wallets are made in flat sizes f g g fore met! S yutting 
any paper from the size of the smallest 000,000 ¢ nd it 
paper to the largest siz used izes 4X9 l p ‘ ‘ i! eas 
444x10% are used for inclosing leases, cont ts 1,000,000 pi ’ 
agreements, insurance papers, etc. Paper: x Holyoke, Mass. 
panding wallets are also made in ery gre \ n Writing Paper Cor 
ricty of s17e€S fully is great is flat wall s ( it 60 pe ent 
Th xpanding sizes, 4x9 s'4x10'4 and 4 II f sere hoe ’ 
inche ire made wi various limit of exp ent t ac ease 
For 1 { , the regular or standard expansion lat | 
is 14% inches, which will | a surprising am t Milwaukee, Wis. 
of pap folded from cap e to the wid | W is« Railroad Commiss 
\\ lhe next greater expansion 3 l ced hat laim « Mier 
id alled double expansion, being tw Compan 1g Wisc in R 
xp ion of the standard or regular expansion ny cann e | Met 
[hen there is a triple expansion that will r Company as ef he ff 
l acl v rf pape rs 5 im in t! ickne Ss we IO ce S t dr ] g 
é xpansions are supplied of laimed as . 
sired » practically there is limit the S yped fr Vl Ladvsn \ 
sizes made by the manufacturers f Pap mmission al 
goods \ full list of sizes of what i irred the S 
bank mailing wallets for mailing valuable papers the claim within six months after it 
will interest everv man who sends valuable pap x 
by mail. Many manufacturers have been er The H. Nie ( \ 
in eni m ed in the matter of mailing larg een reorga the forn . 
of paper eecause proper enve pes for dc ing ame | 1s he iS . The | 
( d not ( - vou ae te il st ye but it is differ the compan $50,000 and 
ww where aperoid yank mailing wa sa Henry Nic Chae Nied 
k p ul ever nmercia tationet 1 keep Niedecken and | s Nik “ke 
en vages in a wl uper business 
On ew depa e in envelope a \ k 
ing as practiced by the manufacturers of Pa Cet ' 
goods is that of cutting it a section ot fi ys ; — 
from the envelope or wallet and inserting ar ; $ Milv . ie ha 
on which is written a list or description of tl Mu Ke : a 
contents f the wallets The cards an « —_ eee ames ” ; os 
versed or removed and new cards inserted in th 
place of the old cards, which virtually makes th » not wi 
wallets as good as new at very slight cost > Pow e I iW 
All these and many other goods are illus mS lJ st ae e wel n 
and listed in the price list of the Alvah Bushn of Ne Wis., who was 
Company, makers of Paperoid goods, at 942 Mat Milwauke haps I am 
ket street, Philadelphia. They offer to send sam e Jo Strang ills 
ples of the goods and price lists for the asking ‘""! ' lerger 1S mu ee 
and every dealer or user of similar, goods will \ man | e of Hanrahan : 
favored with price list init x | r som 
It is 5 talk 
Mr. Hanr ) 5 few 
mi a \ f then if did hav 
THE DUDLEY °°) 
pTt1O! s g d | 
Loose Leaf, Book, Pad ects at The paper me 
1aking m sp ie ) 
and Copy Holder... ary. TI in the cost 
=— ring into tl] f 
de for the efficient handling of all kinds peat thy? 
opy work. The only holder devised fo er 
with books of record ©“ Send for « “ f é 
ir describing full line. s tim 
* ; 
The Dudley Manufacturing Co. Over $100,00 pulpw 
Marion, Ohio, U.S. A. t th a Wit. P | 
( TK A \ ’ 




















rar AND ERVELOPE pect ago 


growing larg 


Kim erly-Cilark Company is one of 
a le ompanies of t] 
: ontrolling nit 
wit out t t 450,000 pounds 
wood that is received during 
s keep ! mills running during 


Several million dol 


rs are paid annua the paper manufacturer 

f Wisconsin for pulpwo alone. When the er 

re cost of manufacture is taken into consider 
irge plants is estimated 


s is one of t! 


ew York “City. 
Willi G ow of R. L. Day & Co. has b 


pointe f or American Writing 
ver Compar He fills a vacancy 
Pittsfield, Mass. 
t & Pi Company has ta 
of stationery, the product 
( Dalt new concern w 
i ng Eaton-H 
\ d in this count 
1 i i 1sVy ir at 
rigl Ne: 
: 1 I mn factories 
\ be grea ly 
nine Several d 
ged \ im a 
new enve 
for the ( i 
Che new three stor 
125 feet, has been complet 
nd will be 
nd gumming and 
ping wor New 1 inery is being 
v1 ufa 
9 an .d on 
7 ” 


plant of the Crivitz Pul; 


& Paper Company at Wausau, Wis The 


hine w remove the bark from twenty-fiv 
b en hours, which far excel 

d ine now on t 

' () achines of tl 
it United States at this 

Chere is some prospects of the Crivit 
my 1v g,a nill and operating 
! ] pulp manufacturing 


Shawano, Wis. 


The Wolf River Paper Fiber Compa 


Shawat Wis., has completed plans for 
ge warehous nd finishing room that are 
be erected at once \ new sulphite 
II added and it is expected t 
the utput of the factor 
Kaukauna, Wis. 
St. Patrick’s day was celebrated at the Thil 
ll at Kaukauna, Wis., by rur 
ig off an ler of green paper. It is said 
the matter was not prearranged, but tl 
nply incident th 
ue. ‘eeenee - a 
T- 
I 1 H S Ad 
g Q id vill 
nea . P} g 
Mr. A 
r ( 
t. 
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the exclusive agency 
in your city for the 


MANN 
LEDGER 
2 


The Mann Loose Leaf 
Devices embody all the 
qualities which have 
made the Mann Blank 
Books a standard for 
sterling worth for so many years. They are 

structed to give satisfactory, service and will 
redit to any who handle them--are fully 


Do YouWan 








guaranteed in every respect. 
The Mann Binder can be fitted with a Yale Tumbler Lock to ensure absolute 
security. One operation ol key closes and locks binder. 


W rite t f obtaining the agency.in your city. 


William Mann Company 


Makers of Leose Leaf Devices, Blank 
Books, Copying Books and Papers CS 


529 Market Street Philadelphia 















































THE 


Webster Pencil Sharpener 





Simply Constructed and 
Easily Manipulated 


The Best Proposition of the Kind for 
the Dealer 


Because 





It is the Most Practical, and is the 
Pe [Lowest Priced, High Grade Sharpener 
on the Market. 


WRITE FOR PRICES 
i1ND DISCOUNTS. 





F. S. WEBSTER COMPANY, 
332-342 Congress St. BOSTON, MASS. 


CHICAGO, 211 E. Madison St PHILADELPHIA, 908 Walnut St. 
LONDON, 67 King William St. PARIS, Rue Saulnier No. 10. BERLIN, Friedrichstr. #0 


NEW YORK, 306-398 Broadway 
PITTSBURG, 432 Diamond St 
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ONLY 


“Live fish swim up stream’ 








Right materials proper! 
handled make good Carbor 
Paper Wi: bu the vet 
best materials have 
most modern factor, equi] 
ment and employ specialist 
in every department 

After twelve vears’ experi 
ence, we do not cl 
make Carbon Paper cheapet 
than any other manuta 

turer, but we only ins! 


pront 
I 


upon a reasonabk 


CARBON 
PAPERS 


opninr 
HIGHEST 


NIVEL 





Our business is confined to 
lealers and our aim is to 
place them in a position to 
ompete with those manu 
tacturers who sell direct to 


the consumer 


SPECIAL IMPRINTS. 


FOSTER’S 





55 WARREN STREET 
NEW YORK 


MANIFOLD SUPPLIES CO. 
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I Sp i Corres ] 
Alton, Ill 

( \\ 1 ] rs 

t sect ft [lh rie t 
ited samples his v ink p 

rticularly good among the 
Concordia, Kans. 
J}. ( Padgett, the inventor f 
just completed equipping 
Blade presses with his new ink unt 
Columbus, O. 

i hie Nort \merican Supply Comp 
whi d its Sten 3 an 
Saving | Trust Comy y building, | 
nove 16-20 East Ches str 
WE comnde. Gt entice eremnd Goce 

ge building ‘ i g 
I Dhe ct ] ny \ ( 

Ti¢ ? I ry ~T »p 
lec] typ iters ling b : 
oti sakai | pany does 
larg ! ‘ nd w esale bus S 
the central territory 
Detroit, Mich. 
[ mm Gladstone has beer 
t i iclosure { g 
pt cle 
Muskegon, Mich. 
(; rge R. Ross of the Interior ( 
ed d sli 
I é t ture \ 
numbe eading bookeas nd { 
p ‘ t United States |} be 
terested in the invention 
Newark, N. J. 

The proposed sale tf the plant of P 
Brothers, manufacturers ink, muci 
was halted by rest ne de f 
Supret ( irt Mar 5 It ems t ( 
| Por v. bret min , 

le is beet ‘ Stig t 
t estraining will k 
sary show why nt should |} $ 
Bad management w ( rged 1 the gil 
b | I ink Benjat . he ‘ r 

The Pomoroy Ink ( pany has 

p ted v1 pita STOCK » 25.000 
Phe corp t e | Pomoroy 
Pomoroy, and C. L. Carpenter 

Portland, Ore. 

I. A. Macaulay, who travels over ha 

e world for the Carter Ink Company, h 
just returned from a trip to the Orient, p 
ticularly Manila In ‘onversation at 
regon Hotel he had this to say re e t 
the use of writing ink in Manila 

[he Filipinos are among the greates 
men in the world, and consequently they us 
great deal of ink [The ink companies of th 
United States sell more writing fluids M 
nila than in any other city according t t 


Sze the world 
‘The Chinese and the Japar ese are 
¢ more interested than ever in the 
card craze, and in addition great mt 
the souvenirs are sold to the tourist 


makes the ink business in 
and it is improving right along 


i 


Ma 


1 


| nese are also adopting the English 
| it the various educational institutions 


ne orien 


ny Chi 


ianguag 


nd 


rit 


(; £ I 
r} P 
s be 
The D 

Ever, Wr 
s hee 
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$5,000, 


s a dire 
Ink & 
wl cl 
san 
1 é 
tages 
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Anna F. | 
enu 
\lice | \\ 
—S1¢ {> 
\I ( 
\ \I_ ¢ 
aemeaen } 
\lice ME ¢ 
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é W k 
vill be e 
he end 
ty! t <¢ 
1s ex 
vorthy 
1e girl st 
iir minde 
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Wilmington, Del. 
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SNYDER & BLACK MOVE TO PHILA- 


DELPHIA. 
\fter ge been in New York for a eg 
Ve rs Snvder & B k the well know! 
thographers ve 1 ed their business 
Philadelp| nd ar ccupying their v1 
odern, firepr f building at 914 Walnut 
tre 
Ine | d ta tues 
vable deman 
nsta g b 
ony xy K nstitutior 
re | Ne n City s¢ 
des hange f base of operatio: 
brought about s y to facilitate manu 
Philadelphia is f 
g to itself this important bus 
| p 1 to the 
ppli g stationers’ s] 
‘ 1 drafts < Ip 
bill nd iplicity i 
sed bus! [he 
ine lhy } principal hous: 
t ug! it the country 
VW re Q wil ! 
» mak it Western 
Re ( ( 9 for le ft 
11 Oy Ss ends 
Vi W 








DAVID D. WALKER CO. 
Chicago Selling Agents 
79 LAKE ST. 

























Pade 15 


of our catalogue 


fer the 


DEALERS 


There you'll see this sectional stack composed of 


Top, Book Case, Document File, Card In- 
dex, Legal Blank File, Reducer, Vertical 
Letter File, Insurance File and Base. .... 


A Fine Stack for Law Offices or 


FOR GENERAL USE 
We Want Dealers— Connect With Us 


We have a line of goods for the trade that offers 
advantages which any dealer will find hard to 
duplicate anywhere else. We make a Vertical 
File with Ball Bearing Lipped Drawers. Our 
catalog is just a plain affair designed to give the 
in a small measure an idea of the extent 

We want the goods and the price to 
do all the talking. We prefer to put our capital 
into the furniture rather than in expensive advere 
tising. If interested send for our cata- 

We want dealers to connect with us. 


AMERICAN. SECTIONAL 
FURNITURE COMPANY 


MINNEAPOLIS 
MINNESOTA 





deale rs 
of our line. 














and other makes of machines. 
Send for Illustrated Catalogue FREE. 


F. S. WEBSTER CO. 
32-336 CONGRESS ST., BOSTON, MASS. 


eels 


Typewriter Parts 


—Fo—— 


Remington, 
Smith Premier, 


Caligraph, 
Manhattan, 
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WHY You SHOULD HANDLE 


| 
| 
Sea Island 





Copying Cloths 


Chemically Treated Edges 
Will not Rave! 

Will not Blur or Blot 

Will Copy Perfectly 

Will Copy Quicker 

Will Wear 


Facts | 


THERE IS 
MONEY IN THEM 
POR YoOtl 
Write for Prices and Discounts 
CHICAGO COMMERCIAL AND 
SPECIALTY CO. 
532 West 63d Street CHICAGO, ILL 


; of one dozen cloths eact They are 
, ! | brand. YOL 
our own bus 


songer 





Pa ked im boxe 
furnished under y: 


get the repeat order ness 


and bi 





“* sax a cy ese 
ORIGINAL —= PLICATE 


Above we show photo engraving of original and dupli 
cate copy made with WHITFIELD'S pen carbon paper 
We can produce six copies at one writing, which are al] 


clear an leg: ble. 








OUR SPECIALTIES—Pen, pet and typewriter car- 
bons, either full or semi-manilolding, oil tissues in books 
or flat sheets. Sample on request. 


WHITFIELD CARBON PAPER WORKS 
121 LIBERTY STREET NEW YORK CITY 











TO STATIONERS 
—s : » 
a who handle Tvpewrit 
< ers or Supplic ve want 
wen >PEClag >, foe 

S aor" } >R 

72 Was O° RRub-beRR Type 
writer ( er For a 
Machinae A 
Adding Machi: 
Registers, et 1 
ty RR Star is t r ‘ 


a typewriter cover Get our prices ar 





that is best in 


liscounts to the trade They will pleas« 


TYPEWRITER SPECIALTY CO., Inc. 


72 West Broadway New York 














Trademarks and Copyrights 


Send your business direct to 


Saves time and insures better 


Washington 


service 


Personal Attention Guaranteed 
25 Years’ Active Practice 


Specialty:—Typewriting and Adding Machines 


Address F., G. SIGGERS 


Suite 33, N. U. Bldg., Washiugton, D. C. 




















for offi (On the st i N 
tivity 
The H. C. M Company is g 
ve called quisiti tor W 
fined to t rface machn 
institution plovs a large n 
constr I tine ma ines 1 
(By Special Correspondence.) which constit ts trade specia 
Aitken, Minn. —— os ious metal pa 
, constrifctio1 e different bind 
lr’. O. King has been granted a patent , i 
ose leaf record book for school work as a oe ~ 
Chicago. edger busin t it is now the ding 
American Loose Leaf Manufacturing ( 7 line and 3 Ape oe © : 
pany has leased the fourth floor of the building ; ey , = oe Unit 1 Stat 
i it 12-22 South Green Street tor a term begit ning In ad as Mi messes a 
Mav I. at a total rental of $24,000 es roe : ; Osapany main uit 
_ & « Chicago, N York, Pittsburg, and 
FF. H. Green, who was formerly with the Plew New York City 
| & Motter Company as a salesman, has accepted a Ww. LG € Omaha. vice 0! 
position with Jacquin & Co. of Peoria, in charg [russell M facturing Comp 
f their loose leaf department. trade last 
* * * 
The Chicago Shipping and Receipt Book Cor FE. R founder a 
pany has added to its large and already varied the Robins | 7 f Bind ( 
ine two current binders which can be equipped who built up isiness f 
wit either 3/16, 5/16, or 3@ inch posts lhes recent! 1 y start ) 
! vhich are illustrated elsewhere in thi ‘unt at 10 W n street wit 
ire sold under the names “O K” and leaf devi r specialti 
\ Binder Because of their simplicity 
echanism and ease of operation, these styles at The ] B R 
roving very popular with the trad sai R ly \ 
C. S. and R. B. Company is congratulating ; \ 
the fact that the recent dropping off Thursda 
£ rail was not !I DY it, Dut tha ( M itual R ) 
j partment is Deen DuUuSs\ 1 schedule nd It nd Br Jew \ " 
Wo! g ertim¢ This self congratulat 1s 1 a \ li 
so much on account of mere sales alone t yee f : 
e reason that feels that it is in such times tf ernan r ¢ 
people usually discover where they have rmined inquet matter 
ying inferior goods or paying too mucl on . ag xt meeting 
nd that in su seasons it is the relial one wi » he definitely d 
Pas Se GSS Saas Semere See Maes Philadelphia, Pa. 
Cincinnati, Ohio. 
W. J. Schultz has been granted patent a The Etting Blank Book Comp 
ew noose leaf book turer of bla 5, 100S€ lear evi 
Columbus, Ohio. etc, at 1017 At Street, WE Clos 
G. H. Vroom has just invented a new lo ess before M 5 AIL the 7 
- bmemie f which w p sed eight mont 
' Elmira, N. Y. fered for sale at sacrifice prices, 
\t neeting of the directors of \m sold e list includ : 
S 00k Company, held at the compan ft hines, wire stitcher, pertorator, sewing 
t corner of Magee and Fourth streets, raging and 1 ering macnines, Pp 
wet pened for the construction of the new press, paper Cc r, 1 d = 
Salesbook Company building to be erected on t nd finishing presses, et 
t f the present structure, a portion of wl r 
was destroyed by fire recently. The contract w Wholes ets pred Ms JOS 
iwarded to the firm of Pulford & Dempsey, wl nd L, rr looss ul _ rs Wi 
vere the lowest bidders The work is to be com- ime the tota on this class I st 
sleted early in Tals from the initial introduction of the san 
Kalamazoo, Mich. memo. and order books, ledgers, and 
port is current that the Kalamazoo | ised in business ll these are now oft 
leaf Binder Company will establish a branch fa tachable folio form. Elementary 
] text books of construction have re nt 


ry at Birmingham, England : 
Montpelier, Vt. placed on sa 

5. Parker, was formerly connected P* cially does 
with the business office of the Journal, is visiting 


who : 
eat systems 


in the city for a few days. Mr. Parker has beet 
’ , . +} > ld 
employed by the Baker-Vauter Company, manu lat the old 


icturer of office supplies, in the New York of and that t 


ised versior 


ces for several months and has now been trans \ 

ferred with headquarters at Burlington. He wi prove a w 

travel in northern New England territory for tl 

company in the future Che stat 
Milwaukee, Wis. for 100 extra 


The H. C. Miller Company is known wherever The United 


loose leaf books are in use or desired. Through in order for 
its enterprise and ingenuity the company has al- The growt 
ways kept the lead in the loose leaf business, car- very rapid 
rying new and up to date devices and advocating to our sales 
the adoption of time and labor saving inventions ose leaf 


nd brisk sales 


With kindergarten s 
this style seem to be in fav 


ft rererence 


are just on 


reported Some 
hod of filing has run 
ntages derivable I 
e suc that t 


essor 


Springfield, Ill. 
Illinois has just placed a 
medium MeMillan recor 
government recent 


cial McMillan 


States 


, . 
f the loose leaf record 
144 
i s 1 be i great et! g 
Ss wit I lopt 
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Sen Prenctene, 00, Sooner or later, Mr. Office Appliance Dealer 
sco, considering you’ re going to handle STEEL Office Equipment: 


with 2 goo | out If you delay you may miss 
wr eediag deena the Berger Agency 


large lestt The interest in Steel Fi | 
Pig ste 9. Tyee growing and is bound to grow. You shoud 
As th ais ises get get pr sted on the subject and get pt sted NOW. 
rn offices th Our enlarged line of stock equipment for 1908 
ee embraces many new de- 
vices and special combi- 
nations particularly de- 
signed to meet modern fil- 
ing needs. It’s an up-to- 
date line tor up-to-date 
dealers. It is the strong- 
est, most substantially 
built and most service- 
ble. There’s good business you can get in this 
line if you are ready to go after it right. 


ling Devices is steadily 








BERGER STEEL-SECT 
Sectional Stack 


Don't wait, but write us TODAY 
for catalog H-47 and Details. 


THE BERGER MFG. COMPANY, Canton, Ohio 


New York, Philadelphia, Boston, Chicago, St. Lowis, Minneapolis, San Francisco, Atlanta 











tau “Mercantile 


-> napper-Catch, 


PATENT APPLIED FOR 

















' y/ 

A Uy, 
wf = Aconvenient, practical and 
i interchangeable fountain 
- pen or pencil holder. 





Itis a “‘snap"’ to use 
the Snapper-Catch, for 
it snaps locked and 


unlocked with the use 





oj one finger 


L of pen or pencil, from po t, made impossible by the use of this com- 
Made of tl t ty spring steel. Very simple and strong 


Readily adjusted to any size. 


tag this opportunity 1 teeth grip fir vit itely no injury to garment. Pen or pencil 
my to the consul 1 nnot be ret ed fror cet t napped open by the simple pressure of 


Attached in a Second but Holds Forever 


" Inve 0 ur local dealer to-day 
mericat 


| - eth preventaton ae im SAR SeutzrnnanCe 173 Preadwey A, 


“es at whi | Montreal London 








(By Special Correspondence.) 


Baltimore, Md. 
W. E. Weatherly, Universal sales agent for 


Baltimore, covered a large part ot his terri 


tory during the month and says the panic is 
now a thing of the past and that business 
good 

Boston, Mass. 

Edward E. Fowler, of the firm of Fisher & 
Fowler, New 
roughs Adding 
addressed the Business Science Club along the 
lines of practical salesmanship. He gave many 


t 


England agents for the Bur 
Machine Company, recently 


interesting points not to be found in text 
books and the address was pronounced by the 
200 members the most comprehensive talk 
on salesmanship they ever had hear: 
' @ 8 

The Post Office Department of the United 
States Government will receive sealed pro 
Purchasing 
comput 


posals at the office of the 
of the Department until April 15 | 


ing machines. There are two dozen machines 
to be purchased 
”* * 

Business for the first three mont I 
year 1s reported by the Boston agencies 
the different adding machine companies to 
have been greater than was looked for Tr} 
recent financial flurry made the adding 
chine men skeptical, Sut the results we rite 
Satistactory 

Bloomington, III. 

Several new adding machines have be 

installed in the city and county offices and 


more will be added between now and the 
of July 
Beaumont, Texas. 


C. C. Asbury, representing the Burroug 
Adding Machine Company, with individu 
headquarters at Houston, recently mad 


number of calls on his friends her 
ports business very good 


Bridgeport, Conn. 


Hanford has taken a _ positi ; 
Adding Machin: 
He has n vce s 


Walter 
sales agent with the Wales 
Company for this territory 


eral trips to Boston in mpany with t 
general sales agent and there see 
some mighty good busines 

Canton, Il 

\ recently installed Burroug! 
ty treasurer's office attract | t 
tor several days The machine w 
with a movable stand and sever speed t 
were given by Burroughs men 

Chicago. 

C. R. Whitcomb, assistant sales 1 rt 
for the Burroughs, is back at his t 
being confined to his me with 
three weeks This was Mr. Whit 
experience in being away from | 
many months 

The Duntley Adding Machine Company 
not be able to place its machines t 


ket before the first of the coming \ 
are many important considerations that make 
it necessary to withhold this splendid 

bation to the adding machine field 
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ADDING MACHINE NEWS.—Continued. ppeat ry g 


In > 


New York City 


while t M ers ‘ \ 9 


Nashville, Tenn. 


Newark, N. J 


New Orleans. La 








LISTEN TO OUR “TALE” 


ALL YOU MEN WHO HAVE TO 
DO WITH TYPEWRITER AFFAIRS 

















We Make and Recover 


TYPEWRITER 


PLATENS 


For The 
TRADE ONLY 


at prices thatare lower than 
you can secure anywhere 
else for such 


HIGH GRADE WORK 






a 














ICK 


WRITE 
ORK 


TODAY 
Patent Process Will not Injure or 
of Grinding Weer Platen Ends 
(5 YEARS EXPERIENCE WITH LEADING EXCHANGES) 
AMES & FILSTEAD, 332 Dearborn St., CHICAGO, U.S.A. 
= 



































DEALERS’ 

BEAUERS 500% 
<SSSSR when they handle 
MORTON'S 
CRYSiAL 

TYPEWRITER 
OIL 
This oil is absolutely 
ODORLESS and is 


the only oil that does 
not injure the rubber 





MORTON'S rollerorplate because 
ODORLESS 


TYPEWRITER OIL. 





it is pure and gumless. 
Finest Made. Sold all over 












the world and bottled 
under Special Dealer's 
Label if desired. 


Free Sample to typewriter 
and office suppiy dealers. 





Get our Dealers Terms. 


4 
J MORTON MEG. CO., “"x"" 




















| RIBBONS and CARBON PAPER 


Contracted supplies in large or emall quantities 
PLAIN and DECORATED Boxes 


SNELLING & SON,  %yfaeiurers to 


SO. BROOKLYN, N. Y. 


—_————. 
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The one-piece y hh T f th Ti 
celluloid tip e op as e ip 

Here is a celluloid tipped guide card that will win 
a customer wherever it is shown. 





The tip is in one piece, protecting the top of the 
tab and prolonging the life and wear of the card indefinitely. 

This tip will never crack or curl, yet is so thin as to require no addi 
tional filing space. Samples to dealers of these 


Celluloid Tipped 
Guide Cards 


for distribution among their customers, all colors or transparent, an) 
arrangement of tabs—guides furnished plain or printed for any classification 
desired and any size. Prices that appeal to the customer and pay the dealer. 


STANDARD INDEX CARD CO., 701-709 Arch Street, Philadelphia, Pa. 











THE AMERICAN 








BLOTTING STONE 


gives stationers and office appliance dealers the opportunit 
considerable money on a small articl e blotting stone 1 

sorbent, has a hard, smooth surfa trong and thoroug 
sanitary Easily cleaned and lasts a life-time Does away with the old 
germ-collecting and lint-collecting blotting paper. It is gotten uy 


handsome aluminum or celluloid top and can be sold at retail or in larg 
quantities to advertisers in any line, but especially to banks, manufa 
turers and brokers 


We have a very interesting proposition if you will write to us RIGHT NOW. 


AMERICAN ASSOCIATION OF MERS. YEW Y8ROCTN 











A he A: 
WE PREFER TO LEAD 


LET OTHERS FOLLOW 


rocco Bound Memos. 


RING BOOK WITH 
ANY OF THESE 
h : . , Round Back no Thicke 
FEATURES YOU 2 >= than aSewed Book. 
MAY KNOW IT IS Metal Binding Strip Attach- 
A “TRUSSELL” OR ing Mechanism to Covers 
AN IMITATION by Means of End Tongues. 


dilt Edge Sheets in Memos. 





BEND BACK TO OPEN RINGS 


We have also done away with all cams. slides and « omplicated mechanism 
and have a book simple to operate and as compact as a sewed book 


We invite comparison of the ‘Gilt Edge Line” with any other 


TRUSSELL MFG. CO., 106-108 Fulton St, NEW YORK 
CEE: Se eee dll 





ADDING MACHINE NEWS.—Continued 


g it s 
rlutely 
Anot 
Pike ( 
b ard, 
rk, 
Ide ] 
Norfolk, Va 
I} meet t 
( ap 
Vegot 
ne 
Orange, N. J. 
On Mar l6 the Pike Adding M 
pany filed t in New York City 
Burroughs Adding Machine | 
tringe! nt [his is 
broug!l Pil Cor 
Burroug Company. 
Poplar Bluff, Mo. 
Vice President Griffith Gl ; 
ng Typewriter Company, spent 
Philadelphia, Pa. 
( 1 ¢ P; bya 
Pik vere vi 
i | S Chey 
li 
“Ss i 
I} S 
\dding M ne Company t isit tl 
t the recent Philadelphia 
indson nd clever. They 
mIssio1 n t cceptance ot tl 
Peoria, IIl. 
\ patent > heen ot inted RR 
ca 
ne 
Richmond, Va. 
\ Su \dder Company 
] \ 
stock fF S20.000 [} incorp 
| Pp | \ \ ( I 
ry sabia 
Springfield, Mass. 
Charles F. Pidgin, an inventor 
ing machines s withdrawn his 1 
igainst the State for compens 
the State f his machines 
St. John, N. B. 
“What at doing “Where 
as been the cry of business n 
or years t we only had 
would rapidly and correctly 
plete daily r rds of all our det 
be happy in response to these ap; 
. A. McK s been at the Royal 
the past few days and has als 
juite a number of the Burrougl 
hines in our large offices 
The Cur Business Universit 
dded oO! r ft S mm ichine s to 
ment, and has thereby strengthen: 
tiveness of it udit department 
per cent students hunger 
sults of the wonderful machine as tl 
discoveret f rrore The business 
rely on securing good operat 


I 
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ADDING MACHINE NEWS.—Continued. | 








e employment bureau of this 
half is in staying there.” 


St. Louis, Mo. 
lintermat general manager 


Was Certainly 


Company, wears a happy smile 

















Universal business is exception Th BANNER MONTH 
good nowadays. March sales are report 
as nearly doub those of the previous 
t 1 all the sales agents are clamoring (QNur immense stock seemed to 
ines than the factory can fur- ° ‘ ‘ 
J s Uniectial'c enw Ganmat aavaae | MELT before the great demand. 
ines cnown as the voucher) first show! | 
he last Chicago National Business, Show, | WE HOPE YOU WERE AMONG THOSE WHO 
iking hit wherever shown Already 
Saale lk della hanes mee ae eae | PROFITED BY THE BARGAINS OFFERED 
i 1 nd railroad companies 


We are still receiving large shipments and quoting 


vo") PRICES LOWER THAN EVER 
Sint noma ten tas < ) [”B@. | Oliver Machines “Soa.” 


| 
/ 
7 





g paid 
$1,000,000 th no habilities 
Sioux Falls, S. D. 

ing is taken from the Sioux Fall 


] ss t td t Universal Adding M 


At prices never before heard of. 


175,000 series down to 40,000 











Write today for LATEST PRICES if only to get our quotations 





' 
S \ is nding out some undis 


ot ae eee TYPEWRITER EMPORIUM 


side ny doubt about 
bee of the adding ! Established 1892 92-94 East Lake Street, CHICAGO 
ns of this ce untry. The show 
proud of and proves 


est and best establishments 











adopting for use on a larg 
the Universal Adding Machines. 





[This report shows that the largest singl: 





ever placed dding machines was 
ced with the Universal Company by th 
Sears-Roebuck Company, of Chicago, for 46 
improved Universal machines Since 
the same firm ha placed an ordet 
more 1 hines, making a total of 53 
h tl big Chicago house 





ninent users of the 

rs re the fo ving The Chicago, But 
& Quincy R vy, of Chicago, 28 ma 
these rders were placed after 

ful investigation of the different 

| machines by their own m«: 
experts, and the Universal machines 


1 | ee | 
eT ccepted as the 1 St practical in each 
stance The Commercial National Bank 

‘ go employs 32 Universals The Conti 


Bank has 9; the Crane Company 12; 

Swift & ( use 7 in Chicago. The VU. S 
Postofiice Department has 26 machines, thé 
Mutual Life Ins. Co. of New York, 7; John 
Wanamaker. of New York 5: the city of Cleve 
erates 12 Universals; the Fourth Street 
onal Bank of Philadelphia has 5; _ the 
American Power & Foundry Co. of St. Louis 
National Bank of Commerce, St. Louis, 
National Casket Co., of New York, en 


vs 10: the National Refining Co., of St 





ive 7 Universals 
San Francisco, Cal. 
RB. F. Dickson of the California Adding M 








Company has appointed the Western 
Selling Company, of Fresno, Cal., to look 
the business in the southern part of Sar — oe — 


Tanqguine valley Mr. Dickson states that busi ON OF THE NEW STYLE DELIVERY WAGONS RECENTLY ADDED TO THE CHICAGO 
ness 1s picking up itn t dding machine lin OFFICE UN RWOOD TYPEWRITER CoO 
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ADDING MACHINE NEWS.—Continued. 
W. N. Harrison, his 


has made a fine showing for this month 


. 


agent at Stockton, C 


J. E. Egen, manager of the Burroughs Add 


ing Machine Company of San Francisco, has 
been very ill for several weeks, but now 
recovering and has been able to be t the 
office the last few days 


The adding machine contest held at the 
rooms of the Oakland Chapter of the Ameri- 
Institute of Banking, March 18, was won 


can 
by the San Francisco teams, and the loving 
cup offered as a prize was carried across the 
bay by the victors. 

Although the contest was originated and 


Oakland 
believed that the 


proficient, the 


promoted by the members of the 
Chapter, and it was 
Oakland men 
latter accepted their defeat with surprise, but 
with no animosity, and it was stated that the 
more to cement the tellow- 


firmly 


were the more 


contest has done 
ship between the two chapters than could a 


dozen social affairs 
The winning team, representing the San 
Francisco Chapter, was composed of 5S. | 


Buckley, W. N. Connolly, | Milot, W. D. 
and J. D. Connolly Che Oakland con- 
were WW r Moore, \W \ Weiat J 
Griffin and W. A. Stuart. Three 
also offered, and were won 
and J. D. Connolly of San 
\. Weigt of Oakland The 


judges were J. Y. Eccleston of Oakland and 
San Francisco Che 


Horace White of 
were C. F. Gorman and F. W. Bilger of Oak 


Lux 
testants 
J. Flynn, L. P 
cash prizes wer 
by W. D 
Francisco and W 


Lux 


timers 


land. 

More than 200 people witnessed the contest 
of which number forty or fifty wer: 
from the San Francisco Chapter, am 
being President H. L. Clapp, Secretary W. A 
Day, George Woolrich, Irving H. Sanborn and 


others 


visitors 


me them 


Vancouver, B. C. 
until recently in charge 


office of the Bur 


Ledermann, 
of the Vancouver, B. C., 
roughs Adding Machine 
pushing the Burroughs machines in and around 
Philadelphia. Clair Taylor eded Mr 
Ledermann in Vancouver 
Wilkesbarre, Pa. 

Mr. Hartley of the Victor Talking Machine 
has been appointed temporary su 
Wales Adding Machin: 


this place 


Albert 


Company, is now 


has succe 


Company 
perintendent of the 
Company's factory at 
YY «se 

The annual the Wales Addu 
Machine Company was held March 3 lt w 
thought that the company might be incorpo 
ated with that of the Burroughs Adding M 
chine Company, but th« ent: 


ing that company were in the minority and 
as before Eve \ 


meeting 


gentlemen repres 
a consequence things remain 
thing at the 
are producing a 


works is in fine shape and they 


machines right 


number of 
along 

L. J. Webster, 
the Wales Adder Machine Company, at King 
ston, March 12 Webster is well 
known to many people who will to see 
him two years 
ago 
friends 
sented him with 
dence of his standing with the employes. Mr 
Webster is Peerless Athlet 
Association lightweight cl 
pionship of the states 


assistant superintendent 


resigned 
regret 
coming here 
made many 


and since 
Detroit, Mich., has 
rhe employes of the 
a gold watch, which is an evi 


leave, 
trom 
company pre 


a member of the 
holds the 


Ne Ww 


and 


England 
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York, Pa. urs otf ems nt . «4 
\nother industry 1s knocking at the citys 9 to 4:30 h ad « em] 
doors. A committee composed of J. H. Davis thirty days e each ye fu 
and J. H. Trimble, of Staunton, Va., arrived wu entrance s t the departn 
rk recently and interviewed James W. Ki $900. In t Philippine service 
ire, who introduced them to Secretary W. J. salary 1s from $1,200 to $1,400, a 
Raffensberger, of the York Hundred Thousand ma, Cal : e stenograpne! . 
Club, when they explained their mission to be S00) the Wor 
hat looking tor a good place to locate t dep 
Dudley Adding and Billing Machine ¢ 
ny's works 7S ‘ 
-— . Persistence. 
Che company employs about one hundred 
, : Do not becor n easy quitt 
and fitty skilled men at Staunton, \ ut , ar 
epee rsister persist e that d 
owing to want of proper factiities, a desire t I? 
, ne “ta defeat Re that u ing, pa 
get nearer their head office, Baltimore \ 7 “y 
nd to get nearer their base of supplies 
: : é VS make ) you can 
company would like to come to York ; 
make thet re n trying 
So far as known the company its asking 1 ; gt ‘a : 
7 : e ¢ vets he prize 
ing of the city Chey need about ten thous , . : 
, : gin trying I e next sale 
feet floor space and ordinary facilities ; 
' ie ' ersistel vy that ts | 
shipping, et If they can find what they w o. 
- 4 sae , and lack Q others | 
in York they will bring fifty skilled work: , 
: 1 r¢ ( uraged a 
with them and employ others here The cor , é, , 
; , . ; ‘ m rebuff only fills with a det 
pany its about three years old Che machi 
j : j : oO on—to I vel bstacles 
is a combined adder and typewriter and th 
inventor, George W. Dudley, has been work Cher maliie 
' , man ] should }t 
ing on it for ten years. It has but lately bee: m, , ar hes 
' ' 1 ’ ts qip iti 
ready tor the market, hence is a compar viding F plomati 
new thir : . iplomati . 
s learn t ght by argun 
] the id 


Chicago. ener wag 7 ry te 
a om, in 1 t ropa wy 


( \. Stevens, of Stevens, Maloney & oot , 
, aiptomacy I ns iway « 
( ny ccompanied by his family lecided c ts walames 
etu m a three weeks’ trip to Eustis vias wil : . ; <a 
‘ . , ~ ‘ it \ S| . ait i SP ~ 
| rid Mr. Stevens reports a splendid tir , , , 
i nd. The ver spends years 
Stenographers Are Needed. ates \ 
before has there been sucl . t f become tledg 
stenograph« and tvypew ers sisting pe 
v’ meé S< Vice The ext Xx ! paratior 
V1 b eld May 3 nd special inducer t to bl 
re | ine iffer a ‘ il ppir nts o ti c 





PIKI VIODING MAC 
SEATEI? AT rhit eS 


WASHINGTON OFFIC 
BRANDT IS 


VIEW IN THE 
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A STRONG MAN. Globe-Wernicke Steel Cabinets. 


Jackson, w will be a candi e numerous improvements b g 
Chicago Chapter t ine ot fireproof construction ot bu gs 
nstitt Banking when t S us lemand for fur ings t 
t May for st i é 
S erk of the ¢ S 9 . 
I iked and 
ffairs ¢ t I s ! 
{ Zatl l Ss d t 
2 \ | 
Scho ( + 
S sitv this c ‘ 
ying Succes Is | 
i r terest M ict 
, sn wn by t wi st ‘ | { el! 
( co | r will have a p 
\\ | Ss ly bh \\ | 
{ { t r 
yuildi re, Qo 4 (AR 
VA S < 
r b S 
ely St I x pe t S t o 
¥ ¥¢ | t 
bin ote 
‘ " ‘ 
( Pp 11 S 
i ts 1s t ( 
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NEW “UTILITY” DESK TRAY 


‘ 


m0 that IK sft. 
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after all, is the natural place to grasp papers, 
and is 2% inches deep inside. 

This tray is illustrated and described in the 
new 64-page Supply Catalog which the “Y and 
I.’ people have just issued, and which, by the 
way, they are sending postpaid on request. 


WISCONSIN FURNITURE ITEMS. 
Portage, Wis. 

George Murison & Sons, furniture and office 
furnishings dealers, have recently added a new 
sales room to their establishment. The new addi- 
tion covers a space of 25x80 feet and is situated 
in the basement of the building. The firm now 
has over 11,000 feet of floor space in the estab- 
lishment to be used as display and sales rooms 





Wausau, Wis. 

\ hectagonal table top that is something of a 
curiosity has just been made by Gustave Janke of 
Wausau Fixture Company. The table is now on 
exhibition and is composed of 4,000 pieces of 
wood of 211 different species. The pieces are a 
quarter of an inch in thickness and are matched 
to bring out the beauty by contrast. Mr. Janke 
has been collecting the wood for the table for 
over twenty-five years, and it took two months of 
steady work to finish the task of putting the table 


together 








THIS 
DON'T 
HAPPEN 


with the 
“Right-in-Sight” 
Copyholder 


Peter A. McKean 
LOST THE CHAM 
PIONSHIP AND 
FIRST PRIZE be 
cause his copy fell to 
he floor in the Inter 
national Typewriting 
Contest tor Speed, 
ind Accuracy. 





It was a noticeable fact, that the operators who DID 

e Copyholders, made the best records. Those who 
vere ‘wise’ to the little things that go to assist an 

erator in these events were among the ‘prize win 
ers t iS quite evident that a good “COPY 
HOLDER” should be used by all who intend to se 
ire the most from their machines, and the use of the 
“WRITING-IN-SIGHT” COPYHOLDER is the most 

ractical one for this purpose, because it brings the line 
of vision directly over the typewriter keyboard. 


These nolders are selling in sarge quantities to 
schools, colleges and commercial users. 


Sennen 

A Right-in- 
Sight Copy- 
holder express 
to any dealer 
in the U. §. 
upon request. 


Our Agents 
are Making 
Big Commis- 
sions. Send 
for Sample. 





THE COMBINED TOOL CO., 


LEOMINSTER, MASS. 
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Santiago Concepcion 
Capital $500.000 (Chihan curret 
Established 19 vears 
Agents and importers of 
American Office mipphances 
Furnishings, Supplies, Ot 
Stationeries and Novelt 
Are desirous to re present n ike 
of Typewriters, Ade ling and C. 
culating Machines, C opying D 
vices. Desk Specialties, (tt 
Furnishings, Paper Fasten 
Stationery Specialties and eve 
thing connected with Typewrit 
Supplies. Are makers of Rubl 
Stamps and specialize in a | 
variety of imported metal Nut 


bering, Dating 


in which they are willing 
tend conne 


and other stam; 


tions 











Superintendent 


AND 
General Foreman 


A reliable man of many years’ 
experience, wishes to corre- 
spond confidentially with a 
first-class manufacturing con- 
cern regarding a position in 
above capacity. 


Education: Manual Training, High-> 
Mechanical, Practica! Engineer. 8 v1 
Business Education: Stockkeepe: 


keeper r. Cost an 


Experience: Assembler, Machini 
maker, et ‘yt 

Foreman: Asst. Supt. and Suy 
terchange work, 5 vr 

Sup’t and General Foreman: Me 
machine parts, 2 


Expert superint 

systems. impr eme nm tox ' 
Lan give first a reterence Am 35 
present ¢ 


tually witha ncert OKIN, 
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PLES QUOTATIONS FURNISHED 
THE TRADE UPON REQUEST 


For Sale by all leading Stationers 
UFACTURING C0. “22.5 
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RETAIL TRADE OPPORTUNITIES. 


As supplied by “OFFICE APPLIANCES"—Magazine, Chicago, Ills. 


“RETAIL TRADE OPPORTUNITIES” consist of the names and addresses of NEW FIRMS and CORPORATIONS—the names of the PURCHASING OFF and most cases 
the KIND ~ ponayee At BE * — ASE _ , oot avis ara rate May ORGANIZAT by this eae | will be continued pode, aa pe pte ALL furnished 
anyone in advance o e issue. e perusal o is department by the S GA ATION of s sale supplies, resul 
sales each month. Those interested may rest assured that the information given is ‘‘fresh,”’ as Seal a Reh gy sleet is ~~ se, 
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es BOISE, IDAHO. — - ing ‘Presses, Desk Specialties, Duplicating Ma- Books, Ledgers, Loose Leaf Binders, Loose Leaf 
Builders Supply Co., Ltd., Box 121, Boise City, chines, Envelope Sealers, Erasers, invoice Books, Specialties, Numbering Machines, Paper, and Pos- 
Idaho. Building materials and manufacturers Letter Files and Trays, Order Blanks, Paper, Pa- tal Scales. Ready — Lege 
— a - — — s, —_ —e- per Fasteners, Rubber Stamps. 
plies, Cabinets, Carbon Paper, Desks, Des e- 
cialities, Filing Cabinets, Office Furniture, Metal Cc. C. Gentry & is N. &- ca aka News-Herald Publishing Ce ‘co. © Soptin, Mo. News- 
Furniture, Novelties, Speciaities, Time Locks, ste heainann oh oe ~~ ae General Mer paper Publishers Mitchen, secretary and 
Time Recorders cantile business. C. C, Gentry, secretary and pur- purchasing agent. Interested in: Carbon Why ote! 
° chasing officer. Interested in: Carbon Papefs, Desks, Erasers, Filing Cabinets, Led 
: ; BOWLING GREEN, FLA. : ; - Erasers, Fountain Pens, Invoice Books, Memoran- Files and Trays, Manifold Books, Georenian 
ee RH ~ | ns Green, Bowling Green, om Books, Show Cases and Signs. Now in busi- — Oe ene Paper ee Pens and™ 
la. é 1ess . u Sect Bookcases 
BRAINARDSVILLE, N. Y. te EVANSVILLE, IND. Stenographers’ Supplies. PL elephone Brackets” andi 
Brainardsville Mfg. Co Brainardsville, NM. Be Keystone Concrete Co., 1401 E. Delaware St., Typewriters. 
Hair pins A. B. Reynolds, secretary. Mr. Thomp- - ae _e. eperecturecs of cement blocks JULIAN, CAL 
son, pure hasing agent. Sc. M. Stingle, secretary; Chas. W. Johan: pur- e “ 
BRIDGEPORT, OHIO. chasing agent. Interested in: Bookkeepers’ Sup- eral mardanitas ea ee an comvelhar: 
The Bridgeport Bank & Trust Co., Bridgeport, Plies, Invoice Books, Ledgers, Loose Leaf Bind- tank L. Blanc, purchasi t. “Tat rested in: 
Ohio. Banking, foreign exchange and trust busi- ers and Loose Leaf Speciaities. Inks and Ink St aoe. Letter Files dtr v L 
ess. CC. A. Robinson, president. Will be ready FLANAGAN, ILL. Leaf Binde Ma fold Books, bee Pocet pose 
May 2, 1908 Farmers’ Grain and Coal Co. of Flanagan. Busi- - et 7, -~ ri r, Paper Fast- 
CANTON, OHIO. ness, grain, coal, lumber and building material. att a eady April ist, 1908 
Canton Specialty Co., Canton, Ohio. Polish and A. L, Thompson, secretary; purchasing agent not KANSAS CITY, MO. 2 
owder Pee, “waren Paul Ww. Hartung, secretary. appointed yet. Interested in: Bill Lading Books, Minor Mfg. Co., 22nd and Campbell Sts., Kansas 
Interested in: Accounting Systems, Binders, Blank Bookkeepers’ Supplies, Check Books, Ledgers. City, Mo. Business, gating motors and washing 
Books, Carbon Papers and Typewriters. Ready Memorandum Books, Pens and Pencils and Rub- machines. J. Harry inor, purchasing agent. 
now ber Stamps. Will be ready by Oct. 1 or possibly KOKOMO, IND. 
CLEVELAND, OHIO, sooner. Worth Wire Works, P. O. Box, 297, Kokomo, 
Leonard Sofa Bed Co., 3723-5 Cedar Ave., Cleve- é : FORT WAYNE, IND. Ind. Manufacturers of wire goods. C. 8S. Latti- 
land, Ohio. S. C. Green, secretary and purchasing Fort Wayne Handle Co., Fort Wayne, Ind. Busi- more, Fort Worth, Tex., secretary; O. H. Buck, 
agent. Interested in: Bookkeepers’ Supplies, Car- ness, manufacturing handles. L. L. Sperry, secre- Kokomo, Ind., purchasin ent. Interested in: 
bon Papers, Check Books, Filing Cabinets, Ledg- ‘ary; C. W. Sperry, purchasing officer. invoice Books, Order Blanks, Paper, Rubber 
ers, Letter Files and Trays, Order Blanks, Paper Fe tae Stamps, and Typewriter Supplies. 
Fasteners, Pens and Pencils, Stenographers’ Sup- 1 ——— PO carne pie we 3a 88 — k. Fort ps a LA CROSSE, WIS. 
plies and Typewriter Supplies. teady now. nd *hysicians *’rotective ssociation. ; 
yp COLUMBUS, OHIO. ; Somers, secretary and purchasing agent. Inter- of Come Se —s Co., ~ ae —_ 
City Coal & Cement Co., 101 E. Swan St., Colum- ested in: Bookkeepers’ Supplies, Cabinets, Carbon W.B. Ts hn ruer, ec reta pand p hasi + ent. 
is, Ohio. Coal and buildeis’ material. John W Papers, Card Indexes, Card Systems, Catalogue Int mee ce yo Sy ee SSS 
Fidler, secretary; R. Henry Kissinger, purchasing Cabinets, Check Protectors, Desk Speciaities, n- aweres per, Otc. 
agent. Interested in: Inks, Ink Stands, Ledgers velope Sealers, Erasers, Filing Cabinets, Office LEXINGTON, KY. 
and Order Blanks. Ready April 1st. Furniture, Pens and Pencils, Pencil Sharpeners, Blue Grass Stock Remedy Co., Lexington, Ky. 
CROSS PLAINS, WIS. Rubber Stamps, Stenographers’ Supplies, and Business, making all kin of stock remedies. 
State Bank of C ross Plains, Cross Plains, Wis Typewriter Supplies. Fred Pfans, secretary and purchasing agent. 
I. G. Bailey, cashier and purchasing agent. GALVESTON, TEX. Ready April Ist, 1908. 
CUBA. N. D. T. L. Cross & Co., Inc., 2014-16-18 Strand, Ga MANNING Dd. 
Cuba Mercantile Co., Cuba, N. D. Mercantile veston, Tex. Wholesale grocers and ship chand Dunn County State Bank, "Seeaine, N. D. Use 
isiness. P. A. Fijelstad, secretary and purchas- lers. E. C. Lossow, secretary; T, L. Cross, pur Dickinson, N. D., Post Office. W. P. Owens, cash- 
ing agent. Ready March Ist ising agent and president. ier and purchasing agent. Will be ready by July 
DALTON, MINN. P -" ori pl ate ; ist, 1908. 
First State Bank, Dalton, Minn Banking busi- _ oe and Avoodeen Lumber Co Gilbert, Ohio MARYSVILLE, OHIO 
ess. O Sree CATUR ILL E. L. Roe, GREENSBORO, N.C The Adams Husker Co., Marysville, O. Manufac- 
lriplex Mfg. Co., 623 N. Ws ater St., Decatur Southern Collar & Bridle Co., Greensboro, N. C a pets bso gs ong seems. 1 int ~ 
Manufacturers of gloves, mittens and leg- Business, manutacturinn collars, bridles and all oes yn Pa B . nrasene, ea pa 
zings. E. Sturm, secretary; J. W. Workman, pur- leather goods. W. K. Merrick, purchasing agent Lett TT a Velie Offic Perales, i bber 
asing agent Interested ir Blotter Baths, Book- Interested in: Adding Machines, etc Ready b st od pn Me Signs ime onapdate Tyoew rihere 
keepers’ Supplies, Book Typewriters, Carbon Pa- April 15, 1908 nd Typewriter Suppiles. Will be ready in May. 
pers, Card Systems, Check Books, Erasers, Filing al GOLDSBORO, N. C. . i 4 7 v- 
Cabinets, Inks and Ink Stands, Invoice Books, Let- Utility Mfg. Co., Goldsboro, N. C. Veneering a : MAYVILLE, N. D. > 
ter Files and Trays, Loose Leaf Specialties, Order ind making boxes. M. L ri secretary: J. L io0ose River Im nlement Co., Mayville, ‘Portiand, 
Blanks, Pens and Pencils, Postal Scales, Rubber Border. president and purchasing agent. Will be and Clifford, N. D. Main office at Mayville. B. 
Stamps, Signs, Stenographers’ Supplies, Travelers’ eady by May 1. 1908 D. Groth, secretary. 
Expense Books and Typewriters. Will be ready by HARRISBURG, IDAHO. MINNEWAUKON, N. D. 
September 1, 1908 M. FR. Rawson Lumber Co., Harrisburg, Idaho The Farmers’ Mercantile Co., Minnewaukon, N. 
DENVER, COLO. Manufacturing business. Geo. H. Waterman, Sex D. Business, General Merchandise. O. 8. Aaker, 
lhe Western Buyer Publishing Co., 1742 Arapa- retary secretary and purchasing agent. Interested in: 
St.. Denver, Colo Putlishing business. §S _ HATTIESBURG, MISS. Accountin one Biank Books, Bookkeepers’ 
Villlam Baxter, secretary and purchasing agent Home Building and Loan Association, Hatties- Supplies, a, Systems, Invoice Books, Paper and 
Will need Typewriters,, Adding Machines, Loose burg, Miss. Business, loans 4. J. Harris, secre Rubber Stamps. Ready March Ist, 1908. 
Leaf Devices, Office Furniture, Stationery and tary Ready, April ist, 1908 MONROE, WIS. 
Supplies of all kinds for, office oo The Riches Tr en? ae, Ok! nd Miller Mfg. Co, of Monroe. Wis. Dectaces, one. 
The Western Colorado Orchard Co., Opera House Coffeyville, Kans. Business. loans and brokerage ene ay Ng Bg AR wine 
Block, Denver, Colo. Kind of business investment W. 8S. Richey, Hobart, Okla., secretary and pur ready by June Ist. 
in orchards and lands, et H. W. J. Elbrooke — pee in: Accounting Sys- MUSKOGEE, OKLA 
ecretary and purchasing agent tems, inders, ookkeepers’ Supplies, Book : ' y 
DES MOINES, IOWA. Cases, Cabinets, Carbon Papers, Card Indexes, MiB gee, Bank, Muskogee, Okla. Banking 
The Caslon Printing Co., 616 E. Locust St., Des eee ~~ ee thee ee Coupon Books, oy ; ORWELL, OHIO. 
Moines, Iowa. Business, printing and office sup nvelope Sealers, rasers, Facsimile Letters, Of- ; a 
lies. J. I. Dobbyn, secretary and purchasing of fice Furniture, Inks and Ink Stands, Ledgers, Let- _civerside Creamery Co. Lockwood, Gio, _Baat 
ficer. Interested in: Card Indexes, Card Systems, ter Files and Trays, Memorandum Books, Paper secretary and purchasing agent. Interested in: 
Cash Boxes, Check Books, Check Protectors, Fasteners, Pens and Pencils, Postal Scales, Rub- ee! E & as 3 
: Accountin Systems, Adding Machines, Book 
Cepying Presses, Copy Holders, Coupon Books, ber Stamps, Safes, Sectional Book Cases, Signs, keepers’ 2. lies Coteulation Machines, Check 
Desks, Desk Specialties, Envelope Sealers, Eras- Stapling Machines, Stenographers’ Supplies, Type- Protectors = ing Presses, ‘Desks Filing Cabi- 
ers. Facsimile Letters, Filing Cabinets, Fountain writers, and Typewriter Cabinets. Ready Mar neta, Ofne Datediinne Sates’ Ga tame Stands in. 
Pens, Office Furniture, Inks and Ink Stands, Ledg- 15th voice Books, Rubber Stamps Safes, Scales Sten- 
ers, Letter Files and Trays, Loose Leaf Binders. HOLLIS, OKLA. ographers’ Supplies and Typewriter Supplies. 
Loose Leaf Specialities, Memorandum Books, Meta! Lindsey-Tolson Hardware Co Hollis Okla grap PP PASSA ves 
Furniture, Novelties, Numbering Machines, Oil and Business, hardware and implements L. C. Fol Ward. Bolier & Co 243 Sherman St.. Passaic 
Oilers, Order Blanks, Paper, Paper Fasteners, Pa- son, secretary and purchasing agent N I ‘Business metal ceiling contractors and 
per Folding Machines, Pens and Pencils, Pencil HOLYOKE, MASS dealers in galvanized iron and metal lathing 
Sharpeners, Postal Scales, Rubber Stamps, Safes, Holyoke Bo ind Lumber Co 880 High St ng , : 
Scales. Sectional Bookcases, Show Cases, Signs, Holyoke Mass Business, manufacturing boxes is ; PORTSMOUTH, oO. 
Specialties, Stapling Machines, Stationery Special- ind shooks. FE. M. Chapman, secretary; C. F The Ruhiman Co.. 82 Gallia St. Portsmouth. 
ties, Stenographers’ Supplies, Time Stamps, Type- Schuster, purchasing agent. Interested in: Office Ohio. F. A, Ruhlman, purchasing agent. Inter- 
writers, F pgewrsner Supplies and Tabulating De- furniture. ested in: Binders, Book Cases, Bookkeepers’ Sup- 
vices Ready 1 IMBODEN. ARK. olies, Catalogue Cabinets, Check Books, Check 
DICKINSON, N. DAK. Davis Matthews Mercanti ( Imbod: Ark Protectors, Desk Specialties, Ledgers, Loose Leaf 
Dunn Cour State Rank ckinson, N. Dak Rusiness, merchandise. B e M: tthews. secreta Binders, Loose Leaf Specialities, Novelties, Office 
WwW. P. Owens shi er: W. D Rich ards, purchasing nd purchasing agent Furniture, Order Blanks, Pens and Pencils, Rub- 
gent Will t business in June or Juls JACKSONVILLE. FLA ber Stamps. Sectional Book Cases and Specialities. 
DODGEVILLE, Wis. Hart Furniture Co 218 Mair lacks Ready March 5th, 1908. 
he New Stratm ‘o., Dodgeville. Wis Fla Business, furnitur Pu s igent SALEM, OHIO, 
Manufacturers of Rian ind carriages Ww. W S. Hart Interested ir Bill-Lading ‘Books, Bind- The Foltz Milling Co., Lock Box 167, Salem, 
Hiux ble ! has ugent Interested in: Bill- ers. Blank Books. Bookkeepers’ Supplies. Carbon Ohio Business, Flour, Meal & Feed Samuel J. 
‘oltz. secretary and purchasing agent. Expect to 


Lading Books, Billina Machines, Bookkeepers’ Papers, Card Indexes, Card Systems. Check Books 


Supplies, Carbon Papers, Check Protectors, Copy- Coupon Books, Inks and Ink Stands, Invoice egin onerations about July Ist. 
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“Y and E” Ad bl 
an aptable 
Reference Shelf— 
> 
A Need in Every 
. > 
Filing Room 
tit designed to aid the file-clerks and 
others who use the files. 
It is made of select quartered oak and 
is fitted with two strong hooks covered 
with rubber. 
By means of these hooks « may be 
hung upon the handle of a file---or some- 
times, a desk drawer. 
Cz 
Invaluable when assorting or 
looking over papers at the file. 
Judging from our advance orders---it’s 
a welcome piece of office equipment. Dealers everywhere are bound to sell them rapidly. 
Order a sample and ask us to send with it --- ‘e. latest Supply Catalog No. 1148, the largest and best 
we've ever issued. 
Main Factories and Executive JRE “ROCHESTER, N. Y. 
Branches (Look Us | p) New York, Boston, Chic ago San if rancisco Los Angeles, Cleveland Pittsburg, Philade iphia, tt ul Wast ingtor 
Canada: The Office Specialty Mfg. Co., Lid., Toronto, Montreal, Winnipeg, Vancouver 
WANTED S { FOR SALE e Duple Comptome } \ 
| wri e} Pg W , the ighest sala ind 15,000 to \ ell for $90 ea In perfe 
ect the best servi Give ful urti rs i rder Addr CUTTER e Oit \ 
first letter REBUILT TYPEWRITER CO., 810 Chicago ' 
. (live St st Louis, Me — : : : ’ 
_ = 7 
NOTE—‘‘Want” advertisements are received for WANTED Experienc typewriter sal SITUATIONS WANTED. 
this department at 2 cents a word for light sooed cove Florida for Underwood tvpewritet to 
type and 3 cents a word for heavy faced. Mini- ommissio traveli penses. Address wit B SINESS WOMA € manageria iit 
mum charge of 50 cents. Only legitimate adver- | references DRE COMPANY, Jacksor e, Fla ann aa - 5 e appliance firm wi 
tisements received, and those relating to trade Sn  ____ = and brains ‘lit ectashirhees ; 
necessities. WANTED Three salesmen who call or the spondent and ger. or assistant 
___ — vholesa stationery trade roughout the nited gel Will ler positior Chicag 
; st \ I intiuge is pray SITIOT t Ww ere wit pportuniti } N 
HELP WANTED. saad ta thene wie an ; gued position to ae = 
7 good isiness Address, stating experience ! Chicag 
WANTED—Salesmen visiting the trade to solicit om lly gee = ay ho oie \ / re Off 
orders on commission for a unique Typewriter ie : ve ; . _ SITUATION WANTSD- 
Cabinet of great merit New goods for new terri- it experie e the rena depal 
tory Write for particulars. HUDSON CABINET ind supplis i like an engagemer1 wit} i 
CoO., Ellisburg, N. Y FOR RENT. geney or bi office Address Chica 
iieieatatens . Office Ap] Chicag 
WANT EDO—Experienced loose leaf mail order FOR RENT—Excellent sales. office and tock 
man to handle Western territory for established room—first floor—to divide wit manufacture TYPEWRITER SALESMAN, 
line of loose leaf devices from Chicago office. Splen igent, reliable office specialty preferred Office ful ence, wisnes iS speciality 
did opportunity for experienced man with ambi equipped. Separate private office if desired. Cer rences fut Address Specialt 
tion Ve also have a fine opportunity for an ex tral locatior Address C. E. Sheppard Co., 164 E \ppliances, | 
perieniced agent on the Pacific coast, with Califor Randolph St.. Chicago 
nia headquarters and for an experienced Souther! WANTED 
man with headquarters in Atlanta Liberal con FOR SALE. sitior T 
mission and exclusive territory The Cc. E. Shep xchange 
pard Co., 63 Cliff St.. New York FOR SALE ¥ American change a ke ent. F a 
— ———— — — { Br “ beer sed Make me an off rder bus > 
WANT ED—High class man for superintendent of Add 5 ‘H NGI care ft Appliances, ¢ \ddress L V ADI ‘ 
typewriter factory making standard top-price ma iz ¢ 
chine Must be thoroughly up in modern methods 
and experienced. Address ENGINEER, care Of FOR SALE—A typewriter exchange business it MISCELLANEOUS. 
fice Appliances, 303 Dearborn St Chicago g? x Indiana tow! Inventory $1,100 Will se« —— 
—— — —_—_— -- - for "$1,000 Good opportunity for all round type WANTED—A nd ind Gammeter Mult 
Advertiser having patents on practical, simple, | writer mar Address Fort, care Office Appliances rrapl Ment er of machine and wes 
ne billing devices wishes to arrange with Chicag sh price Walter Baldwir 125 Sout Far t 
party having the experience and means to develop — West Philadel; 1, Pa i 
same with its accessories in a large way. For par- FOR SALE—Four Universal Adding Machines = 
oeere Geprese Brooklyn, care ffice Appliances, practically new. Cheap for cash Will guarantee MULTIGRAPHS WANTED—T! e advertisers 
cago, ae \ddress NEW MAN, care Office Appliances, Chi purchase f sé il American Multigraphs 
———————__—_ ———-— — —- ———_— - apm (Gs ete Must be in perfect conditior State 
WANTED Capable typewriter repairnm! il - — = 7 - (Gammeter) Address Cc Ee Cc saneiaiind R ~ 
around man preferred. State experience and on | 149 Indians A Chicago “— * } 
what machines most expert Work in Chicago. Have invented and patented an adding machine ee ee nicag 
Address COLUMBIA, care Office Appliances, Chi- | that will add and print and can be manufactured ee ; 
cago, Ill cheaper than any of the standard typewriters. Wanted—To represent, in Chicage reliable 
ee Would like to correspond with capitalist or manu- manufacturers. Have office established: want good 
WANTED—Competent type writer repairers for facturer (no agents) for patent rights on royalty margin to enable me to place salesmen, ex sive 
service at home and in foreign countries The basis. Address, Des Moines, care Office Appli- sale Address SPECIAL AGENT, care Office A; 
Secor Typewriter Co., Derby, Conn. ances, Chicago. pliances, Chicago 
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WHY DID THEY BUY MORE? be 








More Drudgery o or | Mistakes 1 in Figuring! 


"Maas 


FELT & TARRANT MFG. 





ir additions in half the time required by mental process. 
Divides 


1es as rapidly as by mental process, 
four to five times as fast as you can mentally. 


Used for Auditing, Cost Keepiag, Bill Extending and Discounting, Payroll, 


General Accounting, Trial Balance, Inventory, Etc. 


g | its 1 k pping Eliminates the drudgery connected with figuring. Fa- 
cili office routine. Gets your work out on time. Insures accuracy. @ Nothing to do but 
t 1e ke i the answer1 lhe Comptometer is the only adding or calculating ma- 
idk ' perated by touch alone. @ With a Comptometer your junior clerks 
in do worl , g the services of your book-keepers or accountant. @ The cost of the 
ter is but six cent da‘ It is costing you at $40.01 h1 th you postpone using it. You can not afford to be with- 
GR: mber, if vou ] id hine ultiplying and dividing machine—unless you have a Comp- 
li wea Cl i ured—200 to 400% annually. @ What thirty minutes’ 
1 ition at 
TIME ON COMPTOMETER—SECONDS 
73,425x7,4 548,264,475 6 to 7 179 pieces at 73 ry $35.33....6 to 7 544 hours at 254c. per hour=$13.83. .5 to 6 
532 vd t 574c. per vard=$203.33 6 to 7 27 5-12 doz.at $4.75 perd $130.23...6 to 7 4726.4697 + 387=12.2131........... 8 to 9 
‘ rowns ; he r claims for superiority is that 30% of our thousands 
REPE. A T ORDERS | 30 r average « dail: y orders are rot old customers! 4 For no other adding 
200 concerns, as there can be for the Comptometer 
W HA T DOES IT MEA N? ed, accuracy, durability —Practical Results. {J All competitors’ 
i it confidence-compelling and convincing facts. 


rs use a total of 1,581 Comptometers, an average of 46 each. 
tm the grand service which the Comptometer gives in practice. 
il, whether you are in the United States or Canada 


CO., 867 N. Paulina St., CHICAGO, ILL. 














MAJESTIC 


| Ant yse-I eal 


| LEDGERS 


Fitted With 
TUMBLER LOCK 
For Closing Key-Hole 





 =_ - TUMBLER LOCK 





This Fact 
Is True Only of The 


THES & T 
TUMBLER LOCK 


Made 
In 64 Combinations 
One Key to Fit 64 Ledgers 


or 
64 Ledgers With Individual Keys 


Can be 
Locked Automatically 
With Finger or Thumb 


S&T 











| | All Sizes of the Majestic Ledger can be Equipped with this Lock 


Stationers ! 


Send us Your Orders for Samples 


Sieber & Trussell Manufacturing Company 


4000 Laclede Avenue, St. Louis, Mo. 82 Duane Street, 


New York 

















A Master Stroke of 


Typewriter Invention 





New Oliver Automatic Tabulator, a Twin 
Improvement to the Oliver Ruling Device 





Just a simple 

Yet that singl 
with the brain-tensio1 
fingers. The tabulator works automatically with unv 

Equipped with its new Automatic Tabulator, whic! 
Oliver Line Ruling Device, the Oliver's sphere « 


In the work of writing and ruling Statisti 


st ow 


Cost 

Oliver No 

overs the whol 

in a Satistactor\ \ 
The Oliver Auto 

of every new machi 

additional charge 


It caps the clima 


Together they forn 
The Ohver Type 
vice It makes worl 
indicating exact printir 
The saving of time 
strain is an incalculal 
And the gain 


Write for the new OLIVER CATALOG—o: 
a free demonstration of Model No. 5 


THE OLIVER TYPEWRITER CO. 


Oliver Building 93 Dearborn St., Chicago 


We « \ 























